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Words from the IACDS President

Enough with old ways of thinking
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�ere was a piece in �e Times (of London) 
recently saying that the UK was desperately 
short of ‘brickies’ and ‘sparks’. To translate, 
there is a crisis in construction when it 
comes to finding people to meet the need 
for more houses and improved infrastruc-
ture. I have absolutely no doubt that my 
fellow diamond drillers and concrete 
sawers around the globe will identify with 
that because it’s proving to be very difficult 
to hire people who want a career in our 
fantastic industry.

At D-Drill alone, we need around 20 
to 30 new drillers over the next couple of 
years to meet our ambitious growth plans 
but it’s going to be a huge task to find them.

I’ve spoken to and read comments 
from fellow companies around the world 
and the problem is one that we are all seeing 
and feeling. �ere are some fairly simplistic 
commentaries out there for where the root 
of the problem lies but we are going to 
have to overcome that for the good of the 
industry globally. 

I certainly feel this should form part 
of the IACDS association’s vision over the 
next couple of years. We may not come up 
with all the answers during my two years as 
president but I would like to handover in 
a couple of years with a clear path towards 
solving this huge issue.

If we allow ourselves to get bogged 
down in old ways of thinking: ‘why should 
I train someone if another company is going 
to come to pinch them off me when they 
are qualified?’ or ‘young people today don’t 
want to come and do a dirty construction 
job’, then we will have lost before we have 
even started.

Yes, we do run the risk of training 
someone up and then seeing them go else-
where but that’s true in every industry and 
if we take that attitude, diamond drilling 
and concrete sawing will end up dying a 
slow and painful death.

As an industry, if we think collectively, 
by training the next generation of people it 
will be to the benefit of the whole sector.

And, yes, maybe there are some young 
people out there who have, because of years 
of negativity around construction and the 
specialisms that surround it, been put off 
coming into this industry as a career.

In the UK, and I know this is the case 
elsewhere too, it’s been the case too long 
that youngsters have been encouraged from 
school to college to university and then into 
an office job.

Of course, I am generalising but the 
statistics bear out that there is some truth in 
what I am saying – otherwise we wouldn’t 
have the crisis in numbers that we are facing.

We need 400,000 more people in con-
struction in the UK alone to meet Govern-
ment targets on housing and infrastructure 
so that figure must be well into the millions 
when we look worldwide. 

So we have to look at a positive solu-
tion to this issue and I certainly believe that 
we, as an association, have a duty to look 
at this problem and tackle it head-on in the 
coming months and years.

As I said above, this should form part 
of the vision of where we want to take the 
association and, indeed, are whole industry 
over the next few years. How we improve 
the image of construction and its many 
specialisms is another part of that vision 
and will go hand-in-hand with recruitment. 
�e more respect for construction, the more 
chance we have of drafting in better people.

�erefore, we have to shout about 
what makes our industry great. I do my very 
best to do that in the UK by taking as many 
media opportunities that I can and speaking 
up for our wonderful world of work.

I would urge all my fellow members to 
make sure you are doing the same and make 
sure you share your positive news with this 
magazine as well as all of the exciting and 
different jobs you are doing. Furthermore, 
put yourself up for Construction awards 
in your own country as well as the IACDS 
Diamond Awards at Bauma next year.

Everything that we can do to promote 
our industry can only be a good thing for 
the long-term future!

Please contact me if you have any 
thoughts on the vision for the future at 
juliewhite@d-drill.co.uk 

Julie White, President of IACDS

Dear Readers
Well, summer is over at least it is here where I live in Sweden, which has been the 
worst summer in years. But as they say; “�ere is nothing wrong with the weather. 
You just need to wear the right cloths”. Now to something completely different and 
to people that has far more to worry about. According to the current situation in 
Syria it is believed that about 20M people are fleeing from their homes. �e major-
ity of them are still in Syria, but many are making their way across Europe. Some 
does not even reach mainland Europe. I think many of you have seen the terrible 
picture of the three-year-old boy dead on a beach in southern Europe. Many of 
these people have used their last savings to buy their transportation with the help 
of illegal traffickers to bring them to Europe in trucks and unstable vessels. But 
still these traffickers are the only ones that actually help these people to leave an 
even more dangerous situation in their home country. 

Along with an increasing movement of groups of people from danger areas 
around the world and in particular from countries like Syria, Iran, Iraq and Af-
ghanistan, many European countries experience a growing level of xenophobia. We 
could call it racism, but in all cases it is not really racism but it is a fear of loosing 
jobs, traditions and not recognising our old countries anymore and our habits. I 
think it is nonsense. Right now European countries have a collective responsibility 
to help the fleeing people from Syria and we do have room for them. In Sweden 
we need young people to help build this country. �e world is moving in another 
direction. And we can no longer think just about our country and us. “We must 
open our hearts to the world”, like the former prime minister of Sweden, said 
which is believed to have partly led to his party loosing the election. But that is 
exactly what most countries in Europe have to do now to ease the problems for 
the people of Syria. 

To go back to where I started about the bad summer weather in Sweden, 
maybe 8 000 refugees that are one their way to Sweden care what kind of weather 
we had this summer. �ey don’t even care about the weather at all. �ey just want 
to find a safe haven. 

Big movements of people have happened many times before, so it is not new. 
Just another example, between 1850 and1920 when the Swedish people fled pov-
erty in Sweden that otherwise would have killed many. Swedes fled and were not 
persecuted. Around 1850 to 1920 Sweden had a population of 3.5M to 5.5M and 
over 1.5M immigrated mainly to the US. Maybe that gives us some perspective. 

Well this editorial was not at all about concrete cutting and demolition. But 
to connect to our industries maybe we can help some of the refugees. We need 
more people and in particularly more young skilled operators that can take our 
business in to the future.

All they want 
is a safe haven
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Words from the EDA President

Decontamination 
of hazardous waste

Pilar de la Cruz, EDA President, VD 
Voladuras Demoliciones y Desguaces 
SA, Spain

Asbestos is not just a hazardous material 
it is also the most recognizable hazardous 
waste stream in Europe. With legislation 
to remove asbestos, the activities for 
decontamination of hazardous waste 
has  started to be recognized in most 
of Europe.

�e collection of hazardous waste 
from industries is not new, as in many 
cases those waste streams are part of pro-
duction processes and are very controlled. 
But the removal of hazardous waste from 
structures and the decontamination 
of those structures, as it is done with 
asbestos, became widely known with the 
asbestos decontamination regulations.

Even though the decontamination 
industry removes tons of asbestos every 
year, there is still much to be handled 
in the European Union. But asbestos is 
just the tip of the iceberg, as many other 
types of hazardous waste are identified 
every day on demolition, construction 
and renovation activities. But those 
hazardous waste streams, such as PCB 
other persistent organic pollutants, lead 
and many others, do not have specific de-
contamination or removal regulations. In 
some cases, there would be some kind of 
regulation for the Occupational Exposure 
Limit Values, but nothing on how it has 
to be identified, removed and handled.

With this scenario, and taking into 
consideration that each hazardous waste 
may require a different decontamination 
protocol, very little has been done in most 
European countries, although there are 
some exceptions.

The European Decontamination 
Institute is organizing the first European 
Decontamination Forum to promote the 
debate about decontamination activities 
and those non-identified hazardous waste 
streams. �ere is an urgent need to tackle 
this issue, either with legislation or with 
decontamination standards that are rec-
ognized internationally.

We invite all the related stakeholders 
and EU Officials to get involved in this 

debate, and to participate in the EDI 
Forum 2016. www.decontaminationin-
stitute.org/forum 

If you are interested in getting 
involved or have some feedback please 
contact EDA at: 
www.europeandemolition.org

Pilar de la Cruz
President of the European 
Demolition Association

About EDA
The EDA was founded in 1978 and is the leading plat-
form for national demolition associations, demolition 
contractors and suppliers. The EDA has a strong focus 
on developments in Europe, which are of interest to the 
demolition industry.

info@europeandemolition.org 
www.europeandemolition.org
 

EDAEDA

Volvo appoints new senior vice president 
Volvo Construction Equipment has ap-
pointed Bill Law to the post of senior vice 
president, corporate communications. He 
will be responsible for leading the develop-
ment, coordination and delivery of Volvo 
CE’s corporate communication strategy 
both internally and externally. Based at the 
company’s global headquarters in Brussels, 
Belgium he will replace Klas Magnusson, 
who will retire after more than 17 years 
of service.

SANDVIK APPOINTS DISTRIBUTOR FOR BENELUX
Sandvik Construction has appointed Lutze 
Conveying, part of the Lutze Group, as its 
new distributor for stationary crushing and 
screening equipment throughout the Benelux 
region. Lutze Conveying, which has seven 

workshops, throughout Benelux, will not 
only be supplying a comprehensive range of 
crushing and screening products, but will also 
be providing full aftermarket care, spare parts 
and dedicated customer service.

