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Words from the IACDS President

WHAT’S THE 
FEELING ABOUT 2018?
It is that time of year again when we start 
to look ahead to the next 12 months, and I 
wonder how businesses across the world are 
feeling, as we head into 2018?

There is still a huge amount of political 
and economic uncertainty across Europe and 
America and while that never helps business, 
I do not think it has affected our company 
yet, but we are keeping a close eye on events 
as we want to be prepared.

The situation with Brexit, which con-
tinues to dominate the news in the UK and 
across Europe, I imagine, is still far from 
clear, but I am sure businesses will find a way 
to trade and deal with one another whatever 
the outcome.

I think what is important at this time is 
for companies in our sector to stick together 
and the Association is a great way of doing 
that. We can all get bogged down in the 
day-to-day running of our businesses, but we 
also need to look outwardly, to make sure we 
are up-to-date with the relevant information 
and know what any of the potential issues 
might be.

It is during times of uncertainty when it 
is most important to make use of the people 
and organisations that you can turn to for 
information and support. I believe now, 
more than ever before, the International 
Association of Concrete Drillers and Sawers 
is relevant to all of our businesses and it has 
never been easier than it is now to approach 
and find out what is going on and how it 
can help you.

The Facebook group is proving to be a 
very popular way to communicate and the 
newsletter now reaches more than 2,000 
individuals. 

But the key point to make is that this 
is your association and, therefore, we need 
to hear from you about what we are getting 
right, what we are getting wrong and what 
more it could do for you.

The concrete drilling and sawing 
industry has seen many changes over the 
years, from technology to the tools we use 
and from how we access information on a 
job through to how we manage relationships 
with our customers. That is the same for all 
sectors, I have no doubt, but it is vital that 
we all move together with the times, so that 
businesses do not get left behind.

An issue that does not always get dis-
cussed is the rental of concrete drilling and 

sawing machinery, which causes tension be-
tween the professionals who are involved in 
our sector and the ad-hoc users who rent the 
machinery. This is an issue that the IACDS 
can help to address and I would definitely 
like further discussion on this in 2018.

Should we look at the possibility of, 
as we see in other industries, a worldwide 
professional card that would cover profes-
sionals in the concrete and drilling sawing 
industry at a global level?  It would not 
prevent part-time use of the equipment, 
but it would certainly change the vision of 
the work that our people undertake right 
around the world. 

I know this would be a long-term 
project and we would need to find a way 
to make this work for all of the associations 
around the world who currently operate 
different systems. On all of these matters, I 
never pretend to have all of the solutions or 
the answers, but after having initial conver-
sations with colleagues around the world I 
know that this is something that many of us 
would like to see addressed.

If you have any more burning topics 
you want the IACDS to raise or to discuss, 
then please feel free to get in touch with 
me at the email address at the end of this 
column. I hope you all have a fantastic 
WOC 2018 in Las Vegas and then I will 
see everyone at the CSDA convention in 
Maui, Hawaii in March; we do get to some 
amazing places!

Finally, I am very much looking for-
ward to seeing you all at the IACDS Annual 
Convention, which this year returns to Japan 
and its capital city Tokyo for the first time 
after 18 years. The event, which is running 
from 21 to 23 May, is a fantastic opportunity 
to combine work and fun in a wonderful 
city with all of our colleagues, friends and 
contacts from all over the world. It will also 
be great to hear from the Japanese Associa-
tion on how the drilling and sawing industry 
is working over there and I have absolutely 
no doubt that they will be wonderful hosts.

I will, no doubt, see many of you before 
then, but if not be sure to come and say 
“Kon'nichiwa” when I see you in Tokyo.

If you want to drop me a line on any 
topic relating to your business and the 
IACDS, I am available at juliewhite@d-drill.
co.uk or find out more at www.d-drill.co.uk 

Julie White, President of IACDS

Dear Readers
While writing this editorial the year has nearly passed and a new one close to 
starting. On average 2017 turned out a good year for the global demolition and 
concrete cutting industries. Most continents have seen an upturn in the economy. 
Member countries within the European Union have all shown positive figures and 
some increases over 5%. The US construction industry is slowly coming back to 
becoming a driving motor for the country’s economy and a major import factor for 
many manufacturers around the world. Proof of this is the forthcoming edition of 
the World of Concrete, which will be the biggest show in nine years. Parts of the 
Middle East, in particular the Gulf region, is booming again, while some countries 
like Syria, Iran, Iraq and Afghanistan still have a long way to go.

Moving further east, India is growing like China did a decade ago. Also in South 
East Asia the construction business is picking up strongly with an increased use of 
modern techniques for demolition, concrete sawing and drilling, concrete floor 
grinding and polishing and recycling of construction waste. The Chinese construc-
tion market has been slowing down for some years, but now appears to be picking 
up a little. South Korea and Japan are also growing and in particular the Japanese 
construction industry with great demand for renewal of the country’s infrastructure. 
Japan though is facing the problem of an aging population and lacking labour. For 
the first time in many years Japan is hiring labour from neighbouring countries.

 Australia has experienced a slight decrease in construction activity, but has come 
down from a very high level so business is still good in certain areas of the country. 
Also on the African continent we have seen a growing us of modern demolition and 
concrete cutting techniques all over the continent, but in particular South Africa. 
PDi has reported from the region several times during 2017 and in this we feature the 
South African demolition company Wreckers Group that are strong on implosion.

The only continent that still is struggling is South America and very much due to 
its biggest economy Brazil still having a hard time to get back on track. Brazil is suffering 
from a political and financial crisis and no one really knows when things will improve. 
Many people have lost belief in the politicians after many corruption scandals. But 
besides the situation in Brazil, Chile and Columbia’s construction industries have shown 
a strong increase during the last five years. Also Argentina is showing signs of recovery.

As I am Swedish and based in Stockholm, I need to explain a little about the 
situation here in my country. The country had a very serious drop in the economy 
in the beginning of the 1990s and then again around 2008. Due to a lousy economy 
for some years the country and its politicians managed to start to put things right. 
Sweden now has a much better plan for economic growth and our economy has been 
tremendously good for a number of years now. A lot of new homes have been built 
during the past year, but the demand is still high for rental apartments. However, 
the markets have seen a strong price increase, which in combination with demands 
on amortization on mortgages, has put a dampening effect on sale of new homes. 
Currently price increases have stopped, but despite this it is expected that the con-
struction market will continue to boom for at least another year.

So over all things could be much worse globally for the industries PDi reports 
on. Ahead of us now is 2018 and the agenda shows a number of interesting events 
like World of Concrete in January, the French show Intermat in Paris in April and 
a number of other more local events around the globe.

I would like to take this op-
portunity and thank all our readers, 
advertisers and partners for your 
great co-operation during 2017 and 
hoping for similar success in 2018. 
To all contractors and manufactur-
ers, please take the opportunity to 
send us job reports and releases about 
new products for publication in PDi 
during 2018. I also would like to wish 
you happy holidays and a good start 
to the New Year.

LOOKING GOOD
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Words from the EDA President

There is no doubt that demolition is 
a highly specialized world industry, 
developed and formed by professional 
organisations committed to training 
operatives to ensure industry continuity, 
growth and safety as standard.

As a result of this commitment, 
the demolition industry is represented 
in the most advanced continents. How-
ever, since 2008, even in these advanced 
countries, the demolition industry has 
been damaged following economic and 
financial crises.

Nevertheless in the last few years 
the market has begun to change and in 
countries where the crisis had a higher 
impact than others, such as Ireland or 
Spain, the demolition industry is enjoy-
ing a revival, which is welcome news for 
the global industry.

The condition of the industry at 
present is healthier than in 2008, and 10 
years on, it is time to revive the demoli-
tion industry.

Another factor for this revival is the 
evident professionalism of the demoli-
tion industry in countries where in years 
gone by this ethos did not exist.

The European Demolition Associa-
tion (EDA), fully appreciate this shift, 
and as a result, recently supported the 
Serbian Demolition Association (SDA), 
in the first demolition conference held 
in their country. On 23rd November 
2017, the SDA held a professional event 
with the participation of the public 
administrations of Serbia along with the 
University and the EDA. This event was 
wholly successful.

Another key aspect of the revival is 
the environmental pressure exerted by 
the public administration and the move 
to involve the demolition industry as a 
important partner to assist with reaching 
a truly circular economy.

The European Commission has 
presented the EU C&D Waste Manage-
ment Protocol in countries throughout 
Europe. Where EDA and its national 
associations have been involved the 
cooperation between the EC and EDA, 
something we have been working on 
for several years, has proved wholly 
successful.

This revival, when related to the 
internal data collated by the EDA for the 
European Demolition Industry Report 
2017, shows that the investment in de-
molition in recent years has been high. 
It is clear that the demolition industry 
needs a definitive revival globally and at 
the EDA, where we have always worked 
together to provide support, are commit-
ted to continuing to do so.

2018 will be an intensively active 
year, especially in terms of events, the 
main one being the Demolition and 
Decontamination Annual Convention, 
to be held in Vienna in June.

Following the excellent experience 
of the DDR Forum and Expo 2017, 
the EDA will again organise its An-
nual Convention. This promises to be 
a historic event, as the EDA will have 
been established for 40 years in 2018, 
and the preparations are underway for 
an unprecedented celebration. 

EDA will also be involved with 
related events throughout the year, 
including the National Demolition 
Association Demolition Convention 
2018, in the US, the annual meeting of 
the National Federation of Demolition 
Contractors in London, where EDA will 
also host a meeting of directors, and the 
Intermat show in Paris.

Finally, on behalf of the EDA we 
would like to take the opportunity to 
express our best wishes for 2018, which 
we believe promises to be an excellent 
year for the whole demolition industry. 

About EDA
The EDA was founded in 1978 and is the leading plat-
form for national demolition associations, demolition 
contractors and suppliers. The EDA has a strong focus 
on developments in Europe, which are of interest to 
the demolition industry.

info@europeandemolition.org 
www.europeandemolition.org
 

William Sinclair

EDAEDA

Major rebrand set to transform Allu

2018: A Year to revive the demolition industry

A major rebrand of Allu has helped deliver 
impressive results for the Finnish based en-
gineering company. The development of the 
Allu Transformer brand and strategy was 
undertaken by UK industrial marketing agency 
Armstrong to accurately portray the attributes 
of Allu equipment.

In 2016 Allu identified a problem. Al-
though acclaimed as a leading material 
processing attachment manufacturer, the ca-
pabilities of Allu equipment could not be 
clearly explained to a global audience. 

To create a single brand with a clear, 
focused message, Armstrong developed the 
Allu ‘Transformer’ strategy and brand.

“Our core skill is technical translation of 
what our customers’ technology actually does. 
We then use this as a platform to develop a 
strategy, which forms the basis of communica-
tion to a global audience, thereby delivering a 
single strong brand identity,” said Armstrong 
director Daniel Owen. “Allu and its customers 

knew what the equipment was capable of, but 
the essential message was not getting across. 
From our research, we identified that the Allu 
equipment literally transformed material into 
something that is valuable.”

The new Allu Transformer brand was 
launched at Conexpo/Conagg in Las Vegas 
this year. “It’s obviously too early to tell 
how successful the Transformer brand will 
be, but the first signs are way above our ex-
pectations, with Las Vegas being the perfect 
stage for the launch. We are now working 
on the Allu brand architecture and associated 
technology brands, which will strengthen the 
entire portfolio and reinforce Allu’s market 
position,” said Owen. “The reception from 
customers and the industry as a whole at 
the Transformer launch at CONEXPO was 
unprecedented. Allu is now informing us that 
they are experiencing real growth with the 
values and clarity of the Transformer playing 
a key part.” 

Demographic change, too few women on 
jobsites, lack of engineers, fierce competition, 
little interest in STEM disciplines, a bad image of 
the sector and growing demand for digital skills 
are the biggest challenges in the construction 
and equipment sectors claims the Committee 
for European Construction Equipment.

“CECE is determined to address the skills 
gap by providing a comprehensive review of 
the situation and developing solutions to-
gether with its partners,” said CECE secretary 
general Riccardo Viaggi at the Skills Breakfast 
Debate held in November in the European Par-
liament. “It requires a strategic and collective 
approach from key stakeholders in and around 
the construction and equipment industries”. 
CECE had invited representatives from across 
the value chain to join the event, which was 
hosted by MEP Brando Benifei, Member of the 
Employment Committee.

Discussions centred around training and 
upskilling for the manufacturing and construc-
tion sector. Various skills initiatives like the 
British “Primary Engineer,” which is mainly 
focusing on training primary school teachers 
or the German “Think BIG!” project were 
presented. EU Commission representative 
Lucilla Sioli stressed that the skills gap was a 
severe problem throughout the EU and that 
it is essential to raise more awareness in the 
member states. According to Sioli one out of 
three citizens in Europe does not have any 
digital skills. She introduced the Commission’s 
new digital opportunity scheme, a pilot project 
that supports students to work in technical 
departments or on jobsites.

Participants of the debate agreed that ex-
changing ideas, sharing experiences and even 
structuring isolated actions would be vital to 
be successful in mastering the skills challenge.

CECE to tackle 
construction skills
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Hilti - a top 
international employer 

Blue Group Appoint 
new chief executive

Keltbray joins the 5% club

Blue Group has appointed Adrian Murphy as 
Group chief executive officer. Working closely 
with the four owner directors, Murphy will 
initially look to bring increased coordination 
across the various businesses within the Group, 
as well as develop a strong growth strategy.  
Last year was another record for Blue in terms 
of sales, with a combined turnover in excess 
of £100M. Murphy has previously worked in 
a number of senior leadership positions in the 
capital equipment market, most recently as 
chief executive of Hewden, but also as chief 
operating officer of Speedy and managing 
director of Hilti for the UK and Ireland. He also 
has domestic and international service and 
manufacturing experience.

Blue Group supply equipment brands such 
as Powerscreen, Doppstadt and Terex Fuchs 
across the UK and Ireland.  The business has 
eight offices throughout the territory, supplying 
capital equipment as well as spare parts via 
its dedicated facility in Warrington, Cheshire. 
Murphy will assume responsibilities across all 
offices, strategically developing the company’s 
product portfolio and service package in order 
to further support Blue’s  customer base.

Hilti has been ranked 22nd out of 25 of the 
world’s best multinational employers by the 
Great Place to Work organization.

“We are delighted with the feedback 
we have received from our team members in 
these surveys. It confirms we are on the right 
track with how we live our culture, support 
our team members and work together as a 
global team in an environment characterized 
by trust,” said Hilti head of Global Human 
Resources Sabine Krauss. The Hilti culture is 
based on common values, authentic leader-
ship, performance orientation, the consistent 
development of employees and caring for 
one another. Additional factors include 
international career opportunities and entre-
preneurial mindset and behavior, which Hilti 
actively advocates and supports by giving a 
clear understanding of their contributions to 
the company’s strategy.

In the UK Keltbray Group has joined the 5% 
Club, a movement of nearly 250 employers 
focused on creating momentum behind 
the recruitment of apprentices, sponsored 
students and graduates into the workforce.

Keltbray decided to join this initiative 
to help put the spotlight on the importance 
of investing in training and development to 
fill the skills gap and secure the future of 
the industry. It also sees the membership of 
the 5% Club as a way to encourage other 
employers to make a difference, and support 
the UK’s ability to compete in increasingly 
tough global markets.

The 5% Club, founded in 2013 by Balfour 
Beatty chief executive Leo Quinn, aims to 

achieve 5% of their workforce in ‘earn and 
learn’ positions within five years: “The 5% 
Club was created so that employers, big and 
small, in every industry, would increase their 
‘earn and learn’ training opportunities, rais-
ing people’s employable skills to ensure the 
UK has a society and economy which lifts its 
citizens out of poverty,” said Quinn.

Every year Keltbray invests over £2M in 
training and development to build on the 
Group’s competence and expertise and be 
fit for future growth. This is largely delivered 
through in-house, accredited training centres. 

As part of Keltbray’s commitment to train 
the next generation, many of Keltbray’s  ap-
prentices have been recruited through Com-

munity Engagement programmes. Keltbray 
also works in partnership with a number 
of charities and not-for-profit organisations, 
including The Prince’s Trust, Construction 
Youth Trust, Crisis and Bounce Back, to get 
disadvantaged people into meaningful work 
and training.

“Last year, these schemes saw Keltbray 
provide jobs and opportunities for 23 local or 
long term unemployed candidates. This means 
we now have 35 people working with us on 
these programmes across the Group. However, 
attracting the best skills and talent from all 
parts of society remains one of the biggest 
challenges Keltbray faces,” said Keltbray 
Group chief executive Brendan Kerr.

LiuGong held its 2017 Global dealer confer-
ence in Changzhou,  Jiangsu Province,  China 
in November. With the theme of “Innovation 
Creates the Future”, LiuGong shared its 60 
years’ heritage as well as the future expecta-
tions with more than 1000 delegates of gov-
ernment officials, industry leaders, LiuGong 
dealer representatives, media friends and 
LiuGong employees from over 70 countries. 
Established in 1958, LiuGong has evolved 
into an international company with 15 product 
lines, 20 manufacturing facilities, over 8,000 
employees, and over 200 dealers in more than 
100 countries, “All the achievements couldn’t 
have been done without LiuGong’s persever-
ance and innovation in both technology and 
management,” said LiuGong Group chairman 
Zeng Guang’an in his opening address.

LiuGong now has nearly 300 dealers 
across six continents in over 100 countries, 
providing localized and professional service 
to LiuGong customers and ensuring the 
parts and service availability.  To support 
its worldwide business, LiuGong has setup 
a global layout comprising of 12 regional 
subsidiaries, nine parts distribution centres 

and three overseas manufacturing plants. With 
the increasing proportion of its overseas busi-
ness, which reached more than 30% in 2016, 
LiuGong is also expanding its overseas assets. 
In 2017, LiuGong  had  its  Brazil  manufac-
turing  plants  starting  volume  production.  
In  September,  LiuGong  opened  its new 
European head quarters in Warsaw, Poland, 
and announced the new production capabili-
ties at LiuGong Dressta Machinery, enlarging 
its pipe-layer operations and manufacturing 
LiuGong loaders and excavators for supply 
throughout Europe.

On the occasion of LiuGong’s 60th  
anniversary  and in conjunction  with na-
tional initiative of “One Belt and One Road”, 
LiuGong held a launch ceremony for its 60th 
anniversary global tour and fulfilment of “The 
Belt and Road Initiative” strategy at this year’s 
dealer conference. Also, LiuGong showcased 
its 60th anniversary commemorative   models  
and  arranged   a  factory  tour  at  LiuGong’s   
Changzhou   factory for the company’s   ex-
cavators, bulldozers and mining equipment 
in eastern China, which use intelligent manu-
facturing process and innovative machinery.

LIUGONG HOLDS 
GLOBAL DEALER MEETING
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Genesis promotes 
Mike Booth

Traxx Australia 
hires Bert Myburgh

Danish operator wins Case 
Rodeo International Final  

MARK KRCHMAR – 1960-2017

The world’s most skilful construction machin-
ery operators came face-to-face at the 2017 
Case Rodeo International Final in France in 
October. The annual competition brought 
together the top finishers from national Case 
Rodeo competitions across Europe, the Middle 
East and Africa. 

The competition took place at the Case 
Customer Centre Paris in Monthyon where 
contestants tackled four challenges at the con-
trols of the newest Case models: a compact 
track loader, crawler excavator, mini excavator, 
and full-size wheel loader. 

All four parts of the Rodeo were run 
as a race against the clock. The first of the 
challenges, “Lawless Loader”, required 
competitors to drive a TV380 compact track 
loader along a defined path, pick-up three 
numbered boxes from pallets one-at-a-time, 
use the boxes to create a pyramid, then 
return all boxes to their original positions 
and reverse the compact loader to its garage. 
This was won by Tomas Sooky from the 
Czech Republic. 

The next challenge, “Cherokee Crawler”, 
contestants had to use a CX145D SR crawler 
excavator located in a fixed position, with a 
weight hanging from the bucket to inscribe 
the word ‘Case’ on a table without causing 
the table to move. This test of precision was 
won by Danny Walsh of the UK. 

In “Little Bighorn”, competitors had to 
control a CX60C mini excavator located in a 
fixed position to pick up golf balls from a sand 
pit using a bucket attachment, then deliver 
each ball to a specific tube in a particular 
sequence. The best performance was given by 
Tommy Brus Pedersen from Denmark.

In the final competition, “Wild Wheels”, 
competitors had to drive a 621G XT wheel 
loader along a defined path and then back 
to its starting place while carrying four cubes 
placed on a board on top of the bucket. The 
challenge was to get there and back without 
the cubes moving out of position. The victor was 
once again Denmark’s Tommy Brus Pedersen. 

The overall winner, with the prize of a trip 
to visit to Case China, was Bendt Risom from 
Denmark. The country team award was won 
by Sweden, with the other top-five places 
taken by the UK, the Netherlands, Denmark, 
and Germany.

Winner Bendt Risom said: “All the compe-
titions were demanding but great fun,” said 
winner Bendt Risom. “Contestants were so 
close in their scores that there was a lot of 
tension all the way through. I knew I had done 
a good job, but didn’t expect to win. I’m really 
looking forward to the prize trip to China, and 
I’ve invited my Dad to join me because he’s 
always supported me and is as excited about 
machines as I am.”

In the US Genesis Attachments has promoted 
Mike Booth to product manager. In this new 
role, Booth will be responsible for internally 
managing the GHB hydraulic breaker and GCG 
cyclone rock and concrete grinder product 
lines. He will also work with demolition, con-
struction, road and bridge, utility, excavation 
and trenching customers to further develop 
these product lines to ensure they meet end 
user needs.

Since January 2016, Booth has been 
Genesis Northeast and Mid-Atlantic regional 
manager. Prior to joining Genesis, he worked 
for 18 years in the construction equipment 
industry where he received multiple awards 
and accolades for his sales accomplishments. 
More than 13 of those years were focused 
specifically on selling and promoting hy-
draulic breakers. His industry experience and 
knowledge make him a valuable customer and 
application resource.
www.genesisattachments.com

Traxx Construction Products in Australia has 
hired Bert Myburgh. He joins Shah Manning's 
team at Traxx SA / NT, with responsibility for 
all diamond tool and equipment sales and 
marketing throughout South Australia and 
Northern Territory. Responsibilities will also 
include Broken Hill, Mildura and Portland in 
Australia. Traxx are distributors for a number 
of brands, including DustBoss, Rellok, RGC, 
MonkeyFist, CDDA, Mudhen, Stihl, Weka, In-
novatech, K50, Widecut, WesternSaw, Smith, 
Scanmaskin, Makita, Tehma, Spitxnas, Ehwa 
Diamond and US Saws.

www.traxxcp.com.au

PDi Magazine is very sorry to report on the 
passing of Mark Krchmar. Mark was a great 
concrete cutting and demolition professional 
and PDi has reported on his work several 
times over the years. He was also active in 
several Facebook groups for concrete cut-
ters and also a great mechanic renovating 
nice old cars. 

Mark came from Pittsburg, PA and worked 
until his passing at Concrete Technology 
Service Mid-Atlantic, Inc., in Glenn Dale, Md. 
Mark also lived in Glenn Dale.

