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FOR EVERY JOB
THE RIGHT TOOL
Behind the simple exterior FRD products hide many
years of experience, carefull learning and intelligent
design. There are hundreds of reasons to let FRD
products do your work, here are just some of them:

HIGH POWER/WEIGHT RATIO
MINIMUM MOVING PARTS
ADJUSTABLE VALVE
HIGH RELIABILITY
LOW MAINTENANCE
LOWEST LIFETIME COST

World‘s first

In environmental protection

VALUE FOR MONEY
Buying FRD prducts is a smart invest. Top quality for a
reasonable price with long lifetime, low maintenance
and less break-down-time. In the long term this choice
makes financially better results.

Furukawa Rock Drill Europe BV
Proostwetering 29, 3543 AB Utrecht, The Netherlands
Phone +31-(0)30-2412277, Fax +31-(0)30-2412305
www.frd.eu, frd@frd.eu

WHERE

EXPERIENCE COUNTS

“Highlight those
that serve others
in the struggle for
equal rights”
Dear reader
A new year with new challenges, so let us hope that 2014 will be a good year and that
the upturn that has started in many markets will continue and increase. Some weeks
ago the World of Concrete exhibition was held in Las Vegas and was a good show.
WOC is increasing in popularity again after the US recession and this year’s show
produced a high quality of visitors, although attendance was lower than expected.
With another large show, Conexpo-Con/Agg, coming at the beginning of March this
a normal scenario when these two shows coincide every three years.
The number of new products and news was quite good at WOC. The concrete
cutting equipment manufacturer Pentruder announced that it has given the company
ICS distribution rights for their products in North and South America. Numerous
new products, systems and tools were launched at the show, supporting contractors
to become more profitable, efficient and faster and safer than their competition. That
is what business is about. On a professional level, working and business is generally
okay. If companies do not have that focus they will soon be out of business.
It has also become very much like this on the private level. I think it is important not to mix business attitudes with personal activities. The trend to show that
you have and make a lot of money and that you strive to constantly win over other
people tends to become a role model today. As an alternative it is perhaps important
to highlight those that serve others in the struggle for equal rights.
Recently I saw an interview with Bill Gates and did not know much about
him prior to the interview, other than he was the man behind Microsoft and is now
extremely wealthy. During the interview he revealed a little bit more about himself
and his own personal thoughts and feelings. Besides being an astute businessman, he
is also a person with great integrity. Bill Gates is currently a full time philanthropist,
devoting his life to helping others. Of course he has the money to do it, but he also
has the choice not to.
Philanthropic activities within companies are increasing and I regularly receive
examples. Most common is that companies are taking action to help people in poor
countries or give aid to areas. An example is the project ‘Water for All’, which is a
non-profit organization run by Atlas Copco employees in many countries around
the world. The mission is to provide people in need with long-term access to clean
drinking water. More information is available at www.water4all.org.
But to act like a philanthropist you do not need to be one of the richest in the
world or belong to one of the biggest producers of construction equipment. This can
also be achieved on a much smaller scale. If those with enough resources are willing
to share just a little of their profit with those who are less fortunate, I think we can
create masterpieces in the long run. If we
can fight hunger, diseases, help people to get
an education, a job and food on the table it
will also stimulate growth in the industries
Photo: Vito Gogola.

that we are working in.
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Jan Hermansson
Editor-in-Chief

jan.hermansson@pdworld.com
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Words from the IACDS President

Do they steal
our jobs?
The most recent labour statistics in Sweden
show a clear trend. While the building and
construction industry is growing the number
of employees is decreasing. This is something
new. Earlier in an upturn the number of employees used to increase, but not this time.
The companies within this industry are not
recruiting as before. Instead they are finding
labour somewhere else. What is the reason
for this and what consequences will we face?
The first question is easier to answer.
In Sweden and other countries sometimes
people blame immigrants. Moving across
European borders is now easier and people
in many European countries say that people
from another European country compete with
much lower salaries than, for instance, the
Swedes are used to. ‘They steal our jobs’ is a
common quote. Protectionism and nationalism are showing its ugly face all over Europe.
The mobility for people and companies
within Europe has indeed increased. It is
much easier for people and companies to
establish businesses. That is what we want
within the European Union. This is what we
encourage and endeavour, entrepreneurship.
So why blame people and companies that
actually are living the European dream? This
kind of criticism is not rational and does not
hold in the long run.
Switzerland held a referendum some
weeks ago. They where trying to make it
harder for European citizens to enter and
work in the country. Switzerland considers
that it costs too much. Switzerland has a
population of 7.5M. About 80,000 other
Europeans nationalities work in the country,
according to my figures. They would like to
sharpen the regulations for these 80 000
people. Even if all of these people would
not have a job, they would not cause a big
problem for the total economy of Switzerland.
The truth is that 80% of these 80,000 has
a job and permission to work in the country.
Most of them are married or living together
with someone from Switzerland. They have
all sorts of professions like doctors, teachers,
civil engineers and bus drivers. But Swiss
authorities focus in their referendum on the
promille of these 80,000 that do not work,
that maybe are in the country illegally and
they let all other Europeans pay the bills. I
find this behaviour very strange, very strange.
The reason that Sweden is not employ-

ing more people now in construction, even
if we sense an upturn, does not have to do
with foreign labour in the country. First of all
most of the construction in our country occurs locally. But yes, on the really large and
also rather few construction projects we do
see labour employed by foreign companies,
but not on small projects on a more local
level. The problem is more that Swedish
construction companies now use to a bigger
extent small companies that are hired for a
certain project. Temporary labour hired from
another company for a certain period does
not demand any employer responsibility. It is
easier to fire people, you can save money on
training and other benefits that regular employees are entitled to. These hired people are
hard to track if they do not have any training.
The situation is very uncertain, as we do
not know any thing about the workforce if
it is hired. There are no real guarantees and
they do not get any training either as they
normally only work on certain projects. This
I find dangerous. What are consequences of
this, which is hard to give a straight answer.
In the demolition and concrete sawing and
drilling industry in Europe today fewer and
fewer people are actually employed. Instead
we hire the work force from other companies
inside the country or from another European
country. How will this effect the development
in the world and inside our own country? How
can we improve if we have no employees
or very few to train? I do not believe in this
trend and scenario. We need our own staff
that is the only way to improve and increase
our skills and be more competitive.
Lars Sandström
President of IACDS

All Pentruder Equipment is Made in Sweden. We produce precision parts in our
own workshop, from the best materials, in state of the art production machines.
With over 35 years of experience from designing transmissions and building
concrete cutting equipment, we know what works and what the contractor needs.
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E-mail: info@tractive.se I www.pentruder.com
Please visit our homepage www.pentruder.com
for more information about our products and contact
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EDA
Words from the EDA President

Sustainable
Growth
One of the most repeated topics in the
documents, meetings and conversations
of the European Union, related with the
construction sector, is the sustainability
issue. In fact, the European Commission
even has a specific unit for ‘Sustainable Industrial Policy and Construction’, within the
Enterprise and Industry Directorate General.
On this topic, there is communication
from the European Commission to the
Parliament and the Council, called ‘Strategy
for the sustainable competitiveness of the
construction sector and its enterprises’,
which is of great interest for all the related
industries.
The document, it opens with the following passage:
“The construction sector plays an
important role in the European economy.
It generates almost 10% of GDP and provides 20M jobs, mainly in micro and small
enterprises. Construction is also a major
consumer of intermediate products and
related services. Because of its economic
importance, the performance of the construction sector can significantly influence
the development of the overall economy.
The quality of construction works
also has a direct impact on the quality of
life of Europeans. Not least, the energy
performance of buildings and resource
efficiency in manufacturing, transport and
the use of products for the construction
of buildings and infrastructures have an
important impact on energy, climate change
and the environment. The competitiveness
of construction companies is therefore an
important, issue not only for growth and
employment in general but also to ensure
the sustainability of the sector”
This opening, which may sound obvious
for some trades, is setting the horizon for
the sector now and in the future. It means
that construction has to be done much
more carefully, looking to detail on issues
like energy efficiency, life-cycle, recyclability,
in general, to make it more sustainable.
One of the key areas for the sustainability of the construction sector is the
demolition and end of life of construction.
This means that on the present and future
of our industry, it is necessary to do more
segregation of waste, more selective demolition and more on-site recycling operations.
In general, our industry must generate an
enormous value to the whole chain to make
it sustainable.
And we, the demolition industry, like
to say it is all possible. We can demolish

8

selectively and segregate as much as
needed. The growth of our industry in the
near future might be here, but we are service companies, and to generate value the
whole chain and economy must cooperate.
If we want to rely only on the owner of the
site paying for the selective demolition and
recycling operations, it would be quite
hard. Instead, the standards and legislation
must move together towards this objective
for the construction and related trades, so
demolition companies can easily generate
by products or waste to product materials
to make sustainable growth possible.
Pilar de la Cruz
President of the European
Demolition Association
About EDA

The EDA was founded in 1978 and is the leading
platform for national demolition associations,
demolition contractors and suppliers. The EDA
has a strong focus on developments in Europe,
which are of interest to the demolition industry.

info@europeandemolition.org
www.europeandemolition.org

Case supports
World Cup ski flying

A Case wheeled loader has assisted at one
of Europe’s major skiing events, the Ski Flying World Cup which took place in January,
at the Arena am Kulm, in Bad Mitterndorf,
Austria. More than 60 top ski flyers from all
over the world met at the traditional ski flying
hill in the Steiermark region, to compete in
this famous event. To ensure preparation of
access roads and parking areas, a 15t Case
721F wheel loader supported the team of six
Steyr tractors. The Case dealer from Denmark
SDK Kjærsgaard provided the machine.
“We chose the 721F due to its strong
performance and ideal shovel-size to support
our colleagues from Steyr agriculture in the
preparations of the Ski Flying World Cup,”
said CNH Industrial Construction business
director for Germany, Austria and Switzerland
Markus Meyer. “In addition, our engagement
enhances our growing strength in Austria. At
the end of 2013 we opened a new Case store
close to Vienna to substantially increase our
business in this important market.”
The Case wheel loader was well prepared
for its demanding tasks in the snow. With its
standard shovel capacity of 2.7m3, the 721F
is ideally suited to these challenging conditions, and the smooth control clearly shows
its strength during the creation and marking
out of large spaces. The new heavy-duty axles
and the automatic 100% differential lock at
the front axle ensure optimum traction in
wintery conditions.

Achieving a harmonisation of road safety
requirements for non-road mobile machinery
within Europe; ensuring that industry’s needs
are taken into account within the current
revision of the exhaust emission legislation
and finally the association should work for
the final approval of the market surveillance
legislation review, currently stuck at the
European Council level. He would continue
and step up dialogue with decision makers
in Brussels at all levels. “We will keep on
promoting the idea of fair competition and
free trade for all market players in Europe,”
said Lepine. “What we have to avoid is nonneeded complexity in laws and regulations.”
His deputy chairmen for the next two
years are Ammann executive vice president
Christian Stryffeler and CNH Industrial business director Giampiero Biglia. Lepine is
spokesman for 1,200 mainly medium sized
European construction equipment manufacturers from 14 countries. They are members of
CECE through their national associations. The
European construction equipment industry
achieves a turnover of EUR25bn and employs
130,000 people.

www.cece.com

www.casece.com

Eric Lepine (left) took over the presidency from Johann Sailer (right)

Chicago Pneumatic upgrades compressors for India
CECE appoints new
president

Pilar de la Cruz, EDA President, VD
Voladuras Demoliciones y Desguaces
SA, Spain
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Caterpillar France general manager Eric
Lepine has been appointed president of the
Committee for European Construction Equipment for the coming two years effective from
1 January 2014. Lepine took over from Johann Sailer, who has been chairing CECE for
the last two years. The handover took place
in Paris in December on the occasion of the
last CECE Steering Group meeting of the year.
During his 26 years in the industry, Lepine
has held various positions at Caterpillar in
different countries, such as Belgium, Hungary,
Poland, Russia, USA and UK before taking
over the responsibility in Grenoble. Lepine’s
main goal for his presidency will be to ensure
the implementation of the 10 points listed in
the CECE-CEMA Industry Manifesto, which
was presented during the 2013 CECE summit
in Brussels to the members of the European
Parliament and the European Commission.
Lepine believes that CECE should focus
on three main priorities during his presidency:

Chicago Pneumatic has upgraded its dieselpowered portable compressor range for the
Indian market. The new models have been
designed and manufactured in Pune, India.
These include three twin rotary screw single
axle CPS 250, CPS 325, CPS 400 and CPS
325-125 units. In addition, a new range of
single-stage, oil-injected, twin screw compressors has been introduced designated
the CPS 450-200, CPS 500-175, CPS 550150 and CPS 650 and will be followed by
additional models. Completing the upgrade
programme, at the top of the high-pressure
range of two-stage, oil-injected, twin screw
element machines, are the CPS 1000-275 and
the CPS 1200-330.

BUILT TO LAST.

Powerful yet compact and easy to
handle, the DD 160 is built to last.
Penetrations in diameters up to
200 mm can be completed quickly
with exceptional ease, thanks to the
system’s simple and intuitive design.
Two different drill stands add versatility
and make the DD 160 the perfect
choice for a wide range of wet coring
applications.
Hilti Corporation I 9494 Schaan
Liechtenstein I www.hilti.com
Hilti. Outperform. Outlast.

D-Drill
grow
faster
in the
south
In the UK a leading industry figure says
the growth in construction is happening
faster in the south than in the north. Julie
White, the managing director of diamond
drilling and concrete sawing company
D-Drill, said that recent figures of an
improvement in construction output were
being felt by her firm and added that the
company’s offices south of Birmingham
are seeing a stronger level of enquiries
than those in the north.
The firm’s offices in Coventry, Hampshire, Cardiff and Plymouth have all seen
growth in the region of 14.6% since the
turn of the year and the company is now
opening an office in London too. Projects
range from the new development at Birmingham New Street to the diamond cutting of a former bank vault in Berkshire.
The firm’s offices in Sheffield, Wigan,
Newcastle and Blackpool have experienced growth, but White said that the
north is only just beginning to catch up
with the south, but growth so far this year
was around 2.5%.
“People talk about the north/side
divide and it is certainly apparent in the
construction industry, that is what we are
experiencing,” said White who is the chair
of the National Specialist Contractors’
Council Training Committee. “We have
very strong teams in our offices north of
Birmingham and they are going out and
making sure that they win the work that
is available that is where having a strong
reputation helps. But it’s very hard work
and, while everyone welcomes recent
figures that say the sector is growing, they
are certainly still finding it tough.
“It’s by no means easy in the south
but there is certainly a more consistent
level of enquiries and, as for London, it
seems to have been insulated from many
of the issues most other areas have faced.
The north is starting to move in the right
direction but there is still a very long way
to go. Everyone knows that these have
been among the toughest times for the
construction industry but we have stuck
to our guns and invested in apprentices
and diversified into new areas. We hope
this puts us in a strong position now the
economy is starting to improve.”

Nuclear Decommissiong Award to
Doosan Keltbray Consortium
In the UK the Doosan Keltbray Consortium,
made up of Doosan Babcock and Keltbray, working with Deborah Services and
Magnox, has received an award from the
Nuclear Decommissioning Authority for its
collaborative working skills. The award for
‘Best Supply Chain Collaboration Led by a
Large Company’ was made in recognition of
the project to remove equipment from four
boiler houses at Bradwell Nuclear Power
Station in Essex.
Judged by a panel of nuclear and
engineering professionals, the award recognises excellence in NDA suppliers who
work together to achieve a common goal.
The consortium made continuous improvements in its approach to removing the
equipment. This led to significant savings
in time and cost as the project progressed

safely and efficiently.”
“The transformation of the reactor
buildings into safe store structures is a key
step on Bradwell’s journey to becoming
the first UK reactor site to enter care and
maintenance,” said Magnox plant and
structures programme director Alan Bladon.
“The boiler house project has been a big
part of that work and we are delighted to
have had the Doosan Keltbray Consortium
in place to deliver safe and efficient decommissioning for the NDA.”
The project was initiated by Magnox as
part of its programme to achieve care and
maintenance at Bradwell by 2015, when
remaining structures, including the reactor
buildings, will be left in a passive state
for decades before the final site clearance
takes place.

Kobelco appoints dealer in Turkey

www.d-drill.co.uk
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through to the fourth boiler house, which
was delivered at 10% less cost and 30%
faster than the first.
The consortium delivered the 30 month
programme a month ahead of schedule and
7% below target cost. “Winning the award
from the NDA is a fantastic recognition of
the Doosan Keltbray Consortium’s proactive
and positive approach to working with our
clients and supply chain partners,” said
Doosan Babcock nuclear service director
Cameron Gilmour and Keltbray rail and
infrastructure managing director Phill Price.
“Our approach is success through collaboration, and by working together we can
deliver industry-leading decommissioning
projects, meaning that we can significantly
support stakeholders to help the UK’s fleet
of older nuclear reactors can be retired

PDi • Issue 1 • January - February 2014

Kobelco Construction Machinery Europe and
Hasel Istif Makineleri have signed a dealership
agreement for the sales and service of Kobelco
excavators throughout Turkey.
Hasel has a reputation and is well known
in Turkey for its high-quality products and its
after-market and service capabilities. Based
in Istanbul, Hasel has several branches and
service and parts facilities throughout Turkey
for a complete sales and after-care service.
“Customers in Turkey look for high quality, robust equipment that will work as hard
as they do. Kobelco excavators are the ideal
machines for that. We are proud to have Hasel
as our new dealer and we look forward to a
fruitful cooperation,” said Kobelco Construction Machinery Europe managing director
Makoto Kato.
Hasel will attend the Ankomak exhibition, which will take place in Istanbul from
21-25 May.

Komek appointed Rammer
distributor in Russia

Hatz GB appoint sales manager for UK and Ireland
The UK subsidiary of the German diesel engine
manufacturer, Hatz, has appointed Steve
Hewson as sales manager for the Hatz power
products division. Hewson has a wealth of
experience in the small engines and portable
products market sectors, having held a variety
of executive positions, spanning the past 30
years. He was instrumental in developing the
Japanese made Robin/Subaru range of engines
in the UK through his company, Redbreast. For
the past four years, Hewson has been working
with Endress, the German generator OEM
organisation promoting power generation
equipment up to 240kVA.

Hewson’s initial role with Hatz will be
to develop increased business from engine
powered products whilst seeking out new
opportunities in alternative market sectors. He
will continue to promote some of the existing
product range produced by Hatz to current and
new customers in both the UK and Ireland.
“I am delighted to have secured the
services of Steve; his knowledge and reputation in the power products sector will prove
to be a great asset as we drive forward with
our plans to introduce new products to the
market place,” said Hatz GB managing director Joe Wilmer.

Sandvik Construction has appointed Komek
Machinery as its official distributor in Russia for Rammer premium hydraulic breakers. Komek is one of the largest specialized

From left to right: Tony Nash (PML), Colin Frost (Chicago Pneumatic), Dave Cross (PML).

Chicago Pneumatic appoints
distributor in South East England
HTC Inc appoints new
president

In the US HTC has appointed Per Ohstrom as
its new president. Ohstrom has over 20 years’
experience in industrial sales and services,
working for companies such as Xylem, RSC
Equipment Rental, CHEP and Hagemeyer.
Ohstrom will be responsible for the operations of HTC and HTC Twister, focusing on
developing the businesses. HTC is a subsidiary
of HTC Sweden, the global market leader in
concrete grinding and polishing equipment
and diamond tooling.
“Per has the industrial background
and domain competence needed to further
develop our position as the leader of floor
systems,” said HTC chief executive officer
Lars Landin. “HTC will continue to be the innovator in floor grinding technology, products
and systems.”