Three in a row for CDE
Washing plant and equipment manufacturer 
CDE Global scooped the Managing Talent 
Award for the third year in a row at the Irish 
News Workplace & Employment Awards at 
the Titanic Belfast exhibition and conference 
centre in June. CDE were one of 15 winners 
to be announced across a broad range of cat-
egories. “We’re obviously delighted to pick up 

the Managing Talent award and to win it for 
three consecutive years is an endorsement of 
the culture that exists within the organisation 
and our commitment to continue to give all of 
our people the opportunity for personal and 
professional development,” said CDE head 
of talent and organisational development 
Brian McCullough.

Chicago Pneumatic’s new 
distributor in Denmark 
Chicago Pneumatic has appointed Soroto 
Maskiner as its new distributor in Denmark. 
With almost 30 years’ experience in the con-
struction industry, the company will support 

CP’s growth in the Danish market and will 
distribute the full CP range of compaction 
plates, petrol and diesel-powered generators 
and concrete equipment.
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HYUNDAI ROLLS OUT 500,000TH 
CONSTRUCTION EQUIPMENT MACHINE 
Hyundai Heavy Industries, the world’s big-
gest shipbuilder and a leading construction 
equipment manufacturer has delivered its 
500,000th machine. 

The production record was achieved 28 
years after the company introduced its first 
excavator in 1987. Although the company 
started the business with 426 excavators in 
1987, it has emerged as a major player in 

the market with the broadest product range 
among Korean makers. 

HHI’s product lines include 1.5t excava-
tors, 30t forklifts, and Korea’s largest 120t 
excavators. The company recently announced 
its HX series excavator models.

HHI has been active in making inroads 
into global construction equipment markets 
with five overseas production factories in 

China, India and Brazil. HHI achieved $2.7bn 
(€2.4bn) in global sales in 2014 and this year 
the company’s target is €2.7bn.

 “We will continue to introduce new mod-
els with improved quality and performance 
and solidify our position as a reliable maker 
in the international construction equipment 
market,” said HHI construction equipment 
division chief executive Mr. Rhee. 

New regional office for 
French Hitachi dealer
The Hitachi Construction Machinery dealer 
Teramet in France for Rhône-Alpes, Franche- 
Comté and parts of Burgundy, has opened its 
fourth site, lin Chevigny St Sauveur. Teramat’s 
new premises will serve the areas of Côte d’Or, 
Jura, Doubs, Saône et Loire and Haute-Saône. 
The site includes a 200m² workshop and an 
office for meetings with customers.

Sandvik appoints 
dealer for Norway
Sandvik has appointed Fredheim Maskin as 
its distributor for the full Sandvik Construc-
tion range of mobile crushing and screening 
equipment in Norway. Fredheim Maskin, 
with its headquarters in Spydeberg, will also 
provide full aftermarket care, spare parts and 
dedicated customer service.

CDE Global ranked one of 
the fastest growing UK companies 
CDE Global has been ranked one of the 
fastest growing companies in the UK by the 
Investec MidMarket 100 for the second time. 
This biannual ranking report is made up of 
the fastest-growing private companies in 

the UK with a minimum turnover of £10M 
(€13.7M). The global supplier of washing 
equipment for quarries and mines is one of 
just six companies from Northern Ireland to 
make the list.

Terex Trucks appoints 
dealer in Northern Ireland
Terex Trucks has appointed Sleator Plant, 
based in Newtownabbey, as its dealer of 
rigid and articulated dump trucks in Northern 
Ireland. Sleator Plant, which is part of the 
Ballyvesey Holding group, specialises in the 
supply of machinery to the construction and 
material rehandling sectors. Sleator has a 
strong partnership with sister company TDL, 
a key Terex Trucks dealer in the UK.

LIUGONG OPENS 
GLOBAL R&D CENTRE
The Chinese construction equipment manu-
facturer, LiuGong has opened its new global 
Research and Development Centre in Liuzhou, 
underlining the company’s long-term commit-
ment to innovation and future technology. 
The initiative will expand the company’s R&D 
capability with a state of the art testing 
platform and modern manufacturing plant, as 
well as the 1,000 plus quality technical team.

LIEBHERR’S NEW 
LOGISTICS CENTRE
Around 1,000 guests attended the open-
ing ceremony of the Liebherr Group’s new 
logistics centre on 19 June at Oberopfingen, 
Germany. The 47,000m² logistics centre is 
the new central hub for supplying Liebherr 
customers around the world with spare 
parts for wheeled and crawler excavators, 
wheel loaders, crawler tractors and other 
earthmoving machines.
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Wentworth appoints 
new director
In the UK the Wentworth House Partner-
ship, which is part of Keltbray Group and 
an engineering design consultancy, has 
appointed Tim Lohmann as director based 
at the company’s head office in Esher, Surrey. 
Lohmann has nearly 30 years in the industry 
and is a long-standing director of The Tem-
porary Works Forum. This is a not-for-profit 
organisation, which Wentworth House was a 
founding partner, and aims to provide guid-
ance and raise the profile of the temporary 
works industry.

Sandvik Construction has appointed Tesim 
Makina KZ as its new distributor for Sta-
tionary Crushing and Screening equipment 

Sandvik appoints dealer in Kazakhstan
throughout the Republic of Kazakhstan. 
Tesim Makina will be supplying the com-
prehensive range of individual equipment 

and complete crushing plants, as well as 
providing full aftermarket care, spare parts 
and dedicated customer service.

Eight months into the year, the Hilti Group 
has posted positive sales growth in local 
currencies throughout all market regions. 
In Europe, sales were up 2.9 percent, with 
particular impetus coming out of Northern 
Europe while also some Southern European 
countries have shown signs of improvement. 
Due to the currently solid activity in the con-
struction sector, sales in Northern America 
continued to rise (+8.4%). In Asia/Pacific, 
sales were up 3.8 percent year-on-year. 
Despite a continued difficult environment 
in Russia and Ukraine, the Eastern Europe / 
Middle East / Africa region generated sales 
growth of 7.7 percent. Sales in Latin America 
grew by 6.8 percent.

“With a view to our main markets, North 
America stands out as doing particularly well. 
In Europe, given the persistently heteroge-
neous market situation, growth is satisfactory, 
although we do see further upside potential 
here. In other regions, our business is faring 
well despite a certain slowdown in economic 
momentum,” said CEO Christoph Loos in 
commenting the sales figures. 

Overall, sales grew by 4.9 percent in local 
currencies. Due to the negative exchange rate 
effect, sales in Swiss Francs dropped slightly 
by 3.2 percent from CHF 2,936 million to 

CHF 2,842 million, which was in line with 
expectations.

The ongoing strength of the Swiss Franc 
also impacted the company’s operating result 
and net income amounting to CHF 327 mil-
lion (-8%) and CHF 239 million (-12.3%) 
year-on-year, respectively. Nevertheless, Hilti 
continues to pursue its forward strategy 
and has used its sound financial basis to 
undertake further investments in the areas 
of distribution, product development and 
services. And with digitization gaining ground 
in the construction industry, Hilti is developing 
new software solutions that enhance interac-
tion with customers and render their daily 
job more efficient. As a result, R&D spend-
ing grew by 6.3 percent to CHF 152 million 
year-on-year, while headcount increased to 
22,780 (+3.8%).

“No doubt, the appreciation of the Swiss 
Franc does not leave us unaffected. However, 
we shall not deviate from our course and will 
continue to invest in strategically significant 
activities. While we are facing uncertainties 
in some markets and persistent exchange 
rate volatilities, we expect to be able to keep 
both operating result and net income at ap-
proximately the same level as last year,” CEO 
Christoph Loos said in his outlook.

HILTI ON TRACK DESPITE 
STRONG SWISS FRANC
 In the first eight months of the current year, the 
Hilti Group has grown sales in local currencies by 
4.9 percent. Sales in Swiss Francs decreased by 3.2 
percent. The company is confident to keep both oper-
ating result and net income at last year’s levels and 
to achieve the goals set for 2015.

International construction equipment manu-
facturer Chicago Pneumatic has appointed CE 
Rental OY as its new authorised distributor in 
Finland. With nearly 20 years’ experience in 
the Finnish rental industry and a wide service 
network covering the whole country, the 
company will support Chicago Pneumatic by 
distributing its range of RX hydraulic breakers, 
RC compactors, compaction plates and hand 
held hydraulic tools to customers seeking 
short or long-term hire options. 