In a post on the Concrete Cutting Nut-
ters Association Facebook page, William 
Greenwood eulogized Mark as, “a man who 
had more passion for the concrete cutting 
industry then anyone. He has been many 
places and had experiences in other countries. 
He’s respected by many. He also had a love 
for old cars. Mark posting his car pics on 
Facebook will be missed. Mark, hope your up 
there is speeding around in your Porsche. RIP, 
and our thoughts and prayers go out to his 
family and friends.”

In the US the Construction and Demolition 
Recycling Association will hold its annual 
meeting at the show C&D World in Nashville, 
Tennessee on 10 to 13 February 2018.

The CDRA conducts many beneficial 
projects for the construction and demolition 
recycling industry. The longest running benefit 
is the provision of the exchange of information 
at C&D World.  For 25 years the CDRA has 
presented the latest updates on the issues and 
opportunities in the industry. These include 
exhibition halls that showcased the newest 
and best products and services for construc-
tion and demolition recyclers.

The most important function is the 
opportunity for delegates to interact in a 
non-competitive arena. It allows for a free 
exchange of information from all over North 
America. This was especially important 25 
years ago when the show started, as there 
was nowhere for industry participants to find 
ways to improve their businesses. 

INDUSTRY 
MEETINGS ARE 
WORTH THE TIME
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With many construction markets doing quite well 
around the globe has also affected the concrete cutting 
industry. The members in the European Union are all 
showing upturns in the construction sector. Same thing 
is happening in the US market. Parts of the Middle East, 
in particular the Gulf region, is booming again, while 
some countries like Syria, Iran, Iraq and Afghanistan 
still have a long way to go.

Moving further east, India is growing like China did 
a decade ago. Also in South East Asia the construction 
business is picking up strongly with an increased use of 
modern techniques for concrete sawing and drilling. 
The Chinese construction market has been slowing 
down for some years, but now appears to be picking 
up a little. We are still talking about growth in China 
but at a more modest rate. The number of Chinese 
concrete cutters is, however, steadily increasing. South 
Korea and Japan are also growing and in particular the 
Japanese construction industry with great demand for 
renewal of the country’s infrastructure. Japan though is 
facing the problem of an aging population and lacking 
labour. For the first time in many years Japan is hiring 
labour from neighbouring countries.

CONCRETE CUTTING SURVEY
PDI 2017    

Many countries in the world are booming which is having 
positive affect on the global concrete cutting industry. But 
as the official figures have not been updated for several 
years the overall market. Jan Hermansson reports.

Australia has experienced a slight decrease in 
construction activity, but has come down from a very 
high level, so business is still good in certain areas of the 
country. Also on the African continent we have seen a 
growing use of modern concrete cutting techniques 
all over the continent, but in particular South Africa. 

The only continent that still is struggling is South 
America and very much due to its biggest economy 
Brazil still having a hard time to get back on track. Brazil 
is suffering from a political and financial crisis and no 
one really knows when things will improve. But besides 
the situation in Brazil, Chile and Columbia’s construc-
tion industries have shown a strong increase in the last 
five years. Also Argentina is showing signs of recovery.

A cross section of new releases in 2017
With quite positive trends in the market this also affects 

the demand for machinery and tools. And manufactur-
ers have also this year been developing new products. 

The big corporate news this year was Husqvarna’s 
acquisition of HTC and Pullman Ermator with the 
understanding that both brand names will be retained. 
The Pullman Ermator premises in Smedjebacken, 
Sweden and Tampa, US, have been incorporated with 
Husqvarna’s current premises in the US and the HTC 
premises in Söderköping, Sweden. 

Tyrolit held its Cutting Pro Competition in Inns-
bruck in February and the winner this time was Norway 
with Austria second and Switzerland third.

In March the German concrete cutting show Bebosa 
took place in Willingen and several new products were 
launched. Pentruder introduced its modular HFi system. 
A new player Hidralmac Europe was present and is a 
subsidiary of the Brazilian manufacturer Hidralmac 
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a substantial concrete cutting industry. These figures are 
only estimations from information that PDi possesses. 

The president of the Australian Concrete Saw-
ing and Drilling Association Jason Franken said that 
besides the 95 concrete cutting members there are 13 
supplier members of 33 in total in the country. The 
annual revenues of concrete cutters vary from small 
one-man operator companies have an average of about 
$250,000 (€211,000). Five operator companies around 
$1.3M (€1.1M), companies with 10 operators almost 
$3M(€2.5M) and companies with 20 operators around 
$6.4M (€5.4M). In 2016 the total value of the Aus-
tralian market was estimated at $555M (€468M). For 
2017 the value is estimated to reach $600M(€506M). 
The CSDAA is not member of IACDS. 

Also Austria is not a member of IACDS and left the 
association a couple of years back so the latest figures 
we have are from 2014. Brazil’s figures are an estima-
tion by people working in the industry. Brazil does not 
have any national association and it is questionable if 
the amount of 400 concrete cutters is still valid. The 
figures for Canada, even though not updated since 2012, 
are not thought to be lower then stated. The Chinese 

concrete cutting industry contains at least 1000 firms 
and probably many more. In the last three years a group 
of maybe 50 to 100 of the larger firms now have over 
100 employees. Figures from the Czech Republic and 
Denmark from since 2012 confirms the same. Figures 
from France have not been confirmed since 2011 but it 
is believed they are not to be lower then stated. The Ger-
man figures have been recently updated and according to 
the association the estimated revenue for 2017 will reach 
$600M (€506M). Germany has also seen an increase 
in the number of contractors with over 15% since the 
count in 2015. From India there are no official figures 
available as there is no association. The figures are based 
on estimations from concrete cutters and suppliers in the 
country.  But 700 concrete cutters is not an understate-
ment, but most of them are very small companies with 
one or two employees. The size of the Irish market is 
unknown as the most recent figures are from 2008. The 
Italian concrete cutting market has experienced similar 
experience as the Spanish market, but not quite to the 
same extent. Due to recession the construction industry 
has been strongly affected and several concrete cutters 
have closed down. But still the figure of 200 companies 

Brasil, which has in-house production of diamond 
tools. New exhibitors at Bebosa were also the German 
diamond tool manufacturer Klingspor. Hilti showed 
their new wall saw DST-20CA. Dr Schulze showed their 
new electric floor saw FS800.

US manufacturer Merit has launched the new 
floor saw Merit-AWD-65HP-G and at the same time 
appointed three new international distributors in 2017. 
GSSI has launched several new products for ground pen-
etration making life easier for concrete cutters. We have 
seen a long line of new drilling machines introduced 
from manufacturers like WEKA, US Saws, Tyrolit and 
Eibenstock. US manufacturer MK Diamonds launched 
their new SRX-150 Green Cut Early entry saw.

Diacom in the Netherlands has launched a new line 
of drill segments called the DCCU segment series. Ger-
man manufacturer Kern Deudiam celebrated 40 years 
in business this year and the International Association 
of Concrete Drillers and Sawers (IACDS) held its 2017 
convention in Vienna in May.

Other new products related to the concrete cutting 
industry released during 2017 include Hakken Consec, 
which extended its wire saw series with their new DSM-
102A. Pentruder has updated its range with new features 
aimed at increasing longevity and durability. Husqvarna 
has launched a new trolley for their large saws. Tyrolit 
has also launched a new diamond wire named DWL***-
CF. Australian manufacturer of power cutters Guarda 
has launched their new Guarda FTR095 Power Cutter 
with the Guarda Fume Tube. In the UK manufacturer 
Diaquip has opened a subsidiary, Diaquip India.

US Saws showed a stronger approach this year of 
selling their equipment globally supported by their 
launch of the lightweight utility saw FSB-150. In the 
floor sawing segment quite a number of new machines 
has been launched. Spanish manufacturer Alba has 
released their new petrol driven CJP500. German 
Cedima has launched their new CF2020T with bevel 
cutting option. Norton has introduced their CS451 ET. 
Kern-Deudiam has introduced two new electric saws 
powered by a 7.5kW motor. Merit has launched another 
M600SS-56HP-D. Ditch Witch, with cooperation with 
Utilicor, developed a compact crawler with a core drill-
ing attachment. UK manufacturer Dymatec has recently 
launched a series of diamond blades with SDF technol-
ogy, which improves water flow and reduces friction.

How much is this industry worth?
Some years ago IACDS used to provide an annual sum-
mary for each member market. But this is no longer 
available and PDi conducted a survey and some associa-
tions responded. In the adjacent chart there are some 
countries that are not members of IACDS, but still have 
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from 2012 is thought to be valid. Aideco is the national 
association with 13 members.

The figures from Japan are updated and the country 
contains some 1,800 concrete cutters and 84 in the as-
sociation. The number in the association has declined 
a little, but still its members provide very strong figures 
and the market situation is very good. There is quite a 
large span in turn over between the smallest and the big-
gest concrete cutting firms in Japan. One of the world’s 
biggest concrete cutting firms is in Japan. It is believed 
that the Olympic games, organized in Tokyo in 2020, 
will have a strong impact on the economy and also the 
concrete cutting and demolition sectors. 

Korea is similar to Japan, strong economy, and 
many concrete cutters, but has no association. The 
Netherlands is quite a big concrete cutting nation with 
over 400 concrete cutting firms and 110 in the associa-
tion, based on the figures from 2012. The New Zealand 
markets we know very little about and the figures we 
have are from 2005. 

Poland did try to organise a national association, but 
there is no record of the outcome and figures come from 
2012. Portugal has no national association, but is believed 
to have some 30 concrete cutting firms in the country.

The Russian figure is updated and their national as-
sociation is doing fine and headed by Andrey Kosolapov. 

The figures for 2017 are expected to be similar to 2016 
with revenue of $178M(€150M). Due to research at the 
Moscow State Constructing University there is quite a 
demand in the country for concrete cutting and floor 
grinding up to 2020:

• Concrete cutting: 13.4Mm2

• Flat sawing: 13.7Mm2

• Drilling: 40.7Mm
• Floor grinding: 68.5Mm2

The situation on the Spanish market is still very dif-
ficult. Even though the country is believed to have reached 
the bottom of the recession and on its way up it has affected 
the construction industry very hard. The national associa-
tion used to have over 20 members, now there just four. It is 
difficult to estimate how many concrete cutting firms there 
are in the country. It used to be around 120 but today the 
number is maybe half that. The Swedish concrete cutting 
industry is doing well, even though the figures have been 
a little overestimated during recent years. The number of 
cutters is about 380 and of these some 120 are members of 
the association BFB. The BFB was inaugurated in February 
this year when the concrete cutting and the demolition as-
sociation were merged together. The total revenue for 2016 
is some $342M(€288M) and for 2017 it is believed that 

the figures will increase by 10%. Switzerland is a similar 
concrete cutting nation to Sweden. Current figures in the 
chart are from 2014. Thailand is a growing concrete cutting 
market and it's revenue is not so overwhelming, but it is 
a potential market for concrete cutting and concrete floor 
grinding and polishing.

Little is known of the Turkish concrete cutting 
market, but is believed Turkey has some 80 contractors 
in this sector with figures coming from 2014.

The figures from United Kingdom are updated in 
this report showing a growing sector with quite strong 
average revenue for the contractors.

Figures from the US have not been updated since 
2014 but are showing a growing sector again with 360 
concrete cutting companies and additional 150 suppliers 
in the national association CSDA. The average revenue 
is some $2.7M(€2.3M)/company.

The chart shows 5,900 professional concrete cut-
ting firms in the 26 listed countries. Of these 17 have 
their own national association of concrete cutters and 
eight are members of the international umbrella associa-
tion IACDS. The total revenue of these 5,900 firms is 
$13.13Bn (€11.08Bn)

We would encourage all that work in this industry 
to update this chart and provide more accurate figures 
for future concrete cutting surveys. 

Country
Association

Association
Members

Total number
of contractors

Average revenue
company in US$

Estimated
total US$

Date info
provided

Australia 95 450 1’320’000 496’000’000 12/31/2016

Austria 37 130 800’000 104’000’000 6/12/2014

Brazil 0 400 400’000 160’000’000 3/7/2012

Canada 28 350 600’000 210’000’000 3/6/2012

China 0 1’000 300’000 300’000’000 3/6/2012

Czech Republic 0 50 500’000 25’000’000 3/6/2012

Denmark 35 150 600’000 90’000’000 3/7/2012

France* 35 250 1’400’000 350’000’000 5/7/2011

Germany* 730 1’200 450’000 540’000’000 12/31/2016

India 0 700 400’000 280’000’000 3/8/2012

Ireland 40 60 300’000 12’000’000 5/3/2008

Italy 13 200 600’000 120’000’000 3/6/2012

Japan* 84 1’800 740’000 1’332’000’000 12/31/2017

Korea 0 730 1’000’000 730’000’000 6/2/2005

Netherlands 110 400 500’000 200’000’000 3/6/2012

New Zealand 40 120 500’000 60’000’000 6/22/2005

Poland 0 120 400’000 48’000’000 3/6/2012

Portugal 0 30 300’000 9’000’000 3/6/2012

Russia 26 500 355’000 178’000’000 12/31/2016

Spain* 4 60 500’000 60’000’000 6/12/2014

Sweden* 120 380 900’000 342’000’000 12/31/2016

Switzerland* 86 300 1’000’000 300’000’000 6/12/2014

Thailand 0 70 400’000 28’000’000 12/31/2016

Turkey 0 80 600’000 48’000’000 6/1/2014

United Kingdom* 98 200 2’200’000 330’000’000 12/31/2016

United States* 360 2’500 2’700’000 6’750’000’000 12/31/2015

1941 5730 18’805’000 13’136’000’000

* Member of the international umbrella association IACDS

2017 Global Concrete Cutting Market
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New Tyrolit handsaw 
with flush cutting
Tyrolit is adding the Hydrostress HBE400***compact 
handsaw, which has a depth of cut up to 150 mm and 
is ideal for flush cutting.

The Tyrolit Hydrostress HBE400***  that translates 
as Handsaw Blade Electric 400 mm Premium, was 
especially designed for universal cutting applications in 
construction and civil engineering, and is suitable for 
cutting concrete, clay brick and natural stone. 

Its flush cutting function is a particular highlight, 
and combined with the optional accessory it enables 
precise cutting. Its compact design, low weight of 9.1kg 
and detachable guide rollers guarantee the user easy 
handling and machine guidance. 

The HBE400*** is equipped with a 3.2kW electric 
motor with fully integrated electronics and 230V drive, 
which enables flexible working both indoors and out. 
This new member of the Tyrolit family can be used for 
both wet and dry applications, and its integrated dust 
extraction connection enables clean working. 

The HBE400*** handsaw is now available from 
Tyrolit sales companies.

www.tyrolit.com

The new DW 308 Rhino from Doppstadt shreds 
everything ranging from industrial waste, commercial 
and household waste; construction and demolition 
waste, organic waste; railway sleepers; green waste, logs 
or roots. The main field of application is processing in 
plants with high throughput capacities. It reduces the 
size and prepares the material for further use or recovery. 
Except concrete and steel it can virtually cope with all 
kinds of materials. 

The new single-shaft shredder is ideal wherever 
more than 40t/h of waste must be processed. 

With the DW308 Rhino, Doppstadt breaks new 
ground in the drive technology. While the previous 
model had a DC motor with rectifier, the present 

models are provided with a maintenance-free AC drive 
with state-of-the-art control and Doppstadt VarioDrive.

The DW 308 Rhino comes with the QuickChange 
System for a quick and easy change from S-tooth to XL-
tooth or from M-tooth to L-tooth.  “The new DW 308 
Rhino is the largest single-shaft shredder of the Dopp-
stadt product range,” said Doppstadt Systemtechnik 
managing director Henning Strunz. “It combines the 
best technologies in a robust and durable machine frame 
for easy operation and efficient solution of the most 
difficult tasks achieving highest throughput capacities 
and a high degree of variability. Therefore it is a worthy 
successor of our well tried and tested and extremely 
robust DW 3080 E2 Mammut, which it replaces.“

The New 
DW 308 RHINO   

Ground penetrating radar equipment manufacturer 
GSSI, will show its latest GPR technology at the 
World of Concrete show 23-26 January 2018 at 
the Las Vegas Convention Center in Las Vegas, 
Nevada, Booth C3719. On display will be a new 
UtilityScan GPR System, StructureScan Mini XT 
all-in-one concrete inspection GPR system, and the 
new Palm XT miniaturized GPR antenna for the 
StructureScan Mini XT. 

The new UtilityScan is extremely portable 
and easy to manoeuvre in tight survey areas. This 
model sets a new standard in performance and price. 
UtilityScan features a new wireless antenna that can 
handle required data rates and made to withstand 
field conditions.  The electrical design uses GSSI’s 
patented HyperStacking technology, which has 
proven to increase depth penetration in challenging 
soils, while also providing high near surface data 
resolution. The unit also has a backup Ethernet 
connection if Wi-Fi is not desired or allowed on a 
particular site or facility. The UtilityScan can also be 
equipped with the LineTrac accessory, which helps 
locate specific power sources underground. 

Also on display will be StructureScan Mini XT, 
the latest generation of GSSI’s all-in-one concrete 
inspection GPR system. StructureScan Mini XT is 
ideal for locating rebar, conduits, post-tension cables, 
and voids. The Mini XT can help identify structural 
elements, including pan decking and concrete cover, 
and can also provide real time determination of con-
crete slab thickness. StructureScan Mini XT is backed 
by a two-year warranty and features a touchscreen 
interface and six-button control options. 

Visitors to the booth can also see a demonstra-
tion of the newest accessory for the StructureScan 
Mini XT. The Palm XT Antenna is a miniaturized 
GPR antenna to greatly enhance the capabilities of 
the StructureScan Mini XT. It turns a basic Mini XT 
into an advanced system by giving users unparalleled 
access in tightly spaced areas and enabling overhead 
scanning. It is an ideal choice for contractors who 
need to perform concrete scanning services. 

www.geophysical.com

GSSI AT WORLD
OF CONCRETE

Okada Aiyon Corporation in Japan has launched 
a new rotation pulverizer named ORC280AV HR 
which is suitable for 22-38 tons excavator.

ORC280AV HR has the bolt-on tooth-plate 
system, which is easily replaceable in the fields and 
reduces down-time and maintenance cost. Okada’s 
unique oval shape tooth efficiently split the material 
to be broken. The tooth pattern is designed is due to 
Okada’s long-term experience and extensive research 
for maximum productivity.

The fast working speed is one of the outstanding 
feature of ORC280AV HR. The tool’s large volume 
speed valve equipped on ORC as standard gives 
fastest speed of cycle time in its class. 

ORC280AV HR’s curve-shaped arm uses opti-
mum geometry and offers a large jaw opening with 
highest crushing efficiency at any angle. 180mm long 
cutter blades of which all four edges can be used for 
processing rebar without stress. ORC280AV HR 
has hydraulic rotation system, and the operators can 
precisely point the ORC280AV HR to the material 
to be crushed in various angles.

The new ORC280AV HR provides an optimal 
work solution in various applications for concrete 
building demolition to C&D recycling works.

www.okada-aiyon.com

New pulverizer from Okada
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GSSI AT WORLD
OF CONCRETE

Sandvik Mining and Construction Oy   /  Lahti, Finland  /  +358 205 44 151  /  rammer@sandvik.com  /  www.rammer.com

The new Rammer demolition tools have been designed to meet the 
specific and ever-changing needs of the demanding demolition industry 
and to perform a broad array of duties, regardless of if it is either a 
primary or secondary demolition application. These new additions share 
many of the design features and the manufacturing quality characteristics 
that have made Rammer brand the preferred choice of quarry operators 
and demolition contractors across the globe.
 
Contact your local Rammer dealer for more information.

 FOR ROUGH 
 DEMOLITION 
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Erket, a manufacturer of excavator attachments based in 
Hämbach in the Thuringia region of Germany, changed its 
name to Kemroc. Company ownership remains unchanged 
and the product portfolio will be expanded. 

Kemroc, a  manufacturer of specialist milling products 
on an international scale, can call on over 15 years’ experi-
ence in the development, manufacture and promotion of 
innovative excavator and backhoe attachments. Their strong, 
reliable cutter attachments have increased the productivity 
of excavators for contracting companies in a wide variety of 
locations and applications.

In line with the slogan, "revolution of cutting", Kemroc 
specialist attachments have completed difficult tasks in civil 
engineering, concrete refurbishment, and tunnelling and 
mining projects and have been used for auger drilling and 
cleaning flat steel surfaces. All Kemroc products are made in 

Germany and the current portfolio includes chain cutters, 
trencher attachments, rock cutting wheels, surface milling 
machines and universal cutters, auger drive units and surface 
cleaning attachments. 

According to the company founder and owner, Klaus 
Ertmer, the company will continue to focus on special 
milling attachments for applications in demolition, tun-
nelling, trenching, drilling, foundation and underwater 
projects. Kemroc is working in close cooperation with 
service technicians and customers to develop solutions 
to some of their demanding problems. Practical advice 
and after sales service round off the company's offerings. 
Product development will expand Kemroc’s product range 
and extra office space is being built at the Hämbach site 
to accommodate a larger design department.

www.kemroc.de

ERKET CHANGES NAME TO KEMROC       

The German engine manufacturer Deutz has been 
awarded the EU Stage V certificate for its six- cylinder 
TTCD 7.8 model ahead of the Agritechnica trade 
fair. The in-line engine is ideally suited to heavy-duty 
tractor applications thanks to its compact design and 
twin turbochargers. In addition, the structural oil 
sump functions as part of the chassis. The TTCD 7.8 
generates maximum torque of 1,565Nm at 1,500revs/
min. Because the engine and exhaust after treatment 
are designed for optimum performance, they ensure 
that fuel consumption and overall running costs are 
kept to a minimum.

In September 2017, Deutz had already become 
the world’s first engine manufacturer to be certified 

for the EU Stage V emissions standard, initially for 
the TTCD 6.1 and then for its TCD 3.6 and TCD 
4.1 models. Under the banner ‘Our Promise –Your 
Flexibility’, the Cologne-based engine specialist  
showed its Stage V certified range at Agritechnica 
in Hannover, the leading international trade fair for 
agricultural machinery, components and services. 
Changing from the current EU Stage IV to Stage 
V requires no additional installation space for the 
engines, thus avoiding expensive modifications to 
customers’ equipment. This provides Deutz cus-
tomers with planning certainty and flexibility when 
integrating engines into their machinery.

www.deutz.de

DEUTZ TTCD 7.8 ENGINE 
IS STAGE V CERTIFIED

The economic recovery of Sub-Sahara and positive 
market opportunities in South Africa are reflected 
in the number of companies that have signed up for 
bauma Conexpo Africa. The third international trade 
fair for construction machinery, building material 
machines, mining machines and construction vehicles 
will be held at the Johannesburg Expo Centre in South 
Africa from 13 to 16 March, 2018.