International construction equipment manufacturer Chicago Pneumatic has appointed
PML as an authorised distributor of its entire
range of construction and portable energy
equipment in the South East of England.
“When the chance arose to partner with
Chicago Pneumatic, we jumped at the opportunity,” said PML managing director Tony
Nash. “We consider Chicago Pneumatic to be
a well-respected brand in the UK, and firmly
believe that our customers will benefit from
their cost-effective, reliable and quality construction equipment.” Since its establishment
in 2000, Essex-based construction equipment
dealer PML has built a strong reputation
across the South East of England and East
Anglia. The company has a fleet of six vehicles
available for sales calls, deliveries or on-site
repairs and, in addition to its general sales
activities, provides spare parts together with
a repair and maintenance service.
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“With their deep knowledge of the
construction industry, a well-established
customer base and significant sales and
service experience, we feel PML is a great
fit for Chicago Pneumatic and that their
hands on approach will strengthen our
brand across London and in the surrounding
Home Counties,” said Chicago Pneumatic
business development manager Colin Frost.
With a wide range of products, from portable
compressors to hydraulic breakers, partnering
with CP provides PML with the opportunity
to expand its existing customer base, which
includes companies in the plant hire, utility
and construction sectors. Since its establishment, PML has also formed close working
relationships with a number of major utility
companies and civil engineering contractors
in the South East of England, providing
contract service and maintenance services for
their portable and trailer mounted equipment.

equipment suppliers in Russia. Through its
collaboration with Komek, Sandvik aims
to strengthen its position in the Urals and
Western Siberia, whilst providing customers
throughout Russia with better access to
Rammer breakers supported by the highest
levels of aftermarket care.
Since its foundation in 2001, Komek
Machinery has developed a reputation for
excellence, supplying a wide range of specialized equipment and attachments for the
mining, oil, gas and construction industries.
From its head office in Yekaterinburg, the
company has extended its market coverage
through a support network of 16 offices
located throughout the Urals, Western
Siberia and Kazakhstan.
In addition to supplying the Rammer
breaker range, Komek will also provide
aftermarket service support, with Komek
engineers having already completed a
service and maintenance programme.
“One of our key strategic aims in Russia
is to provide extensive service coverage,
especially in emerging regions with high
rates of industrial growth. Now we see a
great need for expansion in the Urals and
Western Siberia,” Said Sandvik Construction vice president sales for Russia Martin
Friedl. “Rammer hydraulic breakers are
some of the most demanded items in
Sandvik Construction’s product line, and
extensive market research has shown
that we needed to expand our breaker
products dealership in these regions to
satisfy the growing customer need for
high-quality products and services. Hence
it was decided to establish a partnership
with Komek, which has vast experience in
the construction field, established customer
support facilities, and knows the specifics
of regional enterprises from the inside.”

www.rammer.com

A diamond ring
of unexpected power.

NEW

Husqvarna K 6500 rInG is our first electric ring cutter and one of the most
powerful electric handheld cutters ever – comparable to a hydraulic machine. The 270 mm
cutting depth, low system weight and well-balanced body will help you overcome your
challenges. K 6500 Ring is part of Husqvarna PRIME, a new product range of high
performance electric cutting equipment. Want to know more? Visit our website or
your nearest Husqvarna contact.

www.husqvarnacp.com / k6500ring
Copyright © 2013 Husqvarna AB (publ.) All rights reserved. Husqvarna is a registered trademark of Husqvarna AB (publ.)

LIGHt equIpment
for Heavy jobs.

Deep drilling with
the Pentruder

and 62mm diameter holes to 5m deep. A total
of 130m of drilling was completed with the
Pentruder MDU core drill by the company King
Concrete for foundations for the new roller
coaster Helix at the Liseberg amusement park.
Most of the drilling was through rock and was
completed on time.

www.pentruder.com

The Pentruder MDU is a core drill for special
jobs. With its wide spindle speed range, the
Pentruder MDU core drill is suitable for both
small and big diameter drill bits.
The stability of the drill rig and spindle
bearings, paired with high power and the
right peripheral speed also makes it suitable
for dry drilling deep holes. One example is a
recent job in Romania where the company
Carotare Beton did a job in the Ilie Gorgane
Church in Bucharest. The church, which is
over 300 years old, needed reinforcing and
a large number of holes were drilled. As
the inner walls are covered with valuable
paintings, water could not be used. With the
MDU, Carotare Beton achieved 30-40m/day
and with another core drill of high power only
12m/day was achieved.
On another project in Gothenburg, Sweden, 82mm diameter holes were drilled to 7m

Caterpillar at Conexpo-Con/Agg
At Conexpo-Con/Agg Caterpillar will
display more than 40 machines in four exhibition areas. The displays will also include
a variety of Cat work tools, U.S. EPA Tier
4 Final engines, components and service
parts. More than a dozen new Cat machines
will make their North American trade show
debut, including the latest F Series hydraulic
excavators, M Series medium wheel loaders,
C Series articulated trucks and G Series
off-highway rigid-frame trucks, a new tracktype tractor, a new wheel tractor-scraper
and a new track drill.
The most recently introduced machines
on display include the 336F Hybrid hydraulic
excavator. The hydraulic hybrid technology,
which reduces fuel consumption by an
average of 25% in 336G H applications,
is incorporated in the refined 336F H. In
addition to the hybrid machine, the largest
of the new F Series line, the 390F, will also
be on display.
The new M Series wheel loader line
will be represented by the 972M XE and

features the XE advanced powertrain. The
XE technology results in 25% lower fuel
consumption on average compared to
machines with traditional torque converters.
The M Series wheel loader line includes a
brand new model, the 982M, which also
will be displayed.
Several models of the recently introduced
Cat D Series skid steer loaders, compact
track loaders and multi terrain loaders will
be displayed. These machines feature a completely redesigned cab, new lift arm design,
and increased engine performance. An additional Caterpillar exhibit will display about
15 machines including a new motor grader
and a new scraper, both incorporating new
technologies. This exhibit will also house the
Cat merchandise centre, Cat rental and the Cat
dealer area. Another area will display the latest
from Caterpillar OEM solutions. An articulated
truck with bare chassis is available for mounting
specialty bodies and other equipment. In addition Caterpillar product support will present
an array of components, parts and services.

Case appoints importer for Finland
Case Construction Equipment has appointment Fintractor as the Importer and sales,
service and parts provider for its full range
of products in Finland. Case Construction
Equipment customers in Finland will benefit
from the extensive experience and dealer
network of Fintractor. Founded in 1993 by
the two brothers Jarmo and Tauno Heinola,
together with the late Kari Päivikkö, Fintractor
has marketed and supported different brands
of construction equipment. “I look forward to
the challenge we are facing in the future, as
Fintractor will concentrate mainly on the full
product offering of Case Construction Equipment,” said Fintractor chief executive officer
Mikko Heinola. “Case ranks among the very

best in construction machines worldwide, and
we look forward to selling and servicing them
for existing and new customers. The brand has
a long history and an impressive sales record
worldwide.”
Fintractor is headquartered in Vantaa,
where it also operates a professional knowledge centre including showroom, sales,
service, training and spare parts. In addition,
Fintractor will support customers through its
branches in Tampere and Oulu, and its sales
offices in Lieto, Vuorela and Tuuri.
“Our sister company Heinolan Auto ja
Traktori, in Honkajoki, will also cover sales and
service for the total Case product programme,
and furthermore we are developing our 17
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contract service partners - located throughout
Finland - into specialists for Case Construction Equipment, to ensure excellent aftersales
coverage in the entire country,” explained
Mikko Heinola. Well-known and experienced
employees in the organization.

Picture to the left: Anker Lemvig from Case and Timo Hannukanien from Fintractor.
Picture to the right: CEO Mikko Heinola signing the dealer contract.

SCANMASKIN

MACHINES–MINERALS–KNOW-HOW

www.scanmaskin.com

MADE IN SWEDEN

GRIND ANYWERE. EASY TO HANDLE. MADE BY PROFFESSIONALS.

Scan Combiflex 800 PROPANE

Scanmaskin Sweden AB
(Head Office)
Box 187
SE-437 22 Lindome / Göteborg
Tel: +46 31 99 49 70
Fax: +46 31 99 48 70
E-mail: info@scanmaskin.se

Scanmineral
Scanmaskin Finland OY
Raudoittajantie 3 A
FIN-06450 Porvoo / Borgå
Tel: +358 10 292 4700
E-mail: info@scanmaskin.fi

Scanmineral
Scanmaskin Denmark APS
Torvegade 22
DK-7330 Brande
Tel: +45 97 18 00 58
Fax: +45 97 18 45 58
E-mail: info@scanmineral.dk

Scanmineral
Scanmaskin Norway AS
Postboks 6, Furuset
NO-1001 Oslo
Tel: +47 63 87 60 00
E-mail: info@scanmaskin.no

Scanmaskin USA Inc.
1407 132nd Ave. NE, Suite 8
Bellevue, WA, 98005
Tel. +1 425 628 1212
E-mail: info@scanmaskin.com

Grinding and polishing
business to explode
in China

Sun at the Chinese concrete
floor polishing company HeFuLe is very optimistic about
the future of the company.
Chinese company HeFuLe works in the
concrete floor grinding and polishing industry is using equipment from Husqvarna
Construction Products. The company recently
completed a project north of Shanghi that
involved grinding and polishing about
20,000m2 of concrete floor at a factory
making parts for different types of machines.
All floors where levelled and polished.
On all walking areas the floor was specified
with the highest grit level while areas with
machines were specified with a lower level. “I
am very satisfied with the Hiperfloor method
from Husqvarna that we used, including the

diamond tools, chemicals, machines and
the support from Husqvarna as well,” said
HeFuLe founder and owner Mr Sun.
Sun is exited about his business and
said that the company is now working on
four other large jobs. One of them is in
Guangzhou City and involves the renovation
of a restaurant. In this project they are making a white concrete floor where they have
added typical macadams from the area as
aggregate. “We see a continuous very fast
growth of our business. I believe that we are
going to experience something similar to an
explosion this year,” said Sun.

During the project (left) and after (right).
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What can LAVINA® products do for you?

In a word... EVERYTHING.

a
a
a

Coating Removal
Surface Prep

a
a

Grinding
Polishing

Maintenance
We manufacture LAVINA®
Concrete Grinding Machines,
Vacuums, and Tools - a
complete system for the prep
and polish of concrete and
natural stone floors.
For questions about our
products, or to inquire about
business opportunities in your
area, contact us today.

Contact us today for business opportunities in your area.
Superabrasive, Ltd.
Ph +359 431 64477 | Fax +359 431 64466
www.superabrasive.com | factory@superabrasive.com
facebook.com/superabrasive | twitter.com/superabrasive

by

Will Las Vegas m
construction des

A US construction market that is finally
showing signs of growth is also very
dependent on positive injections from
large domestic and international trade
shows. Will this happen at
Conexpo-Con/Agg in Las Vegas between
1 to 4 March 2014?
PDi Magazine reports.
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make the
sert bloom?
The Nevada desert is soon to attract visitors to Las Vegas
from all corners of the world. Every three years Las Vegas
is the focus of construction industries showing the latest
equipment, products, services and technologies. In January
or early February the show World of Concrete is held at the
Las Vegas Convention Centre. This is followed about a
month later at the same venue by the construction
show Conexpo-Con/Agg, organised by the US Association of Equipment Manufacturers.

Erratic upturn in the States
This year the expectations are bigger then ever
for Conexpo-Con/Agg. The US construction
sector is finally showing signs of recovery and
there is a clear demand among US contractors to visit the show and seek out the latest
equipment.
But the danger is not over in the
market, which makes many contractors
careful not to be too affected by setbacks.
The upturn in the US is very erratic.
Some states and larger cities have picked
up while others are fighting for survival.
Florida, for instance, is close to booming
while Detroit has filed for bankruptcy and
some are worried that Chicago will follow
the same path. So the crisis is leaving its mark,
but as a whole there are positive signs that
the construction market is growing across the
country and will continue to do so. A trade show
like Conexpo-Con/Agg, together with its exhibitors
and visitors, will play a major role to achieve this.
Conexpo-Con/Agg is the international gathering
every three years for the construction industries, showcasing the latest technologies, equipment, products and
services. Conexpo-Con/Agg will again be supported at
the same time by the IFPE show. IFPE is the international exposition and technical conference dedicated
to the integration of fluid power with other
technologies for power transmission and motion control applications. The last edition
of the two shows, in March 2011, attracted
nearly 120,000 visitors and more than 2,400
exhibitors.

Selected list of exhibitors at
CONEXPO-CON/AGG 2014 related
to demolition concrete sawing
and drilling and recycling
Allen Engineering Corporation
Allied Construction Products LLC
Allied Power Products Inc
Allied-Gator Inc
ALLU Group Inc
Alpine Equipment
Anaconda Equipment International
Anaconda USA
Aqua Blast Corporation
Arrowhead Rockdrill Company Inc
Association of Equipment Manuf. (AEM)
Astec Inc.
Astec Industries Inc
Astec Mobile Screens
Atlas Copco
Atlas Maschinen GmbH
AUSA
Autec Safety Remote Control
Bell Equipment Company
Breaker Technology Consolidated
Blaklader
Blasters, Inc
Bobcat
Brokk Inc
Brunner & Lay
Buffalo Turbine
Cangini Benne SRL
Canycom USA Inc
Carhartt Workwear at Rugged Outfitters
Case Construction
Case Construction Equipment
Caterpillar Inc
Chicago Pneumatic
Construction & Demolition Recycling
Association
Construction Equipment
Association, CEA
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Continental Biomass Industries Inc
Daemo Engineering Ltd
Crusher Wear Parts
CS Unitec
Doosan Infracore Construction Equipment
Doosan Infracore Engine Doosan Portable
Power Doppstadt US
Diamond Blade Warehouse
Diamond Speed Products
Diamond Z / Rule Steel Diamond Z
Drumcutters, Inc
D-Tec B.V.
Dynapac - Part of Atlas Copco Group
Dynaset Oy
Dyno Nobel Inc
Eagle Crusher Company Inc
engcon Holding AB
E-Z Drill Inc
Fujian Quanzhou Huasheng Mach Equip.
Fujian Tongyong Good&Materials Imp.&Exp.
Furukawa Rock Drill, USA
Gehl Company
Genesis Attachment
Getz Recycling Equipment LLC
Giant Hydraulic Tech Co., Ltd., Anhui
Gorilla Hydraulic Breakers
GSSI
Hidromek
Hilti Inc
HARTL Engineering & Marketing GmbH
HITACHI Construction Machinery Company
ICS Blount, Inc. ICUEE
Inan Makina A.S. Indeco North America
Indexator Inc
Hydraulic Breaker Services LLC
Hydro-Ram
Jiangsu Shenxi Construction Machinery
IROCK Crushers, LLC
JCB Inc
Jetstream of Houston
Jewell Attachments LLC
John Deere Construction & Forestry Comp
Keestrack
Kormann Rockster Recycler GmbH
KPI-JCI
K-Tec Earthmovers Inc
Kubota Engine America
Kubota Tractor Corporation
Lake Erie Portable Screeners
Kinshofer NA
KOCEMA (Korea Construction Equipment
Manufacturers Association)
Kobelco Construction Machinery USA
Kobelco Cranes North America Inc
Leading Edge Attachments Inc
Komatsu America
Liebherr Construction Equipment Co.
Lynx Attachments
Link-Belt Construction Equipment Company
Lippmann Milwaukee Inc
Liugong Machinery Co., Ltd
Magnum Attachments Inc
MALA GeoScience USA Inc
Manitou Group

Visitors and exhibits
Conexpo-Con/Agg attracts visitors from all segments of the
construction, aggregates and ready mixed concrete industries,
including contractors, materials producers, and government
and institutional sector officials.
Conexpo-Con/Agg exhibits the latest technologies and
innovations in equipment, products and services for the construction industries. Product concentration areas make it easy
for visitors to locate specific products, services and exhibitors
of interest. The show also features specialized exhibit pavilions,
including a focus on information technology/management,
and international pavilions.

Education and industry support
Conexpo-Con/Agg offers a comprehensive education programme during the five-day show, with seminars focusing on
industry issues and trends, management and applied technology. Leading industry organizations and publications from
around the world participate and support the show, which will
also meetings and annual conventions of industry associations.
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TURN YOUR
DREAMS
INTO REALITY
Meet the third innovation of the original
diamond array technology that changed
the industry in 2005. ARIX G3, superior
performance you can see and feel.

36B-10L Namdong Industrial Complex, 610-9, Namchon-dong, Namdong-gu, Inchoen, 405-100, Korea
TEL. +82.32.820.3801 I FAX. +82.32.810.3456 I E-mail. terry@shinhandia.co.kr

Multiquip Inc
Mustang Manufacturing
Montabert /Geith /Tramac Corporation
NPK Construction Equipment, Inc.
Okada America
OSHA Training Institute Ed Centers
Paladin - Powerful Attachment Tools
Parker Plant Limited
PDa Magazine
PDi Magazine
Portafill International Ltd
Powerscreen
Robit Rocktools Ltd
REMU
Rhino Equipment Group
RUBBLE MASTER AMERICAS, Corp.
Sennebogen LLC
Sandvik Construction
Sany Heavy Industry Co Ltd
Simex, srl
SSAB
TABE
Takeuchi
Terex Corporation
Tesab Group
Trevi Benne SPA
Waste Handling Equipment News (WHEN)
Vibra-Ram Inc
Volvo Construction Equipment NA, Inc.
Wacker Neuson Corporation
Wildcat Rock Drilling Tools/ Kwang Sung GM
Yanmar America Construction Equipment
Wirtgen America Inc
World Diamond Source

Show Sponsors and Producer
Principal sponsors are the US Association of Equipment
Manufacturers, National Ready Mixed Concrete Association
and National Stone, Sand & Gravel Association. Show sponsor
is Associated General Contractors of America and AEM is also
the show organiser.

Welcome to Las Vegas and PDa
For Professional Demolition Americas magazine Conexpo-Con/

Agg is of particular interest for demolition and recycling
equipment. A large number of North American and international manufacturers of carriers and hydraulic attachments
will be exhibiting. Mobile screening and recycling equipment
is also a major focus with new products on display, together
with light and handheld demolition equipment.
The current issues of PDi and PDa will be available at
the PDa Magazine booth 20108 in the Grand Lobby.

www.conexpoconagg.com

Your

complete source
for

BREAKING rock

PAVING BREAKERS

DEMOLITION TOOLS

Whether you need to break a sidewalk or the side of a mountain, we’ve got
a durable, dependable solution for you. If you need tools for construction,
mining, or demolition—we’re the only name you need to know.
Call (800) 872-6899 or visit BrunnerLay.com

22 PDi • Issue 1 • January - February 2014

ROCK DRILLING

Brunner
&Lay
“Quality First” since 1882
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UNbEATAbLE
PERfORMANCE
Nobody beats Brokk when it comes to demolition
at reconstructions or renovations of residential,
commercial or industrial facilities. This remotecontrolled, electric powerhouse combines impressive
hitting power with an outstanding reach, while the
operator works at a safe distance from vibrations and
falling debris.
Brokk is so light that it can work even on weak floors.
So clever that it can take the stairs (or the elevator)
between floors. So effective that you see the difference
on the bottom line. In each project.

CEMENT

CONSTRUCTION

PROCESS

NUCLEAR

TUNNELING

MINING

Brokk AB | Skellefteå, Sweden | www.brokk.com

Diamantwerk’s
Allinclusive drill bit
restoring module
Diamantwerk’s Allinclusive drill bit restoring
module can be used to replace drill bits on site
in just 10 to 15min. The module incorporates
flux and a brazing alloy and only needs heat
from a blow torch to remove the old bit and
braze on the replacement diamond tipped drill
bit. The concept has already been employed
extensively on many construction sites in
Riussia, including projects associated with the

winter Olympic Games in Sochi.
Diamantwerk is continuing the development of the Allinclusive technology that will
allow the restoration of a diamond drill bit
without gas or electricity. Besides that, the replacement module will be able to be installed
on any metal core mandrel not originally
intended for the module change system.

www.dimantwerk.com
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The CS series shears are the ideal solution for modern industrial demolition sites – that call
for significant cutting forces, even at considerable heights – and for professionals working
in the recycling of scrap and ferrous metals. Continuous rotation, protected cylinder,
overdrive valve, interchangeable blades: all the experience and quality of an international
leader in a pure concentration of innovative and reliable technology.
Trevi Benne, the ultimate expression of power.

www.trevibenne.it

demolition

| recycling | earthmoving

DEMOLITION & RECYCLING EQUIPMENT

HSG-N SERIES

HFP SERIES

W W W. H Y D R A R A M . C O M

DEMOLITION & RECYCLING EQUIPMENT

DEMOLITION & RECYCLING EQUIPMENT

DEMOLITION & RECYCLING EQUIPMENT

HCB SERIES

HSS SERIES

HRP SERIES

MK SERIES

S
LER
DEA TED!
WAN

Remote Controlled Demolition Robots
HSB SERIES

HYDRARAM b.v.
Meander 7
NL 9231DB SURHUISTERVEEN
The Netherlands

FX SERIES

tel. +31 512-365981
fax.+31 512-365761
www.hydraram.com
info@hydraram.com
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Breithornstrasse 10, D-8185 München, Germany
Phone: +49 (0)89-427 205 50

info@toptec-germany.de • www.toptec-germany.de

The Power of Change!
Full Automatic Quickcoupler systems
www.lehnhoff.com

Rockster technology
for asphalt recycling

Tests of various machines carried out by different
customers showed that technology from the Austrian
company Korman Rockster Recycler is ideally suited for
recycling of old asphalt.
One Austrian company operating asphalt mixing
plants provided Rockster with interesting and useful
results. Even with the addition of only 10% recycled
asphalt the return on investment of a mobile Rockster
R900 Impact crusher with screen box RS86 and return
belt RB75 would be at a little over half a year. With
most mixing systems, it is possible to add up to 25%
of recycled asphalt, whereby the return would theoretically be less than four months. Similarly, the savings for
bitumen are calculated. So from this costly material
1,200t can be saved in the same period by using 25%
recycled asphalt.

Rockster claims its technology is a good choice for recycling
asphalt due to the following:
•

Rockster’s two swing beam system allows
independent adjustment of the swing beams.