“We had been looking for  prime prod-
ucts to widen our offering for a long time, and 
decided on Chicago Pneumatic, because it 
offers high quality, durable and competitively 
priced construction equipment”, said Kari 
Halmela, Product Manager at CE Rental OY. 
He added: “We have been offering Chicago 
Pneumatic products for about six months 
now, which have been very well received so 

far; with customer feedback being nothing 
but positive.”

CE Rental is a subsidiary of Mateko Oy, 
which imports, sells and distributes ground 
construction equipment. Their operation cov-
ers everything from repair and maintenance 
to spare parts and user instruction via their 
four workshops in Espoo, Pirkkala, Oulu and 
Seinäjoki and a country-wide service network. 
Founded in 1996, the company has a turnover 
of 22 million euros and a team of 30 employees.

“We are very pleased to be working with 
CE Rental Oy who will bring our tools within 
easy reach of customers in Finland,” said Ralf 
Majchrzak, Business Development Manager 
for Chicago Pneumatic in Scandinavia and the 
Baltics, “They have the skills and parts required 
to expertly maintain the equipment and ensure 
that the customers can make the most of their 
Chicago Pneumatic construction tools.” 

Chicago Pneumatic appoints new 
distributor to target Finnish rental market
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Since 1981, HSD has been the most qualified and competitive diamond tools company 
with wide-ranging products for construction and stone, state-of-art technology such as 
EDIA and high standard process, ISO 9001, ISO 14001 and oSa.

Hand HeldHand Held (fast cutting)Wall Saw
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“�e keyword for the design of the new 
2015 LP9-20 is productivity. All the new 
and previous features play together to 
create a hydraulic power pack that is both 
powerful and easy to use,” said product 
line manager Oleg Korobotchkine.

For instance the new design of the 
hood makes it easy for the operator 
to open and do maintenance without 
disconnecting the hoses.

Oil needs to be clean for hydraulics 
to be truly efficient. �e filter takes care 
of that. A filter indicator on the control 
panel shows when a filter change is due. 
It makes the 2015 LP9-20 more eco-
nomic, allowing users to switch filters 
at the right time.

To make sure there is enough oil in 
the system, the front panel has a sight 

glass. The easy-to-reach oil by-pass 
switch pauses the hydraulics without the 
operator needing to turn off the motor. 
It acts as a power pause-button allowing 
for quick tool change.

�e LP9-20 comes with a choice 
of power sources. �e LP9-20E has a 
5.5kW, 3x400V, 16A motor. It is the 
perfect fit for tunnelling and indoor jobs 
where exhaust fumes are not permitted. 
�e LP9-20P is petrol powered. A built 
in thermo motor relay makes sure the 
power pack works in temperatures rang-
ing from -20°C to +40°C,  independent 
of power source.

All versions of the new LP9-20 are 
easy to move. �ey have centred wheels 
for optimum balance and a foldable 
handle with cross bar for easy transport. 

ATLAS COPCO UPDATES LP9-20 HYDRAULIC POWER PACK

Hitachi Construction Machinery (Europe) has intro-
duced the first model of its Zaxis-6 medium excavator 
range into Europe. �e ZX300LC-6 benefits from 
several enhancements made to the Zaxis-5 range. More 
advanced technology, even higher levels of quality, and 
greater versatility, durability and reliability, has resulted 
in a further reduction of emissions and running costs.

Hitachi design engineers have incorporated new 
TRIAS II technology into the Zaxis-6 range of ex-
cavators to meet EU Stage IV emission regulations. 
Hydraulic loss is decreased by reducing the amount of 
hydraulic oil returned to the tank. Two solenoid valves 
have been added to control the pump flow effectively, 
lowering fuel consumption. An auto shutdown feature 
also prevents fuel wastage, as well as reducing noise 
levels, exhaust emissions and CO₂.

In the cab the technology within the multi-
function LCD monitor enables operators to check the 
machine’s status and settings at a glance. Like all Zaxis-5 

medium excavators, the new machine also benefits 
from the advantages of Hitachi’s remote monitoring 
Global e-Service.

Another significant change to the Zaxis-6 range is 
the implementation of a selective catalytic reduction 
system. A urea solution is injected into the exhaust 
gas to reduce nitrous oxide from the emissions. An 
after-treatment device, integrated with diesel oxida-
tion catalyst, urea water mixing pipe, SCR catalyst and 
silencer, has also been incorporated.

An increased number of attachment modes on the 
ZX300LC-6, now including rotary tilt and tilt modes, 
and two additional spools, have resulted in greater 
versatility.  �e engine output of the ZX300LC-6 has 
been increased to 186kW, compared to 140kW for the 
ZX290LC-5. �e creation of a more powerful machine 
offers the highest levels of productivity in the 30t class. 
Productivity levels have increased by 14% in PWR 
mode, while fuel efficiency has also improved.

Hitachi’s first Zaxis-6 excavator in Europe

�e new and patented Baier BDN 125 dust 
suction allows the removal of all dust thanks to 
patented tailor-made direct dust suction, which 
is claimed to be unique and revolutionary. 

With 1.7kW it is the strongest channel 
cutter in this category and at 3.6kg it is light 
and guidable as no other comparative chan-
nel cutter. 

www.baier-tools.com

The new 
Baier BDN 125  



Tractive AB I Gjutargatan 54 I 78170 Borlänge I Sverige 
Tel: +46 (0)243 221155 I Fax: +46 (0)243 221180
E-mail: info@tractive.se I www.pentruder.com

Please visit our homepage www.pentruder.com  
for more information about our products and contact 

details to your Pentruder Sales Distributor.

Pentruder - Durable Performance
All Pentruder Equipment is Made in Sweden. We produce precision parts in-house, from the  

best materials, in state of the art production machines. With over 35 years of experience from  
designing concrete cutting equipment, we know how to build a high performance, durable system.

Picture by Daniel Nix,
Winner of the Pentruder  

picture contest.
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Chicago Pneumatic has launched its CPPG range of 
portable generators, which comes in two distinct lines. 
�e new Pro Line includes Professional, Advanced and 
Advanced+ models offering performance for all-day, 
heavy-duty applications and provides different levels of 
functionality, depending on users’ needs. �e Standard 
Line contains, straightforward petrol generator designed 
for occasional use. 

�e Pro Line Professional model has been designed 
for continuous usage and available either with a petrol 
or diesel engine. An optional earth leakage relay in both 
types of engine protects users, while automatic voltage 
regulation is an option for the petrol unit. 

�e Advanced generator, with petrol and diesel 
engine options, is for all day operation. �e generator 
benefits from advanced features and additional protec-
tion to extend its life expectancy and safety. Alongside 
automatic voltage regulation, the Advanced model 
protects users with an isometer and thermal protection 
circuit breaker, as well as incorporating an intuitive 
instrumentation panel with a number of alarm and 
shutdown options. 

�e Advanced+ generator is enclosed and sound-
proofed for the most demanding, dusty or heavily 
populated locations, as well as complying with Euro-
pean noise regulations. 

The petrol Standard Line, launched in 2014, 
is ideally suited for private and professional users. 
Straightforward and simple, Standard generators are 
designed to provide stable electrical output and safe, 
user-friendly operation and come equipped with large, 
reinforced fuel tanks and ergonomic handles. 

“By launching our widest ever range of portable 
generators, we believe we can offer the construction 
industry the best possible choice, depending on 
their budget and their requirements,” said Chicago 
Pneumatic power product marketing manager Daniel 
Escuer. “�e models within both lines have different 
features but what they all have in common is reliable 
performance, robust build quality and simple opera-
tion to ensure users can complete their jobs quickly 
and effectively.”

�e Standard and Pro Line generators have been 
developed through extensive field testing. Features in-
clude user-friendly control panels and the option of an 
hour counter to help monitor maintenance schedules. 
Additionally, thanks to their simple handle design, the 
generators can be easily lifted or transported on wheels. 
All models also feature a strong main frame with extra 
reinforcement around sensitive components and a 
protected electrical panel. Sockets are also covered and 
recessed for protection.

CHICAGO PNEUMATIC 
launches new portable generators  

sales@mantovanibenne.comsales@mantovanibenne.comsales@mantovanibenne.comsales@mantovanibenne.comsales@mantovanibenne.comsales@mantovanibenne.comsales@mantovanibenne.comsales@mantovanibenne.comsales@mantovanibenne.comsales@mantovanibenne.comsales@mantovanibenne.com
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EXCAVATORS

SUPER LIGHT, SUPER POWER
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STANDARD TWIN BOOSTER

TWIN BOOSTERCRUSHING FORCE: 130t



THE INNOVATORS IN SURFACE PREPARATION
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TURN YOUR 
DREAMS

INTO REALITY
Meet the third innovation of the original 
diamond array technology that changed 
the industry in 2005. ARIX G3, superior 

performance you can see and feel. 