“We have already attracted industry leaders 
including Associated Asphalt Equipment, BAUER, 
Bell Equipment, CLT - Crane Load Technology, 
Doka, GEDA-Dechenreiter, HANSA-FLEX, Hiab, 
Husqvarna, Hytec Holdings, ITR Africa, IVECO, 
Layher, Masa, MB Crusher, Pan Mixers South Af-
rica, Pilequip, Putzmeister, Scaw, Shantui, Wirtgen, 

XCMG and ZF Services,” said BC Expo South Africa 
show organiser chief executive Elaine Crewe. “ We 
are also looking forward to having Deutz Diesel 
Power and Powerstar for the first time. We are going 
to have an impressive line-up of the entire industry 
at the trade fair.”

A large number of international pavilions are also 
being planned for te show. China, Finland, Germany, 
North America and the UK have registered. Portugal 
and Singapore will also have a pavilion for the first 
time. “This clearly shows the importance of bauma 
Conexpo Africa for international companies,” said 
Crewe.

 “For us there is no comparable trade show, no 
other international trade fair in Africa. Bauma Con-

expo Africa delivers on our expectations,” said Masa 
sales director Frank Reschk. 

ITR Africa managing director Brian van Buuren 
agreed: “The previous trade fair was an incredibly 
successful show for us and the professionalism shown 
by bauma Conexpo Africa allowed us to showcase 
our products and enjoy the success we continually 
strive for.”

Changes are being made to the event, including 
optimizing visitor flow to all exhibition areas. In 
addition to entrance 5/6, visitors will now be able 
to use entrance 3/4. The addition of this entrance 
will feature a new outdoor exhibition area that will 
provide exhibitors with more space for their displays. 
Companies can register at www.bcafrica.com.

MB India, the India branch office of the Italian 
manufacture MB Crusher, will participate in Excon 
2017, the largest construction equipment exhibition 
in South Asia to be held between the 12th and 16th 
December in Bengaluru, Karnataka, India. MB will 
have a demonstration area with machines working 
where visitors will have the opportunity to see MB 
attachments for excavators and loaders operating in 
construction site situations. MB Crusher’s machines 
will also be on static display in Hall 3, in the Italian 
Pavilion.

MB CRUSHER 
at Excon 2017

INDUSTRY LEADERS ON BOARD FOR BAUMA CONEXPO AFRICA
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Three new 20t size class excavators from Caterpillar, 
the 320 GC, 320 and 323, increase operating effi-
ciency, lower fuel and maintenance costs, and improve 
operator comfort compared to previous models, the 
company claims. 

Offering guidance for depth, slope and horizontal 
distance to grade, the Cat Grade with 2D system helps 
operators reach desired grade quickly and accurately. Using 
the system’s E-fence feature enables the machine to work 
safely under structures or near traffic by preventing any part 
of the excavator from moving outside operator-defined set 
points. The standard 2D system can be upgraded to Cat 
Grade with advanced 2D or Cat Grade with 3D.

Standard grade assist automates boom, stick and 
bucket movements, so operators stay on grade simply 
and effortlessly with single-lever digging. Cat Payload 

on-board weighing, integrated on the Cat 320 and 
323 at the factory delivers load targets with on-the-go 
weighing and real-time payload estimates.

The new excavators do more work at a lower cost 
and reduce maintenance costs by up to 15% over the 
previous series. The new Cat hydraulic return filter 
boasts a 3,000h service life, a 50% increase over previous 
filters. A new Cat air filter with integrated pre-cleaner 
and primary and secondary filters extends service life to 
1,000h, a 100% increase over previous designs, while a 
new fuel tank cap filter extends service life to 2,000h. 
The three fuel system filters each offer a 500h service 
interval. All daily maintenance checks for engine oil, 
fuel water separator, fuel tank water and sediment, and 
cooling system level are performed from ground level, 
making the routine faster, easier and safer.

Three new Cat excavators
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LIEBHERR L 576 XPOWER 
JOINS RECYCLING SPECIALIST
A new Liebherr L 576 XPower wheel loader has joined 
the German family run building materials recycling 
specialist Hans Dömkes for feeding waste material into 
a crusher and loading trucks.  

“Our new L 576 XPower moves around 1,500t/day. 
Despite the particularly harsh operating conditions, it 
uses just 15.5litres/h of operation,” said managing direc-
tor Udo Dömkes. “Reliability is our top priority because 
our wheel loaders work between ten and twelve hours a 
day. We’re very happy with our older L 576 model, which 
already has about 6,000h on the clock. That’s why we 
opted for Liebherr again when it came to new purchase.” 

Liebherr has improved stability by redesigning 

multiple assemblies when developing the XPower wheel 
loaders. Even more powerful axles and reliable core 
components, such as the reinforced lift arm, ensure the 
XPower wheel loaders are of a consistently high standard. 
The XPower drive combines hydrostatic and mechanical 
drive and the power-split transmission operates variably. 
It continuously and automatically adjusts the ratio to 
which the two drive paths are used. In this way, the wheel 
loader always operates with maximum performance and 
efficiency, regardless of the application. “We've tested a 
number of manufacturers. Liebherr impressed us the most 
with the new XPower concept and have already ordered 
another L 566 XPower wheel loader,” said Dömkes.

At the German show Steinexpo Rammer demon-
strated the latest version of its largest hydraulic 
hammer the Rammer 9033. The new model replaces 
the Rammer 7013 and benefits from a number of 
key changes including a 20% wider carrier weight 
range and a 22% higher input power, compared to 
its predecessor.

Weighing 7t, the Rammer 9033 is suitable for 
carriers in the 60t to 120t operating weight range.   
Impact rate on the long stroke setting rises from 
a maximum of 450blows/min to 520blows/min, 
while maximum oil flow increases to 460litres/min 
compared to 400litres/min on the Rammer 7013.  
Input power is up 22% to 138kW.

Stroke length and Idle blow protection can be 
adjusted to allow the Rammer 9033 to be matched 
to individual applications. The long stroke setting 
uses a lower blow frequency for optimum breaking 
in hard materials, while the short stroke setting deliv-
ers higher blow frequency, which is ideal for softer 
materials. The Idle blow protector on/off selector 
allows operators to adjust the working mode to 
protect against idle strokes. The 9033 utilizes long-
life, high-tension Vidat tie rods and simple rubber 
rings lock the tool-retaining pins.

The Rammer 9033 also becomes the final model 
in the Rammer Large Range to benefit from the ad-
dition of the Ramvalve overflow protection system.  
The Ramvalve monitors the oil flow through the 
hammer. If the oil flow exceeds the pre-defined set-
ting, the valve adjusts the flow to a very low level and 
drops the hammer’s impact rate. The Ramvalve resets 
after the hammer re-starts with a correct oil flow. 
This system provides protection against accidental 
overflowing and overpressure. It also comes with the 
Ramdata II service indicator that allows operators 
and service personnel to monitor and log service and 
maintenance information.

Rammer has introduced its Performance Line 
of hydraulic hammers. The range initially comprises 
four models, the R18P, R25P, R35P, and R45P. An 
additional medium-sized model will follow early in 
2018 with a full range of small Performance Line 
models scheduled to follow shortly after.

The R18P is a 1.24t hammer suitable for carri-
ers in the 15t to 23t operating weight range.   The 
larger R25P is suitable for carriers from 20t to 29t 
and weighs 1.65t. Designed for carriers in the 27t to 
40t, the R35P is a 2.32t, while the 3t R45P is aimed 
at carriers from 36t to 53t.

www.rammer.com

SANDVIK RAMMER
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The UK diamond drilling and sawing contractor 
D-Drill has successfully used a remotely controlled 
Brokk 180 demolition robot to safely remove a 
potentially toxic substance from a manufacturing 
plant in Northumberland. 

D-Drill, was called in by main contractor, Harp-
ers Environmental to Egger’s compact resin site in 
Hexham. The company was required to remove 300t 
of paraformaldehyde waste, a potential carcinogen, 
from a 9m high, 10m diameter tank.

D-Drill branch manager Alan Davison lowered 
the Brokk 180 into the tank to break-up the waste. 
It took 30 shifts to remove it onto a conveyor belt 
in 1t tubs for safe disposal. 

“Harpers couldn’t send in their own staff to 
break up the paraformaldehyde waste because of the 
potential risk of hand arm vibration. They knew that 
we had the skills, the equipment and experience in 
removing this kind of material safely so they called 
us in to undertake this crucial job,” said Davison.

“The fact that we could deploy the Brokk 180 
meant that we could carry out the demolition by re-
mote control, but it was still vital to wear a protective 
face mask and correct PPE with the operator out of 
the contaminated area. We were delighted to carry 
out this crucial task on behalf of Harpers and to get 
the work done on time, on budget and, crucially, in 
a safe manner, with no risk to any operator.”

www.d-drill.co.uk 

D-Drill goes to waste

A Rockster impact crusher R1100DS has showed its 
strengths in Bastaslar Insaat’s limestone quarry in the 
province of Mardin in southeast Turkey.

The Rocksters R1100DS has been working in the 
quarry since the beginning of September. Equipped 
with the screen box RS104 and the double-functional 
return / stockpile belt RB95 the machine crushes lime-
stone with edge lengths of up to 700mm to 0-35mm 
final grain. "With a daily output of approximately 
2,000t, our daily needs are easily covered,” said quarry 
owner Mehmet Bastas. “We regularly use the pre-
screening system in order to remove the sandy part 
and receive a very high-quality cubic final grain in 

one pass and thus the best base material for our road 
construction projects.”

Bastas discovered Rockster through Rockster's long-
standing Turkish dealer Alfamobil and rented an R1100 
impact crusher for his limestone quarry. After a month 
he was fully convinced of the machine, so he ordered a 
new R1100DS this summer. "The compactness and the 
simple transport have really impressed me,” said Bastas. 
“My operators like the easy handling of the new crusher 
and the quick set-up, the machine is put into operation 
within 10 minutes. Moreover, the overload protection 
of the crushing chamber is a very useful system, thus 
to avoid blockages and to improve the material flow." 

ROCKSTER CRUSHER performs in Turkey 
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Brokk and Husqvarna are the two well-known manufacturers of remotely 
controlled demolition robots. But there are also smaller manufacturers 
like Kiesel from Germany and Alpine from the US that build demolition 

robots, and more for local markets. Mikael Karlsson reports.

THE RDC 
ROBOT

The German Kiesel Technology and Development Com-
pany (K-TEG), a subsidiary of the wholesaler Kiesel 
has introduced a demolition robot, KMD-RDC22 for 
use in confined, hot, and impassable or contaminated 
working environments. The robot has been available on 
the market for quite a while.

This demolition robot is an emission free special 
vehicle using electric drive which can be used in situ-
ations that would otherwise require a large number of 
personnel. 

With a weight of less than 2t, the KMD-RDC22 
is, according to Kiesel, the ideal solution for interior 
demolition and gutting works demanding high per-
formance as well as low ground pressure. The robot 
can continuously work inside because the electric drive 
produces no emissions. 

The robot picks up or changes all necessary attach-
ments and tools fully hydraulically within seconds and 
via remote control thanks to the Oilquick OQ40-5. This 
function allows the operator to stay in safe distance to 
the operation area and the robot does not have to leave 
the working area.

Attachments for the KMD-RDC22 match conven-
tional mini-excavators. Optional attachments include 
rock wheel cutters, MTB hammers and numerous 

Demarec grabs. Consequently, the KMD-RDC 22 is 
ideal for various dismantling applications.

Despite its compact size and the low ground 
pressure, the 2t robot can achieve the same results as 
comparable mini-excavators in the 4t class. It can work 
at a depth of up to 2.5m under floors, as well as at a 
height of up to 4.5m overhead. 

Horizontally, the robot has a reach of 4m, including 
the attachment. With its four support legs and adjustable 
undercarriage, it is very stable. In ideal areas, this can be 
further enhanced by the use of a stabilising blade when 
clearing demolition debris.

Thanks to its hydraulically adjustable undercarriage, 
the robot can be reduced to a width of 780mm. If the 
boom is retracted, the robot has a maximum height of 
1.5m and fits through small and narrow doors. After-
wards, the width of the undercarriage can be extended 
to a maximum of 1.18m to ensure stability and allow 
the use of heavy demolition tools.

The Kiesel demolition robot KMD-RDC22 is an 
alternative to mini-excavators when working in confined 
spaces. Due to its robust construction with quality com-
ponents and competitive prices for replacement and spare 
parts, the robot is an advantageous economic solution.

www.kiesel.net

KIESEL MULTI DEMOLITION ROBOT

The American company Alpine, situated in Belle-
fonte, Pennsylvania, has launched the Alpine RDC 
Robot, a remotely controlled demolition machine 
for applications in nuclear, mining, tunnelling, 
civil infrastructure, concrete work, and metal 
production industries. 

With a huge variety of work tools, this is the 
device for remote, quiet, low impact, precision 
work in tight or hazardous spaces where traditional 
excavators cannot be used.  Quality built with high-
end components the RDC machines are poised to 
make a positive impact on challenging jobs.

The RDC robot can be equipped with attach-
ments like breakers, crushers, rock wheel, auger 
buckets and clams. However, by comparing the 
robots from Kiesel and Alpine they are very similar. 
Only the paint seem to separate them which brings 
a certain suspicion that any one of the companies 
are the manufacturer and there is a third party.

www.alpinecutter.com

ALPINE 
RDC ROBOT

The Kiesel robot can achieve the same results as 
comparable mini-excavators of the 4t class.

The Alpine RDC Robot is a remote controlled 
demolition machines for applications in nuclear, 
mining, tunneling, civil infrastructure, concrete 
work, and metal production industries.
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Cat organized very interesting event at their factory 
in Echirolles in France showing their new models of 
wheeled waste handlers and two new orange-peel 
grapples. It was a well organised press event with a small 
group of journalists where there were plenty of time to 
ask questions, study the new products and the premises 
it selves located near the magnificent alps.

Also demolition attachment news
As one of PDi magazine’s main focus is demolition 
attachments, editor-in-chief Jan Hermansson, also got 
the chance to look at the recently launched new scrap 
shear Cat S3050, the Multi Processors MP332 + D jaw 
and MP324.

The new range of Cat® wheel material handlers 
(MH3022, MH3024, MH3026) maintains the Cat-
erpillar purpose-built philosophy for these machines, 
while reflecting engineering refinements that tailor them 
more precisely to specific industrial applications. Further 
improvements for these 2018 models include features 
that support rapid return-on-investment and enhance 
overall performance, versatility, and safety. 

On Friday the 24 November, Caterpillar organized a press meet-
ing at their premises in Echirolles, Grenoble, France. A number 
of journalists from different construction magazines in Europe 
attended to see the launch of the new range of Cat wheeled ma-
terial handlers series. Cat also launched two new orange-peel 
grapples at the same time.

NEW MATERIAL HANDLERS   
AND ORANGE-PEEL GRAPPLES FROM CATERPILLAR

The design of the new material handlers is focused 
on application efficiency and reduced owning costs. 
For example, users need not buy a machine with a wide 
undercarriage if materials being handled are low density, 
and shorter front linkages are available if the machine 

New material handler with a new 
orange-peel grapple

frequently works in confined spaces.  If work requires 
greater lifting capacities and a larger working envelope, 
then the MH3026 is the optimum machine, equipped 
with a long MH boom and providing a choice of three 
drop-nose sticks—ranging in length from 4.9 to 5.9 m 
(16.1 to 19.3 ft.), three straight sticks—and a choice of 
three undercarriage sizes. Another noticeable addition 
for the new models is the front push blade, now available 
for all undercarriage types. These blades provide an easy 
way to clear the working area and push materials com-
monly encountered in waste and mill-yard applications. 
Working on surfaces free of debris can further extend tire 
life, resulting in greater operational efficiency.

Two new orange-peel grapples
The new Cat® GSV520 and GSV520 GC orange-peel 
grapples, designed with features to enhance strength, 
reliability, and durability, incorporate new easy-loading 
tines and vertical cylinders that create a profile to 
facilitate greater material swing and more efficient bulk-
material handling. The new grapples, purpose-built for 
Cat MH3022, MH3024, and MH3026 wheel material 
handlers, are available in a five-tine-shell configuration, 
both closed and semi-closed versions, and feature a new 
rotation design. 

 The GSV520 and GSV520 GC, which replace 
GSM25-Series grapples, provide users a choice for 
matching the grapple to the needs of the operation. The 
GSV520 GC allows the lowest acquisition and excellent 
life-cycle value; the GSV520 provides the lowest overall 
owning and operating costs and optimum life-cycle 
performance.

Both new grapples are suited for use in a wide range 
of materials, including shredded scrap, long structural 
beams, car bodies, and solid waste at recycling and 
transfer stations. The enhanced performance of the 
new grapples helps waste-handling operations meet the 
challenges of increased environmental regulation, in-
creased pressure to recycle, and more stringent budgets. 
Compared with predecessor models, the GSV520 and 
GSV520 GC models also have lower operating weights 
for optimum performance and fuel savings. 

Information about the new Cat shears can be read 
in our special feature about new scrap shears in this 
issue on pages 46-50.

www.cat.com

Caterpillar Commercial Manager for industry 
segments and Work Tools in EMEA, Rogier Tonies.

Caterpillar System Application Specialist 
Thibault Dechamps.
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Liebherr launches 
new crawler excavator
With an operating weight between 19t and 22t, the new 
Liebherr R 918 crawler excavator is ideal for earthmov-
ing applications. A large selection of attachments makes 
the machine extremely flexible for more specific work. 

The R 918 has an engine that complies with the 
Stage IV exhaust emissions standard and has a power 
rating of 120kW. The engine is equipped with a urea 
injection SCR system and an oxidation catalyst. A par-
ticulate filter is also available as an option. There is an 
optional automatic idle-stop when the engine is inactive.

The cab is equipped with a pneumatic seat with ver-
tical and longitudinal absorption as standard and a fully 
retractable windscreen. The workstation is also equipped 
with a high-resolution 175mm colour touchscreen. The 
R 918  has unobstructed panoramic visibility and rear 
and lateral cameras as standard. The structure of the cab 
is resistant to rollovers and is ROPS-certified.

Besides an emergency exit at the rear window, the 
laminated and tinted windscreen and right window 
guarantee maximum safety in the event of impact.

HQ:   Maschinenfabrik OTTO BAIER GmbH  -  Heckenwiesen 26  -  71679 Asperg  -  Germany    
HQ USA:  GSS International LLC    -    8233 Coast Oak Way    -    Citrus Heights, CA 95610   -   USA
  B.Peterson@gss-intpro.com  -  +1(916)-709-3886 
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Superabrasive’s new 510mm propane grinder, L20G-X, 
designed to improve productivity, performance and 
safety is claimed to be is the first propane grinder with 
Fuel-Minder a closed loop fuel management system

Fuel-Minder is a digital fuel system featuring closed 
loop feedback, fuel lock-off capability, emissions safety 
warnings with shutdown, and an LCD screen with user 
interface. The system is highly responsive to changes in 
engine load, providing the optimum air-to-fuel ratio 
regardless of operating conditions, as well as improved 
fuel range.

Thanks to its fuel management system, the L20G-X 
grinder can be run between 610revs/min and 1,090revs/
min on the grinding heads, which allows for more ef-
fective grinding and extended tooling life.  

The new Lavina misting system produces 10 micron 
sized water droplets, which suppress and remove breath-
able fugitive dust particles from 0.1 to 1000 microns. 
It avoids the moisture problems of common spray type 
systems used in combination with dust extractors. 

The much lower emissions provide safer work 
environment.

It has a redesigned grinding head with low-friction 
chain gear planetary drive. The combination of the low-
friction chain gear planetary drive, dust proof design and 
the highest power engine in 603cc LPG class, results in 
a reliable and powerful 510mm grinder. In addition, the 

SUPERABRASIVE 
launches new propane grinder

balance between the new frame geometry and grinding 
head weight delivers excellent manoeuvrability and easy 
tool changes.

Other new features include integrated weights 
with on and off positions for adjusting the grinding 
pressure. New skirt with a flexible brush for improved 
dust containment, plus the vacuum hose is now near 
the dust source. New LED lights, one in the front and 
one in the back, improve monitoring of the floor refine-
ment. There is a phone charging station with a phone 
holder and dual USB port 2.0, a steel cup holder and 
non-marking grey rubber tyres. 
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In the US, for example, the skid steer market rebounded 
in 2017 after dropping to record lows, according to 
Kubota skid steer and compact track loader senior 
product manager Jorge De Hoyos. “Because of this 
volatility, we are still analysing what 2018 will do,” said 
De Hoyos. “The compact track loader market continues 
to grow at a rapid pace with over a 13% gain this year 
over last year. The biggest gains are among models with 
more than 1,360.8kg of rated operating capacity.  Total 
US volume will reach the mid 40,000 this year. As com-
pact track loaders’ versatility increases, that number may 
reach 50,000 in 2018, but that too is under evaluation 
with key economic indicators.”

So, if you decided to wait until 2018 to make a 
purchasing decision, there should be little difficulty in 
finding a product that suits your immediate and long-
term needs. The only challenge may well be deciding 
which one to buy. 

Kubota adds, upgrades equipment
The SVL75-2 with high flow compact track loader is the 
newest addition to Kubota’s SVL series, which includes 
the SVL75-2 and the SVL95-2s. The new SVL75-2 
offers increased hydraulic horsepower, expanding multi-
tasking capabilities for a wide variety of attachments. 
Boasting a 55.4kW, four-cylinder, direct injection, 
turbo-charged Kubota diesel engine, equipped with 
common rail fuel injection and a diesel particulate filter 
(DPF) system, the new SVL75-2 with high flow meets 
Tier 4 emissions standards and matches reduced exhaust 
emissions with enhanced fuel economy.

TAKE A LOAD OFF
Did you buy new equipment for your concrete business this 
past year? If so you weren’t alone. A generally favourable 
economy led many contractors to upgrade their inventory 
and, at the same time, take advantage of manufacturers’ 
latest productivity tools. Jim Parsons reports. 

Kubota also improved the SVL95-2s. In addition 
to increasing the gross horsepower on the SVL95-
2s, Kubota increased its rated operating capacity to 
1,451.5kg at the 35% of tipping capacity. Kubota 
increased the high flow volume to 151litres/min, and 
increased the pressure to 245bar, thus increasing the 
hydraulic horsepower. This makes the high flow version 
of this model more suited towards those attachments 
that demand more flow and pressure. 

On these same high flow models, Kubota made the 
flow adjustable with five pre-settings so that the unit is 
better matched from low flow to high flow attachments. 

www.kobuta.com

Bobcat launches new 
T870 compact tracked loader

Bobcat has launched a new version of  its top-of-the-
range T870 compact tracked loader featuring a new 
torsion suspension undercarriage, replacing the previous 
T870 model with a roller suspension system.  

The new T870 torsion suspension machine offers 
10% more lift capacity than the previous model.  It is 
available with a wide range of standard and optional fea-

tures and in a range of configurations to match emissions 
and specification requirements for all European, Middle 
East, Africa and Russia, and CIS markets.       

The T870 provides a more comfortable and relaxed 
environment in the cab, achieving a new level of comfort 
without sacrificing work performance.  The torsion 
suspension improves ride quality and absorbs stresses 
and vibrations.  The result is reduced wear and tear, 
and improved component life, throughout the machine.

The five-link torsion suspension undercarriage 
minimizes rocking when lifting a load high or when 
performing grading tasks.  With the new Bobcat 
undercarriage, there is no trade-off between comfort 
and performance.  An additional link on the rear axle 
stabilizes the system to decrease rocking or bouncing 
and increase productivity.