•

Exact adjustment of the crushing gap is possible
to specify the final grain size and reach a
simple modification of the grading curve.

•

The oversized rotor diameter causes an increase
of the impact power and a more efficient
crushing process.

•

The hydrostatic drive allows an infinite adjustment
of the rotor speed and, therefore, an easily
controlled screening curve. Another advantage of
the hydrostatic drive is, that no wear costs emerge,
and the direction of rotation can be changed.

Most of these points are unique features of Rockster and
ensure excellent performance with the best final grain
quality. It is therefore possible to achieve any desired
screening curve by simple adjustments to the crusher.
This is a fact that plays a big role in the asphalt recycling

Lehnhoff Hartstahl GmbH & Co. KG
76534 Baden-Baden | Germany
Phone +49 7223-966 0
info@lehnhoff.com

industry because there are exact guidelines for the screenAnz_PDI_VL_400_92x128_englisch_Lay_02.indd
ing curve when using recycled
material for the production
of new asphalt. Just what in the asphalt recycling plays
a big role, as in the production of new asphalt, complying with the guidelines of the grading curve of recycled
material is very important.

1

18.10.13 13:16

Rockster Job stories
Trummer Maschinenhandel and Aufbereitung is an asphalt
recycling specialist with impact crusher R1100 with screen
box and a Rockster customer for about six years. “For
asphalt crushed to 0-32 mm I reach a performance of
almost 200t/h with my impact crusher R1100, which is an
extremely good value from experience with other crushers,” said Trummer chief executive officer Martin Trummer.
“I have been used the R1100 for four years and it is still
in top form. You can always see further development of
Rockster’s products. We constantly notice technological
progress, which I find remarkable. You can see that customer requests and suggestions for improvement from
experiences in the field are implemented quickly.”
Arge Recycling from Vorarlberg, Austria, uses a Rockster impact crusher R900 with screen box and return
belt for treatment of RAP. Environmental awareness and
resource conservation have a great significance in the
company and thus they have specialised in the recycling
of asphalt and construction debris. “The first argument
for purchasing a Rockster crushing plant was the outstanding performance,” said Arge operations manager
Simon Nicolussi. “With the combination of screen box
and return belt, we can produce high quality final grain
at 0 % oversize, which can be sold very well. The compact
transport measures of the R900 were another important

factor, as we do not only crush at our company site, but
also at our customers’ places. Also the customer service of
Rockster has convinced us from the beginning, we felt that
we were cooperating with a competent and reliable team.”

www.rockster.at
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HAND

STATE OF

The latest hand-held demolition tools prove that it is possible to do more with less. Jim
Parsons reports.

Of all the categories of concrete construction and demolition equipment, hand-held tools are probably the
largest and most diverse. Products run from small grinders, which can fit in a belt or a pocket, to saws and drills
that may require a bit of muscle to manoeuvre effectively,
but are directly under the operator’s hands-on control.

Small doesn’t infer simplicity
Because the category is so broad, hand-held tools are
subject to a broader range of influences, such as portability, ergonomics, energy efficiency, dust control and
wet and dry work environments, on top of the desired
fundamental qualities of performance, durability, and
ease of maintenance. That is not to say that hand-held
tools are more complex or better engineered than their
larger, machine-mounted cousins. It is just that when
manufacturers are developing or refining their products, the inherent versatility of this category’s contents
demands that more issues and potential use situations
are addressed before the tools are brought to market.
Manufacturers also recognise that theirs is a market
of constant competition among their peers, and continually rising expectations among their customers. A
company can only rest on its reputation for so long. If
a product fails to fulfil its promises or malfunctions at
the worst possible time, there are always alternatives a
customer can turn too. And while products manufactured for economy and a limited lifespan may appeal
to budget-conscious buyers for awhile, savvy contractors and rental operations will soon realize the folly of
throw away equipment, preferring to invest in tools
that will provide lasting value until it makes sense to
buy something new.
Some products illustrate many of the myriad
trends that have driven the hand-held category, as well
as construction and demolition equipment as a whole.
These products are not simply nice to have, but have
been developed to do what they are designed to do.

A first for dry concrete cutting
iQ Power Tools of Moreno Valley, California, has
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introduced the PC912, the world’s first dust control
power cutter. The PC912 is a hand-held, gas-powered
305mm saw that provides all the benefits of a standard
cut off saw for concrete and masonry, plus an
integrated dust collection system.
The PC912 is the result of more
than a year and a half of systematic tests
and design evolution. Although the
PC912 is about 2.5kg heavier than
comparable cut-off saws, the weight is
balanced evenly around the tool. The
ergonomically designed handle allows
users to apply the unit’s extra weight to
make deeper cuts.
The PC912 is capable of dry-cutting concrete and masonry materials while eliminating dust and
wet-cutting problems. The saw’s integrated vacuum
collects silica dust at the cutting point, and
channels it through the iQ Quick Spin™ filtration system. From there, the dust is then
fed into a containment chamber, where
it can be quickly and easily disposed of.
The filter lasts up to 90 days, depending
on use, and is easily replaceable.

The 10kg K6500 can accommodate a 400mm diameter
diamond blade for a 145mm
deep cut, making it suitable for wet or dry
cutting inside
or outside.

High-frequency highlights
from Husqvarna
Husqvarna’s new Prime product range of
electric cutting equipment brings the advantages of current high-frequency technology to
new levels of efficiency and usability. Headlining the
products are the K 6500 and K6500 Ring cutters,
which both deliver 3-phase 5.5kW and single-phase
3kW power outputs, with the advantage of in built
digital processing to ensure optimum power and revs/
min for each job.

The 13.1kg K6500 Ring provides a cutting depth
of 270mm using a 350mm diamond blade. Both
cutters are easy to carry and operate, and feature an
encapsulated motor to minimise service requirements.
Husqvarna’s Prime also includes the DM 650 drill
motor, which delivers 3-phase 6kW and single-phase
3kW on the spindle. Weighing just 14kg, the DM 650
is ideal for core drilling to depths between 100mm
and 600mm. The torque boost feature reduces speed
to increase drilling torque, making the drill ideal for
a wide range of heavy-duty applications.
The power behind Prime is the PP 65 air-cooled
electric power unit. The 10kg unit delivers up to 16A
and 530V in 3-phase, and 10A and 240A in singlephase. The PP 65 can think for itself, to automatically
detect and set up connected equipment and the power
source. A digital menu and display panel allows users
to ensure efficient equipment control and service.

D HELD

F THE ART
New circular saw from Bosch boasts
all-magnesium construction

The new Bosch CSW41 worm drive saw answers users’
demands for a lightweight saw without compromising durability and power. Featuring all-magnesium
construction, an advanced oil lubrication system and
a 15A motor, this tool delivers unmatched comfort and
control for a wide variety of concrete form building,
framing and decking applications
With a weight of 6kg, the CSW41 reduces user
fatigue and features soft grip on the main handle. Easy
to access metal depth and bevel adjustment levers allow
users to make quick modifications for multiple cuts,
and contrasting scale marks help ensure accuracy with
each adjustment. With a large bevel capacity of up to
53° and a positive stop at 45°, the CSW41 can be used
to tackle even the most advanced projects.
The CSW41 provides optimum user handling and
comfort, and the magnesium construction dissipates
heat.  In addition, five ball bearings provide added
stability, strength and life to the motor and worm
drive gears. An advanced oil lubrication system also
ensures longer gear life.
The 15A motor delivers ample power for a variety
of applications. Worm drive gears offer a higher load
capacity than other gearing configurations and enable
the CSW41 to cut through various materials with
speed and precision.
An on-board multi-function wrench makes it easy
for users to change blades, brushes and oil, adjust the
levers, and remove the blade diamond arbour knock
out, while a built-in saw hook allows for storage
between cuts. The CSW41 is compatible with the
WD7RIP adjustable fence and the WD7LUB worm
drive  saw lubricant.

A new generation of
Hilti Combihammers

The next generation of Hilti TE 70 combihammers unleashes power and speed while maintaining maximum
protection and comfort. With a 1.8kW motor, the TE
70 delivers adequate power for fast drilling in various
applications. The TE 70 has been upgraded to include
active vibration reduction and active torque control.
For added operator protection, the ATC reduces the
possibility of twisting should the drill bit catch. The
AVR system dramatically reduces the vibration to the
operator and cutting fatigue.
The Hilti TE 70-AVR and TE 70-AVR-ATC

provide long term service under the rugged conditions. Hilti backs that
promise with its lifetime service
agreement, which includes two
years of no cost coverage on
both combihammers.

Atlas Copco’s vibration reduced
hydraulic pick hammer

Atlas Copco used last year’s Bauma to introduce
the lightest fully vibration reduced handheld
hydraulic pick hammer to the market, the LH
8E. Weighing 9.5kg, the breaker is suited for horizontal work. The new vibro-reduced housing and
handle are the key to a significant decrease in vibration.
The new LH 8E pick hammer has a lightweight
retainer that provides for quick tool changes in combination with low
weight and easy operation.
The vibro-reduced housing,
where the hammer mechanism
floats in the canopy, dampens vibrations
throughout the whole hammer body. This
significantly decreases the vibrations transmitted to the operator’s hands and arms.
Atlas Copco’s hand and arm protection
system helps to reduce operator exposure to
vibrations. The new design enables a lower
vibration exposure level for operators to be
achieved at a given working time. As operator
comfort is a number one priority, the new models
also offer an efficient noise reduction system.
The LH 8E also features a large vibro-reduced
D handle, with enough room for a gloved hand.
The front handle provides full control and support
when starting a cut. The handle can be indexed
360° or turned horizontally, or even removed altogether so that the machine’s other gripping surfaces
can be used instead.
Using the multiple gripping surface, operators
have the possibility of choosing an optimum working position and with noticeably better dampening
of vibrations in both hands, compared with other
standard hammers without vibro-reduction in this
weight class.
The LH 8E operates on a standard hydraulic
system providing 20litre/min flow, and is designed to
run on any Atlas Copco power pack. Equipped with

hydraulic tail hoses
and quick release flat
face couplers, the pick
hammer can be connected and operated
by any standard power pack or hydraulic
flow with controlled
outlet complying with
the EHTMA category C
standards.

Atlas Copco’s highfrequency chipping hammer
Complementing the LH 8E, Atlas Copco’s new highfrequency chipping hammer, the TEX 03PS, is the
lightest tool in a wide range of pneumatic hammers
and breakers. It offers operators a good-sized
handle and a lower noise level than the
previous model. Applications include
light chipping and scaling as well as removal of materials, such as plaster, tiles,
brick and soft concrete.
Weighing 4kg and 300mm long, this
is Atlas Copco’s smallest unit in its range of
chipping hammers. The tool offers a goodsized D shaped handle with ample room for
operators’ gloved hands. The two-step inside
Sofstart trigger provides control over the start
of each cut.
To reduce the noise, the TEX 03PS is
equipped with a lightweight silencer. Because
the TEX 03PS shares up to 40% of its parts
with the next size hammer in the Atlas Copco
range, the TEX 05P, maintenance is easier and
stocking requirements are minimised.
The TEX 03PS kit includes a hammer in a
metal transport box, together with two different
chisels, a 3m hand hose complete with couplings,
and lubrication oil.

New Bosch rotary hammers
Bosch Power Tools is hitting the rotary tool market with the introduction of its new 40mm rotary
hammers. At 8.27Nm of impact energy, according
to European Power Tool Association measurement
guidelines, the RH540M SDS-max rotary hammer
and RH540S spline rotary hammer are the hardest
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portable
versatility

Chicago Pneumatic handheld hydraulic
tools redefine ease. The compact
portable power pack goes anywhere you
need to work. And the high-performing,
lightweight tools get the job done
without wearing you down. No electric
or pneumatic supply needed. No towing
concerns. It all adds up to cost efficient
versatility and convenience on the job.
Learn more at cp.com.

Chicago Pneumatic Construction Equipment
Phone +46 8743 8080 | Fax + 46 8646 7261
cpce.info@cp.com | www.cp.com

www.cp.com

People. Passion. Performance.

hitting and fastest drilling hammers in their class.
With claimed best in class impact energy, tool
users can enjoy maximum productivity in all-day
drilling and chiselling applications. The RH540 rotary hammers deliver 38% more impact energy than
previous Bosch models and up to 20% more impact
energy than key competing models.
The RH540M and RH540S also have very competitive drilling speeds. Internal tests revealed that the
RH540 tools are up to 50% faster than previous Bosch
models and up to 10% faster than competitors.
The tools also offer users
plenty of control. A
variable

speed dial for both
drilling and chiselling
applications allows
users to adjust tool
settings based on the
application and material being tackled. The
selector knob makes it
easy to switch between
hammer drilling, chiselling
only and the Vario-Lock function. The
Vario-Lock mechanism allows chisels to be
rotated into 12 different positions to optimise
working angles.
The RH540 tools feature 12A motors and
weigh 6.4kg, delivering 1,200 to 2,750blows/
min. Service minder brushes on the tools also
keep them running at maximum capacity, as the
tools clearly indicate when preventive maintenance
is required.
As with all Bosch SDS max tools, the RH540M
allows users to make tool-free bit changes with automatic bit locking, and offers enhanced dust protection
and maximum energy transfer rate.

CS Unitec debuts wet/dry
diamond core drill
CS Unitec’s new ETN 162/3 P diamond core drill,
manufactured by Eibenstock, can be used wet or dry,
hand-held or stand-mounted. The 19A, 110V motor
drills holes up to 150mm diameter in concrete, reinforced concrete, brick, block, and stone. Electronic
torque limitation and speed control guarantee constant speed, even under load. The slip clutch prevents
jamming and allows hand-held operation.
An integrated water swivel is built into the
spindle for wet drilling when required. For concrete
dust extraction while dry drilling, the ETN 162/3 P
can be connected to a vacuum with a standard hose
connection. The vacuum port is built directly into
the drill spindle, allowing the operator to capture the
dust from inside the core bit and maintain

a clean work area. The
ETN 162/3 P drill is ideal for drilling holes in floors, walls and ceilings,
as well as for concrete anchoring systems.
Weighing 6.8kg, the ETN 162/3 P
Is-

drill is also available with a combination anchor/
vacuum stand and a vacuum pump. A quick-change
mount allows the user to switch from hand-held to
stand-mounted operation quickly
and easily. The drill stand
is fully adjustable up to
45°. The total weight
of drill and stand
is 21kg. Optional
accessories include
centring aid,
portable water tank,
water collection ring kit,
and unicore diamond core bits.

ATEX-Certified pneumatic band
saw ideal for hazardous environments
CS Unitec’s pneumatic band saw
model 5 6062
0010 Wide
Mouth AirBand
with planetary
gearbox is engineered to cut a
wide variety of
metals. The saw
is ATEX certified
for use in hazardous environments,
reducing the need
for obtaining hot
zone work permits
required for other tools and
assisting in meeting tight schedules during process
shutdowns and plant turnarounds.
The saw has a 1kW air motor that is safe to use
around water. It has a cutting capacity of 216mm
round or 229x203mm, and is widely used in heavyduty subsea cutting applications, as well as in offshore
oil, refineries, chemical plants, and marine and demolition industries. It can be used free hand or with a vice
clamp. The variable-speed motor enables operators to
adapt the cutting speed to the material, maximising
both cutting performance and blade life. The body is
made from stainless steel and weighs 15.8kg.

A new concept of
hand grinder polishing
The Klindex WaterFire hand grinder is a machine for
contouring concrete or marble, and for sanding and
polishing shelves, tables, stairs, and narrow spaces.
With an IP54-rated casing, the 8kg grinder will work
reliably in wet or dusty environments. The grinder
accommodates grinding disks in widths of 125mm
and 150mm.
The WaterFire’s .75kW asynchronous motor
delivers more power than a conventional brush motor,
and lasts much longer. Oversized bearings and gears
compared to a traditional hand grinder enhance the
grinder’s ruggedness, while the ability to fix directional
wheels with trolley and level helps avoid the wavy effect often found in unbalanced machines.
Other features include a front LED light for illumination of the work area, a rotating head for crack
chaser applications, and speed tool regulation for
grinding/polishing. The WaterFire comes in a 230V
version for European users, and a new 110V version
for contractors in the US.

New dustless grinders from Metabo
Metabo introduced its new line of heavy duty, dustless
concrete grinders at this year’s World of Concrete. Featuring a higher torque
ratio and a unique
dust-

less
shroud system,
these new grinders are extremely durable
a n d
well suited for use in the most demanding concrete
and surface preparation applications. The grinders
feature an aluminium die cast flange and shroud,
heavy-duty ball bearings and unique turbo-like airflow system that significantly improves dust removal.
The RS14-125 and RF14-115 feature Metabo’s
patented electronic speed stabilisation, while the
RS17-125 also features electronic overload protection. The shroud works with the unique airflow
system to optimise dust extraction and features a
spring hinge-mounted front flap for finishing flush
to a wall. In addition, the shroud uses a long lasting, replaceable floating brush skirt that enables the
brush to better conform to the terrain of the working
surface. Combined with the ergonomically designed
five-position D handle, the shroud also provides a
perfect counterbalance to the tools.
The increased strength and improved dust removal allow the grinders to remove larger particles
over an increased surface area. The RS14-125 and
RS17-125 127mm grinders are designed for applications such as levelling uneven concrete surfaces,
removing parting lines, coatings, tile glue and paint.
The RF14- 115 Scarified is used for heavy-duty
renovation work, such as plaster milling, levelling
of soft screed or old paint removal. When used with
the solid tungsten carbide cutters, the tool is also
very effective on brickwork and for general concrete
preparation, such as roughing for final finishing.

Stihl diamond abrasive chain 36 GBE
The Stihl diamond abrasive chain 36 GBE delivers a
great cut for brick and small-scale concrete projects,
making it ideal for rental applications. Designed to
be used exclusively with the GS 461 Stihl rock boss
concrete cutter and the Stihl Rollomatic G guide bars,
the chain features pre-sharpened diamond segments
on every other link, providing high cutting speed in
concrete and stone materials. It is great for short-term
projects that require precise cutting through tough
materials, such as brick, abrasive natural stone and
cinder blocks.
The chain is designed to cut concrete, reinforced
concrete, with rebar up to 12.7mm, cinder blocks
and masonry, including bricks, asphalt and soft stone
such as sandstone) Cutting hard stone, such as granite,
and ductile iron pipe are also approved applications,
but will reduce the service life of the chain. This unit
is also intended for special projects involving precise
corner cutting without overcutting.
sue
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New dealer for
Pentruder in
South Africa

Tractive, manufacturer of Pentruder concrete cutting and
drilling equipment, is announcing that the company DDE Demolition & Drilling Equipment in South Africa will start selling
Pentruder equipment. DDE has sold Brokk demolition robots
in South Africa with great success since 2008 and will now
focus even more on the construction business.
“We feel the Pentruder
wall and wire saws as well as
its core drill systems will add
a lot of value to our product
range and we are looking
forward to offer this high
quality equipment to the cutting and coring companies in
South Africa. Pentruder is of
high engineering quality, reli- Robin Jackson.
able and best of breed,” says
DDE Business Manager Robin Jackson. Robin was recently in
Sweden for sales training at the Tractive premices in Borlänge.
DDE will arrange demonstrations and open days at their
premises and can offer qualified service by experienced
technicians.

www.ddequip.co.za

Komatsu
Qualified Used
Equipment
Komatsu Qualified Used Equipment (KQUE) is a Komatsu
Europe International remarketing scheme with the highest
standards that provides top quality and affordable previously
owned Komatsu equipment to customers who expect reliability,
fuel efficiency and peace of mind from used equipment.
Under the KQUE program, selected pre-owned Komatsu
equipment is put through a stringent inspection and evaluation process by Komatsu Distributors.
Detailed information about the machine’s previous life is
fully reviewed with available KOMTRAX™ data and service
records. Komatsu-certified service engineers check the engine,
fluid levels, hydraulic system and transmission, cycle times, and
fuel settings. The Komatsu Oil and Wear Analysis (KOWA) is
done to reveal the exact condition of major components. All
work equipment is greased, and any required repairs, tune
ups, adjustments & refurbishments are performed. Finally,
the machine is serviced with Genuine Komatsu parts & oil.
Only then does the equipment receive a clean bill of
health from Komatsu and is granted the “Komatsu Qualified” stamp of approval. Komatsu Europe distributors can sell
these machines with warranty and flexible finance packages
(subject to contract approval), and they back up this equipment
with unbeatable aftersales service.
Through this high-quality refurbishment, the “Komatsu
Qualified” scheme increases the value and reliability of used
equipment and cuts operating costs.

10 steps to Komatsu
Qualified Used Equipment
1

Standard Komatsu used equipment.