News from 

WHEELDERNESS
Things are rolling for the wheeled loader sector this year. Demand has been 

growing in most markets, and many players reported increased sales in 
the first half of the year. The industry’s heavy hitters have extended their 

ranges, with announcements of new launches coming in by the bucketload. 
Andrei Bushmarin reviews the latest models. 

Sweden-based Volvo CE used Intermat to present its latest addition to the compact 
wheel loader range, the L28F. With a bucket capacity of 1m3 the L28F can carry a 
fork payload of up to 2.2t. With a maximum height of 2.5m, with standard tyres, 
the new machine provides easy access to confined spaces while its compact design 
and short turning radius allow for excellent manoeuvrability. �e L28F features 
differential locks on the front and rear axles and an articulating oscillating joint to 
maintain ground contact. �e L28F provides ergonomic controls and an easy to 
read dashboard. 

�e large glazed area on all four sides of the cab and an optional in-cab rear 
view mirror allow for a comprehensive view. An optional driveline shut-off feature 
has been incorporated for enhanced operator safety. If the belt is not on or if the 
parking brake is engaged, the powertrain will not start. 

�e L28F ensures 500h intervals between engine oil changes, and 1,500h 
between hydraulic oil changes. �e large engine bay provides quick ground level 
access to the air filter, hydraulic filter, engine oil filter, fuel filter and a transparent 
water separator. 

 www.volvoce.com

VOLVO CE extends compact range        



36B-10L Namdong Industrial Complex, 610-9, Namchon-dong, Namdong-gu, Inchoen, 405-100, Korea
TEL. +82.32.820.3801   I   FAX. +82.32.810.3456   I   E-mail. terry@shinhandia.co.kr

TURN YOUR 
DREAMS

INTO REALITY
Meet the third innovation of the original 
diamond array technology that changed 
the industry in 2005. ARIX G3, superior 

performance you can see and feel. 



20     PDi • ISSUE 4 • AUGUST - SEPTEMBER 2015

 POWERFUL, FAST, COST EFFICIENT
Our cutters, pulverizers, grapples, bucket crushers and magnets offer 
a great combination of high and constant cutting forces, short cycle 
times and high availability – that’s what we call sustainable productivity.

www.silent-demolition.com

With the new HL955 model, Hyundai Heavy Industries Europe has strengthened its 
position in the 2.8m³ bucket range. First unveiled at the UK’s Plantworx exhibition 
in June, the 15t HL955 boasts a stage IV compliant 149kW Cummins engine and 
a redesigned bucket. �e new machine is up to 10% more fuel-efficient in truck-
loading operation than its predecessor Dash 9A Series. 

�e automatic/manual cumulative weighing function improves operating ef-
ficiency. Icons displaying weighing errors and a two colour weight value indicator 
on the monitor enable accurate weighing to support production management. �e 
redesigned bucket now features an additional spill guard to minimise spillage of loaded 
materials and changeable heel plates. �e cab has been restyled and soundproofed to 
68dBA when working in noise-intensive environments as quarries or waste recycling 
sites. �e machine is also available in XT version for increased dumping height. 

Also new from Hyundai is the 18t HL960 model first shown at Intermat. 
Powered by a stage IV 168kW Cummins QSB6.7 engine, it features a redesigned 
cab and a 3.3m³ bucket with a spill guard and changeable heel plates. 

 www.hyundai.eu 

John Deere continues to update its K-Series wheel loader line to adhere to Final Tier 4 
emissions standards. Its utility-class wheel loaders 444K, 524K and 544K now feature 
the John Deere PowerTech EPA Final Tier 4 (FT4)/EU Stage IV diesel engines, which 
enable operators to work anywhere. �e PowerTech engine delivers high torque to help 
maintain good boom and bucket speed. �e K-Series loaders implement excavator style 
hydraulics that sense the load and adjust the flow accordingly. A power shift torque 
converter transmission employs smart shift technology to continuously evaluate speed 
and load conditions. �e 544K’s new standard five-speed transmission with lockup 
torque converter offers increased acceleration, speeds cycles, and optimizes power and 
fuel efficiency during transport, roading, and ramp climbing. 

All three models come standard with a multifunction monitor, tinted glass and a 
Level 1 sound suppression package that reduces the engine noise. To eliminate down-
time, the K-Series models are equipped with remote battery terminals for faster and 
easier jump-starting. �e engine compartment can remain closed and locked to charge 
the batteries, reducing the threat of vandalism. �e machines also feature an optional 
platform and steps for easy access to the right side of the machine.  

www.JohnDeere.com

JCB has launched a new model for waste handling and recycling applications. 
�e 457WM Wastemaster wheeled loader is the first JCB machine to feature the 
completely new JCB CommandPlus cab, engine cover and rear counterweight de-
sign, which contribute to improved visibility, lower noise levels, increased internal 
space and an enhanced working environment for the operator. �e new cab, with 
on-demand cooling fan and repositioned air conditioning system, contribute to a 
significant reduction in internal noise levels from 71dB(A) to 67dB(A). �e most 
visible change to the 457WM, aside from the new cab, is the adoption of a sloping 
one-piece engine canopy. �is engine cover can be electrically raised away from the 
cab to provide improved access to the engine and drivetrain for regular maintenance. 
�e JCB 457 Wastemaster is powered by a 7.7-litre MTU Tier 4 Final engine, de-
livering 193kW. �e machine meets Tier 4 Final emissions standards without the 
need for a diesel particulate filter thanks to efficient combustion process, a selective 
catalytic reduction system and an exhaust fluid additive.

www.jcb.com

HYUNDAI launches two new models      

JOHN DEERE upgrades utility range       

JCB rolls out new ‘Wastemaster’       



 POWERFUL, FAST, COST EFFICIENT
Our cutters, pulverizers, grapples, bucket crushers and magnets offer 
a great combination of high and constant cutting forces, short cycle 
times and high availability – that’s what we call sustainable productivity.

www.silent-demolition.com



22     PDi • ISSUE 4 • AUGUST - SEPTEMBER 2015

Caterpillar is introducing a series of compact wheel loaders for waste handling ap-
plications. �e new 926M, 930M and 938M feature a large spacious cab and ergo-
nomic joystick controls. A step-less electronically controlled hydrostatic transmission 
ensures excellent groundspeed control to minimize tyre slip and keep operating 
costs low. A range of optional guards guarantees protection. A turbine pre-cleaner 
is installed to maximize the engine’s life and extend filter-cleaning intervals. �anks 
to an exclusive rimpull control feature, torque can be tuned to match the underfoot 
conditions, which result in higher performance and longer tyre life.

www.cat.com 

Case Construction Equipment used Intermat to unveil the F series of wheel loaders boast-
ing Hi-eSCR in-house technology, rear mounted engine, Proshift 5-speed transmission 
and the heavy duty cooling cube. �e F Series complies with EU Stage IV / Tier 4 Final 
thanks to the Hi-eSCR technology developed by Case’s sister company FPT Industrial. 
First tried on trucks in 2004, it does not call for a particulate filter or an EGR valve. 
�e design of the cooling system, with five radiators mounted to form a cube ensures 
a constant flow of fresh, clean air from the sides and the top. �is cube structure also 
provides easy access for effective cleaning. Models up to 20t feature the Proshift 5-speed 
transmission that enable operators to get most of the machine’s torque. �e lock-up results 
in fuel savings of up to 2l/h and faster cycles compared to conventional transmissions. 
Productivity is further improved by the rear-mounted engine, which results in a better 
weight distribution, increasing the bucket payload by up to 15%. �e new leather seat 
protects the driver from multiple shocks and vibrations that occur during operation.   

www.casece.com

CAT to launch a waste handling line        

CASE debuts Stage 
IV-compliant series at Intermat        

Komatsu Europe International has extended its wheel loader line with the WA200-7 
model suitable for a wide range of tasks. Weighing 11.8t, the WA200-7 is powered by 
a Komatsu EU Stage IIIB-compliant SAA4D107E-2 engine with a net horsepower of 
95kW. �e engine is equipped with an advanced electronic control system, managing 
airflow rate, fuel injection, combustion and exhaust after-treatment. 

An electronically controlled HST drivetrain features the traction control system, 
which facilitates operation on soft or slippery terrain. �e dynamic braking effect 
of the HST drivetrain slows the machine when the accelerator is released. Machine 
control has also been enhanced, which is critical for work in tight places. Simplified 
controls switch over between the Auto mode and the S-mode, which reduces the 
tractive effort when traveling at low speed and offers optimum driving force. �e 
variable shift control allows the operator to set the speed up to 14km/h  

www.komatsu.eu  

KOMATSU beefs up the mid-range      
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International construction equipment manu-
facturer Chicago Pneumatic has unveiled its 
Red Hawk range of motor drills and breakers. 
With three options available, the new range is 
suitable for roads, railways and drilling applica-
tions, providing users with a range of rugged and 
reliable breakers.