The fifth link acts like an independent suspension, 
increasing ride comfort and reducing the rocking effect 
that is typically associated with torsion suspensions.  
Equipped in this way, the Bobcat T870 feels even 
more stable and grounded, which improves ride qual-
ity and delivers unmatched performance when lifting 
and grading.
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Doosan Construction Equipment will display a DX-
140LCR-5 15t reduced tail swing crawler excavator 
during the annual World of Concrete. Located in 
booth C5887, the machine will be configured with 
a quick coupler and hydraulic breaker, as well as 
optional rubber track pads.

The DX140LCR-5 excavator offers a shorter tail 
swing, allowing operators greater flexibility where 
space is a premium without sacrificing performance. 
The machine comes standard with permanently 
sealed and lubricated track links, and the work-
group bushings and hard-wear disks are designed 
for reliability as well as extended service intervals 
to increase uptime.

A standard 178mm LCD screen allows opera-
tors to continue monitoring excavator parameters 
while viewing the rear view or optional side view 
camera image. Critical machine data appears next 
to the camera view. When the optional side camera 
is installed, a split screen allows both rear and side 
camera displays to be viewed at once.

To help save fuel, auto shutdown is standard. 
Operators can configure the idle time from 3min to 
60min. When enabled, the feature will shut down 
the excavator’s engine when the preset idle time is 
met. This is particularly helpful in areas where local 
regulations require idling for only limited periods 
for off-highway machines.

Factory options include a straight travel pedal, 
which allows the operator to travel in a straight line 
more easily; a two-way auxiliary hydraulic pedal 
to complement joystick control; cab guarding for 
special applications; and additional work lamps.

DOOSAN DX140LCR-5

Improved comfort and ride quality also result from 
the use of dual-flange front idlers that ride on the rub-
ber tracks’ roller way.  The rollers and the dual-flange 
front idler ride on rubber to dampen vibration.  They 
are also wider, which maximizes their contact with the 
track for a smoother ride, further improving comfort 
and ride quality as well as increasing uptime.  The larger 
circumference of the rear idler provides more surface 
area for less wear per rotation, which increases overall 
component life.  

The design of the new T870 model further improves 
uptime performance, with forged steel idlers guiding 
and supporting the track around the ends of the un-
dercarriage.  The solid steel  idlers ensures they stand 
up to harsh operating conditions.  Hydraulic hoses are 
routed and protected inside the undercarriage.  This 
design keeps hoses free from snags and obstacles on site.

The self-contained axle system contains an inner 
bar surrounded by four rubber cords.  The inner bar is 
heat-treated for maximum strength, which translates to 
increased longevity and more uptime.  Undercarriage 
bushings and seals are made from high-grade, high-
quality steel for maximum durability.  Five easy-to-access 
grease points ensures regular greasing is an easy and 
simple process.  They are also recessed for protection.

Increased durability and reliability result from a cast 
front roller and idler mount, which bear much of the 
load when pushing and lifting. Bobcat undercarriages 
have a solid, cast-steel front roller and idler mount de-
sign.  This eliminates welds and distributes stress across 
one seamless component that has additional metal and 
strength precisely where it is needed most.

The new Bobcat drive motor is more reliable and 
it is easier to maintain than before.  The outer bearing 
life has been improved dramatically thanks to continu-
ous lubrication from oil in the hydraulic system.  The 
diameter of the drive shaft inside the gearbox is also 
15% larger than before, which enhances durability.  
The outer cavity reservoir housed within the new drive 
motor is now easier to flush and fill with the addition of 
two service ports that can be accessed without removing 
the track or sprocket.

www.bobcat.com

Case launches TV370 compact track loader
Case Construction Equipment has introduced the 
TV370 compact track loader, a new 55kW machine 
that combines a maintenance-free Tier 4 Final solution 
with the strength and reach of a large-frame counter-
part. The TV370 provides a 1,678kg rated operating 
capacity and a vertical-lift design that makes it ideal 
for loading trucks, and lifting and placing palletized 
materials.

The TV370 is suited for applications where opera-
tors value lift capacity and strength, but may not require 
higher horsepower to run high-volume production 
attachments. The machine provides excellent auxiliary 
hydraulics for traditional attachment use in a standard 
hydraulic setup, and optional high-flow setup.

Additional performance/operating highlights in-
clude a 3,980kg bucket breakout force, and a 3.3m hinge 
pin height. At 1,930mm width over the tracks, and on 
standard 450mm wide tracks, the TV370 provides excel-
lent stability and the lowest standard ground pressure in 
class for operating on varied terrain and sensitive ground.    

The TV370 offers one of the widest cabs in the 
industry, and the lowest entry threshold for easy access 
and greater visibility down to the bucket/attachment. 
The cab-forward design combines with ultra-narrow 

BOBCAT T870 
COMPACT TRACKED LOADER
Rated operating capacity (kg) 1,726
Tipping load (kg)  4,931
Operating weight (kg) 5,863
Ground clearance (mm) 249
Height with cab (mm)  2,123
Width over tracks (mm) 2,103
Ground contact length (mm) 1,783
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features the same productivity-enhancing qualities as 
larger ASV machines. This includes efficient hydraulics 
and cooling systems, as well as best-in-class low ground 
pressure. In addition, the RT-30 provides a safer, more 
productive alternative to walk-behind and sit-on mini 
skid steer loaders. The ASV unit’s small size makes it 
ideal for contractors, rental centres and homeowners 
looking for a compact machine for work in tight spaces 
and applications, such as landscaping, snow removal 
and construction.

The 1,633kg RT-30 is 1,219mm wide and has a 
2.56m lift height. Its compact size and 254mm ground 
clearance minimize risk of property damage or damage 
to the machine while working in hard-to-reach areas. 

The machine’s size also optimizes it for the rental 
market, as the compact track loader is easy to transport 
on a trailer pulled by a pick-up truck. It is simple to 
operate, making rental customer training easy. In ad-
dition, the RT-30 features easy serviceability as a result 
of a single-door system that allows access to the engine, 
filters and other daily checkpoints. This means faster 
rental turnaround and less downtime for contractors. 

The RT-30 cab provides rollover protection and 
protects the operator from outside elements. The cab’s 
seat also eliminates the fatigue that comes from stand-
ing. In addition, the compact track loader also features 
more ground clearance and lower ground pressure than 
similarly sized machines on the market.

The RT-30 features a 24.3kW Perkins 1.5litre diesel 
engine that produces 87.3Nm of torque. Planetary 
drive motors transfer the torque to the internal drive 
sprockets. Internal rollers prevent friction loss in the 
undercarriage, resulting in all power being transferred 
to the track regardless of drive speed. 

Also from ASV, RT-75 compact track loader 
The RT-75 is a new compact track loader from ASV. 

The machine features ASV’s patented Posi-Track rubber 
track suspension. Well known for its smooth ride, the 
dual-level suspension has suspended wheels and axles, 
allowing it to manage every type of terrain and at faster 
speeds. The suspended wheels and fully flexible track 
conform to the ground assuring maximum traction in 
the roughest conditions. In addition, the multiple wheel 
contact points and triple-guide lugs achieve maximum 
performance on steep slopes. 

The machine features a rated operating capacity 
of 1,202kg, and a tipping load of 3,434kg. It is 1.78m 
wide and has a 3.2m lift height. Standard joystick 
controls make operation easy and intuitive. It comes 
with an optional all-weather cab that includes heat and 
air-conditioning and is pressurized. 

The RT-75 also is available in a heavy-duty cus-
tomization package that includes guarding around areas 
such as lights, the AC condenser and the rear screen. 
The RT-75 Heavy-Duty uses a hydraulically driven, 
auto-reversing cooling fan, similar to the fan used on 
the RT-120 Forestry, to blow debris out of the engine 
compartment screens. A full rear brush guard is also 
available as a factory option. The unit can be paired with 
all standard attachments, such as backhoes, buckets, 
snow blades, brush cutters and pallet forks.

The RT-75 comes standard with 457mm wide 
tracks, resulting in a ground pressure of 0.25bar. 
Optional 508mm tracks lower ground pressures to 
22bar. The features, combined with the RT-75’s nearly 
381mm of ground clearance, allow the unit to work in 
more places, on more days and more comfortably than 
competitive machines. 

The RT-75 features a Cummins 2.8litre turbo-
charged diesel engine. The 56kW engine produces 
300Nm of torque, which is transferred through direct-
drive hydraulic motors. There is no need for servicing 
because the RT-75 does not use planetary drives, and the 

wire side screens to provide best-in-class 360° visibility 
and excellent sight lines down to the bucket edge/curb 
lines. A large, rounded rear window delivers excellent 
rear visibility. Standard heavy-duty front and sidelights 
further improve visibility.

The new CTL meets Tier 4 Final emissions stan-
dards through a DOC-only FPT engine that requires 
no additional fluids or intensive maintenance activities. 
Operators can easily access the engine, filters, fill points, 
and all other primary service points through a single 
point of access. It also offers an easy-tilt cab for conve-
nient access to the drivetrain compartment.

www.casece.com

Takeuchi’s new TL6R compact track loader
The TL6R compact track loader from Takeuchi is a 
compact machine that is easy to transport, and features 
outstanding stability and performance. Powered by a 
Kubota 2.4litre, 48.6kW engine, the TL6R features a ra-
dial lift loader design with a maximum lift height of 2.9m, 
and a rated operating capacity of 835kg. Additionally, the 
TL6R has a width of 1.5m, and a height of 2m. It weighs 
3,393kg with a canopy, and 3,529kg when equipped with 
a cab. The compact dimensions of the TL6R enable it to 
access and work in areas with limited space.

The TL6R features a newly designed cabin with an 
overhead 144mm colour multi-information display and 
backlit rocker switches that control a variety of machine 
functions. A cab is available with swing-out door, heat, 
and air conditionert.

Takeuchi fleet management system comes standard 
on the TL6R. The TFM telematics system is available 
during the machine’s warranty period of two years at 
no additional cost, and is able to provide a variety of 
data points, including machine health and condition, 
run time and machine location. The TFM system can 
help reduce downtime, control costs, perform remote 
diagnostics and schedule maintenance.

www.takeuchiglobal.com

ASV RT-30 compact track 
loader offers versatility in tight areas

The Posi-Track RT-30 compact track loader from ASV 
is a heavy-duty machine in a small package. The radial 
lift loader is the industry’s smallest sit-on model yet 
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The Bobcat S70 skid-steer loader and MT55 mini-
track loader have won Lowest Cost of Ownership 
Awards in their respective categories as part of a new 
annual series of awards organized by EquipmentWatch, 
a world leader in data, software and insights for the 
heavy equipment industry. 

The Lowest Cost of Ownership Awards are the 
industry’s only accolade of its kind, based on empirical 
data regarding the long-term cost of heavy and compact 
equipment. Nominees were recognized within 15 
different categories of machine that exhibit the lowest 
cost of ownership over a five-year span. The S70 won 
the Lowest Cost of Ownership Award in the category 
entitled Skid Steer Loaders and the MT55 was the 
winner in the Loaders Compact Track category.  

The S70 skid-steer loader is the smallest model 
in the Bobcat skid-steer loader range, with a width of 
901mm, a height of 1,814mm, an overall length with 
standard bucket of 2,472 mm, and an operating weight 
of 1,268 kg. Its rated operating capacity is 343kg.

The S70 model can access sites with narrow open-
ings and is ideal for work in tight areas. It provides a 
versatile and compact solution for rental fleets, demoli-
tion, construction, landscaping, farming and general 
material-handling applications. 

The MT55 mini-track loader is ideal for mecha-
nizing manual work in confined and limited access ar-
eas where it is not possible to use larger machines. With 
an overall width with bucket of just 903mm, length 
with bucket of 2,365mm and height of 1,246mm, 
the MT55 is ideal for digging, loading and clean-up 
applications. 

The MT55 features an all hydrostatic transmission 
and track drive system. The rubber track undercarriage 
distributes the loader’s operating weight of 1,186kg 
over a large area to reduce ground pressure. The C-
Pattern tracks provide excellent traction and flotation 
for digging and other applications. 

Thanks to more than 20 attachments, its compact 
size, low ground pressure, and  manoeuvrability, the 
MT55 is an ideal machine for the equipment rental 
industry, as well as landscape contractors, eliminating 
much of the hand labour normally found in earthmov-
ing and fencing applications. 

BOBCAT LOADERS WIN LOWEST 
COST OF OWNERSHIP AWARDS

motors transfer maximum power to the internal-drive 
sprockets. With internal rollers preventing friction loss 
in the undercarriage, all power is transferred to the track 
regardless of drive speed. 

www.asvi.com

Avant’s new electric loader 
Avant’s e-series is a fully electric battery-powered loader 
in the same size class as the Avant 500 series, offering zero 
emissions, extremely low noise and minimal running 
costs. The battery powered loader is especially suitable 
for indoor use where ventilation is limited. 

A further benefit of a battery driven machine is the 
extremely low noise level.

The new e-series features two models: Avant e5 and 
Avant e6. The quick attach system, as well as the multi 
connector, for the attachment hydraulics, are the same 
as in other Avant models, so the large attachment range 
is suitable also to the e-series. 

The loader has an integrated battery charger, 
which makes it possible to charge batteries wherever a 
230V/16A power outlet is available. The e-series can also 
be operated while charging, and a battery pack exchange 
system will be available. 

www.avantequipment.com

New John Deere L-Series 
tackle toughest jobsite tasks

Built for construction contractors, landscapers and 
rental center operators, the new John Deere 204L and 
304L compact wheel loaders deliver higher productivity, 
increased uptime and lower daily operating costs. An 
evolution of the 204K and 304K models, the L-series 
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models are built for tasks that require peak productivity 
in small spaces and over rough terrain.

The 62 horsepower (46 kW) 204L and 67 horse-
power (50 kW) 304L models are equipped with Final 
Tier 4 Yanmar engines and fuel-efficient hydrostatic 
transmissions to keep noise to a minimum while still 
providing the productivity needed on the job. An 
optional ride control is now available, which reduces 
material spillage and makes for a smoother ride over 
rough and uneven terrain. Automatically activated front 
and rear differential locks provide increased traction in 
harsh conditions. The machine height of the 204L is 
also configurable to less than 8 ft (2.4m), ideal for jobs 
with overhead space constraints.

The L-Series compact wheel loaders are equipped 
with features to minimize maintenance. Hydrauli-
cally released, self-adjusting park and service brakes, 
ground-level maintenance points accessibility and 
excellent cooler access provide safer and easier means of 
machine upkeep. The new models also offer extended 
service intervals for engine oil/filter, final drives oil and 
hydraulic oil.

Creature comforts on the new 204L and 304L 
increase operator comfort and efficiency. Owners have 
the option of selecting an enclosed cab or open station, 
providing unmatched 360-degree attachment visibility. 
An improved interior cooling system keeps the operator 
comfortable in warmer temperatures.

Providing superior versatility, the L-Series compact 
wheel loaders are compatible with more than 100 John 
Deere Worksite Pro attachments. Redesigned as a result 
of extensive customer and dealer feedback, the auxil-
iary hydraulic control used for attachments has been 
moved to the primary joystick to increase attachments 
productivity and ease of use. An optional LED lighting 
package provides a more reliable light source to increase 
productivity in low light conditions.

www.johndeere.com
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The Zion nuclear power plant is located on the shores of 
Lake Michigan about 64km from Chicago. Completed 
in 1973, the plant started producing electricity between 
December 1973 from the first reactor and September 
1974 from the second. 

The Zion power plant was part of the Common-
wealth Edison (ComEd) network serving the Chicago 
metropolitan area and that part of the state along the 
lake. In February 1997, following the shut down of 
Reactor 1, electricity production was suspended. In 
February 1998, ComEd, decided to stop electricity 
production and decommission the plant.

In August 2010 the Nuclear Regulatory Commis-
sion allowed ComEd to transfer the license to Energy 
Solutions, a company specializing in the decommission-
ing of nuclear power plants and cleanup of industrial 
sites. By late 2026, the Energy Solutions project aims 
to restore the entire area to a Greenfield status of envi-
ronmental conditions and landscape that characterized 
it 50 years ago before construction of the nuclear plant 
was started. 

Indeco attachments are playing a key role in the demolition 
of the nuclear power plant in Zion, Illinois. The project is being 
conducted by Manafort Brothers, one of the most important 
contractors in the US, specialized in nuclear decommissioning.

NUCLEAR PERFORMANCE FOR 

INDECO 

A long and complex decommissioning process
Energy Solutions, through the subsidiary Zion Solu-
tions, is responsible for removal of the plants, demolition 
of the structures, as well as for transport of all debris to 
a site it owns. Decommissioning started in 1998 with 
removal of the nuclear fuel from the reactors. In 2011 
decontamination and demolition of the structures 
began. Soil remediation also started at the same time. 
This process will take about ten years, requiring 200 
specialized workers per year, and have a total project cost 
estimated at about US $1bn (€0.84bn.) The demolition 
of the reinforced concrete and steel structures could only 
be done by mechanical demolition techniques. The use 
of explosives was banned due to the potential risk of an 
uncontrolled release of contaminated dust into the air. 

To execute the demolition process, the project was 
assigned to a contractor with proven experience and 
expertise. In 2014, Zion Solutions contracted the works 
to Manafort Brothers of New Britain, Connecticut, a 
company with a 100-year old history and a national 
reputation, since it was the only company that has 

performed demolition of two nuclear power plants on 
the East Coast of the US. 

Manafort Brothers started with the turbine and 
generator building, and then proceeded with the interior 
of the two towers that housed Reactor 1 and Reactor 2. 
This was followed by dismantling the auxiliary plants 
building. After evaluation of demolition equipment, 
Manafort Brothers decided to use Indeco hammers, a 
pulveriser and shears. 

The hammers are two HP 25000s, three HP 
13001s and an HP 8000 mounted on an excavator 
fitted with a long boom for demolition and ISS 30/50 
shears and an IRP1250 rotating pulveriser. Some of 
the attachments have been used on an ongoing basis 
for more than a year. “In Zion, as with all demolitions 
of this kind, there is a whole set of problems to deal 
with, primarily the health and safety of our workers, 
the compliance with environmental regulations and 
the need to properly plan and execute the different 
stages of demolition, so we can access areas not imme-
diately reachable because they are concealed by other 
structures,” said Manafort Brothers site manager John 
Carville. “For an idea of how much reinforced concrete 
is present at the site, let’s just say that by the time we’ve 
finished the job, we’ll have produced over 113,000t of 
debris, all transported by train to a special site in the 
desert in Clive, Utah owned by Energy Solutions. And 
besides the concrete, we have to count the thousands 
of tons of ferrous and non-ferrous materials that come 
out of the demolition process.” 
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All the major internal and external structures in rein-
forced concrete varying from 1m to 4m, with 32-36mm 
diameter rebar and mesh. The biggest thicknesses were in 
the structures that go down to almost 18m below ground 
level containing the pumping plants and in the structures 
that held the reserve of nuclear fuel, and the foundations. 

“Manafort Brothers is the only company on the East 
Coast that has experience in the demolition of decom-
missioned nuclear power plants,” said Carville. “Before 
Zion, we did the demolition of the Connecticut Yankee 
plant at Haddam Neck, Connecticut and the Maine 
Yankee plant in Wiscasset, Maine, so we know how 
to handle these projects, but to be honest, I had never 

encountered reinforced concrete with a compressive 
strength of 60-90MPa like here in Zion. That’s why the 
choice of hammers and other demolition equipment was 
absolutely critical. The decision for Indeco equipment 
was based not only on the good experience with the 
HP 8000 we were already using, but also the result of a 
comparison of other manufacturers’ products. The two 
HP 13001 are the models we operate the most, but it’s 
the two HP 25000 that allow us to tackle the most chal-
lenging situations. The HP 25000 has impressive power, 
and with its 25,000joules it is the most productive 
and powerful hammer on the market today. In certain 
conditions, it really is the only one that can be a valid 

alternative to blasting. All the models get top marks for 
reliability and durability. The pulveriser and the shears 
are delivering excellent productivity too. The rotating 
pulveriser has particularly stood out for a favourable 
ratio between power and size.” 

At the Zion site the hammers are subjected to a heavy-
duty use over a long period. “Our satisfaction with the 
Indeco hammers, the pulveriser and the shears is not only 
attributed to their production output, but also the service 
provided by Indeco North America, who has consistently 
given a rapid and efficient response to all our needs, almost 
all relating to routine maintenance,” said Carville. “We 
intend to order another two HP 13001s to finish the job.” 



Atlas Copco’s hydraulic attachment tools division will 
become part of Epiroc, effective from 1 January 2018. 
The division manufactures excavator attachment tools, 
such as hydraulic breakers, cutters, pulverisers, bucket 
crushers, shears, grapples and magnets. Also effective 
from that date, will be the division's current products 
delivered with Epiroc branding.

Subject to shareholder approval in 2018, Atlas 
Copco will become two separate global groups of 
companies, Atlas Copco which will focus on industrial 
customers, and Epiroc, focused on mining, infrastruc-
ture and natural resources equipment. 

The hydraulic attachment tools division has been a 
technology leader for more than 50 years. The hydraulic 
breaker was originally developed in 1963 by the German 
company Krupp Berco Bautechnik, which became part 
of Atlas Copco in 2002. 

The product range now includes 100 different hy-
draulic attachment tools, and is designed to ensure that 
customers can always find the right tool for their specific 
application and excavator. The division also manufactures 
the HB 10000, the largest hydraulic breaker in the world.

It will be business as usual for the hydraulic attach-
ment tools division. Products will be manufactured in 
the same facilities, developed by the same research and 
development teams and marketed by the same people.

“We are building on a very solid foundation in 
the industry,” said hydraulic attachment tools division 
president Goran Popovski. “Within Epiroc we can even 
better focus on what is core for us of providing solutions 
and best support to our customers around the globe. 
Epiroc is a new player with a solid history in the market 
and our ambition is to continue to have market leading 
positions in each market and each segment.”
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ATLAS COPCO DIVISION MOVES TO EPIROC 

Caterpillar is re-entering the demolition equipment 
market and recently held a training session for its 
European dealers, which included a presentation of 
current demolition techniques by UK demolition 
consultant John Woodward.

When Caterpillar decided a few years ago to 
leave the demolition machine arena UK demolition 
consultant John Woodward from C&D Consultancy, 
along with many others, was surprised. “However, 
I understood the reasons, as the joint venture with 
Demlone was not successful and Caterpillar needed 
to concentrate on its core products,” said Woodward. 
So he was very surprised when Caterpillar asked in late 
2017 if he would be interested in attending a two day 
Caterpillar training session for their European dealers, 
as they were about to re-enter the world demolition 
industry with the launch of two new machines and 
dramatically redesigned work tools.

“My brief for the two days, was not just to 
attend as an interested spectator, but to be fully in-
volved in the launch by presenting a view of current 
demolition techniques in use throughout Europe,” 
said Woodward. “Then by facilitating group work 
with the dealers each day, to try to raise their level 
of understanding of demolition processes and why 
clients choose particular types of machines and 
work tools.”