30 PDi • Issue 1 • January - February 2014

Atlas Copco Cobra Pro handheld
breaker makes the grade
with vibration,
impact energy
Atlas Copco Sweden recently conducted a comparative study on the comfort and safety of handheld
breakers under the supervision of TÜV Nord. Three
tests were conducted as part of the study. These
were a 3-axis vibration measurement on dynaload
absorber (according ISO 28927 – 10:2011), a real
work 3-axis vibration test on concrete performed
by three operators (according ISO 5349 –
2:2001) and a real impact energy measurement
on dynaload (according ISO 2787).
Tests have shown that the hand-arm
vibration value of the cobra pro is 3.8 on
dynaload and 5.8 in real work on concrete. Combined with this increased comfort and safety for the
operator the breaker demonstrated a delivery of 61J
of impact energy, and 1.47kW output in the chisel.
The TÜV test results show even better performance
levels in terms of hand-arm vibration and impact
energy than Atlas Copco had previously claimed.
They demonstrate Atlas Copco’s continuous drive for
innovation and product improvement, which results
in higher productivity for customers and increased
comfort and safety for operators. Combined with its
low emission and noise level the cobra pro petroldriven breaker is the ideal tool for breaking, cutting,
digging, driving and tamping.

10. The standard used equipment is now ‘Komatsu
Qualified Used Equipment’

www.komatsu.eu

EDA presented the
Decontamination Institute
at DCONEX
2. Initial assessment report by Distributor
3. Determination by Distributor of the equipment’s
suitability for KQUE program.
4. Distributor performs PM Tune up service - Engine
Pressure - Hydraulics - Working Speeds - Valves.
5. Oil sampling and KOWA analysis done by
Distributor to determine any abnormal wear Final Drives - Swing - Engines - Hydraulics.
6. Distributor refurbishes & services equipment
with genuine Komatsu parts and performs final testing
7. Distributor submits the fully documented
inspection & worksheet reports to Komatsu.
8. Komatsu analyses reports. If no abnormalities
are identified, the equipment receives
“Quality” approval
9. Komatsu warranty can be offered by Distributor
(powertrain parts only and limited in duration,
Komatsu service & parts required throughout
warranty period & subject to contract approval).

The DCONex congress trade fair is a show dealing with
hazardous substance management as well as remediation
and renovation. This event is a highly specialized industry fair
focused on pollution management and restoration of contaminated sites. Together with the Deutscher Abbruchverband the
European Demolition Association was present at the event held
in Essen, Germany, on 15 to 17 January. The EDA presented the
European Decontamination Institute at their stand.

www.europeandemolition.com

CAPTOR ServoDrive concept
•
•
•
•

Maximum Servo power 16 kW
Maximum cutting depth 520 mm
Maximum torque with 2 gear box
Minimal investment with one drive concept

DEMCO TECHNIC AG
Gewerbepark Oholten 23 • CH-5703 Seon, Switzerland
Phone: +41 62 769 6220 • info@demco.ch • www.demco.ch

SOME “BORI
The news from the concrete
coring segment is anything
but boring. Two market heavyweights – Hilti and TYROLITHydrostress - launch new
products, Kern-Deudiam enters
the hardware business, and
an increasing number of tool
suppliers introduce “positioned diamond” consumables
into their catalogues”Andrei
Bushmarin reports.
The drill motor is the heart of a core
drilling system. High power,
compactness,
low weight and
operational safety
are features that professional
users require, and suppliers do their best
to live up to these
demands.

Hilti’s new wet
system
Core drilling is a leading business for Lichtenstein-based Hilti. The
manufacturer has recently
extended its drilling range
with a new system for
wet applications called
DD 160. Designed for
rig-based wet coring with
up to 200mm core bits,
the DD 160 belongs in
the mid-range of Hilti’s
drilling equipment. The
new system is
ideal for drilling
of holes when in-
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stalling piping, ventilation ducts or cables. It comes
complete with a 2.2kW motor enabling a speed range
of 420 to 1,570revs/
min, a three-speed
gearbox and LED
indicators to help
users maintain optimum drilling speed.
According to Hilti, the new
system is easy to operate that
even an inexperienced driller
can achieve excellent results
with it.
Thanks to an innovative
change module system, wornout core bits can be changed
quickly, which saves time and
allows users to reduce the costs foe
each metre drilled. For this model, Hilti
has two types of drill stands. The premium drill stand
offers increased versatility, boasting features like a tilt
mechanism and vacuum base plate
for vacuum fastening, while the basic
version is for conventional anchor
fastening. Hilti addresses the slurry
issue by combining the new system with
a wet/dry vacuum cleaner such as the Hilti
VC 40-U. Slurry is then collected in a container
and disposed of.

www.hilti.com

Two new P2 motors
from Tyrolit Hydrostress
Switzerland-based Tyrolit Hydrostress forges
ahead with its P2
technology, built
around the idea
of using drive motors with permanent magnets.
The key characteristics of
these motors, compared with
conventional ones, are lower
rotating speed and higher torque. This allows designers to create more compact and lightweight
systems. The latest water-cooled drill motors from
TYROLIT Hydrostress, DME36MW*** and
DME36UW*** are based on this technology.
Boasting a power of 3.6kW, the new motors cover a diameter range of 50mm
to 450mm. With DME36MW***
and DME36UW***, Tyrolit
Hydrostress is targeting concrete
drilling contractors. Weighing in at
just 12kg and width of 100mm, the
motors are claimed to set a new
benchmark for compactness.
Further features include six
electronically adjustable speed ranges,
a control panel with performance and

service indicators and mechanical and electronic
overload protection. The motors have a high degree
of protection against dust and water entry,
which ensures safety during overhead
applications. On users’ requests, the
motors are available with either a
ModulDrill quick-change clamping system or a universal plate.
According to the company
more models, based on P2
technology, are currently in
the pipeline.

www.tyrolit.com

Kern-Deudiam goes
into hardware
In July 2013, Germany-based Kern-Deudiam bought the XXL drill rig programme
from another German company Longdia,
which had filed for bankruptcy. According to Kern-Deudiam, the transition
went smoothly, with Longdia customers being able to purchase spare parts
or to buy a new drill rig. As soon
as Kern-Deudiam acquired the
KDS-XXL machines, it set about
improving them. A
new guide roll system
and a fine feed gearbox
have been introduced. The
KDS-XXL series covers a drilling range of up to 350mm cover
and comes complete with a
quick-change clamping system. The system weighs 22kg
and offers the possibility of
0-55° diagonal adjustment.
These features make the KDS-XXL
drilling system a very attractive proposition
for professional drillers.

www.kern-deudiam.de
New products
from Sima

Granad a-bas ed
manufacturer of
compact cutting and
drilling machinery Sima has
two new drill motors for
construction materials, the Drill-4 and
Drill-9. Both models have a power
rating of 3.5kW and
come equipped with a
two-speed gearbox and a

RING” NEWS
safety clutch. Depending on the job requirements, the motors can be fitted to
three different stands Columna 2, 3 and
5. Made from an aluminium-magnesium
alloy to reduce weight, the drill stands
feature laser guide, a depth gauge,
insulated wheel bearings and gearbox.
There are three mounting options available of anchor bolts, a support strut and a
vacuum pump. All models can be
used on slopes by adjusting
their base bolts. The
base has four adjustment levels, so users
can achieve a vertical
cut. Thanks to the handle
at the top of the machine and two
large wheels, the drill rigs are easy to transport.

www.simasa.com

A diamond-tipped core bit is the crucial element of any drilling system. Recent years
have seen the birth and proliferation of
so-called positioned diamond technologies.
Unlike conventional tooling, diamond tools
incorporating this technology have diamond
particles placed in pre-determined positions,
which is said to increase lifespan and
performance. This remains controversial, with users’ opinions
varying drastically from fantastic to marketing gimmick.
That is probably because
the technology is still
new, but the number
of manufacturers that
have mastered it is
steadily growing.

Shinhan to
launch a third
generation of Arix products
Korea-based Shinhan Diamond is one of the most acclaimed pioneers of positioned diamond technology.
In some countries, Shinhan’s brand Arix has become a
by-word for it. Now the company is about to launch a
third generation of diamond
tools made by this process.
According to the manufacturer, drilling speed
has increased by 30%
with the G3 core bits,
compared to the current Arix products. At the same
time, service life has been extended by 20%. This
has been achieved by improving the grip of diamond
particles inside the bond. Having started with core bits,
Shinhan Diamond plans to extend the technology to
other types of its diamond tooling.

Cuts Diamant embraces
positioned diamond
technology
Italy-based Cuts Diamant has recently
joined the ranks of the manufacturers
that embrace the positioned diamond technology. The core bits, with positioned diamond for both dry and
wet applications, are now available
from the company. For dry coring
of masonry and lightly reinforced
concrete, Cuts Diamant offers the
core bit CF 101 and the 271. For
wet drilling of heavy reinforced
concrete as well as masonry, the
company recommends the core
bit CF 380. The
core bits feature
laser-welded segments to improve
drilling performance and prevent
segment detachment during operation.

Husqvarna Construction Products launched during
the spring last year a new electric drill motor called
DM650 within the PRIME™ product range. Together
with the corresponding power pack, Husqvarna PP
65, it is powerful and easy to operate. Thanks to the
significantly low weight and easy setup, it is suitable
for most drilling applications.

www.cutsdiamant.com

www.shinhandia.co.kr
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New drill rig from
Kern-Deudiam
General Equipment’s new
SG7 Surface Grinder
In the US the General Equipment Company has launched the SG7 surface grinder
designed to accommodate a wide variety
of surface preparation applications. From
professional contractors to the DIY industry,
the SG7 is ideal for removing paint, thin set,
adhesives, mastics and other floor coatings.
Matched with General’s Pro Polish system, the
SG7 becomes a low-cost, yet highly productive solution for smaller concrete polishing
applications.
In addition to its versatility, what makes
the SG7 unique is its frame design. The machine is ergonomically designed to allow the
operator to work in a fully upright position,
greatly reducing the potential for lower back
pain and other occupational related health
issues. Also, the operator’s handle provides
for vertical height adjustment and can be
utilized from either side of the machine, further
enhancing ease of use and operator comfort.
Its small footprint and 25kg weight make
the SG7 easy to lift and transport, fitting in
almost any type or size of vehicle. Power is
provided by a high-speed polisher capable of
operating under higher amperage loads while
utilizing a wide variety of available 178mm
diameter diamond segment discs. Dual gas
shock absorbers dampen grinding forces and
help to produce level surfaces. The SG7 comes
standard with an LED light, which increases

productivity in low light areas. Other standard
features include full swivel, caster wheels and
a combination 35mm and 50mm diameter
vacuum connection port for applications that
require dust control. In addition to the SG7,
General offers a full line of single and dual
head surface grinders. They are available with
electric, gasoline or propane power sources,
and multiple attachments can be used to
accommodate many surface preparation or
concrete polishing applications.

Kern-Deudiam bought the XXL drill rig
programme from Longdia in Germany after
Longdia went into Liquidation. All Longdia
customers are still able to buy spare parts and
get repairs at Kern-Deudiam or even buy new
drill rigs. Kern-Deudiam also continued with
development in their in-house research and
development department to improve the series of KDS-XXL drill rig. A new guide roll system and a fine feed gearbox is now available.
With the fast and safe quick change clamping
system and the lightweight construction, this
is a versatile drill rig for professionals. The
drilling range is up to 350mm and including
distance plate up to 400mm. With a diagonal
adjustment from 0-55° and the quick change
clamping system, this drill rig is a must have
for a professional driller.

www.kern-deudiam.de

www.generalequip.com
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50 Years (1964-20

One of the UK’s largest
demolition companies
777 Group will be celebrating its 50th anniversary throughout 2014.
From humble beginnings
in the early 1960s, the
company has become
one of the industry’s
most well-known and
respected names. Although demolition and
dismantling still remains
the core of 777 Group’s
business, diversification
into waste management
and asbestos removal
has added to its evergrowing turnover, which
is expected to exceed in
£20M (EUR24M) during
2014.

The company was founded by the late John Pearce who,
having previously driven lorries in the Army and worked
for several demolition companies, started 777 Group in
1964. Within a few years of the company’s inception, his
son, Michael joined the business to assist his father. In 1981
Michael bought the business from his father and started
expanding, “When I bought the business it consisted of
just two machines and one lorry. I set about expanding it,
bringing in new people and building up a fleet of machinery.
I focussed on making sure the company always delivered on
its promises by keeping our word and completing jobs to
the highest of standards. To this day, with over 40 machines
and with 90 employees this ethos still remains an integral
part of our success,” said Pearce.

Equipped to take on large
and challenging projects
777 Group’s reputation for being able to deliver on large,
often complex projects has led to fulfilling some unusual and
challenging contracts. These have included the demolition
of Gun Wharf Quays in Portsmouth during the mid 1990s.
The project encompassed demolishing the original naval
base and excavating 10m below ground level. Portsmouth’s
original harbour walls were discovered, as was a significant
amount of discarded ordinance from the last 500 years.
In 2007, 777 Group was tasked with dispatching four
wings at Lewisham Hospital, as part of redeveloping the
hospital’s new Riverside treatment wing. The project was
fulfilled whist the remainder of the hospital continued to
function normally.

Early investers in new technology
The company continues to invest in the latest of technolo-

Waste management a growing business
within the 777 Group.
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gies, a trait that led to it successfully owning and operating
one of the UK’s first ultra-high reach demolition rigs 10
years ago. The 52m tall machine is now one of two owned
by 777 Group with the second machine added in 2007.
Other investments have included one of the world’s most
powerful hydraulic breakers, Atlas Copco’s HB10000.
Weighing 10t, the hammer has been used on several challenging projects since its purchase in 2011. These have
included breaking-out 50,000m3 of concrete as part of the
redevelopment of Woolwich’s Peggy Middleton House and
also assisting with the demolition of the former Snodland
Cement works facility in Kent.
Alongside demolition, the company has made significant investments in complementary services, such as waste
management, with the firm’s former storage yard next to its
headquarters in Croydon now home to a waste recycling facility. “We originally started processing our own demolition
waste at the site, but soon developed a market taking other
contractors’ waste. Such is the success of the facility that six
years ago we bought a Vecoplan sourced processing plant,
which gives us the capability to turn incoming material in
to refuse derived fuel,” said Pearce.

Staff, the number 1 resource
Having the right equipment is only part of the success story,
with not only those behind the controls, but also involved
in every other aspect of the Group’s success. “Part of our
ability to ensure contracts are fulfilled to the highest standards is based on giving our staff the best training available
and ensuring their skill and experience is used to the full.
Failure to do so would mean upset clients, no repeat business
and ultimately a contraction of the business,” said Pearce.
777 Group’s ability to invest in its employees and equip-

014) for UK’s 777

ment means the company is in an excellent position to enjoy
another half century of success in the demolition sector,
“The demolition sector has experienced its fair share of ups
and downs and that in turn has taught us to remain flexible
and not forge profit simply for the sake of revenue. With
so much competition in the sector, remaining successful is
still about keeping your word by doing what you say you
are going to do to the best of your abilities,” said Pearce.
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Yippee kiyay GPR!
Ground penetrating radar equipment is becoming an increasingly useful tool for concrete cutting and demolition applications.
Mikael Karlsson reviews the latest developments.

GPR is a very useful tool for concrete cutting and
demolition contractors to mark a suitable cutting or
drilling location in, for example, a wall or floor prior to
performing cutting and coring work.

Ground penetrating radar is a very useful tool for concrete
cutting and demolition contractors to mark a suitable
cutting or drilling location in, for example, a wall or
floor prior to performing cutting and coring work.
The technique allows fast and accurate location of steel
reinforcement, cables, electric conduits, pipes and other
possible obstructions.

Tight budgets and time
restriction calls for higher exactness
GPR is becoming an important tool for contractors since
they are becoming more and more bound to contracts
with budgets and time restrictions with severe assurance
and judicial issues and compensations if the requirements
are not respected. GPR technology can help to avoid unnecessary damages and delays.
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Most of the current GPR equipment manufacturers
have their main business focus on equipment for ground
and earth applications and not construction and demolition
activities. However, some have diversified into this field in
order to expand their market.

Hilti PS 1000 X-Scan
Hilti is certainly the exception, as the construction tool
manufacturer launched its first GPR equipment suitable
for demolition applications, Hilti PS 1000 X-Scan radar
detection system a couple of years ago. The company is
now presenting some updates of the system.
With updated software, users are now able to export
their scanned data in various standard design formats, such
as DXF, COLLADA, and X3D, as well as import scan
data into popular CID programs, for example AutoCad
and Trimble SketchUp. The scan position can be labelled

with building coordinates and drill hole markers exported
for accurate scan placement in design files or repositioned
onsite with layout tools.
With its ability to provide clear, 2D or 3D images of
virtually all kinds of objects concealed in concrete structures, the improved PS 1000 X-Scan is a high resolution
GPR system that employs the pulse radar principle with a
2000MHz antenna array. This makes it possible to locate
various types of objects even through several layers and
deeper than before.
Designed to produce large-area images to reveal what
is inside concrete structures, the Hilti PS 1000 X-Scan
consists of a hand-guided scanner with colour display, an
optional portable monitor unit for on-site use, plus software
for image evaluation and data management. Capable of
detecting steel reinforcing bars, the system also locates
tensioning tendons, metal or plastic pipes, electric cables,

Atlas Copco | LP6500 Duplex Roller outperforms in comparative TÜV test *

MAX COMFORT

Min NOISE

Maximum gain with minimum strain!
TÜV Nord* performed a comparative test on three similar duplex roller models from different manufacturers.
One of these rollers was the LP6500 from Atlas Copco. The test report confirms that Atlas Copco‘s continuous
focus in its product development on ergonomic design and operator comfort has resulted in a roller with lower
vibrations in the handle and lower machine noise. Quite simply, a roller that puts minimum strain on the operator.
The TÜV test results are striking

»
»
»

LP6500 showed a hand-arm vibration level of only 4.14 m/s2 in the top handle compared with
the second nearest competing roller, which was measured at 7.01 m/s2 in the direction handle.
The hand-arm vibration level in the handle of the LP6500 is 2.87 m/s2 lower.
This means considerably less strain on the operator during a working day.
LP6500 showed a sound pressure level of only 87.9 dB(A), equals 4.4 dB(A)
lower than competitor 1 and 7 dB(A) lower than competitor 2.

* Atlas Copco Construction Tools AB in Kalmar, Sweden, initiated and performed the comparative test under the supervision
of TÜV Nord. All steps of the process, from preparation to tests and measurements were conducted in accordance with
TÜV Nord requests. For further information please see the TÜV Nord Test reports and its appendix. Feel free to download
the TÜV testresults after simple request at construction.tools@atlascopco.com

glass fibre cables and cavities at depths of up to 400mm, even
where layers overlap. The system also incorporates an additional
sensor array capable of detecting live electric cables.

US Radar, Inc
US Radar is a GPR equipment manufacturer from New Jersey
that since 2002 has developed a wide range of GPR equipment
and software for markets worldwide.
For products suitable for demolition applications US Radar
has the 1000 series 3D concrete inspection system and the 2000
series extra high resolution concrete scanning system suitable for
structural applications in buildings. The 1000 Series provides the
ideal balance between high-resolution and depth of penetration
for structural investigation. It is perfect for locating rebar, conduit
and for bridge deck analysis. It is easy to use yet it can be expanded
and configured for other applications and future needs. With its
unique range of integrated technologies, it is believed to be the
most powerful GPR currently available for imaging up to 1.25m
deep at high resolution. The 2000 Series is ideal for detecting very
fine objects in concrete, such as fishing line and can penetrate to
6m in typical conditions.

Above the US Radar, Inc in New Jersey’s 1000 Series 3D
Concrete Inspection System.
The PS 1000 X-Scan, to the right, is a high resolution
GPR system that employs the pulse radar principle
with a 2000MHz antenna array.

With updated software, users are now
able to export their scanned data in
various standard design formats, as
well as import scan data in popular CID
programmes (picture below).