“The Red Hawk range introduces new 
compact and portable solutions to CP’s portfolio 
of handheld pneumatic equipment, which are 
suitable for applications where users change 
location frequently,” said CP handheld tools 
spokesman Gus Armbruster. “Equipped with a 
petrol engine, instead of a conventional hose or 
power cable, the Red Hawk range provides the 
versatility and manoeuvrability ideal for busy or 
remote locations.”

�e Red Hawk Road is the most powerful 
breaker in the new range offering high impact 
energy and weighing only 22kg. It is ideal for 
concrete and asphalt and concrete breaking and 
an additional tamping shank allows users to 
repair potholes and surface damage.

Designed specifically for use on and around 
railway tracks, the Red Hawk Rail is ideal for fast 
tie tamping. By offering a higher frequency with 
less impact energy the Red Hawk Rail ensures 
that minimal damage is done to track ballast. 

Completing the range is the Red Hawk 
Drill, offering a combined drill and breaker, 
ideal for light service applications, such as rock 
splitting, fencing work and digging into hard 
or frozen ground. With a range of different 
working tools, from cutting, to breaking and 
driving, the Red Hawk Drill is a universal tool 
that offers users working in remote locations a 
suitable alternative to existing drills and breakers.

With 11 shank options and a trolley or 
carrying harness, CP has a range of accessories 
designed to make the Red Hawk range as ver-
satile as possible.

Chicago Pneumatic 
launches Red Hawk range  

NEW CAT 335F L CR EXCAVATOR
The new compact-radius Cat 335F L CR excavator, 
with a tail-swing radius of just 1.9m, handles heavy 
work on congested jobs, while delivering up to 16% 
improved fuel efficiency and a 5% improved lift 
capacity over the front, compared with its 328D L 
CR predecessor. Among the new model’s premium 
features are a powerful, efficient hydraulic system, 
heavy-duty structures, quiet, comfortable, full-size 
cab, high- ambient cooling system, ground-level 
service points, and a range of work tools that expand 
the 335F L CR’s versatility.

Using proven electronic, fuel, air, and after treat-
ment components the excavator’s 151kW Cat C7.1 
ACERT engine meets EU Stage IV emission standards. 
�e automatic engine speed control lowers engine speed 
during no- load/light-load conditions, the engine idle 
shutdown system stops the engine after a pre-set idling 
interval, and the ECO mode allows operators to tailor 
machine performance to the application. �e engine 
also runs on biodiesel blends up to B20.

�e 335F L CR’s  frames, carbody, and undercar-
riage provide a stable work platform for digging, lifting, 
or attachment use. It is offered with similar digging 
envelope and bucket sizes as a 30t standard excavator. 
�e new model also increases over-front lifting capacity 
up to 5%, compared with the 328D L CR. An optional 
blade and can be used to backfill light material.

�e pressurized cab is spacious and quiet with large 
glass areas for all-around visibility. �e cab features 
positive air filtration, height adjustable joystick con-
soles, a large color monitor, radio with MP3 auxiliary 
audio port, and available air suspension, heated, and 
cooled seat options to keep operators comfortable and 
productive.

Link technologies, such as the product link system, 
wirelessly connects owners to their equipment, provid-
ing access to machine data such as location, hours, fuel 
consumption, idle time, events, and diagnostic codes 
for analysis and reporting via the online visionlink 
user interface. 
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�e small village of Eptingen, about an hour from 
Zürich, has been home for Nestag since 1972. �e 
company was founded in 1964 and has been reselling 
different types of abrasive tools for various metal in-
dustry sectors and tools for the construction industry. 
Since the mid 1980s the focus has been on tools and 
machinery for the construction industry.

Family business 
atmosphere despite new owners

�e company’s managing director Donat Fritsch will 
be replaced by Reto Scussel on 1 January 2016 and 
the two symbolise a shift of paradigms in Nestag. �e 
company has been owned since 2014 by the Austrian 
manufacturer Tyrolit and Fritsch will remain as presi-
dent of the company over a transition period.

Nestag was founded by René Lukas Fristch. To-
gether with his wife Maja the company was brought 
up from a small family business to the current multi 
million Swiss Franc enterprises with 40 employees. 
�e family business atmosphere will continue with 
new owners. 

Originally there was a company Scheiftechnik, 
which means grinding technology. Business was 
operated from the company between 1964 to around 
1980 when it was switched to a new company called 
Nebenschleiftechnik, which translates to next to 
grinding technology. �e first letter of each syllable 
was then used to form the abbreviation Nestag. René 
and Maja had four children and all were working in 
the family business at some point. 

Donat Fritsch, who was their only son, took over 
as managing director from 1985. In the company’s first 
decade, when business was carried out in the family‘s 
garage, Bakelite was the dominant material in the 
tools. But in the late 1960s and early 1970s diamond 
tools became more and more common and Nestag 
took on this new material. “I remember in the early 
days that my father set a goal that when we reached the 
turn over of CHF20,000 (€18,000) we would have a 

It’s not only manufacturers that 
play an important role in an 
industry’s development. Strong 
distributors also have a major 
impact in a region or a whole 
country. There are many ex-
amples and one is the company 
Nestag in Eptingen, Switzer-
land which now is part of the 
Tyrolit Group. Jan Hermansson 
reports.

“AN EMOTIONAL BUSINESS”

From the right to the left: 
Donat Frisch and Reto Scussel.
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“AN EMOTIONAL BUSINESS”

family celebration and fly over the surroundings. We 
reached the goal and we got our flight,” said Fritsch, 
who did not intend on taking over the family business. 
He had his own career before he decided to work for 
his parents’ company, a decision he has not regretted.  

New premises built in Eptingen
When Fritsch came into the business he introduced 
a number of early changes. A plot was purchased in 
Eptingen and in 1989 the new Nestag premises was 
opened in the industrial area of Matten next to the 
village centre.

Fritsch said that Nestag always operated as a dealer 
and distributer for different brands and never intended 
to produce their own tools or machines. “Our focus 
has always been of finding the best tools and machines 
for our clients to stay optimal and in the front edge of 
their business. �at is what has been and still is driving 
us,” said Fritsch.

Nestag has been representatives for a vast number 
of brands, like Flexovit, now part of Saint Gobain, MG 
Diamond tools from Italy, floor saws from German 
manufacturer Schütte and Fast Verdini from Italy, 
Bénetière table saws and diamond tools from Sankyo. 
�e more recent additions include concrete cutting 
equipment from Cedima, concrete floor grinding 
equipment from HTC, concrete chain saws from 
ICS, Weka drill motors, Dr Schultze, Shinhan, Arix 

and Diewe dry cutting tools. �e product range grew 
rapidly and in 1990 turn over reached about €9M 
with 20 employees.

Nestag currently has 40 employees and is op-
erating in 2500m2 facilities in Eptingen as well as 
in Givisiez and Pfäffikon. �e premises in Eptingen 
include sales and administration, storage, workshop 
for service and repair of machines and retippning of 
diamond tools, training area and an outdoor demon-
stration area. �e company has a strong position in the 
Swiss market and is one of the three largest distributors 
in its field in the country. Since Tyrolit acquired the 
company the product range has been updated with the 
complete range of Tyrolit diamond tools and Tyrolit 
Hydrostress concrete cutting machinery. 

Switzerland remains on its peak
Fritsch said that the Swiss market is still on a very 
high level and business is very good, as long it is not a 

The Nestag premises in Eptingen.

Father and son Fritsch in 1987.

Donat Fritsch in 1985 as new president for the company.
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question of export as the Swiss Franc is also very strong 
making Swiss products expensive outside the country. 
“2008 was a very good year almost all over Europe I 
believe. But when most European markets experienced 
a fast recession over the following year the Swiss mar-
ket continued to increase. In 2015, we are maybe not 
increasing anymore, but we are certainly still on a very 
high level and business is good. I think it will remain 
like this at least for another couple of years,” said Fritsch.

Nestag is a well-known supplier in Switzerland but 
abroad it is probably the former owner and president of 
the company Donat Fritsch that is better well known. 
For many years Donat Fritsch held a central position in 
the Swiss concrete cutting industry. He was one of the 
founders of the Swiss concrete sawing and drilling as-
sociation and remained part of the board for many years. 
He was also one of the founding members of the Inter-
national Association of Concrete Drilling and Sawing 
Contractors. After the first president of IACDS, Otto 
Alte-Teigeler, Fritsch was the chairman for six years.