Woodward commented on the new machines 
that they are pitched at the right place in the market 
and should prove to be popular with contractors 
throughout Europe and beyond. 

Caterpillar’s new demolition focus
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Newry is a small industrial location just an hour’s drive 
from Belfast. In not-so-distant past notorious - along 
with Beirut and Baghdad - as one of the world’s “three 
lethal Bs”, Belfast nowadays is a peaceful, beautiful town 
steeped in history. It was out of the Belfast harbour that 
the Titanic went on her maiden sail in 1912 – down to 
the ocean bottom and into legend. Although far from 
being a plain one, the sailing of Hill Engineering is 
proving a lot more successful. 

The hands-on manufacturer    
Ian Hill started out his career as an apprentice welder 
making trailers and various agricultural attachments. 
This was a valuable experience for him that helped 
shape out the hands-on and informal business style that 
became a company trademark in later years. In 1995, 
the budding entrepreneur spotted a gap in the market 
for quick hitches and excavator buckets, and that was 
the beginning of Hill Engineering. Having prioritized 
safety, the fledgling manufacturer set out to design 
robust, reliable and affordable solutions for excavator 
owners and plant hire companies. The market response 
was encouraging, and in the first decade of its existence 
Hill Engineering enjoyed a rapid growth. Within the 
space of a few years, it gained the ISO 9001 accredita-
tion and built a second plant in Newry to produce 
excavator buckets. In 2006, Hill implemented a £4.5ml 
investment programme that saw the coupler plant and 
the original factory amalgamated into a single 8,000m2 
manufacturing facility. A year later the original factory 
was converted into a research and development centre. 

TEFRA eruption     
In 2008, the manufacturer began to work on the concept 
of a fully automatic quick coupler that would become its 
signature product, driving the company's growth for the 
next decade. Called TEFRA after a volcanic rock matter 
of extraordinary hardness, the coupler had only three 
moving parts, which made it one of the safest and effec-
tive solutions on the market. Fitting carriers ranging in 
weight from 3 to 120t, the TEFRA hitches featured cast 
steel components, uniquely shaped hooks, a dual safety 
mechanism and a patented smart valve. The TEFRA 
couplers became a great success when they hit the market 
in 2011, spring-boarding the company into the major 
league of attachment manufacturers. On the heels of 
the first series came the TEFRA mini range of hitches 
designed for 3 to 7t machines. It completed the TEFRA 
line-up and consolidated Hill’s position as a market leader.  

Take-off time 
Things were definitely looking up for Hill Engineering 
in the early 2010s, and the best was yet to come. In 
2013, Hill solutions were recognised with an “In-
novation in Engineering Award” at Plantworx trade 
show in England. Next year the company won a very 
prestigious “Queen’s award for Enterprise”, again in the 
“innovation” category. Also in 2014 the company broke 
new ground in the attachment industry by introducing 
TEFRA Tilt – a revolutionary quick coupling system 
that boasted the full functionality of a tilt rotator with-
out the necessity to invest in dedicated attachments it 
requires. The new product took off almost as soon as it 

Based in Newry, Northern 
Ireland, Hill Engineering 
has been making quick cou-
plers and excavator buckets 
for over twenty years. The 
company was established in 
1994 by a charismatic en-
trepreneur Ian Hill with an 
ambitious goal to become a 
world’s leader in attachment 
safety. Well, it is safe to say 
that twenty years down the 
road his ambitions have 
been fully vindicated. Andrei 
Bushmarin reports on his vis-
it to the Irish manufacturer.

TITAN excavator buckets are Hill Engineering’s 
other core business.

Manufacturing process at Hill.
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was launched. According to Oliver Phelan, Global Sales 
& Marketing Manager at Hill, the company recorded 
a 60% growth in sales of the TEFRA Tilt over the last 
year, and sales are still climbing up. Designed for 7 to 20t 
machines, the coupler features a self-lubricating HKS 
XtraTilt power actuator allowing up to 180° rotation. 
Buoyed by the market reception, the Irish manufacturer 
keeps perfecting the coupler by adding new features to 
next-generation models. With an estimated cost of only 
30% of an average tilt rotator, the TEFRA Tilt is a very 
viable alternative also from the pricing point of view. 

Bucket list 
Hill Engineering’s other core business is excavator 
buckets. Having been manufacturing them for almost 
twenty years, the company now possesses a complete 
line-up of rugged and high-performance buckets 
aptly called TITAN. The range is divided in two main 
categories: the TITAN HD buckets are designed for 
medium-duty digging and loading applications where 
high loading capacity is essential. The TITAN HDX 
rock bucket range built to operate in abrasive ground 
conditions. Made from high-tensile wear-resistant steels 
like Hardox, Weldox and Hi-Tuf, the HDX buckets 
boast a minimum 35% content of high-strength steel 
and can be tailor-made to suit a specific application. 
The latest addition to the bucket range is a so-called 
“thumb” system. Still new in the UK, the thumb concept 
has been known and employed already for some time 
in other markets. The most telling example is the USA 
where some 90% of the machines are equipped with this 

system. Fitted on the excavator boom, a thumb serves as 
a sort of grab holding bulk or rock material firmly in the 
bucket. Hill manufactures its thumbs from high-quality 
Hardox 400 steel for 3 to 20t excavators. While most 
thumb makes on the market today are 120° rotatable, 
the Hill devices allow for 160° rotation. The company 
says that the thumb idea is quickly gaining traction in 
the UK and Ireland, particular in the demolition and 
material handling sectors.     

Expanding globally 
but remembering its roots 

At the moment the majority of the company’s sales is 
done in the UK and Ireland. Oliver Phelan estimates 
the current domestic to international sales ratio at 80 to 
20%. He adds, however, that there is a plan in motion 
to increase the share of international sales to 40% within 
three to five years. Having already established a strong 
foothold in the US and Canada, the company is now 
actively developing the French, Middle East, African and 
Chinese markets. Another country high on Hill’s ‘target 
list’ is Russia. While working hard to expand globally, 
the manufacturer remains committed to its British and 
Irish customers.  The Irish market is now booming 
thanks to an influx of foreign investment, with the US 
accounting for a lion’s share of incoming funds. The 
corporation tax in Ireland is one of the lowest in Europe, 
which makes the country a tax haven for overseas inves-
tors. In order to cater to its ever-growing customer base 
in Ireland more efficiently, Hill has recently expanded its 
sales force with the appointment of William McIntosh. 

Over a past few years, McIntosh has proved himself as 
a valuable member of the Hill team working in differ-
ent capacities, and his involvement in domestic sales 
is expected to lead to a further strengthening of the 
company’s position on the home front.    

“We take it very personally”     
Thanks to the fact that the company's growth was rapid 
but controlled, it managed to retain a personal touch with 
its customers. Hill is proud to have a very loyal clientele 
whom it always tries to support in any way possible. Its 
sales team spend much of their time with end users and 
managers of plant hire companies learning their needs and 
requirements. Apart from personal consultations, they 
use professional blogs and various social media to stay 
in constant touch with customers. A forward-thinking 
company, Hill strives to work smarter rather than harder. 
Towards this end it has appointed the Irish industry 
stalwart John Boyle as general manager. His main tasks 
as an expert in process management and engineering 
include streamlining the production, reducing lead times 
and optimizing stock control. Innovation is an ongoing 
process at Hill: the manufacturer is currently field-testing 
a new 1.5t hydraulic TEFRA coupler designed for mini 
excavators. The global market for mini excavators and 
loaders has been steadily growing in recent years, and 
Hill is preparing to meet the demand. After 23 years in 
the business, Hill Engineering remains a vibrant dynamic 
company in growth mode and, in the words of Oliver 
Phelan, “a fun place to work at”.  

www.hillattach.com 

Award-winning TEFRA quick couplers are the 
Irish manufacturer’s signature product. 

John Boyle, Hill's general manager (left) 
and the founder Ian Hill (right).

William McIntosh, Sales & Marketing Execu-
tive (left) and Oliver Phelan, Global Sales & 

Marketing Director (right) demonstrating Hill’s 
revolutionary quick coupler TEFRA Tilt.

Hill Engineering’s HQ and manufacturing 
facilities in Newry, Northern Ireland.



Green Attachments – a new 
name in the game 

Lahti-based Green Attachments Oy is the newest entrant 
to the attachment industry from Finland. Established by 
Benjami Pitkäsalo, formerly a global sales manager at Ram-

tec, just about a year ago the company already 
has an ample choice of attachments for 

excavators and loaders to offer to its 
customers. The company’s “yellow 
scrap shear” range counts 11 mod-

els fitting 7 to 130t excavators. The 
range’s flagship model is the compact 
“Yellow” SH 06 shear. Weighing in at 
640kg, the shear is designed for 7-12t 
machines. This 360°-rotatable model 
features a regenerative circuit to speed 
up the cylinder cycles. The cylinder 
is reversed to increase tool uptime. 
Long blades allow for cutting of large-
sized steel beams. The jaw blades are 
equipped with adjustable cushions 
for precise and reliable movement.
www.greenattachments.com
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SCRAP SHEARS INTERNATIONAL  
The scrap metal recycling market is on the up again this year, 
with the US and European countries leading the way. In an-
ticipation of a further growth, global manufacturers of scrap 
processing equipment keep busy expanding their ranges. PDi’s 
Andrei Bushmarin reviews the industry’s latest innovations.  

FINLAND 
Finland is quickly becoming a global leader 
in the attachment industry. A year does not 
pass without a new Finnish player entering 
the international market. One cannot be but 
amazed by Finns’ entrepreneurial spirit and 
industriousness.   

Nine-model RSS range from Rammer  
Scandinavia-based heavyweight Sandvik, which markets 
its attachments under the brand name Rammer, has 
introduced a nine-model range of scrap shears fitting 2 
to 60t carriers. Manufactured from the wear-resistant 
HB400 steel, the new RSS models feature hydraulic ro-
tation, rotation protection, heat-treated pins and bushes 
and weld-free cylinder rods. Other highlights include a 

speed valve for faster cycle times, a smart jaw design and 
a double guide ensuring precise jaw alignment. A central 
pin adjustment system helps prevent jaw deviation to 
maintain maximum cutting performance. To minimize 
operating costs, each model comes complete with four 
sided reversible blades.  The tips can be replaced without 
welding to maintain high productivity levels.

www.rammer.com 



Wet/dry floor sawSingle head grinder
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Industry leading performance. 
Our power cutter solutions cut 
more than just concrete, they 
also make quick work of 
natural rock, hardscape, stone, 
dry stack, masonry, brick ― 
pretty much any hard surface.

• Square corners with no overcuts

• Precise openings of all shapes and sizes

• Egress window

• Deep plunge cuts (up to 25”*)

• Landscape and hardscape jobs

• Confi ned spaces

Available in gas, hydraulic 
and pneumatic power

*25” with the hydraulic or pneumatic powered cutters.

GET 
MORE
DONE

GET 
MORE
DONE

ICSDIAMONDTOOLS.COMICSDIAMONDTOOLS.COM

Join us at 
World of Concrete 2018.  

Booth O31174

VTN makes a “Revolution” 
VTN Europe, which is going to celebrate its 45th 
anniversary in 2018, used Ecomondo exhibition in 
Rimini to showcase its new range of mobile shears. The 
range consists of four models already in production - 
CI3200R, CI4000R, CI5000R and CI6500R - and 
another four (for 100t plus excavators) currently in the 
pipeline. All models have an “R” in their names, which 
stands for “revolution” or “rotation”. The shears benefit 
from redesigned frames made from special steel, which 
makes them capable of absorbing almost any stress. 
Among other highlights are the inverted cylinder and 
the piercing tip with a special fastening system to boost 
its wear-resistance.

www.vtneurope.com

Mantovanibenne’s eagle picks on a crane  
Rotation might be a very useful option on a scrap shear 
but not everybody wants it. This is particularly the case 
in the US where many contractors prefer size and power 
to manoeuvrability when selecting a shear. Getting rid 
of the rotation function allows them to use oversized 
attachments on their machines to dismantle particularly 
tough metal structures. That was exactly the reason why 
a New Jersey-based specialist contractor C&K Scrap 
Metal opted for a static SH700F Eagle II shear from 
Mantovanibenne to dismantle a big gantry crane. Fit-
ted on a PC400HD Komatsu excavator, the 6.7t shear 
passed the demolition test with flying colours. The 
Eagle II range is a Mantovanibenne signature product 
that proved itself many times over in different corners 
of the world. 

www.mantovanibenne.com 

Indeco shears 
does a top-notch 

cutting job in New York  
In New York, the Kosciuszko Bridge 
crossing Newtown Creek to link 
Green Point, Brooklyn with Mas-
peth Queens is now undergoing 
demolition. Breeze, one the major 
demolition contractors in the New 
York City area, was awarded the 
contract. Considering the size of 
the structure and tight timeframe, 
Breeze discarded flame-cutting 
technique in favour of using a 
demolition shears. The number of 
structural members of the bridge 
and their size called for a powerful, 
wear-resistant model. The web of 
some of the I-beams had a thickness 

of over 5cm, while the upper chords measured 34cm in 
height, 54cm in width, and were built with steel elements 
32, 19, 16 and 13mm in thickness. Being a long-time user 
of Indeco attachments, Breeze purchased an ISS 45/90 
shears from Indeco dealer Alessi Equipment. The choice 
was not solely based on brand loyalty but on the tool’s 
characteristics: weight of 9.7t, clamping force of 2,500t, 
maximum force at the tip of 275t and maximum jaw 
opening of 1,100mm. The ISS 45/90 is made of special 
extra-strength Hardox steel, and thanks to a cylinder that 
can manage pressures up to 700 bar, the attachment has 
the strength and power to tackle any job. The shears was 
coupled to a Komatsu PC 800 excavator via an original 
Indeco special mounting bracket. The cutting process 
proved challenging at times due to the sheer size of the 
structures but despite that the ISS 45/90 delivered a top-
notch performance. 

www.indeco.it 

NORTH AMERICA 
North America is home to many trailblazers 
in the scrap metal recycling industry. Stan-
ley LaBounty, Genesis, AlliedGator, Caterpil-
lar – that’s a hell of a list, isn’t it?       ITALY 

Italy has a long-standing reputation of being 
a trendsetter in attachment business. The 
country has quite a number of manufac-
turers whose track record in the industry 
exceeds a quarter of a century.    

Cat extends mobile shear range 
US-based major has extended its range of mobile shears 
with the addition of six new models. Available in both 
straight (S2050, S2070, S2090) and 360°-rotating 
(S3050, S3070, S3090) configurations, the new S2000/
S3000 series mobile shears can be boom- or stick-
mounted. The design features a dual offset apex jaw 
design that results in increased cutting performance and 
efficiency. The new patent-pending Cat bolt-on pierc-
ing tip on the upper jaw further enhances productivity 
when piercing is required, while also protecting the 
moving jaw and shielding parent metal from wear as 
the moving jaw travels through the lower jaw. Structural 
reinforcements more effectively distribute the shear’s 
cutting forces, and the apex jaw design, coupled with a 
larger jaw opening, results in greater cutting strength, 
especially when cutting profiles. The S2000/S3000 series 
are manufactured from alloyed steel having superior 
yield and tensile strength properties and with a hard-
ness rating substantially higher than T1 type steel. The 
S2000/S3000 series fit excavators ranging in operating 
weight from 30 to 85t.

www.cat.com 
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Avant Tecno Oy         +358 3 347 8800          www.avanttecno.com

THE AVANT WAY 
OF DEMOLITION

UNITED KINGDOM  
JCB is a major force in the global market of 
construction machinery and a household 
name in Great Britain. Known primarily for 
its heavy-duty construction vehicles, it has 
a special company JCB Attachments within 
the Group responsible for design and manu-
facturing of work tools.       

JCB features multiprocessors range
The JCB multiprocessors range featuring the MP200, 
MP300 and MP400 models is designed for precise 
demolition of reinforced concrete and steel structures. 
Weighing in at 1680, 2740 and 3480kg respectively, 
these models come equipped with wide-opening jaws 
and hydraulic speed valves. To protect the multiproces-
sor in harsh working environments, piston rod guards 
are fitted as standard, along with an overload protection 
system on the hydraulic rotator. The proven design of 
two moving jaws, each powered by its own hydraulic 
ram, ensures a consistently high cutting/crushing force 
throughout the entire cycle. This design also allows the 
jaws to move independently, enabling the multiprocessor 
to locate centrally on the structure being cut or crushed, 
which also reduces forces into the carrier machine to give 
a more comfortable and controlled demolition process. 
All models come with a choice of two interchangeable 
jaws – universal or steel – depending on the applica-
tion. These are mounted on one central bearing pin to 

improve stability during operation and to allow faster 
jaw replacement. 

www.jcb.com 

NETHERLANDS  
Holland has a knack of being simultane-
ously a small country and a big market. 
The country is very advanced in all kinds of 
recycling techniques including processing 
of scrap metal.    

Hydraram adds a mini model to its HSS range 
A reputable supplier of demolition, recycling and dust 
control solutions, Hydraram presents its proven HSS 
series of scrap shears consisting of 14 models. Ranging 
in operating weight from 200kg to 20t, they fit 1 to 

280t excavators. The jaws on all models are shaped as 
a parrot’s beak to pull and keep the material inside of 
it. The interchangeable blades - with four cutting edges 
- are made from hardened steel ‘HSSM35’ to ensure 
long service life. A special blade on the tip of the beak 
makes welding unnecessary. Every shear is equipped with 
a speed valve, a heavy-duty double ball bearing swivel 
head and rotation motor. The latest addition to the range 
is the HSS-2RV mini scrap shear for small-sized jobs.  

www.hydraram.com 
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DARDA SPLITTER REACHES 50 
“It takes a keen spirit and a lot of heart and soul to realize 
such a groundbreaking invention. It caused my father 
quite a few sleepless nights at the time," said Helmut 
Darda’s son and successor Burkhard Darda. ”Such a 
creative idea is something extraordinary and continues 
to drive our business to this day."

The Darda rock and concrete splitter is a hand-
held demolition tool that splits stone and concrete in 
a controlled way using hydraulic pressure. Powered by 
a hydraulic unit, there are four sizes available to suit 
application requirements.

The idea for the demolition tool came about when 
Helmut Darda visited a quarry, which was looking 
for a mechanical solution to replace the hard work of 
driving in wedges by hand. He came up with the idea 
of a hydraulic splitting principle and before long was 
able to increase the productivity in the quarries by a 
factor of ten with his new idea. Worldwide patents were 
granted. Initially, the splitting cylinder was designed 
for rock demolition, but its use for concrete demoli-
tion soon followed. The invention was an alternative 
to explosives and Atlas Copco offered support with 
worldwide distribution. 

The device is particularly useful when conventional 
demolition work with large machines is banned. “Today, 
we are mainly active in the demolition industry. Keeping 
pace with the constantly growing needs and require-
ments in this industry presents us with new challenges 
every day,” said Burkhard Darda.

After the re-establishment of the company in 1993 
and its transformation into a limited liability company, 
Helmut Darda’s two sons started the design and con-
struction of a concrete shear. In 1997, they introduce 
the first attachment tool. At that time, it had already 
been recognized that the trend towards carrier-mounted 
demolition equipment was on the rise. Since then, 
Darda has continued to develop new attachments for 
mini-excavators and special demolition robots. 

Darda has succeeded in maintaining the product’s 
quality and the advantages of its hand-held hydraulic 
stone and concrete splitting cylinder. “In the meantime, 
we have been able to optimize some of the weight in rela-
tion to the splitting force,” said Burkhard Darda. "But 
the operating principle and the basic unit have remained 
the same and are still in great demand."

Darda’s latest development is a carrier-mounted 
rock splitting cylinder that combines the splitting 
principle with the possibility of attachment to a carrier 
device, such as an excavator or demolition robot.

www.darda.de

It is well known that dust can cause illness, but the high 
level of danger is often underestimated. Dust particles can 
penetrate deep into the lungs and irreparably damage the 
airways ands lung tissue. Dust diseases, such as pneumo-
coniosis, are the most common recognized occupational 
diseases. 

On construction sites there is demand for protective 
measures as most building materials contain quartz. This 
can trigger the disease silicosis, which can lead to lung 
cancer. According to a study in the US, more than 700 
people in Los Angeles alone die every year as a result of the 
dust generated on construction sites. Dust particles at the 
workplace come under the Ordinance on Hazardous Sub-
stances, therefore exposure must be kept as low as possible.

The issue of dust extraction is always topical on 
demolition sites. Numerous manufacturers are already 
working with the relevant systems to one simple principle: 
Water nozzles produce a fine mist, which is spread using a 
turbine and can achieve a range of up to 340°. However, 
there are flaws. The finely atomized mist is sensitive to 
wind and more unsteady when the range increases and no 
longer reaches the direct working environment in winds 
of above 5.5km/h. In mechanical machines there is high 
personnel expenditure, in electromechanical remotely or 

ERKAT develops dust extraction systems for rotary drum cutters
automatically controlled machines, the procurement and 
maintenance costs are very high. 

Erkat is a pioneer in the development of a simple 
system, which meets the requirements of demolition 
companies. As interference by wind cannot be prevented, 
the mist must be focused as closely as possible to the 
direct working environment. The adjustment of the dust 
extraction system should be simple and carried out by the 
excavator operator.

Using proven components, Erkat developed a new 
console, which is fitted with integrated water spraying 
nozzles. The mist is applied directly to the cutting head or 
the milling area, the hose is routed under the dipper arm, 
and the water supply is fed from a separate tank outside the 
machine. To achieve effective dust extraction, a water pres-
sure of at least 15-20bar is required. Optionally, the console 
can be fitted with an additional supply line hydraulic filter 
to protect the hydraulic motor. 

This new system is being used with the transverse 
cutting heads of models ER 1500 and ER 1700. Further 
models are under development. 

For indoor use where water spraying is not possible, 
Erkat also offers an extraction system for dry dust removal 
system. A mobile system with dust extraction air tubes pro-
vides optimum dust extraction directly where dust forms. 

Erkat is contributing significantly to the health and 
safety of construction workers with its developments. The 
company is working on systems with differing numbers of 
water nozzles and is producing modules for specific work-
ing conditions. Advancement is reflected in the cutting 
head flushing system, where the water nozzles are integrated 
into the rotating cutting head and the water supply is fed 
from the gearbox. This enables a continuous mist to all 
sides. In addition, there is a water spray system with ATEX 
approval, which was designed for underground operation 
in potentially explosive environments.

The newly formed Serbian Demolition Association 
(SDA) held its first annual convention in the Sol-emn 
Hall at the University of Belgrade on 24 November. 

At the meeting there were 140 participants from 
a wide range of interest groups in the Serbian and 
international construction, demolition and recycling 
industries. These included demolition contractors, 
representatives from Ministries and the academic 
and research world. There were also delegates from 
neighbouring countries of Montenegro, Federation 
of Bosnia and Herze-govina, Republika Srpska, 
Croatia, Slovenia, Macedonia and Italy.