The scan position can now
be labelled with building coordinates and drill
hole markers exported
for accurate scan placement in design files or
repositioned onsite with
layout tools.
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Heger Excellent Diamond Tools
Made in Germany

New Heger core drill

Superabrasive introduces
new solutions for floor grinding,
polishing and maintenance
At the recent World of Concrete show Superabrasive unveiled the latest additions to their
Lavina S line, a self-propelled Lavina 32M-S, a
remotely controlled propane Lavina 38GR-S,
and the first Lavina burnishers.
Lavina 38GR-S is the first remotely controlled propane Lavina model. It is a 965mm
forced belt driven planetary grinder/polisher,
featuring three 353mm heads, a 24kW propane engine, and up to 350kg grinding pressure. Lavina 38GR-S is operated by a wireless,
easy grip remote control, and works hands

free up to 100m
away from the remote. The gyroscopic
technology allows the
machine to maintain a
straight grinding/polishing
path by ignoring uneven
floors and disturbances of
up to 30?.
In addition, the new
Lavina 32M-S model offers

self-propelled movement. A second motor
propels the machine forward, requiring little
physical effort from the operator. The machine
features forced belt-driven planetary movement 813mm work path, six 229mm heads,
a 15.4kW motor and almost 364kg grinding
pressure with weights.
At WOC, Superabrasive also showed the
first Lavina burnishers, including a 914mm
propane model, LB36G-S, and a 533mm
electric model, LB21. Lavina burnishers
provide high productivity, easy operation,
flexible head design and optimum pad pressure, superior dust collection
and durable design.

www.superabrasive.com

IronPlanet sees strong
demand in early 2014

IronPlanet, an online marketplace for used
heavy equipment, kicked off 2014 by selling
$26.8M (EUR19.7M) in used equipment
and trucks, during a four-day global auction
event in January.
The auction sold 1,795 items to over
1,000 buyers. Strong demand was demonstrated by online bids placed from 78
different countries as well as from every
US state and all 10 Canadian provinces.
“Our global reach and early sale dates
have proven attractive to sellers looking
to take advantage of strong demand and
prices early in the year,” said IronPlanet
chairman and chief executive officer Greg
Owens. “We are planning several large sales
in the first quarter as sellers are increasingly looking to IronPlanet as a better way
to manage their inventory, as opposed to
forcing their items into one quarterly event
where supply can exceed demand.”
“We were very happy to see the IronPlanet sale scheduled at the start of the year
because it allowed us to take advantage
of strong demand and prices in advance
of a lot of equipment hitting the market in
February,” said Sopko Contracting owner
Ron Sopko, in Pennsylvania. “The ability to
sell from our location as well as IronPlanet’s
global reach gives us a better net return on
the equipment we sell.”
IronPlanet will continue online weekly
auctions in North America and monthly

online auctions of equipment in Europe
and will close February with a global sale
on 26 and 27 February. IronPlanet will host
auctions every week in March, in addition
to sale on 27 and 28 March featuring
quarry and aggregate equipment, as well
as cranes.

www.ironplanet.com

Sandvik Construction
at Conexpo

Sandvik Construction will use Conexpo to
show new products and display core elements of the total solutions package that
has enabled Sandvik to be the partner of
choice for the global construction industry.
To assist visitors a dedicated online portal
will provide a source of information for
those interested in Sandvik Construction’s
participation at Conexpo. It will feature
the latest news, items of interest, as well
as other information that will hopefully
prove to be of use and can be found at the
web link: www.sandvik.com/conexpo2014.
Sandvik Construction will emphasize
areas of expertise and service that transcend the traditional supplier-customer
dynamic. Due to the important role the
exhibition plays for the global construction
industry Conexpo is seen as the perfect
place to introduce new equipment, and
will see Sandvik Construction introduce the
latest developments from its world leading
product ranges.

www.sandvik.com

Issue 1 • January - February 2014 •

PDi 43

Scanmaskin launches
Europe’s first propane
powered grinder

Swedish floor grinding equipment manufacturer had something up their sleeve when they
attended World of Concrete this
year, a new propane driven road
surface grinder. It is clamed to
be Europe’s first driven by
propane.
“As the first manufacturer in Europe,
we are excited to announce the launch
of our propane grinder the Scan Combiflex 800 Propane,” said Scanmaskin
president Claes-Goran Bergstrand. It was
launched at the World of Concrete and
has been designed for operation entirely
from propane with no need for external
electrical power. The ergonomic design
allows the machine to grind and polish
at higher speeds, while at the same time
minimizing side torque and stress on the opera-
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tor. The ergonomic design also reduces vibration for the
operator, and enables the machine to produce consistent
results with minimal effort.

Technical Data
Motor power:
Speed: 		
Grinding discs:
Grinding width:
Weight: 		
Water valve inlet:

18.5kW
550-960/min
3 x 240mm
800mm
440kg, Propane tank 9 kg
Standard

Scanmaskin is a manufacturer of floor grinding,
surface preparation, and polishing equipment
with a wide range of grinding and polishing
machines, and diamond tooling for removal
work, grinding and polishing.
Scanmaskin’s goal is to provide high
quality products that will provide users with reliability and ease of use. “At
Scanmaskin, we engineer our equipment to work, not to be worked on,”
said Scanmaskin sales and marketing
manager Paulo Bergstrand. “We are
continually working to improve our product line, and
create cost effective solutions for customers. The way we
see it, only the best is good enough.”
All of the machines are produced in Scanmaskin’s
main facility in Gothenburg, Sweden. Over the past
years, Scanmaskin has been expanding all over the world,
with significant growth in the US during 2013. It is now a
global company with a network of distributors and offices
spread across five continents.
Scanmaskin is now in the process of setting up
distribution in South America, along with further devel-

opment and expansion in North America. “We are very
pleased with the growth in the US over the past year,
and are looking forward to future growth in 2014,” said
Scanmaskin US manager Josh Headings.

12 base models in
the Scan Combiflex series
The first Scan Combiflex grinder was launched in 2003
and since then the Scanmaskin grinder line has expanded
to 12 models, with numerous variants and options
available. The Scan Combiflex line offers grinding and
polishing machines for many application, such as removal
work and grinding of hardwood floors, concrete, natural
stone, and also polishing high-gloss concrete and natural
stone floors. The Scan Combiflex grinders are designed
for high productivity and consistent result.

Diamond tooling
Scanmaskin also offers its own line of diamond tooling.
The diamond tools are easy to use with the quick change
slot system. The different diamond tooling options
provide solutions for everything from removing tough
overlays and epoxy to grinding and polishing high gloss
concrete and natural stone floors. The versatile line
of tooling is also interchangeable with each model of
grinder Scanmaskin manufactures, making it easy and
cost effective to change tooling from one Scan Combiflex
grinder to another.

www.scanmaskin.se

Darda assists bridge
deck demolition
During partial demolition of a rail bridge
in Jägersfreuden, a district of Saarbrücken,
Germany, the 260mm thick concrete deck
had to be removed first. A Darda hydraulic
rock and concrete splitter made all the difference, as the compact tool complied with the
restrictive constraints of no large and heavy
excavators on the bridge and no interruption
of rail traffic during the day.
The bridge’s substructure consisted of
two main steel beams on each side of its
length and two parallel main beams at the
centre, approximately 16m long. In addition,
steel cross beams were installed at equal
distances. The thickness of the concrete
deck ranged from 150mm on the outer main
beams to 260mm in the middle of the bridge.
First the deck was cut into segments above
the outer beams and in the thick areas, using
cuts along its length and width.
Darda’s rock and concrete splitting
cylinder proved its worth and demonstrated
more than one advantage. The handheld
tool worked quietly, dust-free and without
vibration. First contractor MRS Demolition
and Excavation drilled a hole in the centre of
the slab and another halfway along the width
where it was cut. The Darda, with its wedge
and two counter wedges, was inserted into
the hole. The hydraulically operated main

wedge forced the counter wedges to expand
against the wall of the hole with the 190t
splitting force breaking apart the reinforced
concrete.
The larger slabs that were already cut
were split into smaller pieces. The same process also pushed the slabs apart, so that they
could be released from the sub-structure. This
additional benefit enabled a mini-excavator to
pull away the pieces easily. An option would
have been to use a mini-excavator equipped
with a breaker to break up the slabs. But normal rail traffic could not be interrupted during
the day, and would have led to night work, so
the mini excavator method was not adopted.
Only two operatives completed the entire
demolition of about 30m3 of concrete in two
days using the Darda equipment. Compared
to other methods, the use of the splitting cylinders was the key to success as the technique
was much faster, more cost-effective and safe.
Darda has decades of experience in the
design and production of hydraulic demolition
equipment. In addition to rock and concrete
splitting cylinders, the company produces
a range of HCS6 Combi-Shears, concrete
crushers and steel cutters for tool carriers.
Darda also markets Brokk demolition robots
in Germany and Austria.

Factory completes
the circle of life
Having helped create thousands of machines
over 175 years, the old Volvo Construction
Equipment hardening plant in Munktellstaden
in Eskilstuna, Sweden has been demolished
using Volvo machinery. It was Munktellstaden
named after Johan Theofron Munktell, who
began producing tools, steam engines and
other mechanical equipment in the town in
the early 1880s and was the father of Volvo
Construction Equipment.
Volvo CE’s hardening plant used to
harden 3,000t/year of steel. Operations
ceased in 2006 when the company extended

and modernized its main factory campus on
the outskirts of the town. Since then, the old
building has been mothballed and demolition
of the site was ordered in 2013.
“We emptied the inside and took care
of the old materials,” said AF Decom project
manager Peter Löwenhamnt. “Our 85t, 27m
high Volvo EC460C-Series high reach excavator was positioned at the back of the building
to start the work.
The building was so close to the Badminton Centre we needed to get the outside
wall to fall inward. The building was close to
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www.darda.de

schools and other buildings, but the Volvo
machine has great control and we were careful
not to make a disturbance.” AF Decom is part
of the AF Group and one of Europe’s largest
demolition companies with 350 employees.
It specializes in internal demolition and dismantling in connection with renovation and
restoration work. AF Decom was established
in Sweden in 2008 and now has about 35
employees. Headquartered in Gothenburg, it
also has sites in Mälardalen and Stockholm.
The company take on jobs all over Sweden
and recycles at least 97% of all demolition
waste it produces.
Volvo’s ultra high reach excavators have
booms from 17m to 32m, high visibility cabs
and smooth hydraulics. The cabin hydraulically
tilts up to 30° and a total moment indicator

warns the operator if the machine approaches
the maximum safe working load.

www.volvoce.com

BeBoSa
2014
27 - 29 March 2014
Willingen, Hochsauerland
Germany

trade fair for the concrete
drilling and sawing industry
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Draco demolition in
South Africa choose
remotely controlled
demolition techniques
“The Brokk machine is so strong and pow- distance. We use it wherever it is possible,”
erful and compared to other demolition said Abraham. “The Rosebank assignment
methods it is so much more effective. We has shown us all the benefits and we intend
have used Bobcats and demolished manu- to stay on this path, investing in more
ally with jackhammers, but that is now too Brokk capacity, especially since we receive
expensive,” said Draco Demolition project quotation requests for similar jobs in shopmanager Wayne Abraham on its demoli- ping malls in Pretoria and Johannesburg.”
tion project at the Mall of Rosebank in
Johannesburg, South Africa. The Mall
is being reburbished to create a premier
retail and commercial hub for shoppers,
train travellers, pedestrians and residents
in the area. Abraham is impressed by the
impact of the Brokk 100 with CC320
crusher and breaker SB 152.
“In this case we really appreciate
the possibility to work with the Brokk
machine on weak floors and also how easy
it is to transport it to the worksite and to
move it up and down stairs,” said Abraham. “While the job is done while there
is business as usual in the shops around
us there are also very strict demands
regarding dust and regulated hours for
demolition.”
Draco Demolition has been successful since its start in 2007, focusing
on turnkey demolition projects using
modern and innovative techniques. The
company currently has 45 employees,
more than twice this amount in contract
personnel, and a comprehensive fleet of
machinery. The customers are often the
largest construction contractors in South
Africa. Safety is one of the corner stones
of the business and for every assignment
a special onsite safety officer is appointed
Green demolition is another corner
and the safety record is impeccable.
“Brokk machines and the demolition stone for Draco Demolition and a lot of
technique they make possible is certainly the demolished material is recycled during
assignment, which will be
a step in the 01_drill-jet_190x60_4c-Kanalkernbohrer-engl.pdf
right direction, while opera- its Rosebank
1 11.02.2014 17:04:39
tors can operate the machine from a safe completed by early this summer.
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DRILL-JET
DIAMOND CHANNEL DRILL SYSTEM
The CDS 350 channel core drilling system is impressive for daily use in channel construction sites as a
functional, robust, compact, independent core drill system. Innovative drilling stand support bracket offers
excellent stability and the precise drilling at any situation and angle between 45 to 90 degrees.

LISSMAC Maschinenbau GmbH
Lanzstraße 4
D-88410 Bad Wurzach, Germany
phone +49 (0)75 64 / 307-0
lissmac@lissmac.com
www.lissmac.com
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• Demolition- & Sorting grabs
• Static pulverizers
• Multi-Quick Processors
• Dedicated Demolition Line
• Scrap shears
• Railcutter

A KINSHOFER COMPANY

Demolition and sorting grabs - DRG

A proven system since 2004

Especially made for full hydraulic quick couplers

Especially made for full hydraulic quick couplers

Especially made for full hydraulic quick couplers

Static pulverizers - DSP

Scrap shears - DRS

Railcutter - RC

Demolition and Recycling Equipment B.V.
Den Hoek 10, 5845 EL St. Anthonis (NL)

Telefoon +31(0)485 442300, Telefax +31(0)485 442120
info@demarec.com, www.demarec.com

demarec.com

Flexco a partner for
conveyor system solutions
Flexco Europe in Rosenfeld,
Germany, is an international
provider of mechanical conveyor belt fastening systems,
belt cleaners, belt positioners,
impact beds and pulley lagging
for light and heavy-duty
applications. These products
are used in widely different i
ndustries and backed by
Flexco’s consultation and
support services.

The Flexible Steel Lacing Company, based in Downers
Grove, Illinois, US, is the parent company of Flexco
Europe. There are additional subsidiaries in Australia,
Chile, China, Great Britain, India, Mexico, Singapore
and South Africa. In 1907 Flexco was using heavy-duty
belt conveyors similar to those used in the coal or steel
industries. Over the years the company gained experience and developed a more extensive line of accessories,
which included belt cleaners and ploughs, pulley lagging
to prevent slippage and belt guidance systems to avoid
belt drift. Lateral skirting systems and impact beds
also ensure prevent spillage. The product portfolio also
includes mechanical fasteners that simplify maintenance
and repair work.
Until 2012 the Group operated with Walther Sülzle
and Anker-Flexco. In August of that year, the two firms
merged to form the new Flexco Europe. Walther Sülzle,
the great-grandson of company founder Wilhelm Sülzle,
has been managing director of the companies since
1991. Since 2013 he has had executive support from
Joerg Schairer, who is responsible for strategic management of the company, as well as for administrative and
sales management of Flexco Europe.

How it all began
Rosenfeld, lying between the Swabian Alps and the Black
Forest, is where Wilhelm Sülzle founded a tool smithy
in 1880, which initially manufactured small tools for
local needs. With the mechanization of agriculture and
industry in the 1920s, agricultural equipment and machines were sold as commercial products. At that time,
belt hooks, belt connectors and connection mechanisms
were also manufactured for joining leather transmission
belts. In 1949, the company began to manufacture and
sell fasteners and related assembly devices under the
Anker brand.
The brand was developed to be the leader for
mechanical fastening systems for light-duty conveyor
belts, filter belts, and belts in the laundry industry in
Europe, as well as major international markets. In order
to coordinate sales activities in Europe, Russia and North
Africa, the company founded Anker-Flexco in Rosenfeld
as a joint venture with Flexco in the US in 1991. Ever
since, products have been sold through distributors and
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vulcanizing companies rather than directly to customers. In January 2012, Walther Sülzle sold his shares of
Walther Sülzle and Anker-Flexco to the Flexco Group.
That summer Walther Sülzle and Anker-Flexco finally
merged to become Flexco Europe. The Group currently
has 60 employees at the Rosenfeld location and generates
annual revenue of EUR18M.

Innovative, convincing technology
The conveyor belt fastener systems comprise Anker
conveyor belt fasteners, hinge material and hinge pins,
and installation tools and machines. Solutions have
emerged from decades of intensive development work
with users, original equipment manufacturers and materials suppliers. Depending on the industry, system and
conveyed material, various fastener systems and metals
are used. Some products are especially abrasion-resistant
or resistant to acids and chemicals.
Hook geometry is guaranteed during production
using a profile projector to inspect random samples.
With press tests on various belt materials, overall func-

tion is checked followed by a visual inspection. The
assembly equipment and press-in machines are sourced
in the company’s own production facility in Rosenfeld.
Individual components are manufactured on CNC
milling machines and other parts for machines on wire
eroding systems. In tool and jig production, employees
manufacture and maintain all production equipment.
“We strive at all times to provide innovative products to
satisfy user requirements,” said Joerg Schairer. “We also
always want to be an attractive employer in the region.”
				

DUST FIGHTER

THE INNOVATIVE SOLUTION FOR DUST AND ODORS SUPPRESSION
T

Everyone has
their own
Dust Fighter!
FOR CONSTRUCTION SITES

FOR DEMOLITION SITES

FOR QUARRIES & MINING

FOR LANDFILLS

AND MANY OTHER APPLICATION FIELDS

Learn more about the DUST FIGHTERS range and contact us on: europe@dfecology.it and take a look online at www.dfecology.it

New generation of wheel
loaders from Liebherr

The new generation of Liebherr wheel loaders were presented at the recent World of
Concrete show in Las Vegas. The L 556 model
displayed belongs to the large-size range of
Liebherr wheel loaders and complies with
Tier 4i / stage IIIB emission standards. These
new generation machines have an optimized
tipping load that further improves productivity
and stability.
The L 556 with Z-bar linkage for standard
operations has a tipping load of 13.55t at an
operating weight of 17.9t. The machine is
equipped with a 3.6m3 bucket and is driven
by a 140 kW Liebherr 4-cylinder diesel engine.
The engine compartment on the L 556 has
been redesigned so that the engine is installed
transversely, which is a unique configuration
in this class. This gives the machine an even
more compact layout, and makes all of the
principal maintenance points accessible from

ground level. The panoramic windshield makes
for excellent all-round visibility.
For the Tier 4i / stage IIIB generation,
Liebherr continues to use the hydrostatic drive
concept together with the Liebherr power efficiency electronic control system that increases
the machine’s handling power and keeps fuel
consumption to a minimum.
The new generation diesel engines are
now even more environmentally friendly, with
many other improvements, including common
rail fuel injection to optimizes the combustion
process and reduce CO2 emissions. Exhaust
emission control is by means of a diesel oxidation catalytic converter combined with a diesel
particulate filter. In most situations, this filter
can be regenerated by burning off deposits
during operation of the machine, and the
task in hand continued without interruption.

www.liebherr.us

Wirtgen’s new HT22 quickchange tool holder system
The Germany cold road milling machine manufacturer Wirtgen has launched
a new HT22 quick-change tool
holder system that minimizes
downtime and increases the
service life of the milling drum.
Cutting technology is a core
competence of Wirtgen and the
heart of its cold milling machine
technology. Its continuous development is aimed at increasing the
performance and cost efficiency
of cold milling and offering customers reliable solutions. This also
holds true for the quick-change
tool holder system for pointattack cutting tools, the robust
upper part of which can be quickly and easily
replaced directly on the job site.
Longer service life and less downtime are
achieved by various optimizations, such as the
significantly enlarged contact areas between
the upper and lower parts. Consequently, the
high cutting forces are reliably transferred
to the lower part of the quick-change tool
holder system, substantially increasing the
useful life of the milling drum. A larger shank
cross-section and the optimized shank geometry increase the strength of the shank, thus
providing greater resistance to undesired
deformation. Additionally, the maximum
longitudinal wear of the upper part of the
tool holder has been doubled in relation to
that of the conventional version. Also the
higher pretensioning forces resulting from

an optimized screw position provide for the
reliable system pretensioning of the upper
part in the tool holder’s lower part. Service
intervals have now been extended from 250h
to 500h thanks to the system’s more robust
construction.
All Wirtgen cold milling machines have
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been equipped with the new HT22 quickchange tool holder system since October
2013. Machines put into service earlier can
easily be retrofitted with the new system,
providing customers with the ideal tools for
future milling jobs.

www.wirtgen.com

General Equipment’s
CTS12 has the answer
In the US General Equipment Company’s
CTS12 Rip-R-Stripper for floor covering removal
projects offers a fresh solution for removing
ceramic tile, hardwood floor and other tough
floor coverings. The CTS12 acts as a tool carrier for electric powered breakers with ratings
between 40 and 60 Nm of force. This includes
popular models of Hilti, Bosch, Makita and
Hitachi breakers. The CTS12 provides a directimpulse force, which supplies the power needed
to break through the high bond strengths of
current mastics, glues and thin set materials. The
CTS12’s configuration allows users to operate
electric powered breakers in an upright position, which helps increase productivity while
reducing strain on operators’ knees and lower
backs. The accessory tool angle can be adjusted
to nine different self-locking positions, allowing
operators to find the best performing approach
to each application. The Anti-Vibe handle is
adjustable to enhance operator comfort, and
is rubber insulated to reduce vibration. It also
folds for storage and transportation purposes.
Breakers mount quickly to the CTS12’s steel
frame and the unit operates from a standard
115VAC, 15A power source. General Equip-

HTC updates grinding concrete tools
ment offers a wide range of accessory tools
to work with the CTS12. These include chisels
and scraper blades for handling a variety of
floor covering removal applications. Other
equipment in the Rip-R-Stripper line includes
General Equipment’s FCS5, FCS10 and FCS16
models for removing carpet, ceramic tile, linoleum and mastics.

www.generalequip.com

HTC’s series of metal-bond diamond tools
for grinding concrete are being updated.
Four new series of tools, covering all types
of concrete grades, will make the choice of
tool easier for floor grinders. The diamond
segments have been given a uniform design
within each series and a new composition
increases stripping during grinding by up to
30% and service life by 40%. This results in
better economy for floor grinders. The new
tool series have the names S, M, H and X,

where initials indicate the type of concrete
for which they are best suited, such ‘S’ for
soft.The areas of use of the tool series overlap, which makes the choice of tool easier
and simplifies the process for obtaining the
desired grinding result. The SMHX tools will
replace HTC’s tools in the C, CA, SF and CX
series. The H and X series are now available
and the S and M series will be available
during spring 2014.

www.htc-floorsystems.com

Diaquip expands
their distribution
network
Diaquip UK Manufacturing has established
themselves globally over the past four years.
A further ten distributors joined during
2013 alone. The directors aim to bring in 15
more prosperous distributors during 2014.
The reasons for this fast growth bear looking into. “It works so well to be a Diaquip
distributor,” says a Diaquip spokesman.