But from 1 January 2016 Fritsch is stepping down 
from his position as president of Nestag and will be 
replaced by Reto Scussel. However, Fritsch will remain 
as chairman of the board. Scussel left his previous em-
ployment with Demco, Swiss maker of concrete sawing 

and drilling machinery, in May and started working in 
parallel with Fritsch in June this year. 

“I think we have an excellent cooperation and 
this, a little more then half a year, will be a good start 
for Reto to get to know the company and its clients,” 
said Fritsch. “Reto was immediately very well accepted 
among the staff members at Nestag and everything is 
proceeding very smoothly.”

“I am very excited about my new position with 
Nestag and I feel that my years with Demco has given 
me a good knowledge about the Swiss concrete cutting 
industry, which will be useful for me at Nestag. To have 
Donat next to me now is very valuable and later on 
as chairman he will be a good support,” said Scussel.

Emotions plays the key role
Nestag has been a considered purchase for Tyrolit for 
quite a while. Nestag has an overall market share of 
25% in diamond tools and concrete cutting machinery 
in Switzerland. For just wall and wire saw equipment 
the market share is higher and maybe 30% to 35%. 
For floor grinding tools and equipment Nestag is 
believed to have about 80% of the market in Switzer-
land. Nestag also has a strong foothold in the general 
construction sector, which is an advantage for Tyrolit 

and a sector that they want to build their presence.
Another clear advantage with Nestag is the fact 

that no changes are required in the structure of the 
company. It has a good reputation and is well known, 
has a strong product range, good and loyal staff and it 
is profitable. An area where there is potential to expand 
the product range is maybe sales of metal cutting tools, 
which is a sector where Tyrolit has a strong foothold.

Fritsch is confident about the future of Nestag. He 
knows he is handing over a very well shaped company 
and the strongest asset of Nestag is its staff. “For me the 
most important thing during my last 10 years in the 
company has been finding the right people. I think the 
right products and the right people is the perfect mix and 
that should represent the majority of a company. �e 
people working in the company are the key to everything 
and the core in a successful business is all about emo-
tions. �e right employees create a good relationship and 
positive emotions between the company and its clients. 
�e right people make sure that the whole sales process 
works smoothly and that the products reach the clients 
in time. If there is a problem, and that always happens 
now and then, the right people handle these things in 
the best possible way. And all these things are about 
relationship and emotions.” said Fritsch.

Family Flight to celebrate sales record 1966.

Nestag booth at Swissbau 1979.

Nestag’s first location in Eptingen 1972.

New premises under constrcution 1989.
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Dehaco (The Netherlands) has gained a leading position in the 
European demolition industry. Our complete product range 
makes us the total supplier for the demolition, recycling and 
asbestos removal industry in the Benelux.

We are not only leading in the sale of all conceivable requirements 
for these markets, a large rental fleet and a modern testing centre 
for equipment and asbestos tools also contribute to Dehaco’s 
unique market position. In the Benelux, Dehaco is one of the 
market leaders in asbestos removal and dust control products, 
and in hydraulic equipment for the demolition industry.

European dealer network

Dehaco works with a European dealer network for the sales of 
demolition equipment and asbestos removal and dust control 
products. These dealers also provide service and maintenance.

We are currently looking for new dealers to extend our network! 
More information & contact: www.dehaco.nl

Dust suppression systems

Demolition equipment
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Complete supplier for the demolition, 
recycling and sanitation industry
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Diamond tools
Made in Germany

  

ATTACHMENTS
Demolition attachments are an indispensible tool for specialist contrac-
tors. As the industry matures, they become increasingly more powerful 
and sophisticated. Breaking, crushing, pulverising, tearing, shearing 

are just some of the operations they are capable of performing. 
Andrei Bushmarin reports.   

CRUSHING HARD ON

Okada Aiyon from Japan has extended its OSC series of pulverisers with the 
new OSC-500AV which has a crushing force of 1,115kN and suitable for 40t 
to 100t excavators. Okada’s series of concrete pulverisers includes seven models 
ranging in weight from 280kg to 5,420kg. �e new OSC-500AV features a 
box frame to accommodate a jaw with the 215mm cutting blade and a speed 
valve. Since the launch of the first model in 1987, Okada has sold 1,000 units 
of the OSC pulverisers. �e OSC series will be on display at Bauma, Munich 
in April 2016.

www.okada-aiyon.com  

Genesis Attachments’ Jaw Armor protective system is now available for 
heavy-duty grapples. Jaw Armor is a weld-on modular system constructed of 
abrasion-resistant, GenGuard steel that maintains structural integrity and virtu-
ally eliminates the need for build-up and hard-surfacing of the protected wear 
areas. According to the manufacturer, attachments protected with Jaw Armor 
not only increase productivity and uptime, but also exceed normal wear cycles. 
Full and tine Jaw Armor kits are available for new and existing Genesis grapples. 
Genesis Shear Jaw Armor is also available for Genesis shears.

www.genesisattachments.com  

OKADA expands pulveriser range       
GENESIS extends its 
Jaw Armor system to grapples        
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�e German company Darda, based in Blumberg in the famous Black Forest recently 
launched the TC120 tank cutter for cold cutting of steel containers and slabs of up 
to 15mm thick. Designed for 3t to 8t mini-excavators or the 260 Brokk demolition 
robot, it weighs 270kg with the rotary drive and boasts a cutting force of up to 
660kN. When dealing with steel walls up to 5mm thick, its cutting performance 
can reach as much as 60-90m3/h. 

�e TC120 cuts structural steel, stainless steel plates and all kinds of tanks. �e 
cutter is operated from a safe distance without the need for mobile scaffolding. �e 
process of cold cutting excludes the risk of fire or explosion when dismantling tanks 
with residual content. �anks to its compact dimensions, the TC120 tank cutter 
can operate in limited spaces. 

www.darda.de 

In March 2015, the German specialist demolition contractor AWR Abbruch took delivery 
of a Hydraram HCC-120V concrete cutter crusher suitable for 86t to 150t excavators. 
Weighing 13t, the cutter crusher boasts a jaw opening of 2.3m with the crushing force of 
240t. Designed for demolition of heavily reinforced concrete structures, it features blades 
in the back of the jaws to cut steel reinforcement. Hydraram’s HCC-Series of concrete 
crushers are available in 14 models, fitting carriers from 2t to 150t. Manufactured from 
Hardox-400 steel, they come equipped with a speed valve, a heavy-duty double ball 
bearing swivel head and a rotary motor.   

www.hydraram.com

TANK CUTTER from the “Black Forest”         

GERMAN contractor 
chooses a Hydraram crusher        

Netherlands-based supplier Dehaco has added a new range of Hyrax compactors 
to its product line. �e compactors boast a slew of improvements on the existing 
models. Fitted with a dual load transducer without reduction gears, they feature 
the in-house dual power system, which controls the rotation direction of the mo-
tors. Dual power refers to the two operation modes the Hyrax compactors can be 
set to using a lever on the pulling head. Each setting has a different effect on the 
compactor’s operation so it must be selected according to the job specifications. 
�e compactor’s pulling head contains rubber elements to dampen vibrations to 
the crankcase. To prevent the crankcase detaching from the pulling head due to the 
wear of the rubber elements, the Hyrax compactors feature a so-called safety belt 
system, which ensures that the two parts can never come apart. Dehaco customers 
are now testing Hyrax compactors.  

www.dehaco.nl  

DEHACO launches a new line of compactors       
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French specialist contractor Clavel TP is using a Robi RP30 pulveriser from the 
Finnish manufacturer Ramtec to perform secondary crushing of reinforced concrete 
debris on a recycling site in south-central France. Weighing 1.78t, this model fits 18t 
to 28t excavators and boasts a 870mm jaw opening and wear-resistant cutting blades. 
With the maximum crushing and cutting force of 770 and 1,350kN respectively, 
it makes light of pulverising big pieces of concrete and cutting steel structures. Ac-
cording to Ramtec, Robi attachments are becoming increasingly popular in France 
courtesy of a marketing campaign by its French dealer Escomel.  

www.ramtec.fi  

Japanese manufacturer NPK used Intermat to showcase a raft of new products. On 
display  were concrete cruncher G-18JX, hydraulic breaker PH-07, sorting grab DG-
14 and compactor C-3D. Apart from the standard booster mechanism, the G-18JX 
cruncher features a large jaw opening and a bolt-on tooth plate allowing for quick and 
easy teeth replacement. �e new PH-07 breaker comes equipped as standard with an 
easy to switch anti-blank hammering system and a redesigned soundproof bracket. 

�e DG-14 demolition and sorting grab is a versatile, 360° hydraulically rotatable 
attachment manufactured from wear-resistant steel alloy. It is complete with a hydraulic 
rotator, whose speed is unaffected by variation in oil flow. �e grab is designed with a 
flat top mounting, which allows using any bolt-on adaptor bracket. 