”In this region, we were actually before 1990 very 
developed when it came to civil construction and also 
demolition,” said SDA president Dejan Bojo. “The 
first demolition contractor started in 1945 and there 
were firm regulations how to separate stones, bricks 
and wood. But due to the unstable political situation 
all infrastructure and legislation fell apart after 1990 
and we came to a standstill compared to the rest of 
Europe. However, with this association in place, we 
want to get back on track and in less than ten years and 
come up to EU standards with the help and support 
of the European Demolition Association and other 
national European demolition associations.”

SDA has been actively involved in EDA in recent 
last years, and some of its founders have participated 
in the EDA annual convention in 2015 and 2016.

At the meeting in Belgrade Serbian Igor Kecskés, 
living in Sweden for many years and working with the 
Swedish demolition association, provided recommenda-
tions and advise for his audience. 

There was a welcome speech by the EDA president, 
Jose Blanco. He indicated that there was a very good sign 
that there is wide interest in the Serbian association. He 
added that this was due to demolition not being just 
about asbestos, but a very intricate matter where society 
must engage from the beginning to design and construct 
with the end of life already in sight.

Dejan Bojovic said that with the support of EDA 
and national and international collaboration, the 
Serbian demolition industry will hopefully in five-ten 
years be up to date with European Union standards 
and legislation.

First annual convention by Serbian Demolition Association

Some of the key speakers at the first demolition 
convention in Belgrade.
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The 3rd annual T.A. Cook conference Decommis-
sioning and Demolition of Industrial Plants 2018 
will take place on 20 and 21 February, 2018 in 
Berlin, Germany. Focusing on the most important 
aspects of efficiently planning and managing indus-
trial plant deactivation, it will provide a platform 
for industry peers to meet and discuss current de-
velopments and give a prospective market outlook. 

Delegates will be better able to decide on what or 
how to dismantle and or demolish the legal require-
ments for management, as well as practice approved 
strategies for a sustainable and cost efficient decom-
missioning process.

This event is primarily aimed at German speak-
ing executives from the process and manufacturing 
industry, as well as service providers specialised in de-

commissioning. Focused on learning, discussion and 
networking, participants will have the opportunity to 
meet experts, benchmark with peers from different 
industry sectors and capitalise on the knowledge and 
experiences of others. A pre-conference workshop will 
offer the prospect to explore specific topics in more 
detail ahead of the conference.

www.tacook.de/Rueckbau2018

Decommissioning and Demolition of Industrial Plants 2018

Representatives from most of Pentruder's worldwide 
dealers gathered at the annual Pentruder distributor 
council in Borlänge, Sweden in November, for news 
on product development and exchange experiences.

For Pentruder, both dealers and their custom-
ers are members of a large family and therefore it is 
important to gather regularly.

"Pentruder is now represented in over 40 coun-
tries worldwide and we see strong growth in several 
markets. Our distributors have their territories where 
they have exclusive rights to sell Pentruder products,” 
said Pentruder marketing director Marie Peil.  “Some 
Pentruder distributors are competitors in other prod-
uct areas, but we are also all partners and are working 
towards one common goal of providing our customers 
with the best possible products and service.”  

During the meeting, there was focus on Pentrud-
er’s new HFi system, its features and development. 
The decision to move away from the concept of a 
fully integrated system that would be more sensitive 
and have more weight on the machine itself is seen 
as a wise choice.

"Several of our distributors who have close 
contact with our end customers have been met with 
positive reactions. It is mainly the advantage of low 
weight and the Pentruder modular system where a 
Pentpak can run many machines, that customers 
appreciate," said Peil.

Some distributors have been with Pentruder 
from the beginning, like Hydro-Tec in Germany, and 
some new friends were welcomed into the Pentruder 
family. Since this summer Ricky Driver is the new 
general manager for Cutting Edge Diamond Tools, 
Pentruder’s distributor in Australia and New Zealand. 
Maciek Maslowski is a new salesman for Melbourne. 

www.pentruder.com

PENTRUDER FAMILY 
gather for distributor council   

Diamond tool manufacturer Heger is launching its 
diamond sawing, drilling and grinding products 
on the American continent. The company will be 
displaying its products with its long term German 
partner Lissmac, which has a US base in Albany, New 
York, at the World of Concrete show in Las Vegas on 
booth O31242.

Both partners are aiming at the construction 
market of the Americas with products for professional 
and industrial diamond sawing and drilling companies.

Heger has its manufacturing base near Freiburg in 
Germany. In summer 2015 new premises were opened 
with an enlarged production area. From then it has 
been possible to produce new products in an industrial 
way to boost sales and market growth. 

All products coming from Heger are homemade 
which permits high flexibility for the specific require-
ments of construction companies. All saw and drill bit 
segments are designed, blended and sintered in house 
and laser welded on high quality steel tubes or cores. 
Only the best raw metal powders and diamond crystals 
guarantee a stable and reliable performance on the site. 

With decades of user experiences Heger provides 
diamond sawing blades for all kinds of construction 
materials. The floor sawing blades are specifically 
matched with the Lissmac machine range, but are also 
used on other manufacturers’ equipment. 

As member of the international grooving and 
grinding association, Heger can also provide a high 
level of experience in these operations. As one of the 
key suppliers in Europe, Heger counts the largest 
grooving and grinding operators as its customers. 
Heger can supply the full range of drill bits, as well as 
floor preparation and grinding equipment. 

www.heger.com 

HEGER DIAMOND TOOLS 
for the Americas

Finnish manufacturer of screening buckets, Cernos, 
has launched two new Cobra screening buckets in their 
S series, adapted for small machines. The latest Cobra 
S 3A900 is for excavators over 10t and wheel loaders 
over 3t and S 3A1500 for excavators over 14t and wheel 
loaders over 5.5t. The new models of the S-series were 
shown at the Maxpo exhibition in Hyvinkää, Finland 
this year together with other new generation models.

Cernos acquired the ownership of Cobra screening 
buckets from the FMG Group. The acquisition provided 
opportunity to introduce Cobra screening buckets to 
a wider audience and to develop the products further. 
Full range of Cobra new generation screening buckets 
was launched during spring 2017 with a new design 
and many new features, but still honouring the Cobra 
tradition and well-functioned base solution. 

Cobra screening buckets are available in sizes be-
tween 0.2m3 to 4.4m3 and can be fitted to any excavator, 
wheel loader or skid steer. All new generation models can 
be ordered with an integrated dust binding system. Also 
Classic models are still in production. The original dark 
green colour made come back to Cobra screening buck-
ets, which makes them easy to recognise. The first Cobra 
screening bucket was made in 1993 and is still in use.

Cobra screening buckets are basic tools for screen-
ing and blending soils or other materials, recycling and 
material handling. Cobra screening buckets are designed 
for screening, separating, mixing, shredding, crushing 
and composting of various materials. With Cobra 
screening buckets construction or industrial waste be 
recycled on-site. Some waste can also be separated and 
reprocessed to be used in energy production. This keeps 
the material out of landfill, saves in transportation costs 
and reduces environmental impact.

www. cernos.fi

COBRA’S 
NEW BUCKETS
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When the Galleria building was imploded in Septem-
ber, (PDI page 69) three members of the Perkin family 
were involved in designing the blast, counting it down 
and pushing the button to set it in motion. They have 
helped shape the demolition and dismantling industry 
in South Africa. 

Tucked away in the Johannesburg suburb of Mid-
rand is the modest headquarters of the Wreckers Group 
of Companies. It houses the brains of the company 
which, since finding its roots in South Africa in the 
1980s, has spread its tentacles to all corners of Africa 
and the world.

Leading the charge for its demolition and disman-
tling activities are Michael Perkin, who is no stranger to 
international demolition, son Kyle and daughter Emma. 
She has the rare distinction as a woman of actually being 
involved in explosive demolition as well as running the 
financial side of the business.

So where did it begin?
“I have been involved in demolition since 1966 when 
I joined A Ogden & Sons in Yorkshire, England, and 
began with a jack hammer and 14 pound hammer,” 
said Wreckers chairman and chief explosives engineer 
Michael Perkin. “We would demolish chimneys 100 
feet high almost by hand, so I learnt the value of doing 
it safely and carefully, as the only outcome of a mistake 
was injury or death.” 

He was the tenth member of the Institute of 
Explosives Engineers in the UK, now an international 
organisation, and has authored authoritative manuals 
on demolition still in use today.

FAMILY OF WRECKERS MAKE GOOD
The Perkin family in South Africa has meant a great deal to 
the country’s demolition and dismantling industry. PDi Editor, 
Kevin Mayhew, reports.

From the left Michael, Kyle and Emma Perkin.

An implosion project in Nigeria 2008.

“In the late 1960s/1970s I was given the oppor-
tunity to learn about explosives and first went to ICI 
Ardeer in Scotland, where explosives were manufac-
tured,” said Perkin. “At ICI a course was held for people 
getting involved in the explosives industry. This involved 
understanding the main principles of the manufacturing 
process, safe use and handling of explosives, detonation 
and the dynamics and the sheer power of what we were 
going to be using, and the hazards involved.”  

The next step was to get a licence to use explosives 
and to become a member of the IEE. Following this 
he practised demolishing all 
types of structures on big 
industrial sites, like power 
stations, steelworks and coal 
mine sites that were becom-
ing redundant. These were 
in industrial areas far away 
from the civilian popula-
tion and ideal for testing 
explosives demolition.

Perkin improved his 
knowledge with a stint at 
Du Pont in America to get a 
diploma in surface blasting 
and quarrying work. And 
in the late 70s he undertook 
the first implosion of a block 
of flats in Europe, called 
Oak and Eldon Gardens, in 
Birkenhead near Liverpool. 
This led to implosions in 

London, including work close to the London Under-
ground tunnels, so he had to master minimal vibration, 
as well as countless other structures throughout the UK.

In 1981 Perkin was introduced to South Africa 
as a consultant to the country’s power utility, Eskom. 
He carried out the consultancy on behalf of Ogden to 
assist in solving a problem at Matla Power Station in 
Mpumalanga involving a chimney that had partially 
collapsed during construction. This led to an approach 
from a local major earthworks company DIG, based in 
Johannesburg, to quote for demolition of a city block 
directly opposite South Africa’s premier business club, 
The Rand Club, with its colonial design and priceless 
ornate windows and doors.

“After returning to the UK I was contacted to say I 
had been awarded the contract so I returned to Johan-
nesburg to undertake the first Implosion of a city block 
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An implosion project in Nigeria 2008.

in South Africa,” said Perkin. “It went very well, but was 
complicated and included demolishing around a tenant 
who refused to move and would not sell his property 
for the new development.”

Family joined in
Further South African activity, in Johannesburg and 
Durban during 1983 led Perkin, for personal reasons, 
to establish a joint company with DIG called Wreckers, 
and the family joined him the following year.  

“Ultimately, my late partner and I broke away and 
established what is the Wreckers of today. Working out 
of South Africa we have continued operating all over the 
world, including implosion firsts in Australia, Japan, the 
US, (by a non-American company), Namibia, Nigeria 
and Zambia, as well as consultancy work all around the 
world,” said Perkin.

In 1993 his daughter Emma joined the company in 
a financial capacity. During this period she got involved 
with the explosives side of the business before becoming 

Africa operations not for the faint hearted.

Emma Perkin on site.

sales@mantovanibenne.com
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too busy with the accounting and was appointed finan-
cial director. She insisted on being part of the Galleria 
project, and pushed the button for the implosion after 
her dad counted down the blast, something she had 
never done before.

“I always wanted to get involved in the business and 
learnt a lot from my brief introduction to the on-site activi-
ties. This is very useful today, as I know how difficult it is to 
accurately price for any demolition work because of vari-
ables that pop up unexpectedly. The site staff do not have 
to waste time trying to explain a problem as I have an idea 
of what is needed to complete the job, unlike somebody 
who only knows the rands and cents,” said Emma Perkin.

In 2006 his son Kyle joined the company and threw 
himself into learning, particularly from soaking up the 
vast knowledge of his father and other older experienced 
employees in all areas of demolition work. He is now 
one of only three demolition blasters in South Africa.

“I have practical experience in all areas of demoli-
tion and dismantling on both concrete and steel struc-
tures, including eight years of implosions,” said Wreckers 
contracts manager and demolition blaster Kyle Perkin.

After working alongside his father for many demo-
litions he was solely responsible for the design of the 
blasting of the Galleria building in September.
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Winter is an appropriate time for PDi’s annual report on what’s 
new in the area of water cannons and other dust suppression 
technologies. In the northern hemisphere, those cold winds are 
adding a cleansing crispness to the air that is both healthful and 
invigorating, much-needed qualities when spending long hours 
on a chilly jobsite. Jim Parsons reports.

CLEARING 
THE AIR  
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Though you may be happy to leave those days behind 
when temperatures and construction activity picks up, 
your lungs will no doubt yearn for those bracing breaths, 
particularly if the location has high concentrations of 
airborne dust. So too will your ears, as they will have to 
deal with dust and odour complaints from regulators and 
residents unless action is taken to minimise their effects.

As with other technologies, incremental improve-
ments have boosted the systems’ effectiveness and 
operational efficiency. And because dust suppression 
systems are increasingly must-haves for construction 
and demolition work, it pays to be up to date on what 
is available, and what might work best.

Hydraram HDS-series redefines versatility
The Hydraram five-model HDS series of spray cannons 
offer systems for effective dust and odour control during 
demolition, recycling or manufacturing applications. 
This machine produces through many nozzles a fine 

mist curtain that bind with dust and odour particles in 
the air. These bound particles then fall on the ground. 
The air is in fact being washed.

The systems are more effective and durable than 
traditional systems, because less water is needed and 
consumed. They also eliminate the need for an operator 
using a hand-held sprayer, and problems with worksite 
sludge and muddy vehicles. That makes everyone happy, 
from project owners and employees to local environmen-
tal authorities and neighbouring residents.

Hydraram HDS spray cannons can be used 
anywhere. If one of the standard models is not quite 
enough, Hydraram will custom-build a solution to fit 
specific needs.

EmiControls updates 
its V22 dust control machines

After years of an intensive research and development, 
EmiControls’ first restyled V22 dust control machines 
are now ready for the world market. The unit’s public 
debut is scheduled for March 2018 at the Electric Power 
Expo in Nashville, Tennessee.  

The biggest difference is the size. The new V22 is 
much smaller, making it easier to transport and integrate 
into existing systems, yet with the stability and robust-
ness to operate in challenging conditions. The machine 
can be started and rotated much faster. Angles can be 
quickly adjusted and there are three different water 
consumption speeds available. 

Thanks to special nozzles, the V22 produces very 
fine water mist that stays longer in the air and beats dust 
efficiently. At the same time water consumption is very 
low, so users do not have to worry about water ponds 
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on the floor. The spray pattern is narrower, allowing 
users to direct the mist to the dust source more directly 
and efficiently. 

Now part of TechnoAlpin Group, a global leader 
for snow making systems, EmiControls promises to 
incorporate even more features into the V22. Quick 
access to after-sales support is always available, regardless 
of where the V22 is being used.

In the U.S., BossTek 
stays atop trends and advancements

The demolition industry remains busy, along with new 
construction. And with it has come an increase in both 
the knowledge ability of demolition companies with 
respect to dust, as well as a rise in demand for effec-
tive control. “No doubt some of this is fuelled by new 
OSHA regulations on silica exposure,” said BossTek 
odour specialist Mike Lewis. “But it’s a trend that has 
been scaling upward for some time.”

In addition, communities and individuals are 
becoming better educated about the potential effects 
of fugitive dust, as well as their civil and legal rights 
to be protected from it.  “More than ever, demolition 
contractors are being forced to carefully consider dust 
management as an essential element of a project’s scope, 
to protect workers, neighbouring communities and the 
overall environment,” said Lewis. 

Atomized mist remains the most effective technol-
ogy for managing surface dust and airborne particulates.  
A plume of millions of water droplets can be thrown 
over long distances, with some models able to project 
mist over 100m, covering as much as 15,500m2. Yet 

to rotate up to 270° on a vertical plane. Dual 23litre fuel 
tanks extend run time to 8h or more. Buffalo Turbines’ 
proprietary single stage turbine blower and gyratory 
atomizing nozzle eliminates costly downtime and main-
tenance associated with clogging tips on common spray 
nozzles used in the industry. 

www.buffaloturbine.com

Nebulization technology 
from Tecnoter Group traps the dust

For the operators of heavy machinery, the downsides of 
working in the open air are certainly two: Sun (and hot 
weather) and dust. The problem of hot temperatures 
can be solved with air conditioning on the cabins of 
the operating machines, and you can install filters and 
even slightly pressurize the cabin to control the dust. But 
what about people who perform operations outdoors? 
Or those who live, stop or pass by areas where dust is 
constantly generated? The first area to be affected by dust 
removal operations are construction sites, often in the 
city center. Any work such as construction, renovation 
or demolition inevitably produces dust that pollutes the 
air within the site and beyond. Many other application 
sectors are affected too, from quarries and mines to 
landfills, cement factories, recycling sites, tunneling, 
steel mills, wood processing plants, docks and so on. 
For all these activities, it is necessary to contain the dust 
and suit other necessities too: the dust reduction system 
has to be more mobile as possible, quick and adjustable 
to sudden changes in operating situations (e.g. climatic 
changes) and it has to guarantee low consumption of 
energy and water.

the equipment uses just a fraction of the water applied 
by fire hoses and large-scale sprinklers, avoiding over-
saturation and run-off.  Options include remote control, 
programmable oscillation, special filters for non-potable 
water and additives that can be metered into the water 
supply to enhance suppression performance.

Along with the rising demand for effective sup-
pression methods, demolition contractors have been 
looking for more versatility, such as mobile equipment 
and designs that can deliver their own power sources.  
Having the suppressor and generator set contained in 
a single trailer-mounted system means the ability to 
provide dust control on virtually any site, even when 
resources are limited.  Demand has risen so dramatically 
that BossTek will soon be introducing its third model 
in the FusionTM product line, a smaller and even more 
mobile system that can be repositioned wherever it is 
needed on a given day for point-specific control and 
smaller areas. 

“Designed in response to input, particularly from 
road and highway builders, the baby bear of dust sup-
pression delivers the same engineered mist as its larger 
siblings, complete with its own generator,” said Lewis.

Other trends include a growing number of con-
struction and demolition firms that are renting equip-
ment to suit specific job requirements, rather than 
investing the capital to purchase units and try to make 
them work for every project.  “The ability to select from 
a range of models and options ensures that operators will 
always have the right machine for the job,” said Lewis. 
“And they only incur dust suppression expenses when 
they have a need, confident that they will be getting 
reliable, well-maintained equipment without having to 
perform service themselves.”

Buffalo Turbine’s 
diesel dust controller sticks out

Buffalo Turbines’, self-contained, diesel dust controller 
has many differences from most of the other dust control 
equipment. Powering the diesel dust and odour control-
ler is a Tier 4 compliant 20kW Kohler three cylinder 
diesel engine. Built for industrial and commercial use, 
the diesel engine features liquid cooling, dual air cleaners 
and both heat and oil safety shut offs. 

The overall cost savings and long term benefits 
recognized by choosing the Monsoon Diesel include up 
to 15% greater fuel efficiency, up to twice the engine 
lifespan and is the common job site fuel.  Featuring a 
compact, easily manoeuvrable three-wheel off-highway 
trailer and common ¾” connection, which can adapt 
to most standard municipal water supplies. Once op-
erational the standard wireless remote will control both 
nozzle and throttle function. 

Also available is a 270° oscillation feature that can 
be turned on/off at the machine. This allows the nozzle 
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Umacon is the contractor at challenging demoli-
tion site Telakkaranta in Helsinki, Finland. There 
are several National Board of Antiquities-listed 
buildings and companies at the demolition site, 
which cannot be exposed to moisture, dust or 
be damaged in any way. Umacon’s challenge also 
includes dismantling the concrete pillars of the 
demolished buildings. Before the pillars can be 
accessed, the roof, vaults and wooden parts are 
demolished one piece at a time using a Doosan 
340 long-reach boom excavator, which is equipped 
with a handler and pulveriser.

“People are working in the listed buildings that 
are attached to the buildings scheduled for demoli-
tion,” said Umacon foreman Arto Numminen. 
“There is also valuable real estate nearby. Therefore, 
demolition work must be fully controlled. We can’t 
produce any dust emissions and we have to be 
careful with the noise level.”

The restriction against exposing the listed 
buildings to moisture precludes the use of dust 
suppression cannons, which produce airflow, 
which makes dust particles to fly uncontrollably. 
The cannons’ high-volume water flow also creates a 
muddy worksite, creating potential safety hazards.

That is why the Dynaset HPW-DUST high-
pressure dust suppression system is the perfect 
solution for dust control. The system produces 
targeted atomized water mist for dust suppression. 
The HPW-DUST high-pressure dust suppression 
system converts the hydraulic power of an excava-
tor into a high-pressure water mist that prevents 
dust particles from spreading to the environment. 
Atomized water mist effectively binds the dust 
by increasing the weight of the dust particles and 
cause them fall to the ground. The worksite stays 
clean since the high-pressure water mist does not 
wet the demolition site. 

“I can target the water mist directly to the 
source of the dust,” said Numminen. “The system 
is easy to use and it binds the dust without causing 
muddiness.”

The system includes Dynaset HPW high-
pressure water pump. The compact pump guar-
antees easy installation on an excavator. Umacon’s 
excavator has nozzles installed on the boom and 
on the pulveriser. High-pressure water is fed to the 
pulveriser’s nozzles through a line in OilQuick. “I 
can change the nozzles in a few minutes according 
to the needs of a worksite,” said Numminen. 

Dust Control with Dynaset 
high-pressure dust suppression
at challenging demolition site

Tecnoter Group offers a wide range of products for 
the dust reduction. The fog cannons follow the features 
of the snow guns, with substantial technical differences 
due to the new target, dust particles with diameter equal 
or less than 80 microns.

This means that the particles of nebulized water 
must be between 50 and 150 microns, way smaller 
than a snowflake. In fact, particles of such dimensions 
can easily trap the dust particles, dragging them to the 
ground by gravity. The nebulization helps also the water 
beam to completely wrap the cloud of dust.

This results in a sharp, mobile, adjustable, realiable 
and low-impact dust removal system.

Currently Tecnoter produces a series of fog cannons 
that, according to their dimensions, can cover from 
2.500 to 45.000 m² with a maximum range of 120 m 
(horizontal) and 40 m (vertical).

The frame of each cannon includes a trailer base 
with rubber wheels and a drawbar with a pivoting wheel, 
adjustable stabilizers and special pockets for the lifting 
by a forklift. The cannon consists of a base with electric 
motor, a peripheral impeller pump, a rotation system 
(available both manual and automatic) and an electrical 
control panel (manageable either from the machine or 
remotely). Here there are the structure of the cannon 
with one or two nozzle rings in stainless steel and the 
pressure gauge for checking the outlet water pressure, 
while the fan driven by the electric motor is clearly 
visible on the back.

www.tecnotergroup.com

Water cannon options from Duztech
The Duztech X35 mist cannon is an energy efficient 
machine with high performance. The 225kg unit uses 
a 3kW fan motor, 2.2kW pump motor, and automatic 

350° swing operation to distribute water mist over larger 
areas, with a throwing distance of up to 40m. Droplet 
size ranges from 10 to 150 microns, with a mean size 
of 70 microns. 