Well tested tools
Access to the Aero appears to be a key
benefit for distributers. The Aero core
drill design is unique and the resulting
performance advantage is clear. A Diaquip
spokesman says that the Aero market share
is growing so fast globally because Diaquip
believe in proof in performance before
sale. The Aero segment proved itself fast
and being an Aero distributor has become
prestigious.
Diaquip have indicated that a new
specification will be introduced soon. The
details are still under wraps and Diaquip are
reluctant to show anything yet. It is said
that initial results have been remarkable,
perhaps to a standard that the market

have not seen before, according to Diaquip.
Current distributers will be the first to see
the new segment. First access to new
products have helped Diaquip distributors
profit quickly.
The question of whose core drill is the
best has been asked for years.
“The real question is which core drill
is the best for the specific application and
machine. The industry has moved from one
specification fits all,” said Diaquip R&D
manager Dale Dunbar.

this business model
is not suitable in the
new business condit i o n s. Th e
recession has
allowed manufacturing companies to
respond and grow. It is
an interesting market trend.

A whole range
that meet all needs

Fast
deliveries

Diaquip distributors benefit from a product
range, not just a product. The result for
distributors is that they can offer customers the right product for their application.
Distributors of core drills globally share
the same problems. They are often required
to stock large quantities by manufacturers.
It is hard to get special sizes and specifications quickly. Often they are forced to use
packaging and branding that is not in line
with their company. The problem is that

Looking into the response of core drill
manufacturers to the challenges faced
by their distributers has been interesting.
Diaquip thinks they have been the fastest
to react. They use their manufacturing
abilities to change the way core drills are
distributed. Their distributor can order
small quantity and receive delivery within
3-4 days in Europe, faster if required. Diaquip work with distributors on marketing
and the brand of the core drills so they
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are suitable for the distributor. Stock of
special sizes and specifications is available
for despatch. The distributors are able to
run in a much leaner way by dealing with a
UK based manufacturing company. It seems
that the measures Diaquip are taking are
creating value for distributors and users of
the Aero products.

diaquipdiamondtools.com

Just Conne
Since our last feature on quick
coupling systems honestly not
so much has happened in terms
of novelties. Anyway most of the
manufacturers has not annouced
that much besides Wimmer. But
still there is a number of smart
solutions out there that simplyfies the work for the demolition
and recycling contractors. PDi
reports:

As the need to switch tools often has increased also the
demand for efficient quick coupling systems has increased.
Frequent changing of tools on the machine with manual
quick coupling systems is cumbersome, time consuming
and inefficient. In traditional construction, the problem
is not that big when tools are not changed too often. But
in the demolition, recycling and scrap industries tools are
changed frequently and today efficient quick coupling
system are crucial. On a demolition job the operator needs
to switch between different tools quickly. He may break or
tear with a hydraulic hammer, cut with a concrete crusher
or shear, pulverise with a pulveriser and sort and demolish
with demolition and sorting grab, screen and recycle with
screening and crushing bucket and mill with rotating
milling head. Often several of these tools are used on one
single work site.

“Stay in the cab”
Just a few years ago, tool changes were a laborious and
time consuming process. The machine operator had to
leave the cab to release the tool, disconnect hoses, adjust
the position of the machine and tools and then attach the
new tool with all that that entailed. The work was frequently associated with oil leaks, damage to the equipment
and injury to the operator. In cold and bad weather tool
changes can be especially tricky. Because of the extensive
work of replacing attachments many operators used the
wrong tool for the job.
Over the past 10 years a small number of manufacturers have emerged that specialise in manufacturing flexible
systems to quickly and easily change hydraulic tools almost
automatically in a few minutes, or even seconds in certain
situations. The objective is for the operator not to leave
the cab during the quick-change process. An important
advantage of these so-called automatic systems is the
absence of oil leaks during the changeover.
Despite the advantages of quick release systems,
manufactures still have difficulty convincing demolition
contractors of their benefits. “Everybody in this business
knows that manual tool change is a nuisance and that the
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task takes a lot of time. Although automatic quick hitch
systems cost a bit to buy, you don’t need an advanced equation to find that it pays,” says OilQuick’s Åke Sonerud “To
think a little longer and invest in an automatic quick hitch
would mean that the machine and tools could be used
up to 50% more. There’s a lot of money in one year. An
OilQuick system pays for itself in two to three months.”
Many talk about automation and to minimize roll
times in the demolition industry, but this thinking has
not quite taken hold. The quick connection is almost as
important as the tool. Approximately 5% to 7% of the
cost of a demolition excavator equipped represents the
cost of the automatic quick hitch system, which increases
efficiency by up to 50%. The increase represents improved
efficiency, better control, more precision and smoother
work for the operator, more satisfied customers, increased
competitiveness and significantly improved profitability.
The security and safety is improved because the operator
sits in a safe environment.
Another advantage is that it also saves the tools. With
quick and easy changes the right tools are used. “A good
example of payback for a quick coupling system like OilQuick is for the need to change tools twice a day on a 35t
machine, the system will soon pay for itself,” says Sonerud.

systems that exists is that smart so updates are not needed
every year. But Wimmer Hartstahl of Thalgau in Austria
reprts some changes to their system. Wimmer has been
developing and manufacturing hydraulic excavator quick
couplers since the early 1980’s. This process of development
has resulted in their latest design, the Wimmer “W-Lock”
system with its family version of full hydraulic quick
coupler, the Oilmaxx.
This proven system has been in use since 2003. Until
the “W Lock” was introduced by Wimmer, their previous
systems did not allow 180 rotation of the bucket. This
allows the excavator to be used in a front shovel fashion,
adding to the machines versatility. In addition, the Wimmer “W Lock” incorporates design versatility allowing the
same design to be used on machines ranging in size from

Wimmer
As mentioned not so many novelties has been introduced
since PDi published the feature in 2013. But still the basic
1.5 to 125 metric tons.
Improving on other, older designs, the “W Lock” has
eliminated the need for constant adjustments. Not only
is it totally wear compensating, but it avoids common
“jamming” by using twice the hydraulic power to open
the system than to close it.
Of course, Wimmer has included it’s approved, two
handed safety system to prevent unintended actuation.
This also includes an acoustic warning signal.
The success of the “W- Lock” soon generated customer
demand for a fully hydraulic version. Wimmer was able to
respond with the “Oilmaxx totally hydraulic coupler using the “W-Lock system as it’s base design. This hydraulic
coupler uses robust fittings appropriate to the application
and conditions of machine use. All attachments with the
“W-Lock system can also be used with “Oilmaxx”. Even the
smallest “Oilmaxx” provides space for 5 couplings, enough
for an additional leak oil line or an electric connector. The
base plate for the couplings is embedded in a floating frame
with two fitting pinions that guide the floating plate for a
perfect match so there is no stress on the couplings. The
“Oilmaxx” , sizes 450 and 550 cover a wide range of carriers(14-32 tons and 24-42 tons respectively).

www.wimmer.info

OilQuick
OilQuick launched its first quick-release coupler in 1993.
Since then OilQuick has evolved and expanded to accommodate the growing number of carriers. Now the OilQuick
automatic quick coupling system fits carriers between 2t to
120t in nine standard models for excavators and a number
of quick couplers for wheel loaders, cranes, forklift trucks

ect the Grip
at retailers and at their headquarters in Hudiksvall, Sweden.
“We have a good pace even though the recession has reduced the pace a little bit. The outlook is bright and our goal
is to double our sales over the next three years and triple
it within five years,” says Henrik Sonerud. “But to double
and triple our revenue depends on getting our message to
our users. Using conventional systems actually means that
the contractor loses money every day he drives ahead with
that arrangement. With OilQuick it is the exact opposite.”

www.oilquick.com

Cat Work Tools

During the last two years Cat Work Tools has been promoting their new automatic quick release system. The product
is called Cat Auto-Connect Quick-Coupler. Auto-Connect
is a new generation of automatic quick couplers for excavators, which automates tool change, enhances productivity
and an excavator’s applications. The operator can safely
and comfortably sit in the cab to make the tool change.
The new system is based on Caterpillar’s traditional
and field-tested quick connection technology, CWplatform. There are many benefits with the new system,

Inhouse Research, Development
and Production of:
and material handlers. The company also manufacturers
a wide range of OEM models specifically designed for the
German Kiesel Group. Almost from the start Oil Quick
began profiling its system towards the demolition industry.
In the early 1990’s it became increasingly common with
concrete crushers and pulverisers and towards the end of
the decade also demolition grapples. Breakers by contrast
had existed for a long time. “But it was only towards the
end of the 1990s, that sales to the demolition industry
really took off,” says OilQuick president Henrik Sonerud
In recent years, the demolition industry around
Europe began to realise the benefits of OilQuick. Central
Europe with Germany and the Alpine countries perhaps
embraced OilQuick most of all and are very open to
the concept. Several large contractors have invested in
OilQuick systems for all their machines. But also in Scandinavia OilQuick’s systems are becoming popular with
demolition and recycling contractors. Sales of the system are
focused on Europe, but OilQuick is beginning to establish
the brand in other markets such as Canada and the US.
“In the US it is still very common to use a machine per
tool. You often see a lot of machines in the workplace. In
addition, they still use a lot of mechanical tools. But slowly
but surely, we’ll convince the Americans too. The sales in
the US and Canada are handled from our office in Canada.
We now have our own people there,” says Henrik Sonerud.
Currently OilQuick has an annual turnover of approximately EUR14M with about 31 employees. The
export share is around 80%. It has 15 dealers and service
centres around the world and holds regular training classes

• Segments and Crowns
• Laser welded core drills in diameter from 8 to 300 mm
• Brazed core drills from 8 to 1500 mm
• Laser welded diamond blades in diameter from 105 to 1200 mm
• Brazed diamond blades from 105 to 2500 mm
• Grooving and special diamond tools
• Grinding segments and shoes/pads
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contamination control. Rigid work tools without hydraulics, such as buckets, do not need conversion to be picked
up by the Auto-Connect quick-coupler.
User safety is paramount in the design and construction of the Cat Auto-Connect quick-coupler, which is fitted
with a check valve for maximum safety to ensure that the
Auto-Connect maintains its work tool, even in the event of
a hydraulics failure. Operators will be safer with no hoses
with hot oil flowing through them to change, and more
comfortable as there is no need to leave the cab to change
tools. Auto-Connect is a plug-and-perform system based
on Caterpillar’s dedicated CW platform that fits directly to
the machine and its existing controls. The Auto-Connect
is controlled through the quick-coupler actuation circuit.
Combined with Cat Tool Control, it is easy for operators
to select tools and make fast changes. With features like
Auto Depressurization as standard, no additional hydraulic
components are required.

www.cat.com

Lehnhoff
German quick coupler manufacturer Lehnhoff in BadenBaden is also a quite well-known brand and in September
2013 PDi ran a large report on the company. Lehnhoff
was known first for its Lehmatic system and then later on
its fully automatic system Varilock.
Lehnhoff has today 170 employees, with 120 working
in production, 30 perform the sales and administration
tasks and another 20 work on research and development.
The large R&D department is a necessity, because Lehnhoff
designs a lot of one-off products. The Baden-Baden facility
covers 20,000m2 and houses equipment for the production
of all types of quick couplers and excavator attachments. To
demonstrate the capabilities of Lehnhoff tools to potential
customers, the company has built a demonstration area
next to the main building. This is big enough to accommodate five 3.5t to 23t excavators that will be used to
demonstrate the advantages of Lehnhoff quick couplers
and various attachments. The range of attachments is
constantly growing and Lehnhoff has been finalising a new
range of sorting grapples, which was launched in September
last year. Having established a strong foothold in Europe,
Lehnhoff is now looking to attack overseas markets by
using its tried and tested strategy of direct sales and trade
shows, which proved so effective in Europe.

www.lehnhoff.de

which facilitates not only the quick tool changes without
eliminating unnecessary down time. Thanks to the design
of the system it reduces unnecessary stoppages, like bursting
of valves and oil spillage.
“Caterpillar has been making high performance
machines for 85 years, and our standard Quick-Coupler
CW platform has a European heritage stretching back
over 35 years. The new Auto-Connect is based on that
same platform to help our customers get more out of their
machines and work force so they can be more efficient
and productive,” says Caterpillar Work Tools commercial
manager David Becktel.
The Cat Auto-Connect coupler maintains optimum
breakout force because the geometry in the relationship
between the work tool and the boom is not changed.
It supports up to five hydraulic ports depending on the
configuration and application. Auto-Connect is fast,
reliable, failsafe and eliminates oil spillages common with
manual connections. Its design allows for high flows at
low backpressures to ensure tools are used most effectively
and to maintain optimum performance. A sliding cover
keeps any dust and debris away from the hydraulic area,
protecting the fluid connectors when not in use. Seals on
both the quick-coupler and the work tool cover have been
included to close the gap with the cartridges, ensuring full
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Don’t Hold Your Breath
You’ll be hard pressed to find a smarter, more
reliable air-cleaner.
With bolted H13-filters and a sleek, easy-tocarry design, SILA Air Cleaners vouch for maximum safety and solid technical performances.
Again and again.
Robust and easy to maintain - SILA - will save
you lots of trouble, time and money.
Distributors wanted.
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OPENIN

Great things come
in small packages,
as seen at World of
Concrete’s somewhat
slimmer, yet no less
dynamic 2014 show.
PDi’s Jim Parsons
reports.

Conventional wisdom holds that in a Conexpo year, the
annual World of Concrete show in Las Vegas tends to shrink. It
is understandable as Conexpo’s larger size offers a bigger stage
for new product debuts, and a greater incentive for visitors
with limited travel budgets.

Smaller but with a lot of enthusiasm
Based on numbers alone, 2014 held true to this pattern.
Scheduled just six weeks ahead of the tri-annual Conexpo,
WOC’s mid-January attendance was down 7,000 from last
year, to just over 48,000 registered professionals, with more
than 3,250m2 of 2013’s exhibit space going unused this time
around.
However, WOC’s numbers do not reveal the enthusiasm
that the diminished cadre of vendors and visitors brought to
the show, an enthusiasm driven in large part by indications
that, finally, the US construction and demolition market is
finally gaining some sustainable momentum.

“Overall, 2014 is looking like a good year”

Superabrasive’s new grinder G36 G-S.
Below: A lot of concrete gets used at the
Hiti stand at World of Concrete.

“There is a much more positive attitude out there,” said Stihl
product manager Marv Mathwig. “A lot of people are seeing a
nice shot in the arm for construction. They’re working, and see
more work coming. Overall, 2014 is looking like a good year.”
Hilti North America president Cary Evert shared those
sentiments at his company’s press event, noting that with
Hilti enjoying its best year ever in 2013, even better things
are on the way. “Our indicators are predicting an 8% to 9%
increase in non-residential construction, which makes greater
use of concrete than homes,” said Evert. “We’ve noticed that
the companies attending WOC are bringing more people,
which is another good sign.”
The Concrete Sawing and Drilling Association’s Russell
Hitchen agreed, noting that attendance in the organisation’s
concrete polishing classes this year was very good. “Sending
people to these classes shows that business owners are investing
The OSA Delegation.

in employees,” said Hitchen. “They get the opportunity to
train, and then get a close-up look at the equipment they’ll
be working with.”
But Genesis business development manager David Pelvere
suggested an air of caution as the improved market remains a
far cry from where it was before 2008. “Our customers are all
working, but they’re not getting rich,” said Pelvere. “There’s
a lot of competition, which is bidding projects down. You
also have companies going for jobs that don’t have the tools
or expertise to do them. “But there is no denying there is a
more upbeat attitude among the US demolition industry’s big
players. They’re thinking positive that there’ll be more work,
so they want to be ready.”

Products a’plenty
Positive vibes about 2014 is a big reason why even a smaller
WOC still had a bounty of new products on show. Pelvere’s
company showed its new line of lighter weight XT mobile
shears, which feature an encapsulated piercing tip on the upper
jaw that reduces maintenance needs. The Genesis booth also
showed a new addition to its LXP processing jaws, the LXP
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NG ACT
models. The FS 5000 D with its 35.5kW Yanmar engine
and diesel particulate filter can handle blades up to 914mm
in diameter, while the FS 7000 D features a 55.4kW Deutz
diesel with diesel oxidation catalyst and can use blades up to
1m in diameter.
Husqvarna also provided visitors with a preview of its
new Prime, high-frequency line, which includes the K 6500
handheld cutter, DM 650 drill, and WS 220 wall sawing
system. The latter is designed for 600mm to 900mm blades,
and delivers 6kW on the spindle. Weighing 19kg, the unit is
easily transportable, especially with its 90kg transport trolley.
“Wall sawing is very time-intensive,” said Husqvarna
president Anders Ströby, “By having everything a user needs
on the trolley when he goes to site, he can focus almost exclusively on the cutting work. We’re doing well in every region,
but each market has its own recovery issues. For example,
we’re growing in Europe, but I’d like to see good overall
market growth as well.”
The introduction of Prime coincided with some other
high-frequency equipment news as the ICS division of Blount
International announced an agreement with Tractive of Sweden and Pentruder of Chandler, Arizona, to become the exclusive North America distributor of Pentruder high-performance
concrete cutting systems. “The agreement provides growth
opportunities for both companies,” said ICS global marketing
director Bob Engel. “The Pentruder line of high-cycle cutting
and coring systems is a perfect fit with the ICS pro line of
blades, bits, and diamond chain solutions. Combining our
direct sales and service expertise in the Americas allows us to
add more value to our customers’ concrete cutting businesses,
while extending sales reach for the Pentruder line. We’re quite
excited about future new product collaborations that an ICSTractive partnership may make possible with this agreement
as a foundation.”
Engel also sees a promising future for high-cycle electric
equipment in the US, as more users understand the advantages
the technology brings to their applications. “While hydraulic
equipment still makes the most sense in certain applications,
high-cycle offers benefits, such as smaller dimensions and

Above new models from Ermator.
Below a close up of the Blastpro PLC
panel.

Husqvarna Constrcution Products’ president Anders Ströby.
800, designed for 45t to 75t excavators.
With the deadline approaching for manufacturers to meet
Tier IV emissions standards for diesel engines, Husqvarna
showed it was ready in the flat saw market with two new
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lighter weight of the complete system, high efficiency over the
whole lifetime of the equipment, less input power required,
less sensitivity to input power fluctuations, and avoidance of
hydraulic oil,” said Engel. “And high-cycle equipment like our
Pentruder line achieve higher production rates as well. Tractive
continues to innovate, and we believe the future of high-power
electric solutions will be quite compelling.”
Additional evidence of an improving US market was the
presence of both of Sweden’s leading hydrodemolition manufacturers. Conjet’s centrepiece was the diesel powered, track
driven Robot 557, which combines a flexible multi-purpose
arm with an adjustable main body, creating a versatile and
compact robot with extensive reach and stability. The arm
can be replaced by a tower kit for extended vertical reach on
high walls and pillars, while a mast tool kit is available for
working on quays and dams.
At 2.5t, the Robot 557 has been designed to handle
National Flooring Equipment model 8000. water jetting reaction forces up to 3,000N. It is also the only

Diamond tools
Made in Germany

62 PDi • Issue 1 • January - February 2014

robot with the ability to shift its centre of gravity by sliding
the main body up to 400mm in relation to the tracks, thereby
increasing its stability. The robot’s tracks can also be extended
from 1.2m to 1.9m.
Nearby, Aquajet was showing its new Aqua Cutter 410,
which debuted to European contractors at last year’s Bauma
show. Weighing 2.5t, the compact 410 robot can fit through
any ordinary door opening and operate inside a concrete pipe,
on vertical, horizontal or overhead surfaces. It is also capable
of operating from scaffolding.
Working typically with between a water pressure of
700bar and 2500bar and flow of 60litres/min to 180litres/
min, the robot handles most concrete removal tasks on floors,
walls and overhead applications. It will also replace many
applications currently performed by manual hand lances.
The 410 robot features a number of tools, including
a rotor for surface preparation and work inside pipes and
tunnels, a single lance with a 1.5m front shroud for surface
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The new Conjet robot 557.

A busy Scanmaskin booth.

removal, and an hydraulically operated articulated arm with
a reach up to 3m.