�e new C-3D compactor comes with a hydraulic rotator, which increases its 
manoeuvrability and makes it suitable for work in confined and inner-city areas.     

www.npk.eu

ROBI cuts into the French market         

NPK beefs up four product lines        

Italian attachment specialist Trevi Benne is expanding its Premium Line of demoli-
tion tools equipped with the impact booster first presented at Bauma three years 
ago. �e impact booster is a hydraulic device, which increases the working pressure 
of the tool up to 750bar. It gets activated when the usual working pressure is no 
longer enough to crack the structure being demolished. Having supplied 26 units 
complete with the booster in less than three years, Trevi Benne is satisfied with the 
positive feedback it has had from users. �ose already field-tested included Trevi 
Benne HC Series primary demolition crushers, F Series secondary pulverisers and 
FR Series rotating crushers. Now the Italian manufacturer has announced that its 
MK Series, the multi-kit processor supplied in seven interchangeable versions, is 
also available with the impact booster. 

www.trevibenne.it  

TREVI BENNE keeps 
boosting its Premium Line         
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JCB has developed a remotely controlled excavator 
for one of the UK’s leading demolition specialists 
Birmingham based Coleman and Company. The 21t 
excavator combines a JCB JS190 upper structure 
with a JS220LC undercarriage and rubber track 
pads and can carry a 4t multi processor attachment.

The new excavator has been working on the 
redevelopment of Birmingham New Street train 
station and Grand Central shopping centre. Its work 
involves the removal of existing reinforced concrete 
floors to create a void beneath the new atrium roof. 

Remote control enables the operator to work 
the machine while positioned in a mobile elevated 
work platform or cherry picker above the structure 

being demolished allowing for close assessment of 
the task in hand. An integrated infra red laser fence 
restricts the unit’s operation to a designated safe zone 
preventing it from operating too near the edge of 
the suspended floor.

“We asked JCB to design a bespoke machine 
that could carry out specific tasks in high risk and 
technically challenging environments,” said Cole-
man technical manager Chris Holland. “Nothing 
was ever an issue or problem. It was more a challenge 
the company rose to. This was very encouraging as 
the stakes are very high at New Street given we’ll 
be operating above twelve live train lines carrying 
thousands of passengers per day.”

JCB’S REMOTELY 
controlled excavator  
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Five Rammer 5011 hammers and one 4099 hammer 
from Sandvik are playing key roles on the large amount 
of excavation and groundworks required for a series 
of infrastructure projects in preparation for the 2022 
FIFA football World Cup in Qatar. A new 56km orbital 
highway and truck route is being built around the city of 
Doha by a joint venture of the Habtoor Leighton Group 
and Al Jaber Engineering. �e JV said that the Rammer 
hammers have been achieving extremely impressive 
production levels and have been particularly impressed 
by the low noise operation of the breakers.

Rammer up for the Cup 

Anderny is a small commune in the Meurthe-et-
Moselle department of Lorraine in northeastern 
France, but has a special recycling centre. The TRI 
Service Recyclage is where around 3M concrete 
railway sleepers are to be crushed and separated 
from the metal supports and reused in different 
applications. 

Sleepers that are no longer useful are cleaned of 
any reinforcement, before being crushed and fed into 
two a jaw crusher and a screener. Once recovered, 
the leftover material is re-used in construction of 
motorway barriers; road sub base and base course 
for new sleepers.

At TRI Recyclage there is a Liebherr 924, a 
Liebherr 926 and a Komatsu PC240 excavator fit-
ted with Trevi Benne demolition equipment. �ese 
are two rotating pulverizers model FR 20RD and 
two Premium Line rotating pulverizers with impact 
booster power multiplier devices, models FR 23P.

�e owner of the TRI Service Recyclage is satisfied 
with their performance. �anks to the new FR 23P with 
the same machinery and the same operator, the centre 
has gone from 320 to 400 sleepers demolished per day.

�e Impact Booster is an integrated device that 
allows the multiplication of hydraulic power in the 
crushing of the material. In tackling the material, if 

the pressure of the excavator is no longer sufficient to 
break it, the Impact Booster comes into play automati-
cally allowing the incoming pressure of the machine 
to be multiplied to a peak of 750bar.

Trevi Benne presented the first Impact Booster at 
bauma 2013 and this equipment is the fruit of months 
invested in research and design, bench testing and 
hundreds of hours of onsite testing. 

Working with a below standard pressure and 
operating flow provides many advantages, including 
fuel consumption reduced by 20%; opening / clos-
ing cycle time reduced to 3.5s; weight reduction of 
equipment and power increased by 25%.

Trevi Benne 
sleeping in France 
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Since the Brokk 60’s launch in 2013, it has become a 
highly valued partner at many work sites around the 
world. But it has now been improved, including 10% 
more power.

�e Brokk 60’s hydraulic system has been upgraded, 
which increases the power to the tool of the machine. 
In addition, machine handling has also been improved 
to make it even more manoeuvrable in tight spaces. 
Machine movements of the new Brokk 60 are now even 
smoother and even more precise than before.

“We are very pleased to announce the introduction 
of the upgraded Brokk 60,” said Brokk chief executive 
Martin Krupicka. “We are continuously working to 
improve our machines and always want to bring the 
best possible products to our customers. �erefore we 
decided to make this machine upgrade early in the 
Brokk 60’s lifecycle.”

�e performance upgrades of the Brokk 60 do 
not sacrifice any of the compactness that has made 
the smallest demolition robot in the world so popular. 
Its weight is still 500kg and its overall dimensions 
remain the same, only 597mm wide and just 874mm 
tall. While mainly used in the construction industry, 
it is also ideal for other applications where space is 
limited, such as small tunnels, nuclear applications 
and process industries.

Brokk draws on almost 40 years of experience 
in designing and manufacturing remotely controlled 
demolition robots to bring the very best equipment for 
safe, efficient, and profitable demolition to its customers. 
�e new Brokk 60 is the latest in a long line of machines 
that do just that.

www.brokk.com

Same name, 
MORE POWER  

International construction equipment manufacturer 
Chicago Pneumatic has unveiled its new ultra-bright 
LED light tower. �e CPLB 6 light tower utilises 
four 350 W LED’s to provide a lighting efficacy of up 
to 200 lux. By using LED’s rather than conventional 
halide lights, the CPLB 6 light tower is 20% brighter 
than most standard light towers and can reduce 
energy use by more than 70 per cent. 

Using LED luminaires with special optics, the 
light tower provides ultra-bright light equivalent 
to the lighting efficacy of four standard 1kW 
halide lights. With a hydraulic mast height of 
8m, the towers are capable of projecting 50 lux 
over 35m.

�e compact engine uses three times less fuel 
than many other light towers available, reducing 
both fuel consumption and emissions by over 70%. 
When compared to similar products, the CPLB 6 
light towers were found to reduce maintenance costs 
by around a third, due to the extended 500-hour 
service intervals. 

“By using LED’s in our light tower, CP is now 
able to offer one of the brightest light towers on 
the market, enabling users to extend their runtime, 
reduce their fuel costs and improve working condi-
tions,” said CP lighting equipment spokesperson 
Ignacio Picatoste. “Constructed with rugged 
reliability in mind, our new towers are robust 
enough to work in some of the harshest condi-

tions. Thanks to the compact nature of the light 
tower it can also be easily stored and transported 
around work sites.”

Designed for ease of use, the light towers are 
equipped with a portable auto start controller that 
allows for simple set-up and scheduled activation 
times. �e controller allows users to easily adjust 
the tower to provide direct light exactly where 
needed, helping people on site work safely and more 
productively.

CHICAGO PNEUMATIC 
unveils LED lighting tower
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THE  BEST POWER-TO-SIZE RATIO



DYNASET Oy  | www.dynaset.com  |  info@dynaset.com | Tel. +358 3 3488 200

COMPACT I RELIABLE I POWERFUL

Dynaset is the global leading 
manufacturer of hydraulic generators, 
power washers and compressors. 
Dynaset hydraulic equipment converts 
the mobile machine’s hydraulic power 
into electricity, high pressure water, 
compressed air, magnet and vibration.

DYNASET HPIC
Pressure Intensifier for Cylinder

NEW POWER BOOSTER FOR DEMOLITION EQUIPMENT

Dynaset HPIC Hydraulic Pressure 
Intensifier increases cylinder force 
of demolition equipment such as 
pulverizers, crushers, cutters. Compact 
structure and alternative installation 
methods allow to place the power 
booster to most convenient location.