For smaller jobs, the compact 110kg Duztech 
Mosquito mist cannon can be moved by hand. The 
water mist generated by this unit is extremely fine and 
therefore effective against airborne dust, but also for 
humidification when the ground/surface is sensitive 
for wetting. The Mosquito generates a water mist with 
droplet sizes 10-50 microns with a mean droplet size of 
25 microns. Throwing distance can range up to 10m.

Duztech’s new dust cannon
Duztech has launched the Duztech X35 mist cannon 
as a focus on smaller and more mobile machines for 
the demolition and rental segment. The X35 is a new 
energy efficient machine with high performance. It 
features automatic swing operation up to 350° to 
distribute the water mist over larger areas with a 
throwing distance of 35m to 40m. The unit has low 
power consumption and is connected to a standard 3 
phase 400V 16A socket.

Duztech is a net exporter with the majority of its 
products sold abroad. The largest market is in Europe, 
but since one year, sales offices have been opened in 
the US and Asia. The head office, development and 
production facilities are new and located in Sweden.

www.duztech.com 

Idrobase’s small wonder
Sparanebbia Lince from Idrobase of Italy is a small high-
pressure dust suppression and odour-control system that 
can be easily relocated. At just 800x600x1200mm and 
equipped with a trolley, the 55kg system is ideal for 
fine dust suppression in small to medium-sized areas, 
such as demolition, renovation of buildings and when 
handling dusty materials. Lince works at 60bar pressure 
at 250V/50Hz power. 

The fan has a speed of 4000revs/min and a flow rate 
of 2,820m3/h. The ring is equipped with seven nozzles, 
flow rate 30 for a fanjet of 7.5m, while the pumping 
module runs at 1,450ppm and 230V-50Hz with two 
ceramic pistons. The 30litre tank allows for up to 30min 
of continuous operation
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Jonathan Shaw, the founder of Diaquip in 1996, and 
now the companies managing director, identified a gap 
in the market for a company to manufacture and supply 
the highest quality products for diamond drilling and 
sawing. A business philosophy based on manufactur-
ing excellency, respect for employees and stakeholders, 
combined with servicing the real needs and requirements 
of its customers, has seen the Stockport, UK, based 
manufacturer go from strength to strength.

Impressive growth has been achieved based on the 
continual development of products and services. This 
development draws heavily on over twenty years of 
experience and knowledge combined with a vision of 
‘more speed, more life, less cost’. This has directly led 
to products being developed of the highest quality after 
undergoing many hours of extensive research and devel-
opment. Thus complacency has not been an option for 
Diaquip, resulting in the company not sitting back when 
it comes to satisfying the needs of the market through 
developing even higher standards of product excellence. 

Positivity at the core
One of the things which makes Diaquip stand out is 

Since its founding in 1996, Diaquip has successfully serviced the 
requirements of the professional global diamond drilling and saw-
ing industry. This has been achieved through the development of 
an exciting product range of quality and functionality combined 
with a business ethos that puts the needs of the customer at the 
very heart of the business.

CONTINUAL DEVELOPMENT DRIVES  
DIAQUIP 
GLOBAL 
EXPANSION          

the pervading attitude of nothing is impossible when 
it comes to servicing the needs of its customers. The 
management and staff of the company sees itself very 
much as a progressive leader in the diamond cutting 
products market, which has enabled it to be increas-
ingly the chosen provider for diamond drilling and 
sawing technology. 

Through a reliable and friendly customer service 
culture, a positive attitude pervades the company which 
has enabled Diaquip to meet a myriad of challenges with 
a ‘can-do’ attitude. In practical terms that has seen the 
actual products developed focus on the needs of the 
extensive global customer base, with tangible benefits 
such as reliability – in service, in delivery, in results, in 
accountability - dedication – to servicing customers, and 
colleagues – and vitally, excellent customer relations. 

In effect, success for Diaquip has been achieved 
through developing successful long term relationships 
with its customers.  The company prides itself on a fast, 
friendly service and being able to advise its customers 
on the best product to meet their exacting requirements 
through the companies dedicated team of diamond 
drilling and cutting product experts. 

Jonathan Shaw, explains; “We have a high level 
customer satisfaction rating, with 97% being satisfied 
or very satisfied with our products and services. This is 
why Diaquip has been able to retain loyal customers, 
many of which have used us for more than fifteen years.”

A product range to meet all needs
During its twenty or so years in operation, Diaquip has 
developed a multifaceted and extensive product range 
which is capable of meeting the requirements of the 
diamond drilling and sawing industry, whatever the 
application.  The actual offering is concentrated around 
four areas: diamond core drills, saw blades (wall, floor 
and handsaw), wire saws and related machinery. 

Through this offering the company is able to ser-
vice the requirements of its customers who encompass 
a wide variety of business areas, dealing with a cross 
section of materials.  “Professional drilling and sawing 
contractors, and other associated construction markets 
such as plant hire and rental, as well as plumbing are 
our core markets,” commented International Business 
Manager Harvey Beech, who added; “We now supply 
and support some of the largest drilling and sawing 
contractors in the world.”

With such an extensive product line, dealing with 
individual customer requirements is pretty much essen-
tial. To this end Diaquip has its own dedicated technical 
department which is on hand to provide specific advice 
on material, tools and equipment from 7.30am to 10pm 
Monday to Friday. The ‘D Team’ as it is known, is just 
another way in which Diaquip is able to go that little 
bit further in assisting its customers.

Focusing on real customer needs 
Continual development is key to the success of the com-
pany and has seen Diaquip recently take a closer look at 
the markets requirements. Through identifying the real 
needs of its customers, Diaquip has cleared its coredrills 
products of ‘pretty paintwork’ and any unnecessary 
costs to ensure the product given is a laser welded ‘Raw 

Diaquip founder and 
managing director Jonathan Shaw.
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Core’. By laser welding the product, Diaquip has been 
able to make the Raw Core range achieve higher levels 
of value due to its strength, speed, quality and reliability, 
all of which are derived directly from its manufacturing. 

Likewise, the proven, highly professional diamond 
wire range is now more than ever focused on present-
ing a solution to whatever challenge the customer has. 
Diaquip’s DQ1 presents an efficient solution enabling 
customers to deal with a wide range of applications. 
These include nuclear and offshore oil rig decommis-
sioning projects, as well as dry cutting applications. 

This development culture has seen Diaquip’s DQ5 
wire be a major step forward in diamond wire sawing. 
Setting new industry standards, it has delivered a ‘quan-
tum leap’ as a fast cutting and long life concrete wire. 
Furthermore it has been generally acknowledged as the 
‘next generation’ in wire sawing due to its efficiency and 
speed without sacrificing its operating life. 

Diaquip’s blades range from 230mm diameter up 
to 2200mm diameter. Manufactured in Stockport, this 
extensive range clearly demonstrates the fact that Dia-
quip possesses solutions to suit virtually any requirement 
whether it is hand sawing, wall sawing, floor sawing or 
ring sawing. Having a unique approach to the require-
ments of its customers has meant that Diaquip is able 
to now offer large bespoke blade manufacturing services 
from one of the only fully automatic brazing machines 
in the UK. Having been designed, developed and 
manufactured with leading-edge technology, Diaquip 
is confident that its TrimexTM range is a true market 
leading solution, delivering exceptional speed and long 
operational life time at the cutting edge. 

The DQ Machinery product range is considered ‘in 
progress’, but delivers power and robust performance, 
and is fully supported by Diaquip’s ‘Max UptimeTM’ 
service. The range is designed to meet customers’ 
expectations as well as the Diaquip pledge that ‘with 
great power, comes great reliability’. Jonathan Shaw 
commented, ‘Constant innovation is mandatory for 
success in today’s fast evolving world, which is exactly 
what the whole DQ Machinery range is envisioned for. 
Designing specifically for the heavy user concrete cutting 
industry, Diaquip exults in being able to offer our clients 
a level of reliability in terms of their DQ Machinery 
product range and services that is at the cutting edge.”

Global expansion
This culture of developing new and exciting solutions has 
seen Diaquip now have literally thousands of customers 

located in numerous countries across the World. Diaquip 
is now the largest manufacturer of diamond concrete 
cutting, drilling and sawing products in the UK, and one 
of the fastest growing in the world.  “We have enjoyed 
extensive growth due to new products. This has seen us 
focus on becoming world leaders in our four key product 
focus areas, as well as advanced manufacturing equipment 
and process’s,” commented Harvey Beech.”

“We have a very clear focus on being the very best 
in our four key product areas: cores, blades, wire and 
machinery; and we are not happy until all products in 
these areas are the market leader.  We are constantly 
developing to bring better products that achieve, ‘more 
speed, more life, less cost’,” added Harvey. Of the 
reasons behind Diaquip’s ability to expand, Harvey 
was equally enlightening, “We have a large, first class 
manufacturing plant and R&D facility in the UK, and 
employ manufacturing partners of the highest quality 
around the world.”

Harvey continues, “At Diaquip, we want to increase 
our market presence around the world. Recently we have 
made inroads into some of the worlds geographically 
largest markets and expect this to grow. Thus at the end 
of last year, we sold over 2000m of diamond wire in one 
order  for slot cutting on a damn in North America.” In 
fact thousands of meters of the highest quality wire are 
provided for use in the nuclear, oil and gas industries. 
This has proved to be especially effective and valued 
in decommissioning plants as well as countless highly 
challenging reinforced concrete structures.

Demolition focus
Given the expertise and quality behind the Diaquip 
products, it is hardly surprising that demolition contrac-
tors have been quick to take advantage of the benefits to 
be derived. One such company used the DQ5 diamond 
wire with Diaquip’s Fusion TechTM Technology on a 
project in London where the company was commis-
sioned as the main demolition contractor on the seventy 
five week project prior to renovation work taking place.

The part of the project which saw Diaquip diamond 
wire used involved saw cutting and the careful removal of 
the existing lower three floors, leaving the steel structure 
temporarily supported. The Diaquip diamond wire 
was put to good use with its fast cutting spend which 
kept the structure safe despite working with heavily 
reinforced concrete. 

Likewise, a leading sawing and drilling contractor 
in Qatar, was commissioned for a thirty week building 
renovation project. This included cutting forty 3m x 
3m reinforced concrete foundations with C40 Newton 
concrete strength, each containing one hundred and 
eighty pieces of 20mm rebar spaced 150mm apart.  

A Hilti wire saw was used running at 22m per 
second fitted with Diaquip DQ5 diamond wire was 
chosen for the project. Manufactured using a totally 
new method, called Fusion TechTM which provides the 

DQ5 with improved speed and operational lifetime. This 
enables it to be used effectively on virtually all concrete 
types, including the highly reinforced concrete or con-
crete with exposed steel found in Qatar.  

Continual development
As part of both its developing customer focus, and 

aim to be No 1 in its core business areas, Diaquip has 
recently launched a series of new products which have 
certainly captured the market’s imagination. One of 
these is already mentioned ‘Raw Cores’, a laser welded 
core drill which is available in nine different specifica-
tions to deal with any application.

The Raw Cores are manufactured entirely in the UK 
using high precision engineering and superior materials 
to the exacting standards Diaquip is famous for. “Be-
ing laser welded ensures a perfect weld.  Concentricity 
ensures easier starting, deep drilling follow on accuracy, 
as well as improved operator experience, strength of 
segment, impact resistance and longer coredrill life,” 
explained Diaquip’s Roy Chadwick concerning the 
benefits of this addition to the Diaquip product range.  

As well as the above, Diaquip also has other new 
products in the pipeline. “The DQ machinery range 
is soon set to be expanded as we have some great new 
products on the way to join the DQ machinery family,” 
commented Harvey Beech.  

With the customer focused services and product 
development, backed by a technical and service team with 
the know-how required, Diaquip is well on its way to ful-
filling its avowed aim of being the market leader in its four 
key areas of expertise.  As the examples given shown, this 
expertise is particularly well suited to the requirements of 
the demolition industry, which can look forward to being 
serviced by Diaquip for many years to come.

International business manager Harvey Beeach.

Operations Manager 
Roy Chadwick.
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DUST FIGHTER
THE INNOVATIVE SOLUTION FOR DUST SUPPRESSION

Baier has been producing power tools for the past 80 years. 
Located in Stuttgart, Germany, Baier exports to over 60 
countries and has sole representation in the US, GSS Inter-
national, managed by Brigitte Peterson. 

Baier and GSS International offer solutions for profes-
sionals and will be exhibiting at World of Concrete 2018 at 
Baier booth O30610. Visitors will be able to test equipment, 
including the BDN 511, an 11 blade channel saw, dry and 
dust-free with the OSHA approved vacuum cleaner. 

Also on display will be the BDB 825, dry core drilling 
machine for stone and reinforced concrete and dust-free with 
the new OSHA approved vacuum cleaner. After extensive 
tests in the American market, Baier and GSS International 
will also present the BSM 2863 mixer at the WOC 2018. 

www.baier-tools.com

Baier Tools solutions

The managing director of Traxx Construction Prod-
ucts in Australia, Lloyd Williams has announced that 
a new range of flat saws will be introduced in early 
2018. “Not since the mid 1990’s has anyone taken the 
challenge to build such items in Australia. Financially 
it has just not been viable,” said Williams.

A local manufacturer Cleancut Construction Prod-
ucts has taken up that challenge. Cleancut’s managing 
director Bob Irvine, formerly the owner of a specialist 
sawing and drilling company CQ Drilling, won a con-
tract to cut carcinogenic carbon anodes at a Queensland 
aluminium smelter. The project called for an extremely 
serious slurry control, with the 100% clean-up being a 
mandatory condition. To assist in the smelter contract, Ir-
vine set about designing and building a high-performance 
slurry guard for his sawing machines. Eventually the 
guard he developed went on to become a finalist in the 
Australian Innovation Challenge in 2011. 

Global players of the concrete sawing industry, 
however, showed only a lukewarm interest in incor-

porating Irvine’s design into their existing products. 
Undeterred by this setback, in 2015 Irvine and his 
team set about building a sawing range incorporating 
the slurry control guards. The Australian Government 
helped fund the project through a commercialisation 
grant awarded in 2016. The result is two machines, 
now in final testing. 

Both the FS6500 and FS7500 models feature 
a four-wheel drive and a patented technology that 
requires minimal lifting force when manoeuvring the 
machines. Another highlight is the hydraulic blade 
shaft drive allowing infinite speed control during 
operation. The new flat saws are fitted with a tiger-
eye guiding attachment that overcomes the need for 
conventional blade pointer assemblies. 

All machines are fitted with slurry control guards 
as standard, guaranteeing almost 100% clean up dur-
ing cutting. Traxx Construction Products has been 
appointed the global distributor of the new saw range. 

www.traxxcp.com.au

Something’s 
on the go 
DOWN UNDER

Bob Irvine driving the saw with 
tiger eye in place.
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spectacle 
at the galleria

The Galleria, which was the headquarters of one of South Africa’s leading 
media houses, was imploded on a Sunday morning in September. The successful 
eight-second implosion was not without its difficulties, including a month delay 
to stabilise an adjacent and badly cracked heritage building. PDi’s Africa Editor, 
Kevin Mayhew reports.

On the face of it, the demolition of the five-storey 
building with five floors of underground parking in 
the suburb of Rosebank, in the heart of Johannesburg’s 
most important financial district, would have been 
seen as one with few technical challenges. However, 
an extensive precision drilling operation of thousands 
of holes, calculating the weight of explosives and the 
protection element, were critical factors for Wreckers 
Dismantling (Cape), which carried out the implosion. 

The demolished Galleria will make way for a mixed-
use development providing office space, residential units, 
hotel and select retail with public open space to be built 
by Abland Property Development for local property 
giant, Redefine Properties.

A tricky implosion
“It was quite deceiving actually. Despite being relatively 
low in height, it was 90,000m2 with five basement levels 
below, which made it a substantial structure, although 
you couldn’t see it from above ground,” said Wreckers 

Dismantling (Cape) contracts manager and demolition 
blaster Kyle Perkin.

The structure was roughly 65,000t, which had 
to be dropped close to a protected heritage site about 
30m from the blast area. A newly built block of flats 
was only 7m away from the basement level, which also 
would be exposed to the blast. “Consequently a lot of 
protection had to be put in place for the air blast and 
flying debris, apart from it being in a very built up and 
up-market precinct in the heartland of Johannesburg’s 
financial area,” said Perkin.

“The choice of blast time was determined by the 
fact that much of the business activity in the area is busy, 
Sunday luxury retail trading, including many restaurants, 
which had to be accessible and operate in a noise and dust-
free environment when they opened later in the morning. 
It was also best to do it early so that casual pedestrian and 
vehicular traffic was minimal to control for the duration of 
the blast.  All these elements of protection, preservation, 
safety and convenience had to be factored in.” 

850kg of explosives
To collapse the building about 850kg of explosive charge 
weight was used. Delays were sequential from the centre 
outwards and timed in such a manner that vibration lev-
els were not excessive in terms of peak particle velocity.

“Control of this was important for the protected 
heritage building close by. It was built around 1930s and 
historically had ground subsidence issues, causing a por-
tion of the building at the gable end next to the block of 
flats to be on the verge of collapse,” said Abland Property 
Development development manager Laetitia Cook. “We 
had to delay the implosion to allow engineers to plan a 
way to prevent further damage to the cracked gable por-
tion of the heritage site. It was decided that underpinning 
this corner was the best route. We also had a head office 
block and a luxury mall, which had glass facades to con-
sider when selecting our demolition partner.”
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The organisation of the Velyki Mosty plant pursues the 
principles that guide the diamond disc production sites. 
Each phase is optimised in accordance with the local en-
vironment and partial automation can be preferred over 
full automation, due to the cost of Ukrainian labour. 
At the same time the process involves state-of-the-art 
production machines to manufacture high performance 
cutting blades at competitive prices. There is constant 
concern for the total safety of the finished product and 
production is executed in an environment that is com-
fortable for personnel. The diamond cutting blades are 
shipped to the Klingspor head office in Germany twice 
a week, where a new logistics platform was opened in 
2016. A small portion is directed to Poland and some 
reserved for the domestic Ukrainian market.

Three tier product line
The Klingspor product line extends from 100mm to 
500mm diameter with three quality levels, which are, 
in ascending order, the 300 Extra, the 600 Supra, and 
the 900 Special. The product line is organised in differ-
ent series that are identified by colour coding. Asphalt 

The previous issue of PDi featured Klingspor and its production 
facility in Velyki Mosty, Ukraine. This is a continuation of their 
diamond tool production.

KLINGSPOR’S COMPREHENSIVE  
AND PRICE COMPETITIVE PRODUCT LINE

(black), tiling (green), refractory bricks (blue), concrete 
(red) and universal (white). It essentially covers most 
requirements, even though it still lacks specialities, 
such as blades for mixed asphalt / concrete, which will 
be available in the near future.

Designed in Klingspor's research and development 
laboratory are the different compositions, binder blends 
and diamonds and geometries specific to the brand. 
"There is no modelling, but rather the expertise which 
the brand was endowed when we accepted the chal-
lenge of diamond and experimentation," said Klingspor 
senior diamond production executive Wolf-Dietrich 
Pflaumbaum. “The DT 600 U universal cutting blade 
is an example. We want to be superior to other brands, 
like with this cutting blade this is the optimum of what 
a customer can expect due to its characteristics, service 
life and cutting speed". 

This quest for quality is directly linked to the 
brand's determination to establish itself in the inter- 
national market of premium diamond cutting blades. 
Thus Klingspor's approach, oSa certified, is to offer 
only high quality, laser-welded diamond cutting blades 
at competitive prices.

“We are positioning ourselves just below the market 
price of the major players with a proven superior quality,” 
said Pflaumbaum.  “Moreover, manufactured in Europe, 
this product line is differentiated from the numerous 
Asian products that are marketed on our continent, in 
particular through the advantage of product availability 
that is much more efficient.”

Marketing support
In parallel, Klingspor provides the required commer-
cial support, with technical consulting and training, 
accompanied tours, participation events and open 
houses, telemarketing, implementation of personalised 
promotions with a mix of abrasives and diamonds, or 
promotions specifically devoted to diamonds. Klingspor 
also has effective marketing in which diamonds will 
be totally integrated from now on. Thus the brand is 
developing self-service presentations profiled with the 
distributor main building diamond signage that presents 
the 20/80 of the product line and enables immediate 
commencement with the brand and requires minimum 
space in the store.

www.klingspor.de
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The most important annual international event of the year for 
concrete sawing and drilling, concrete floor grinding and 

polishing industries is World of Concrete. 

EXPECTATION BUILDS FOR WORLD OF CONCRETE 

The show will take place 23-26 January at the Las Vegas 
Convention Center and is expected to attract 60,000 
visitors and 1,500 leading suppliers from around the 
world. WOC 2018 will also be the largest World of 
Concrete in 9 years.

During the last decade WOC has established an 
even stronger position as the meeting place for the 
world’s professionals involved with concrete sawing and 
drilling, concrete floor grinding and polishing, concrete 
dust and slurry extraction and demolition. There will be 
a strong presence of the major suppliers exhibiting and 
demonstrating their vast array of products. 

WOC, the chosen show
This world-renowned industry event will continue to 
bring international buyers together with US exhibitors 
to expand business domestically and overseas. For the 
13th consecutive year, the US Department of Commerce 
has selected WOC as a participant in the International 
Buyer Program. WOC draws significant attendance at 
each event, working with US Commercial Services posts 
from around the world. WOC welcomes international 
exhibitors to sell their concrete and masonry related 
products and services, as well as international visitor 

delegations from across the globe to network, test drive 
equipment and discover new products and services and 
benefit from a world-class education programme. 

 
New in 2018

The 2018 WOC education programme will include 
everything from interactive workshops and specialized 
seminars to hands-on, skill-building sessions. WOC’s 
world-class education programme equips field person-
nel, project leaders, supervisors and owners with the 
latest knowledge in every facet of concrete and masonry. 

New for 2018 will be competitions and exhibits 
located in the Bronze Lot, next to South Hall. In addition 
to the exhibitors in this new area, returning WOC event 
favourites include the John Deere Operator Challenge, the 
Western Star Trucks Get Tough Challenge, and the SPEC 
Mix Bricklayer 500 World Championship and much more. 

 
Special product and action areas

WOC will once again feature special product and action 
areas, including:
The Producer Center (North Hall) Featuring market-
place of materials, equipment, demos, and seminars for 
concrete producers.

Material Handling (Central Hall) Offering trucks, 
excavators and more for material delivery, distribution, 
concrete placement, and earth moving.
Concrete Repair & Demolition (South Hall) Housing 
a display of surface preparation equipment, scarifying, 
grinding, sawing equipment, and other demolition 
products.
World of Masonry (North Hall) Showcasing prod-
ucts, tools, information, and technology for masonry 
professionals.
Technology for Construction (Central Hall) Featur-
ing the newest products and tools for the commercial 
construction industry from top information technology 
and systems providers.
Concrete Surfaces & Decorative (South Hall) Show-
casing the popularity of decorative concrete for both 
commercial and residential applications.
Precast (North Hall) Featuring the latest products and 
technologies in the precast/prestressed sector.
Concrete Masonry (North Hall) This area showcases 
everything for the producers of concrete masonry (block, 
segmental retaining wall units, veneer, slabs, pavers, 
and roof tiles, admixtures, equipment & supplies and 
pigments.
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Concrete Reinforcement (North Hall) features the 
leaders in concrete reinforcement showcasing reinforce-
ment bending, cutting, straightening, and fabricating 

machinery, reinforced positioners and locators, epoxy-
coated, steel, glass fibre, galvanized bar and all types of 
reinforcement accessories.