Signs of a surging surface prep market

Opening ceremony of the show.

Staining and polishing at its best.

Many WOC visitors were interested in concrete floor grinding and polishing equipment on display. Scanmaskin entered
the second year of its foray into the US with the launch of its
new Scan Combiflex 800 propane grinder. Designed for high
productivity in large indoor and outdoor areas, the 440kg SC
800 Propane features an 18.5kW motor that generates speeds
up to 960revs/min with a width of 800mm.
An ergonomic design allows the SC 800 Propane to grind
and polish at higher speeds, while also minimising side torque
and stress on the operator. The ergonomic design also reduces
vibrations for the operator, and enables the machine to produce
consistent results with minimal effort.
Interest in the SC 800 Propane and other Combiflex
products kept Scanmaskin busy. “It’s been crazy. We’ve been
constantly busy since the show opened,” said Scanmaskin US
manager Josh Headings.
Also making its debut in the floor care category were new
burnishers in Superabrasive’s Lavina series, the B21 551mm
electric, and the B36 G-S 914.4mm propane model. Both
are designed for wet or dry work, and include built-in dust
collection systems. The B21 can be revved to 2,000revs/min
and features adjustable rear wheels for better balance. The

Handheld cutting at the Husqvarna booth outside.
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B36 G-S runs from 2,000-3,600revs/min, and offers a 9kg
propane tank.
National Flooring Equipment upgraded its 1.05t model
8,000 heavy-duty ride-on scraper to compete with bigger
machines weighing 1.59t or more. The 18.4kW Kawasaki
engine combines with the company’s carbide angle shank
technology to improve productivity and higher material
removal rates. A patented dual-lift hydraulic slide plate offers maximum versatility in blade settings, while the precise
hydraulic steering system afford tight manoeuvring and a
zero turn radius.
Another machine modification was Blaspro’s new PLC
panel, which will be available for its shot blasting machines
in April. The multi-lingual panel provides on-board diagnostics and an accessible log of the machine’s performance.
“We’re trying to help customers cut down on downtime and
little issues by alerting them to maintenance needs before
they happen,” said Blaspro representative Spencer Murphy.
“The panel also has a set of recipes to give users a starting
point for various work scenarios and this makes it easier for
operators to get up to speed on the machine,” said Murphy.
WOC also featured many new products for collecting
dust. Ermator offered two new 480V models, the T10000
HEPA dust extractor/pre-separator with 13.3m3/min and
3m of water lift, and the T18000 with 20.1m3/min and 3.6m
of water lift. Also on display was the T15000, a low-voltage
version of the T18000.
Blastrac also offered three new models of dust collectors,
including 230V models BDC 44 with 25m3/min and a 25kg
capacity, and the BDC 66 with 36.6m3/min and 128litre
collection capacity. Also on hand was the 480V BDC 99
with 44.2m3/m and 128 litre collection capacity.
iQ Power Tools debuted its gas powered PC912 305mm
power cutter, the first with a built-in dust control system.
OSA Demolition Equipment, an Italian manufacturer
of shears, jaws, hammers and crushers, made its first visit
to the WOC after establishing a new North and South
Americas distribution subsidiary in Wellington, Florida.
“We preferred World of Concrete for our debut because it’s
a better fit for us,” said OSA Americas chief executive officer
Mauricio Alvarez. “The relaxed environment matches the
company’s ready willingness to customise its products. We
listen to customers and do what they want to make the tool
work better for their needs. Doing well at this show means
that we can grow and be a partner to the demolition industry
in other places as well. WOC exceeded our expectations. It
was full of energy and people were as eager to learn about
us as we were to learn about them.”

That Crush
Harder!
NEW
BUCKETS
Conexpo in early March will be
a focal point for manufacturers
of crushing and screening buckets to show their latest equipment. The competition is geared
around two continents, North
America and Europe.
PDi’s Heikki Harri reports.

The number of American manufacturers of almost every kind of attachments, including buckets, is huge. In
Europe, the manufacturing of buckets is concentrated in
three regions, the German speaking countries and Italy
and Finland. This is in terms of export and global sales
functions. Additionally, there are many manufacturers
in other countries, but many mainly serve the local or
national market before they eventually grow large enough
to become global players. All the companies listed below
will not do it to Las Vegas. However, there are, as we
all know, other local and regional exhibitions that offer
excellent opportunities for suppliers to present their new
or improved products.

Hartl
The Austrian company Hartl was established
almost 80 years ago, in 1935. During the initial
years the company was geared around quarrying and gravel extraction. After many phases
the company introduced Powercrusher,
the world’s first mobile crushing unit on
wheels in 1977.
In 2010 Hartl Anlagenbau was sold
to Atlas Copco. However, the Hartl saga
continued as the two Hartl brothers, Dominik and
Alexander, founded a new company, Hartl Engineering and Marketing to design and market crushing and

screening buckets.
Under the brand name Hartl Crusher the new
company will show its entire product range at Conexpo
consisting of eight different models of crushing and
screening buckets. The products combine over 40 years
of crushing and screening innovation by members of the
Hartl family. With the unique technology the company
has been able to integrate a jaw crusher into the form of an
excavator bucket, thus providing high performance and
reliability in crushing and separation of natural stone and
recycling material on site. With Hartl’s special Quattro
movement, the end product is cubical with a minimal
percentage of oversized material. Low running costs and
environmental friendliness formed an integral part in
the design process. In 2013 Hartl’s bucket crusher was
honoured with a Red Dot Design Award.
With its new generation of equipment the company
offers operators in the material processing industries a solution of flexible, highly mobile and economical crushing
and separating. The product range offers excavator owners
a new business area in recycling. The company’s dealer
network covers 68 countries and a web shop system to
order parts, including order tracking and visual instruction for mounting and servicing.

MB
The Italian company, Meccanica Breganzese, is a strong

CM
CM is one of many Italian manufacturers
of demolition and recycling equipment, attachments and accessories.
For crushing and screening bucket
lines the company offers a series
of crushing buckets and another of
rotary screening buckets.
The CBF series of bucket crushers
includes five models covering excavators
weighing from 7t to 50t. The crusher
buckets are traditionally used in
on-site crushing of inert materials
and in handling waste materials for
immediate or later reuse, but the
larger models are also applicable
in quarries and pits.
The CBR series of rotary
screening buckets also includes
five models for excavators from
3t to 36t. They are apt in sorting natural materials that
can be immediately re
used on site. The mesh size
can vary from 20mm by 20mm to
100mm by100mm according to customer needs and
requirements.

Allu
The Finnish company Allu is one of the pioneers in the
relatively short history of crushing and screening buckets
along with other attachments for excavators and wheeled
loaders. The company also recently developed a mass
stabilization process. In January 2014, Allu separated the
two businesses and formed two companies belonging to
Allu Group, the parent company.
At Conexpo the company will introduce the new
DL series of screening buckets for compact machines.
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The series includes three models and highlights a new
core feature, Top Screen technology. The construction
is clog free and ensures a good capacity even with wet
materials. The buckets can be installed on excavators
from 4t to 12t and loaders between 2t and 8t. They will
also be demonstrated during the show.

and specialized bucket manufacturer. Towards the end
of 2013 they launched a new L Series of crusher buckets
first with two smaller models but soon with two larger
ones. All of them, MB-L120, MB-L140, MB-L160 and
MB-L200, adapt to smaller skid-steer and backhoe
loaders. They are a significant addition to the company’s
large range of various types of buckets, attachments and
accessories.
The buckets cover skid-steer loaders starting from
2.8t to 4.5t and onwards and in the case of backhoes they
suitable for machines from 5t to 10t. The load capacities
range from 0.3m3 to 0.5m3. The new buckets are easy to
transport, compact manoeuvrable, versatile and easy to use.

VTN
The Italian VTN Group, with over 40 years of history,
is one of the core companies in the manufacture of
equipment, attachments and accessories for demolition,
recycling, crushing and other industries. VTN has a very
large and extensive product range and is a pan-European
company with dealers all over the continent and more
recently also in North America.
VTN offers three series of buckets, which are the
SB series of screening buckets with oscillating screens,
SR series of rotary screening buckets and FB series
crushing buckets.

The SB buckets
are commonly used
to screen demolition
materials and quarry residues, as well
as reclaiming rocky
ground. The SR rotary
bucket series includes
five models mounted
on excavators from 7t
to 35t. The buckets
have a widespread application in screening natural materials, such as river
beds, quarry residues, sand and dry soil. They are also
suitable in situations where fine screening is required.
The FB crushing bucket has been designed to meet the
increasing necessity for immediate on-site recycling and
reuse of waste materials deriving from construction and
demolition work.

ing from 11t to 50t. They provide solutions for crushing
inert material coming from demolition and building
renovation, to recovering the resulting material derived
from sites with waste and to process unusable material
in quarries. Crushing buckets handle the material on-site
for reuse and eliminate the cost of landfill.

Remu
The Finnish Remu will show new, reinforced crushing
and screening buckets at Conexpo. As so many other
companies in this field, Remu also brings along an experience of 20 years in the process of different materials.
The most recent screening bucket improvements
include wear resistant steel rotors. The feature extends the
lifespan of the machine and saves in costs when the wear on
structural components is decreased. Further improvements
include the comb counter blades and cleaning scrapers are attached with bolts, as are the side doors and plugs for greasing.

More than twenty years of experience in processing different
materials like soil, peat, glass and gypsum has made Remu
an expert in material processing. Besides advanced products,
Remu has considerable knowledge to suggest which configuration will be the best for each application.
Remu screening bucket improvements for 2014 are the
new wear-resistant steel rotors. High-strength wear-resistant
steel Raex by Ruukki has been added which has hardness and
impact toughness. With wear-resistant steel the lifespan of machinery is extended, wear in structural components decreased
and costs are saved. Bolt attached comb counter blades and
cleaning scrapers, bolted side doors and plugs for greasing in
EE series, interference fits in EE series and interference fits on
shafts and enhanced transmission are other additions that will
be displayed at Conexpo.

Simex applied
to clean earth
quake damage

Trevi Benne
With over 20 years in the business, the Italian company
Trevi Benne is a major player in the market with a large
product range to cover demolition and recycling, and
many other industries. Although the company was
founded in 1992, the founders had previous experience
of the earthmoving business 30 years before. Now the
company is global with distributors covering most of
Europe, but also South and North America, Middle East,
Southeast Asia and Australia.
Trevi Benne offers the BM series of crushing buckets
with three models to be mounted on excavators weigh-

Remu at Conexpo

In May 2012, a major earthquake caused huge damage
in Northern Italy, particularly in the provinces of Bologna,
Modena, Ferrara and Reggio Emilia. Altogether in 19 municipalities many buildings were totally or partly destroyed. Quite
a few buildings were damaged to the extent that they could
not be saved and their demolition was necessary. Much of
the debris was suitable for reuse after size reduction in the
construction of service areas, embankments and many filling
projects. After the first phase of demolition the debris was
brought to eleven sites specified by the regional government.
The included over 400,000m3 of waste resulting from
the initial destruction and over 2Mm3 more upon completion
of the reconstruction work. All this was contracted to six
major companies who in turn contracted many companies
specializing in demolition. Among the companies involved
in the debris management was AeC Costruzioni, which is a
long-time user of Simex equipment. Simex is one of the Italian
manufacturers with over 20 years of history. In treating the
debris, a VSE 40 screening bucket was chosen and processed
the material at the rate of 600m3/day. In 60 days, the VSE
40 produced approximately 24,000m3 of different size aggregates. The VSE 40 screening bucket can be mounted on
excavators with the weight range from 24t to 35t.

Robi in China

Robi products, made by Ramtec of Finland, can be found in
many parts of the world. One recent example in is China in
the province of Jilin, close to the border with North Korea. In
November 2013 a Robi MM062 screening bucket worked
there after being installed by the local Ramtec agent, Yantai
Ramteccn. As the MM062 is able to screen, crush and load
many types of materials, the local customer was impressed
with the machine’s performance. Yantai Ramteccn is confident
about the opportunities for Ramtec machines in the booming
Chinese market.
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DUTCH QUALITY TAKES
YOUR PROJECTS TO
THE NEXT LEVEL
High quality diamond tools by Diacom, manufacturor of diamond-segments,
-corebits, -blades, coredrilling rigs and wiresaw machines. Produced with
care and made with the best materials, combined with excellent service.

Diacom Trading B.V.
Bijlmermeerstraat 72
2131 HH · Hoofddorp
The Netherlands

t. +31(0)23 561 52 75
f. +31(0)23 561 52 73
e. info@diacom.nl

wwww.diacom.nl

Powerscreen crushes ivory

Last November US federal officials used a Powerscreen impact
crusher to pulverize 5.4t of illegal elephant ivory to discourage
poachers and wildlife traffickers. This was the latest in a series
of actions by the US government, designed to crack down on
international poaching and illegal wildlife trafficking.
“Rising demand for ivory is fuelling a renewed and horrific slaughter of elephants in Africa, threatening remaining
populations across the continent,” said Secretary of the Interior
Sally Jewell. “We will continue to work aggressively with the
Department of Justice and law enforcement agencies around the
world to investigate, arrest and prosecute criminals who traffic
in ivory. We encourage other nations to join us in destroying
confiscated ivory stockpiles and taking other actions to combat
wildlife crime.”
The international trade of ivory was banned in 1989 under
the Convention on International Trade in Endangered Species
of Wild Fauna and Flora. During the past 24 years the US government has stockpiled tonnes of confiscated items. The ivory
crushing was part of a plan put in place following the signing
of an executive order by President Barack Obama in July 2013.
The initiative called for a new task force to address the issue of
trafficking and allocated $10M (EUR7.4M) to aid Africa’s efforts
to beat poaching and the illegal trade of wildlife products, which
are putting elephants under increasing danger of extinction.
“By crushing contraband ivory tusks and trinkets, the US
government sends a signal that it will not tolerate the senseless
killing of elephants. Other countries need to join the US, Gabon,
Kenya and the Philippines to take a stand,” said World Wildlife
Fund chief executive officer and president Carter Roberts.
For the ivory crushing a Powerscreen crusher was selected

for its capability to reduce the tusks, ornaments and jewellery
to a specific size. Given the specialist nature of the application
and the required crushed product size of less than 19mm,
consideration had to be given to the machine selection and
configuration. The Powerscreen impact crusher chosen featured
a recirculating conveyor ensuring that any material that was
not crushed to specification after a first crush was passed back
through the crusher chamber.
“Having been able to be part of something so important
underlines Powerscreen’s commitment to meeting our customers’ requirements from a quarry crushing rock to a contractor
processing construction and demolition waste or as in this case,
the US government crushing elephant ivory,” said Powerscreen
North America general manager Todd Goss.
“We are grateful for Powerscreen’s willingness to donate
their crusher and their time for this cause. Getting this monster
of a machine here on time was a complicated effort and we
couldn’t have done it without their support,” said US Fish and
Wildlife Service director Dan Ashe.

Wakra – new generation
dry cutting machines
Wakra Maschinen is successful in the production of floor saws for the roadmaking-,
civil engineering and building construction
industry. With its accumulated know-how, as
well as an intensive research and development, the company has created their first drycutting floor saw model Dicorona. Driven by
the goal of steady innovation
and customer focus, Wakra
has perfected and adapted
the dry cutting process, over
the last 25 years, to satisfy the
needs of the operator.
In the Wakra dry cutting
process, the dust, which is
generated while cutting the
joint, gets aspirated with a
high performance aspirator
and filtered by a double-cyclone system. The dust will be
automaticially collected in a
bucket and can be depolluted
very easily. Even though, the
dry cut is until now only possible in asphalt it
leads to several advantages for the operator.
• No contamination of the road
• Faster construction management
• Faster street release
• No disposal costs
With a wide range of electric and fuel-driven

floor saws for wet and dry cutting, Wakra is
laying their focus on a great agility, easy handling and a long lifetime. The latest developement of Wakra are the dry cutting machines
Dicorona 273 at 17 kW and Dicorona 473S
at 34 kW, which have more power according
to the cutting process and the aspiration. In

Your partner in Demolition!

Rotar Sorting/Demolition Grab (RG)

Rotar Pulverizer (RDP)

the division of electric floor saws, Wakra is
going to release a very compact machine,
which is driven by an 11 kW electric motor.
The machine will be presented at the BeBosA
is self-propelled and suited for saw blades up
to 900 mm in diameter.

www.wakra.com

Your Attachment Supplier
T +31 (0) 38 385 5471 | E-MAIL INFO@ROTAR.COM | I WWW.ROTAR.COM
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For efficient

demolition!

• Reduce the number of machines on the site
• No staff around the machine during tool changes
• Increased productivity
• Lightning fast change of hydraulic attachments
• Reduced transport costs
• Always the right attachment for the job
• Eliminates oil spills
• Protected hose run
• Increased profitability
• Improved safety

www.oilquick.com

Freeley chalks
up £1m of school
contracts
In the UK demolition contractor J Freeley has
chalked up £1m of school contracts in less
than two years with the completion of its
latest project. Freeley demolished the former
Stamford Community High School in Ashton
under Lyne, Tameside, Greater Manchester, its
sixth contract in the sector since spring 2012.
Manchester-based Freeley’s client was
Inspiredspaces Tameside, a company set up

to deliver the government’s Building Schools
for the Future programme in the borough.
Freeley completed the project in 18 weeks,
a fortnight ahead of schedule. “Education
is a strong growth sector for the business
and we are delighted to have successfully
completed another major contract for a key
public sector client,” said Freeley managing
director John Freeley.

Four buildings were demolished as part of
the scheme, with only an electricity sub-station
retained on the site. Restrictions covered the
protection of cables from the sub-station, and
the monitoring of noise.
Freeley had 12 people on site and mainly
used mechanical means to demolish the buildings, with some hand demolition carried out
using a Genie Z45-25 cherry picker to separate
the live sub-station from one of the blocks.
Excavators with selector grabs and pulver-

isers were used for most of the dismantling
while a 50t excavator with a shear was used
on the steel framed buildings. The excavators were a Kobelco 480, a Komatsu 210, a
high-reach Hitachi EX270LC and a Cat 320.
A Pegson XR400 crusher was used to crush
concrete and masonry on site, which produced
15,000t of recycled aggregate. Freeley also
removed 34t of asbestos materials from the
site before starting the demolition.

www.jfreeley.co.uk

Leading quarry operator places
trust in Chicago Pneumatic
International construction equipment manufacturer Chicago Pneumatic has, for over
eight years, been playing a major role in
helping one of India’s leading producers of
manufacturing and plastering sand, Matha
Granites, expand its quarrying operations in
India’s Kerala district.
Matha Granites, established in 1988, has
recently mechanised its quarrying operations
by introducing breakers, excavators and sand
making machines and opened a further quarry
in the Kuruppampady Perumbavoor region.
Matha Granites’ successful relationship
with CP started in 2005, when the company
purchased its first CP1150 hydraulic breaker.

With over 8,000h service, the breaker proved
a great fit for the company, paving the way for
the purchase of other CP products. “Ever since
we bought the CP1150, which was our first
breaker, we’ve had a close and very productive
relationship with Chicago Pneumatic,” said
Matha Granites engineering manager Mr
Pauly. “Over the years, we’ve bought a lot of
our key equipment from Chicago Pneumatic
and have always been extremely happy with
the quality of the products and after sales
support provided. ”
As one of the first CP hydraulic breakers
to be operating in India, the CP1150 was a
breakthrough for CP and helped the brand

gain a reputation across the Kerala quarrying
industry. Matha Granites has been instrumental in providing positive references for
the brand and its product performance across
the region. “We have no hesitation in ordering
Chicago Pneumatic products, especially when
they told us that all the machines supplied to
India are upgraded to suit the tough operating conditions that are so common in our
country,” said Pauly.
In 2007, Matha Granites acquired a
CPS325 air compressor, which was followed
by a CPS400 air compressor four years later.
In addition, it has recently purchased a model
from the CP range of RX medium size hydraulic

breakers. With a novel design featuring only
two moving parts, RX breakers ensure easy
maintenance, long service life and quiet
operation. Other key features include hybrid
technology, that ensures optimum energy
transmission from the piston to the working
tool, a power booster, that harnesses recoil
energy to enhance percussive performance,
and a breaker box guiding system that minimises recoil forces so that there is less strain
on the carrier, operator and breaker.

www.cp.com
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Cangini at Conexpo!
The Italian company Cangini will introduce at
Conexpo the TC cutting head, for use in heavy
conditions and suitable for the multi-functional requirment for earthmoving machines. “This
new line is the natural evolution of the first DZ
cutting head series that we produce for years
with great success,” said Cangini operations
manager Davide Cangini. “Thanks to the TC
line, this range gains a high profile in terms of
reliability and endurance, addressing specific
and technically advanced markets.”
The application range for the eight versions in the TC series includes host machines
from 1.2t to 14t. The TC cutting head also
provides a front version to be applied on
skid steer loaders and telehandlers with
lateral movement as standard and vertical
and horizontal floating system adjustable
up to +/- 10°.
The Cangini screening bucket is another
product dedicated to the on-site recycling of
the aggregates. The hydraulic screener has
rotary knives that allow an accurate selection
of the resulting materials from demolition
and excavation and the mixing of the soil
with peat. “The most recent series has been
in production for about three years,” said
Cangini. “The patent, registered for the whole
of Europe, provides interchangeable screens
that allows operators to get different aggregate sizes after sieving from the standard
0.2 to 0.35mm to very fine grain such as 0.6
to 0.8mm.”
Cangini was established in 1990 and is
located in Sarsina, Romagna. After making its
name initially as a manufacturer of buckets
and quick coupling systems, the firm now has
a range of implements for machines from 0.6t
to 14t in the areas of construction, agriculture,
recycling, demolition and road, park and
garden maintenance.
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SMOPYC in Zaragoza

The preparations are well underway for the SMOPYC 2014,
which is to take place at the
Zaragoza Exhibition Centre
from 1st to 5th April this year.
The main associations in the
sector are to attend the show,
completing the agenda of parallel activities, including the
organization of reverse trade
missions from international
markets such as the United
Arab Emirates, India, Mexico,
the Russian Federation, Belarus, Turkey and Iran.
As in previous years, Smopyc 2014 has the support
of the main associations and companies from the sector, helping to ensure the success of this year’s event
through their active participation. The associations
are putting the finishing touches to their programs
of meetings and assemblies, technical conferences or

product presentations, all of which are to form the
agenda of alternative activities at the Trade Fair.
The organization of reverse trade missions with
international buyers visiting the trade fair, which is
traditionally organized by the Spanish Manufacturer’s
Association Construction, Public Works and Mining
Machinery, (Anmopyc) to play a significant role in
this agenda.
Among the associations to have confirmed their
full cooperation with Smopyc are all those forming
part of the Construction Trade Federation and those
belonging to Confalq.