 PDi Magazine with its international sister magazine 
PDa Magazine will be there at booth C4222 in the 
central hall, booth number C4222. 
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CENTRAL HALL   
GPS Insight   C3402 
Plexxis Software Inc.   C3424 
US Fleet Tracking   C3431 
Sage   C3509 
Conjet AB  C3525 
Autec North America  C3625 
GSSI   C3719 
IDS GeoRadar  C3724 
KENWOOD USA  C3818 
Sensors & Software Inc C3825 
SOBRATEMA  C4141 
American Concrete Institute C4203 
Curb Fox Equipment, LLC C4206 
PDi & PDa Magazines  C4222 
Malå GeoScience USA, Inc C4244 
Atlas Copco  C4309 
Brokk Inc  C4319 
American Concr. Pavement Assn. C4320 
Intl Groov. & Grind Assn (IGGA) C4322 
Honda Engines  C4341 
Quick Attach Attachments LLC C4365 
CSDA   C4433 
Diamond Vantage  C4439 
Teletrac Navman  C4471 
American Soc. of Conc. Con. C4511 
Dixie Diamond Concut Group C4529 
Pullman Ermator Inc.  C4537 
Stihl Inc   C4631 
DITEQ Corporation  C4649 
Norton Clipper   C4663 
Multiquip Inc  C4802 
Hilti, Inc.   C4840 
Kingthai (Jikai Group) Diamond C4864 
Shijiazhuang Jinbohui Tools  C4870 
Zhejiang Wanli Tools Group  C4877 
Diamond Products  C4880 
SM-Seahorse Co., Ltd  C4972 
GOMACO Corp  C5142 
Terex   C5172 
John Deere Construction  C5351
IES dba Paladin Attachments C5572 
Reliable Diamond Tool, Inc. C5586 
Power Curbers & Power Pavers C5611 
CASE Construction Equipment C5748  

   Gehl Co   C5845 
Mustang Mfg Co Inc  C5845 
Manitou America's, Inc. C5845 
Kubota Engine America Corp C5861 
Bobcat   C5873 
Doosan    C5887 
Perkins   C5979 
Link Manufacturing LTD C6043 
Caterpillar Inc  C6061 
Digga North America  C6073 
Montabert & Geith  C6113 
Liebherr USA, Co.  C6272 
E-Z Drill Inc  C6479 
Powertrack International Inc C6480 
Disco Diamond Tools  C6482 
Allied Construction Products  C6773 
Ready Jet   C6903 
Hyundai Construction Equipment C7213 
CEJN North America  C7307 
Atlas Copco  C7347 
Sandvik   C7387 
AUSA US   C7401 
SIMEX SRL   C7439 
Hitachi Power Tools  C7451 
Dustless Blasting  C7488 
Toku America Inc  C7513 
Apollo General Insurance C7546 

NORTH HALL
CAM Sales  N1251 
C.G.M. S.r.l.  N1252 
ANMOPyC  N1648 
Hatz Diesel of America Inc N2121 
Sonmak Diamond Tools N2152 
Dixon   N221 
Pentair   N2319 
DEUTZ Corp  N2637 
PR Diamond Products, Inc. N2649 
Hogan Co  N2652 

Antraquip Corporation  N2655 
MEP North America  N2704 

OUTDOORS SOUTH LOT
Merlo (AMS)  O30045 
AMS - Merlo  O30060 
Merlo (AMS)  O30060a 
Makita USA, Inc.  O30135 
Husqvarna Construction Prod. O30166 
Bosch Power Tools & Acces. O30200 
Terrco, Inc.  O30424 
Haaga Sweepers  O30500 
Tenacious Holdings, Inc O30504 
Packer Brothers  O30508 
Backsaver  O30512 
Bosch   O30514 
MCS   O30521 
Right Mfg. Systems Inc. O30552 
Dryair Mfg. Corp.  O30599 
Tomahawk Power LLC  O30607 
MAEDA USA  O30614 
Multivibe   O30619 
TUFTILE, INC  O30648 
Vacuworx International O30653 
DEWALT   O30665 
Hilti, Inc.   O30699 
Hilti, Inc.   O30700 
TK EQUIPMENT  O30720 
MB Crusher America, Inc. O30744 
KLINDEX AMERICA  O30766 
Fiskars Brands Inc.  O30857 
Engineered Plastics, Inc. O30940 
HEM Paving / Apollo Infratech O30958 
Arbortech Tools USA Corp O30966 
ASL Machines  O30974 
Hitachi Power Tools  O31069 
Curb Roller Manufacturing O31073 
KATO CES  O31100 
HTC   O31130 
WerkMaster  O31149 
Chicago Pneumatic  O31159 
ICS, Blount  O31174 
Honda Power Equipment O31200 
Cyclone Technology LLC O31226 
Doosan - Portable Power O31232 
LISSMAC Corporation  O31242 
Jiangsu Creation Machinery  O31254 
The Power Buggy by Indy O31266 
Merit Engineering & Equipment  O31272 
Superabrasive, Inc.  O31353 
Briggs & Stratton Corp  O31421 
Scanmaskin Sweden AB O31439 
W.R. Meadows, Inc.  O31447 
Bunyan Industries  O31451 
Kohler Engines  O31457 
Dixie Diamond Concut Group O31463 
Universal Polishing Systems O31465 
New Grind Inc  O31531 
Amano Pioneer Eclipse Corp O31539 
Crown Construction Equipment O31557 
Boxer Equipment / Morbark, LLC O31558 
Diamond Vantage  O31569 
Multiquip Inc  O31632 
Boren Inc.  O31644 
Masterscreed  O31658 
GelMaxx   O31758 
Wacker Neuson Corporation O31806 
Allen Engineering Corp O31831 
AIRTEC-MARINDUS  O31839 
Allen Engineering Corp O31840 
Skilsaw Power Tools  O31846 
DITEQ Corporation  O31864 
CS Unitec Inc  O31910 
Pecora Corporation  O31939 
Bartell Global  O32001 
Diamabrush by Malish  O32035 
OTTO BAIER GmbH  O32035 
MAX USA CORP  O32039 
Allen Engineering Corp O32047 
Diamond Products  O3210a 
Ligchine International  O32126 
Connect Work Tools/ Oil Quick  O32133 
Metabo Corporation  O32139 
US Saws   O32159 

Diamond Products  O32170 
Redi-Mix Colors  O40331 
Scofield   O40429 
NewLook International  O40435 
Mudhen Portable Water Filters O40528 
American Society of Conc.Cont. O40535 
CDC Larue  O40635 
Aztec Products Inc.  O40639 
Hi-Tech Systems  O40645 
TRUE Green Poly, LLC  O40718 
Dynamic Diamond Tooling O40719 
AmeriPolish, Inc  O40745 
LATICRETE International, Inc. O40751 
Dur-A-Flex, Inc.  O40754 
Silex/Diamatic  O40832 
Concrete Polishing Solutions O40833 
Arizona Polymer Flooring Inc O40841 
Proline Decorative Concrete  O40847 
Euclid/Flowcrete/Vandex O40853 
HMI   O40859 
Butterfield Color, Inc.  O41020 
GranQuartz  O41028 
Seal Krete High Performance O41042 
SASE   O41045 
Solomon Colors  O41054 

SOUTH HALL
BASF Construction Chemicals S10304 
Blastrac   S10314 
QUIKRETE  S10326 
Euclid/Flowcrete/Vandex S10338  

   Diamatic   S10515 
QUIKRETE   S10527 
Superabrasive, Inc.  S10539 
ChemGrout, In.c  S10548 
Dustcontrol USA  S10555 
Hudson Professional Sprayers S10601 
Convergent Concrete Techno. S10605 
HENAN HASINE DIAMOND TOOLS  S10647 
Aquafin Inc  S10654 
BlastPro Manufacturing, Inc. S10704 
National Flooring Equipment S10727 
International Concrete Repair  S10738 
JS Floor Systems  S10741 
Xingyi Polishing Machine S11012 
Diamond Blade Warehouse S11013 
Concrete Polishing Solutions S11151 
Scanmaskin Sweden AB  S11239 
General Equipment Co  S11413 
US Saws   S11515 
LATICRETE International, Inc. S11526 
Jiangyin Likn Industry   S11539 
Zhengzhou Sinoblade Indu. S11541 
Xiamen Kaiyuan Diamond Tools S11545 
Ashine Diamond Tools Co.,Ltd S11613 
SRP Diamond Tools Co., Ltd S11646 
Pullman Ermator Inc.  S11726 
Quanzhou Sang Diamond Tools  S11814 
Fuzhou BonTai Diamond Tools  S11818 
World Diamond Source Inc S12317 
US Shotblast Parts & Service  S12338 
DIAMOND PRODUCTIONS CANADA S12839 
Runyon Surface Prep Rental &  S13039 
K2 Diamond - Sanders Saws &  S13113 
Helly Hansen  S13119 
GOLZ, LLC  S13127 
DIAMOND TOOLS INTL/GOLZ S13127 
Dustless Technologies  S13231 
Makinex Construction Products S13251 
NOVA DIATOOLS  S13257 
Xtreme Engineered Floor  S13306 
Prep Tech Systems  S13307 
Terrazzo &Marble Supply S13310 
DiamondBack Diamond Tools S13613 
ONYX   S13619 
RESIN DEVELOPMENT LLC S13626 
Justcut Inc  S13630 
XIAMEN M&R DIAMOND TOOLS,LTD S13726 
Hess Diamond Tools Llc S13919 
DIA PLUS KOREA  S13926 
A.R.E. Blue Classic- The  S13929
Hunter Diamond Products S14026
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DEMCON 2018
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The demolition industry is in high gear in Sweden. There is consid-
erable need for housing and the trend is not expected to decline in 
the next two years. As long as we live with this situation in the con-
struction market, there is little risk a residential bubble will occur, 
which is good news for the forthcoming show DEMCON 2018.

"With the situation in the Scandinavian construction 
market, I think DEMCON 2018 will just at the right 
time. Our contractors have a lot to do and competition is 
tough. It is important the players distinguish themselves 
from their competitors with greater knowledge, more 
efficient machinery, tools and methods. Suppliers will 
be challenged in this competitive market so DEMCON 
will be an important meeting place,” said DEMCON 
project manager Jan Hermansson.

7th edition of DEMCON
DEMCON 2018, to be held at the InfraCity north of 
Stockholm, will be the seventh edition of the show since 
it was first staged in 1998. The focus is the same since 
the start and includes a number of demolition services. 
Demolition encompasses sectors such as concrete saw-

ing and drilling, demolition of all sorts, grinding and 
polishing of concrete floors, recovery of demolition 
residues, remediation, dust handling, hydrodemolition 
and more. "During the nearly 30 years we worked 
with the demolition industry, it is interesting to note 
that many entrepreneurs have embraced so many more 
technologies than they originally worked with. To offer 
demolition services or grinding concrete floors is now 
almost a matter of course if you are a concrete cutter 
for example. That has happened a lot in this industry 
and it is precisely this development DEMCON has 
communicated since the late 1990s,"said Hermansson.

Great interest
“DEMCON 2018 will be held on 27-28 September 
and there is considerable interest and many exhibitors 

have already booked their space,” said Hermansson. 
There will be two show days at InfraCity with an in-
door and outdoor area as usual. In the evening of 27 
September the Swedish demolition industry will hold 
its own event, The DEMCON-kalaset.  The winners of 
the Swedish Demolition Awards will also be crowned 
at this event. The nomination process is already in full 
swing and those who wish to nominate contractors or 
manufacturers should to submit their nominations at 
www.professionelldemolering.se.

"It's always fun to start preparing for a new DEM-
CON event and we always start about a year beforehand. 
The show's new website is now live so exhibitors can 
easily book space online,” said Hermansson.

DEMCON 2018



Dymatec goes Turbo 
UK-based supplier of concrete cutting and drilling 
solutions Dymatec features the Turbo range of core 
bits. The Turbo coredrills are designed to provide high-
performance cutting in the toughest of materials the 
likes of reinforced concrete with flint aggregate. Com-
menting on this new range, Vaughn Newton, Business 
Development Manager at Dymatec, said: “Hundreds of 
our customers now rely on the Turbo Coredrill range 
for superior performance to ensure each contract is 
completed within schedule and on budget. “The Turbo 
B® Core is the most popular in the range for medium 
aggregate and limestone, designed for fast cutting and 
longer life and is currently getting best results in the 
USA Mid West, and UK Midlands. “The Turbo S® 
Core thrives on drilling through steel and very hard 
aggregates, and is the first choice for drilling in London, 
Paris and some of the south eastern states of the US."

www.dymatecuk.com

If you are reading this annual 
report on diamond tools, it 
means that Xmas is round 
the corner. 2017 turned 
out to be a challenging yet 
rewarding year for the con-
crete sawing industry. At the 
year’s turn, the manufactur-
ers look west getting ready 
to impress attendees of the 
next World of Concrete with 
their novelties. Andrei 
Bushmarin is running 
through a list of the Xmas 
gifts that diamond tool 
suppliers have prepared for 
their customers.

Norton Clipper features new cup grinder 
Another UK manufacturer Norton Clipper has ex-
tended its diamond tool range with the addition of 
the EXTREME CG Comfort cup grinder. Specifically 
developed to lower vibration levels and minimise the 
risk of HAVS, the new cup grinder is compliant with 
the latest health and safety standards. This is achieved 
thanks to a rubber sealing which absorbs the vibrations 
before they reach the operator’s hands, reducing vibra-
tion levels by up to four times compared to conven-
tional grinding methods. The redesigned segment offers 
auto-sharpening for optimal performance and longer 
life. Its large ventilation holes ensure better cooling. 
The cup has been developed with i-HD™ (infiltrated 
high density) technology. It provides a uniform den-
sity across each segment without having to apply high 
pressure. A special bond impregnates the core structure 
and binds the diamond grit into the segment, forming 
an integral part and delivering a higher resistance and 
homogeneity. Cups engineered with the i-HD technol-
ogy achieve high material removal rates and long life, 
with increased safety. With a diameter of 125mm and 
a height of 24mm, the EXTREME CG Comfort cup 
grinder is ideal for surface preparation along floor edges 
and small surfaces. 

www.nortonabrasives.com 
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XMAS GIFTS FOR 
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ATDB releases three new “floor destroyers” 
France-based grinding and polishing specialist Au Tour 
Du Béton (ATDB) has announced the release of three 
brand-new PCD wheels measuring 250mm in diameter. 
The new tools fit most single-head grinders currently 
in the market, including ATDB’s own SH320-SH270-
TH500 machines. The wheels have been designed fol-
lowing numerous customer requests for aggressive PCD 
tools having different shapes. The first model comes with 
½ cylinders PCDs for treatment of concrete surfaces. 
The second type features square PCDs that allow get-
ting rid of thick resin floors in no time. But the most 
high-performing model is the wheel equipped with ¼ 
cylinders. All three models are manufactured in France 
using high quality PCD bits and CNC machined plates. 

www.autourdubeton.com 

Husqvarna drills 
help rescue Stockholm’s Old Town  

Located on the coastline where Lake Mälaren meets the 
Baltic Sea, Sweden’s capital is often referred to as “Venice 
of the North”. And, just like the Italian city, many of the 
17th century buildings in the Old Town of Stockholm 
are suffering from poor foundation conditions, slowly 
sinking into deep clay. A big rescue project is currently 
underway to replace the decaying wooden poles sup-
porting granite ground walls with steel structures. The 
challenging task of stitch-drilling the large fixing notches 
for these structures in granite without causing any dam-
age to the old buildings was undertaken by specialist 
contractor Krügerin AB. Led by manager Janne Hölttä, 
they found themselves working against the clock in dark 
narrow 17th century basements, kneeling under low, 
vaulted ceilings with groundwater leaking through the 
walls. Luckily, an optimized version of Husqvarna’s D 
1410 drill bits helps to speed up the work. “Each op-
erator normally drills 6 to 8 holes a day, but with these 
Husqvarna bits we can almost double that”, testifies 
team leader Aliaksandr Nikanau. Anchoring the drill 
stands without damaging the vaulted brick ceilings was 
another challenge, solved by a specially developed drill 
stand that was designed by Husqvarna’s application 
engineer Andreas Gustafsson. 

www.husqvarna.com 

Shinhan launches 
“Anycut” blades and extends silent range 

Korea-based heavyweight Shinhan Diamond Industrial 
has introduced a new state-of-the-art range of diamond 
blades called “Anycut”. Manufactured by a vacuum 
brazing technology, the Anycut tools fall into four cat-
egories according to application: cut-off blades, chop saw 
blades, grinding tools and tools for cutting and grind-
ing. The new range boasts a number of advantages over 
conventional abrasive discs, including low spark, debris 
and wear, high cutting speed and a long service life. 
The application of a so-called “booster” device further 
improves the cutting process. The Anycut blades are 
capable of sawing an extremely wide range of materials 
from different metals to fiberglass and wood. Also new 
from Shinhan this year is a range of low-noise ‘silent’ 
blades. Produced by Shinhan’s proven Arix technology 
for high-performance cutting, the blades feature pat-
ented steel body and a mixed slot to prevent cracking 
of U gullets. According to the manufacturer, the new 
blades generate less noise than any other existing brand 
of silent blades while coming at a very affordable price. 

www.shinhandia.co.kr 
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Hydraram develops and produces over more than 20 years attachments for 
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We supply a complete line of hydraulic attachments for 
each excavator from 1 to 200 tons.
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AEM WINS ‘ART OF THE SHOW’ AWARD 

NDA AT DEMOLITION AUSTIN

CSDA’s 2018 Convention
VDMA ELECTS 
NEW CHAIRMAN 
The Board of the VDMA Construc-
tion Equipment and Building Material 
Machinery Association has unanimously 
elected Hermann Paus Maschinenfabrik 
executive director Franz-Josef Paus, as 
their new chairman for the next three 
years. 

He has been a member of the 
VDMA Board since 2002, will continue 
to promote joint research. “We are fac-
ing enormous challenges,” said Paus. “As 
an industry, many of these can only be 
jointly mastered at a European level and 
in collaboration with the construction 
associations. The idea is to coordinate 
the subject of digitalization, to bundle 
forces and to take the correct steps. 
Digitalization will have far-reaching 
effects on the construction and build-
ing material machinery industry in the 
decades to come.”

Now is your chance to join fellow 
concrete renovation contractors, manu-
facturers and more for the Concrete 
Sawing and Drilling Association’s 46th 
Annual Convention and Tech Fair on 
the Hawaiian island of Maui.

The event will be held 8-10 March 
at the Grand Wailea on the southern 
shores of Maui.

The three-day convention pro-
gramme will begin with a keynote talk 
from shark attack survivor and marine 
conservationist Paul de Gelder. All details 
regarding the CSDA 2018 Convention 
hotel, agenda, travel deals and optional 
activities can be found at csda.org/
convention.

Hawaii is by far the most popular 
convention location with CSDA mem-
bers, where attendance records have 
been set and broken. The association has 
negotiated competitive room rates at the 
Grand Wailea and is also offering special 
registration rates for anyone wishing to 
attend the Convention for the first time. 

The room block at the Grand Wailea has 
already been expanded to meet demand, 
so now is the time to reserve rooms.

Keynote speaker de Gelder, who 
features in Discovery Channel’s Shark 
Week, is a fierce advocate for sharks 
despite a brutal attack and travels the 
world as a motivational speaker, pas-
sionate environmentalist and mentor 
to school children. He has spoken at 
venues all around the world, including 
the United Nations in New York and 
the US Navy in San Diego. He has also 
been a guest on several US talk shows 
and has co-hosted six documentaries for 
Discovery Channel. His tale of survival 
and perseverance is sure to inspire all 
in attendance.

Join CSDA in Maui for the perfect 
mix of education, entertainment, sun and 
fun at the association’s 2018 Convention 
& Tech Fair. Reserve your hotel rooms 
early to take advantage of the excellent 
rates before they sell out.

www. csda.org/convention 

Registration is now open for Demoli-
tion Austin, organized by the US 
National Demolition Association and 
taking place 22 to 24 February 2018 
in Austin, Texas. With the slogan 
“kick-up some dirt” NDA is expecting 
more than 1,000 colleagues and peers 
from across the country. During three 
days participants will learn about the 

latest trends in demolition, testing new 
equipment that can add proficiency to 
your jobs, and sharing experiences with 
other demolition professionals.

New this year will be NDA host-
ing its first live demonstration event at 
Demolition Austin. Participants will 
be able to test and operate demolition 
equipment and get an understanding 

of a product’s capability. At the Texas 
Disposal System Exotic Game Ranch 
and Pavilion on Saturday, 24 February, 
participants will be able to test drones, 
cutting tools, excavators, and more. This 
event is a family affair and all guest, 
spouses, and children are welcome to 
attend. 

demolitionassociation.com

The International Association of Exhi-
bitions and Events has selected the As-
sociation of Equipment Manufacturers  
as an Art of the Show winner for the 
Most Innovative Use of Technology in 
promoting Conexpo-Con/agg 2017 to 
a worldwide audience.

The IAEE Art of the Show competi-
tion targets excellence in exhibitions and 
events marketing, with an independent 
panel of judges scoring entries based on 
creativity directly related to organizing 
a successful exhibition/event.

AEM created an interactive 360o 
virtual reality of the show to highlight 
the size and scope of Conexpo-Con/agg 

2017 and the technologies on display. 
It also offered a preview of the show’s 
Tech Experience where visitors could 
get up close and experience the new 
technologies coming to the construc-
tion industries.

A 3D interactive mobile app, virtual 
tours online with images and video from 
the show’s indoor hall outdoor lots, 
and dimensional mailers with the VR 
show experience on Google Cardboard 
glasses, allowed prospective visitors to 
engage with the VR environment to gat 
a feel of what they would find onsite.

“The biggest positive surprise, pre-
vious visitors told us, was the enormous 

size and excitement of the show packed 
with all the exhibitors, equipment and 
products, and this VR tour helped them 
to better understand what Conexpo-
Con/agg is,” said AEM exposition mar-
keting director Steve Suhm.

Highlights of the 2017 Tech Ex-
perience at Conexpo-Conagg included 
the world’s first fully functioning 3D 
printed excavator, a Tech Talks educa-
tional forum with global innovators, 
and the finale of A Infrastructure Vision 
2050 crowd sourced competition to 
develop forward-looking infrastructure 
solutions, plus a Drone Zone and 3D 
Printworks.
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Our promise to customers

INNOVATION 
AT WORK

HTC is the innovative force behind the global fl oor grinding industry. 
We’re constantly building strong partnerships with all who share our goal of 
leading and driving development. With trailblazing innovations, products you can 
trust, fi nancial benefi ts and knowledge, we’re helping our customers to achieve 
unprecedented results. When you work with HTC you have a highly professional 

partner you can trust.  Every day, wherever you are.
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