SMOPYC, the gateway to exporting
Reverse trade missions are instruments that strengthens the internationalization of Smopyc, which has
continued to grow over recent years into one of the
most important trade fairs in its sector in Europe. The
main objective of these reverse trade missions is to
promote the potential of Spanish construction, public works and mining machinery abroad and to offer
guests the opportunity to hold interviews with Spanish
manufacturers and visit Smopyc. The guest companies
are from countries in which the markets offer a high
level of commercial opportunities within the sector.
In all cases, they either correspond to countries with
a solid track record in the sector or countries worthy
of attention, not only for their size but also for their
stability and potential.
As sources from Anmopyc have confirmed, distribution companies, importers, representatives and
certain construction companies are to be invited to join
these reverse trade missions, primarily from Mexico,
Chile, Colombia, Peru, Panama, Uruguay, Guatemala,
Saudi Arabia, Qatar, the United Arab Emirates, Leba-

non, Jordan, Bahrain, Oman, Morocco, Algeria, Brazil,
Ecuador, Indonesia, Malaysia, the Russian Federation,
Belarus, Turkey and Iran.

Open markets for Spanish companies
The most interesting markets from a Spanish business
viewpoint are those undergoing significant development in the sectors of interest, as well as those in which
the local production does not have the same capacity
and experience as that offered by Spanish companies, as
may be the case in Algeria, Colombia, Chile or Russia.
“Due to their cultural proximity, the most receptive markets have always been those in South America,”
said Anmopyc managing director, Jorge Cuartero.
“However, we have seen that Spanish products
are very well accepted in Middle Eastern countries,
despite the strong competition from Turkish and Asian
companies, and these are priority markets for Spanish
companies. A great many infrastructure and building projects are underway in countries such as Saudi
Arabia, Qatar and the United Arab Emirates. Don’t
forget that Qatar is to host the World Cup 2022 and
barely a month ago Dubai was chosen as the site for
World Expo 2020”.

Exports account for 80% of turnover
According to data from Anmopyc, exports currently
account for around 80% of turnover for companies in
the sector. Last year, over EUR 1 bn were invoiced in
products sold outside Spain. The forecast for forthcoming years show a similar panorama and exports are to
remain at between 80% and 90% of our companies’
turnover.
According to different forecasts, recovery of European construction in 2014 will not be overwhelming,
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Competitiveness as a recovery factor

Stoian Markov, the chairman of the Smopyc 2014 Organizing Committee

but no more relapses are expected. In fact, slow European recovery will be seen and this will be the first year
in which the recession will be down to single figures in
terms of production in the Spanish construction sector.
The European construction sector remains cautious with regards to indicators of improvement foreseen for 2014, fearful that this could be yet another
temporary phenomenon such as that recorded in 2010
and 2011. Part of this scepticism is due to the data
recorded in 2013 (-3.0%). In view of this, growth
expectations are set at 0.9% for 2014 and 1.8% for
2015, with a tendency to speed up in 2016.

Despite the fact that the diagnosis for the sector remains not overly favourable, some signs are emerging
that the recovery has started, all be it slowly. It seems
clear that increasing competitiveness and exporting is
essential in paving the way for leaving the financial
crisis behind. Together with this, work in innovation
will be essential for ensuring sustained increases in
productivity. The sector is also waiting for a general
economic recovery, signs of which are already becoming
clear both nationally and at European level.
“We believe that this “atypical” cycle has already
passed and that the sector will adapt to the levels of
improvement of the general economy. In fact, the first
signs of movement in this direction have already been
seen: the Spanish economy has become more competitive, which in my opinion is essential on the road to
recovery,” said Smopyc 2014 organizing committee
chairman Stoian Markov.

The challenge of internationalization
Internationalization is a very important stage in the life
of any company wishing to grow, as it ensures greater

resistance and strength to sudden changes in national
and regional economies. It is therefore also very important to handle the process correctly, as entering markets
on the wrong footing could close doors for a very long
time. In his work as director for Southern Europe for
the company Hidromek, Markov has experienced and
is aware of the internationalization process from start to
finish. He recommends the following to ensure success:
•
•

•
•
•
•

Select the regions for internationalization
by priority.
Be extremely familiar with the requirements of
clients, regional regulations and economic
conditions
Select partners or strategic collaborators
carefully.
Ensure the after-sales service correctly
Make sure the workforce is mentally and
professionally prepared to take the leap.
Promote the brand and the products to
potential clients.

WWW.ADAMAS.PR0
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Earthmoving equipments, recycling, maintenance of
greenery, demolition machines, road maintenance.

commerciale@canginibenne.com - www.canginibenne.com

Offline
Linking

Even though the Italian
market is not as dead
as Spain or Greece, the
decline is remarkable.
In a situation like this,
Italian suppliers are
left with no choice but
to increase exports.
And this is the goal
that Parma-based Cuts
Diamant has set for itself. Andrei Bushmarin
reports.

Experience

Parma is famous for a lot of things: the University, one of the
oldest educational institutions in the world, magnificent palazzos and exquisite churches and, of course, its rich gastronomic
tradition. But there is more to the province of Parma than just
beautiful landscapes and gourmet cuisine. It is a home to many
businesses, including the diamond tooling industry and Cuts
Diamant is one of its most established companies.

Started out as re-seller
Cuts Diamant’s founder Roberto Fontanesi started to deal in
abrasive tools in the mid 1970s. It was not long before he came
across diamond blades and immediately recognised the potential
of the new technology. The 1970s and 1980s were the time when
the diamond tooling industry was developing rapidly. Demand
was voracious, yet supply was scarce. Fontanesi lost no time in embracing the new business opportunity, first as a re-seller. Shortly
after he entered a partnership with a local manufacturer that specialised in diamond tools for stone processing. But Fontanesi had
his sights set on the construction industry, and together they set
about developing diamond consumables for these applications.
The year was 1983, and Cuts Diamant was born.

Blade runners

Stefano Bertani, Export Manager
at Cuts Diamant.

At the outset, the fledgling manufacturer, with only five employees, focused on making diamond blades for cutting concrete and
asphalt. It took a few years for the new brand to win recognition,
but once that was achieved, business took off and kept going
until the 2008 recession. Towards the mid 1990s, Cuts Diamant
expanded its product range with core bits and, two years later,
with masonry and floor saws. This allowed the company to
boost its market share by 20%. The growth was fast and steady
throughout the 2000s and, by the time the crisis struck, the
company had 28 employees and manufactured some 100,000
pieces of diamond tooling and 1,500 machines a year, with most
of the products sold domestically. But the global crunch made
the Italian producer to drastically change its plans.

Survivors
To navigate through the crisis, Cuts Diamant instigated a major
overhaul of its business practices. It almost halved the number
of employees, streamlined the manufacturing process and shifted
its focus towards international markets. Although about 60%
of the company’s output is still sold in Italy. Cuts Diamant has

Cuts Diamant management team (left to right): Roberto Fontanesi, the
Director Mario Cavazzoni;
set a goal to increase export to the same figure within two years.
Currently, the manufacturer supplies its diamond tools and
machinery to over 40 countries, with France, Spain, Germany
and Austria being its biggest markets in Europe. The company
has also established a strong presence in North Africa and the
Middle East.

Constrcution prioritised
With a burgeoning quarry industry, Italy teems with suppliers of
diamond consumables for stone cutting. Cuts Diamant, on the

To the left: Masonry and floor saws are another core competence of Cuts Diamant.

78 PDi • Issue 1 • January - February 2014
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est equipment is the masonry saw MT 750 for cutting concrete
and stone blocks, which accommodates blades of up to 750mm.
Laser-welded wall saw blades with positioned diamond, floor
saw blades for green concrete and a new range of floor sawing
machines are in the pipeline.

Technology-savvy team
Despite being one of the oldest and venerable toolmakers in
Italy, Cuts Diamant has a vibrant and forward-thinking team
of professionals. They appreciate the importance of the Internet
and strive to maximise its capabilities. The company’s website
features 10 language options for foreign customers to navigate
and is continuously updated. “An attractive and well maintained
website is like a nice booth at a trade show, but unlike a real booth,
is open for customers all the time,” said Cut Diamant export
manager Stefano Bertani. Besides the website, the company is
listed in every business directory and has its profile on all the
popular social networks.

Aiming for new markets

founder and the owner, Export Manager Stefano Bertani and Managing

other hand, is one of the few that have prioritised construction
since day one. Its range boasts enough products to satisfy contractors with small diameter core bits and floor saw blades up to
1.6m wall saw blades. The company’s core competence, though,
is diamond blades for concrete and asphalt cutting.
The latest additions include asphalt blade EC 715, with
15mm segments, and the EC 620, available with both standard
and turbo segments. The company believes in the benefits of the
positioned diamond technologies, and it has recently introduced
such core bits into its portfolio. On the machinery side, the lat-

– a town in the province of Parma where Cuts Damant is based.

Being a small company does not prevent Cuts Diamant from
thinking big. The manufacturer believes that the balance of power
in diamond tools is shifting from Europe and US to Africa and
South America. It is these markets, along with some Eastern
European countries like Russia, that Cuts Diamant plans to
penetrate in the short to medium term. It already has North Africa
covered, but the continent is huge and the business opportunities are almost limitless. A small company’s big advantages are
short lead times and flexibility, and these are the strengths that
Cuts Diamant plays on to survive and prosper in such a fiercely
competitive environment as diamond tools. These qualities also
make the company a reliable OEM manufacturer. At the moment
private label manufacturing accounts for 35% of the company’s
export turnover, and Cuts Diamant looks to boost this figure in
the near future. Another short-term priority for Cuts Diamant is
to enter the plumbing and installation industry. To get a foothold
in this business, the company is going to exhibit at the MCE trade
show in Milan in March. But the company is pining its hopes
on the Internet, rather than trade shows, in reaching out to its
customers. “Exhibitions are still very important in the areas where
the Internet is not yet omnipresent, but anywhere else the best
way to reach your target audience is to get online,” said Bertani.

www.cutsdiamant.com

A Cuts Diamant blade in action.

Diamond blades
for concrete
and asphalt and
core bits are
Cuts Diamant’s
main expertise.
The first picture
above shows CD
802 – currently
Cuts Diamant’s
bestselling
product.
Issue 1 • January - February 2014 •

PDi 79

Ramtec pulls
an Italian job
Since last November, a screening bucket MM104 Multimaster
from Ramtec’s Robi range has
been operating on a recycling
site near Florence, Italy.
Andrei Bushmarin reports.
In the past few years, the Italian market has become
very important for Finnish attachment specialist
Ramtec. Sales, particularly of the screening buckets
Multimaster, have been steadily increasing through
the efforts of its Italian dealer CAME.

Exclusive dealership
CAME has been manufacturing earthmoving attachments since 1970. The company operates a 6,500m2
facility in Noventa Vicentina, where it produces
buckets, front shovels, forks and quick couplers. It
was at Bauma 2010 that CAME, looking to expand its
business, approached Ramtec and was appointed the
exclusive dealer for Ramtec attachments in Italy later
in the year. Both companies see their partnership as a
win-win, because CAME, thanks to its manufacturing
expertise, is able to contribute to the development

process by suggesting design improvements. However,
the company’s main forte lies in knowing exactly what
Italian users want and how to market and sell Robi
tools to them.

Multifunctional
According to Ramtec sales and marketing director Benjami Pitkasalo, Multimaster screening buckets outsell
other Robi attachments in Italy. Fitted on an excavator,
wheel loader, backhoe or a skid steer, screening buckets
are used for primary selection and separation of natural
materials. Screening buckets are multifunctional tools,
equally suitable for separating materials as different as
soil, demolition debris, turf, sand and compost. One
such bucket, a MM 104 Multimaster, which fits 16t to
24t excavators, was sold by CAME to Florence based
demolition and recycling contractor Societa Incisana
Sabbia in June 2013.

Ramtec passed the test
Founded in 1964 by Giovacchino Baldi, SIS is now
run by his son Roberto. Before choosing the MM
104 Multimaster, the contractor had tested several
screening buckets from various suppliers. The MM
104 Multimaster was chosen, as according to Roberto
Baldi, the bucket is very productive yet low-noise and,
due to the in-house developed gearbox, needs no daily
maintenance. The ease with which axels can be changed
and replaced makes a real difference on the job site.
SIS first tried the MM 104 bucket in a scrap yard
to screen a batch of waste, prior to it being sent to

The MM 104 Multimaster bucket in action.

an incinerator plant in Germany. Satisfied with its
performance, the contractor went on to use the bucket
on various recycling projects, including the Florence
site. Baldi, who is a skilled excavator driver, said that
he could not achieve the same level of productivity
of 50m3/h with other buckets. He points out that
the MM 104 Multimaster is particularly efficient
when recycling wet and claylike materials. Its further
advantages include the possibility to separate blocks
and stones of certain size and, if necessary, to mix different materials. The bucket has already clocked up
some 300h on the job.

www.ramtec.fi

From left to right, Ramtec sales and marketing director
Benjami Pitkasalo, CEO at Came Roberto Dovigo and
owner at Societa Incisana Sabbia, Roberto Baldi.
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Contractors honoured at WOC

The World of Concrete exhibition is the perfect
venue to showcase some of the most innovative
and successful projects completed by members
of the Concrete Sawing and Drilling Association in the past year. On 22 January the CSDA
hosted the first Concrete Openings Awards
Ceremony at booth C4435 in the Las Vegas
Convention Centre. WOC visitors and members
of the industry media joined the CSDA to celebrate with the winning contractors. They are:
ABC Concrete Cutting South Florida/ 		
Industrial Renovation
Cutting Edge Services Corporation
Constructions Solutions
Infrastructure Renovation
Miller’s Pro-Cut
			
Roads, Bridges and Airports
MMG Industrial
Building Construction

The Concrete Openings Awards Programme
has been created to showcase the best job
stories covered in CSDA’s official magazine
each year and recognize the contractors who
did the work. There were 16 job stories split
into four categories and put before a panel of
judges. The panel scored each job based on
its pre-planning, use of innovation, degree of
difficulty and quality requirements. The project
with the highest score in each category was
declared the winner. Displays featuring details
and images from the four winning projects were
on show during the awards ceremony and for
the remainder of the exhibition.

“World of Concrete brings together the
best the concrete industry has to offer, so it
is a fitting place for an awards ceremony that
highlights the ‘cream of the crop’ of cutting,
polishing and imaging jobs,” said CSDA executive director Patrick O’Brien. “Our members are
specialists in their field who recommend the
best techniques and equipment for a particular
job and perform the work. The innovation
and problem solving skills displayed by these
award winners are deserving of recognition at
an international event like World of Concrete.”

leadership. The Convention also included presentations from former US Secretary of Energy
Dr. Stephen Chu who spoke on innovation
and energy. There was also an explanation of
the Affordable Care Act and a look at NDA’s
new member resources programme. There
was also a Leadership Training Programme for
key personnel.

COMPACT
RELIABLE
POWERFUL
Meet us at
booth 1587

Affordable Care Act Decoded at NDA Convention

In the US the new Affordable Care Act, and
its implications to small and entrepreneurial
businesses, was analyzed by Jennifer Berman,
a labour and employment attorney, during the
National Demolition Association Convention
on 22-25 February at the Mirage Hotel, Las
Vegas. Business leaders gained an insight into
the impact that the new Act will have on small
businesses in the US during a presentation
titled ‘Understanding Obamacare: Making
Sense of the Affordable Care Act.’ Jennifer
Berman, with the Philadelphia law firm
Venable, provided compliance strategies for
employer-sponsored medical benefits plans
under the new health care rules. She focused
her presentation on the special needs of small
business and entrepreneurial companies. “We
want our members and other professionals
who attend our convention to know what
they need to do to fully comply with the new
rules and regulations,” said NDA executive
director Michael R. Taylor.

demolitionassociation.com

Decontamination Institute
at DCONEX

SOMETHING BLUE IS COMING SOON
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Review of Waste
Policy and Legislation

The European Commission is working on
the review of waste policy and legislation.
The results of this review will be presented
in 2014 and will cover the list of waste and
of the hazardous properties. This review will
cover the following three elements:

Spotlight on business building

Two experts from FMI, a provider of research
to the construction and demolition related
industries, hosted educational sessions on
identifying growth markets over the next five
years and building company talent at the
National Demolition Association Convention,
the world’s largest exposition of demolition
products and services, held at the Mirage
Hotel, Las Vegas on 22-25 February. FMI senior
consultant Grant Thayer, spoke on ‘The Current
State of the American Construction Industry.’
This was followed by Dr. Shirley Ramos, who
gave a talk entitled ‘Building Your Talent Pool
for Future Growth.’ Now that the industry is
beginning to heat up, there will be a battle for
top talent, according to Dr. Ramos. She armed
delegates with strategies to retain and recruit
the best employees and also examine training
and education trends, and innovations that can
maximize employee performance and promote

January. The EDA presented the European
Decontamination Institute, with an introduction to the activity of hazardous waste removal
and the legal framework coming up.

The DCONex congress trade fair is a show
dealing with hazardous substance management as well as remediation and renovation.
This event is a highly specialized industry fair
focused on pollution management and restoration of contaminated sites. Together with
the Deutscher Abbruchverband te European
Demolition Association was present at the
event held in Essen, Germany, on 15 to 17

1. A review of key targets in EU waste legislation, in line with the review clauses in the Waste
Framework Directive, the Landfill Directive and
the Packaging Directive.
2. An ex-post evaluation of five of the EU
Directives dealing with separate waste streams:
sewage sludge, PCB/PCT, packaging and packaging waste, end of life vehicles, and batteries.
3. An assessment of how the problem of
plastic waste can best be tackled in the context
of the current waste policy framework, based on
the publication of the Green Paper on a European
Strategy on plastic waste in the Environment.

The objective is to lay the ground for
more effective design of waste legislation
that promotes further the principle of the
waste hierarchy to remove ambiguity and
improve legal certainty. This should make
legislation clearer, more effective and more
easily enforceable. The European Demolition Association, together with its National
Demolition Associations, is actively involved
in the review process, and this will be one of
the key focuses for the work programme of
the association in 2014.

The Targets Review Project
The Targets Review Project has been commissioned by DG Environment at the European
Commission. The project seeks to review key
targets under the Waste Framework Directive,
the Landfill Directive and the Packaging and
Packaging Waste Directive. The basis for the
review of the targets is twofold. On the one
hand it is to respond to the review clauses set
out in the Directives and, on the other, to bring
these targets in line with the Commission’s
ambitions of promoting resource efficiency
and reducing greenhouse gas emissions. In
recent years the Commission has published
a number of Communications, which give a
clear orientation for this exercise:
• The Resource Efficiency Roadmap including
2020 aspirational targets.
• The Raw Material Initiative highlighting the
importance of recycling to ensure safe access
to raw materials.
• The Report on the Thematic Strategy on Waste
Prevention and Recycling summarising progress
thus far, remaining challenges and proposals
for the future.

In order to simplify and modernise
European waste legislation, the Commission
has conducted a study on the review of the
European List of Waste and the hazardous
properties. The study has provided information
on the implementation of the LoW, proposing
amendments of the LoW and assessing the
impacts of those amendments.
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