New Power Booster for Demolition

THE  BEST POWER-TO-SIZE RATIO



42     PDi • ISSUE 4 • AUGUST - SEPTEMBER 2015

Tyrolit is introducing the world’s first solution for easy, 
cost-effective dry drilling of reinforced concrete. �e 
system consists of the DME19DP*** drill motor with 
soft impact function and Tyrolit grain distribution dry 
drill bits that have been developed for dry drilling. TGD 
is a unique technology that ensures consistently fast and 
precise cutting through an optimized, intelligent grain 
distribution. Tools with TGD technology not only last 
longer, they also allow for quicker work with reduced 
machine stress thanks to optimized diamond abrasion.

Selected partners have been benefiting from the 
new system since early 2015. Following excellent test 
results and positive customer feedback, it can now be 
purchased from all Tyrolit distribution companies and 
partners worldwide.

Clean drilling of reinforced concrete
�e system, which comprises a drilling motor and a 
special tool, is expected to make a big impact on the dry 
drilling of reinforced concrete. For the very first time, 
the combination of the DME19DP*** dry drill motor 
and TGD dry drill bits allows easy drilling of reinforced 
concrete without water, making it the first cost-effective, 
clean additional drilling solution.

�e new dry drill bits featuring TGD technol-
ogy are vital to the success of the drilling process for 

reinforced concrete, setting new standards with their 
intelligent distribution of the diamonds. “Our TGD 
dry drill bits have proven their worth in a variety of 
situations, including decommissioning nuclear power 
plants. We’re not at all surprised that our customers on 
smaller construction sites also achieved excellent results,” 
said Tyrolit product manager Sergiy Avramenko.

Tyrolit is also scoring points with customers on 
the price front. Unlike other methods this new system 

does not need any expensive, unhandy accessories 
such as air compressors. In addition, any conventional 
dry vacuum cleaner can be attached to the integrated 
vacuum cleaner connection. The drilling system can 
be operated as a handheld tool or mounted on the 
drill rig. Tyrolit also offers a range of accessories, 
such as a cantering aid and, for especially tough 
jobs, high-quality granules for resharpening during 
the drilling process. 

Intelligent knowledge transfer
�is development arose from the current market trend 
toward dry drilling and Tyrolit’s proven solutions in the 
special construction sector. For controlled decommis-
sioning of nuclear power plants in particular, experts 
usually opt for dry drilling methods to avoid creating 
radioactive mud and wastewater. 

“Our experience and expertise in controlled demoli-
tion has enabled us to tap into yet more industries with 
this new, cost-effective solution,” said Avramenko. “�e 
dry drilling system is an innovative processing method 
for professionals in industries such as interior works, 
sanitary and electrical installations, where the high 
requirements placed on dry drilling solutions in terms 
of clean working are similar to those for controlled 
demolition.” 

TYROLIT goes for dry drilling  
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�e medium length of drill rigs in oil 
and gas wells varies from 1,000m to 
1,200m. Six and nine metre drill rigs 
are lifted from the boreholes in six and 
nine metre batches. �e new CAN-based 
control system from Epec of a 75digit 
flush by unit device for gas and oil well 
maintenance by an Australian company 
Exploration Drill Rig enables winching 
the rigs automatically. �e automation 
of this work phase has boosted work 
productivity by 25%.

Previously drill rigs were lifted and 
lowered into the wells manually. �e 
work was very slow and prone to errors. 
Now, the control system winches the rig 
on behalf of the user and communicates 

in real time in which height the rig is 
going up or down.

With the control system the user can 
also set a height limit and activate the 
lifter, which then stops at the set height 
automatically.  “You don’t have to think 
it through and reset anymore if the rig is 
in 6m or 6.1m. �e automation of the 
winching speeds up the work consider-
ably,” said Comet-Tech representative 
Pekka Kuusimaa. “Automatic stopping 
also prevents errors. You can’t run the 
wire cable through the attachments of 
the mast anymore when performing 
maintenance on the machine. Previously 
it was possible if the user was careless and 
didn’t stop the winching early enough.”

Epec increased productivity by 25% with automation  

A Rammer 5011 rock breaker has 
been successfully used to break 
extremely hard granite on a Kuala 
Lumpur residential development. 
�e Rammer 5011 was able to meet 
the project’s requirements after other 
breakers failed to cope with the chal-
lenging conditions. 

�e excavation and site prepara-
tion for the residential housing devel-
opment in Taman Connaught, Cheras, 
in Kaula Lumpur’s south-eastern 
suburbs, was undertaken by civil en-
gineering contractor, Crescendo Infra 
on behalf of a local developer. 

To cope with the granite, it was 
initially planned to use blasting to 
help prepare the ground works. But 
this proved impossible due to the 
potential impact on surrounding 
properties. �e only alternative was 
to use rock breakers and Crescendo 
initially trialed a number of differ-
ent breakers, but the hard granite 
was proving to be unbreakable. �e 
company approached Power Ram, 
Malaysia’s Rammer dealer, and for the 
primary rock breaking tried one of the 
latest Rammer breakers. “We brought 
in a Rammer 5011 breaker mounted 
on a 45t Volvo E460 excavator,” said 
Power Ram Director Ky Kok. “We 
were confident that this breaker, 
which features a long stroke setting 
delivering a lower blow frequency, 
and is specifically designed for break-
ing in very hard materials, would be 
suitable for this project.

“The granite on this job was 
so hard that we needed to pre-drill 

it before we could start breaking it. 
Even so, at first our penetration rate 
was quite slow, but as we proceeded 
it started to improve. By the end, we 
were achieving rates of 11-16m3/8h. 
It took us two and a half months to 
move around 1,040m3 of this very 
hard granite. It was a great example 
of how Rammer breakers are able to 
break rock that other makes couldn’t 
even touch.” 

�e 4.75t Rammer 5011 breaker 
is designed for carriers in the 43t to 
80t class. �e stroke length and idle 
blow protection can be easily adjusted 
to allow the hammer to be matched to 
the specific application. Additionally 
improved hydraulic efficiency delivers 
increased impact energy and higher 
blow frequency.

�e 5011’s ability to vary stroke 
length allows it to be matched to 
individual applications and materials 
using its two mode selectors. �e long 
stroke setting uses a lower blow fre-
quency for optimum breaking of hard 
materials, while its short stroke setting 
delivers higher blow frequency, mak-
ing it ideal for softer materials.

An idle blow protection system 
allowed Crescendo’s operator to 
adjust the working mode to provide 
protection against idle strokes. �e 
5011 is also equipped with Ram-
mer’s Ramdata II service indicator as 
standard. �is allows operators and 
service personnel to get information 
about the service interval status, ser-
vice history and accumulated working 
history of their hammer. 

RAMMER MAKES A 
BREAKTHROUGH
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Switzerland may be a small country in Europe, but it 
has by far the most vibrant concrete cutting industry. 
�e Swiss concrete sawing and drilling association 
founded almost 30 years ago currently has 100 members, 
although there are about 300 concrete cutting firms in 
the country. Diamantbohr is a member and is considered 
to be Europe’s largest concrete cutting firm and one of 
the biggest worldwide.

Strong focus on 
concrete cutting and robot demolition

�e head office for Diamantbohr is in the village of 
Buchs in the northern part of Switzerland, but has sub-
sidiaries in France, Germany and Austria. Turn over for 
2015 is estimated at €55M and has 250 employees, in-
cluding about 30 in France, 60 in Germany and around 
5 in Austria. �e remained are based in Switzerland in 
15 branches and head office. Diamantbohr has seven 
branches in other countries.

Diamantbohr chief executive is Philippe Wingeier 
and is also president of the Swiss Concrete Sawing and 
Drilling Association for the past three years and on its 
board for five years. Since April this year he is one of the 
two vice presidents for the International Association of 
Concrete Drillers and Sawers.

Wingeier said that the market situation in Switzer-
land is still good and on a very high level. However, he 
believes that the competition is hard with tough pricing. 
“What makes us competitive though is that we possesses 
a very high competence in this narrow field where we 
work, plus our fleet is always up to date with the right 
and the most efficient equipment,” said Wingeier.

Diamantbohr concentrate in offering concrete 
sawing and drilling services, demolition services with 
remotely controlled demolition robots, anchor drilling, 
water proofing and stabilisation work. �e machine 
and equipment fleet is continuously updated and no 
machine is normally older then six years. Annual invest-
ment is between €1.8M to €2.2M and staff are continu-
ously trained in new methods and new machines.

In Swiss market Diamantbohr has reached its 
growth limit and is more a question of keeping their 
market share. In Germany, Austria and France they have 
a good potential to grow bigger. Most of the current 
focus is becoming bigger in Germany and open more 
branches throughout the country. Already Diamantbohr 
has a strong foothold in the Southern part of Germany. 
�e general construction sector is where they carry out 
most of jobs in all markets, but the plan is to become 
bigger within different industrial sectors, such as nuclear 
power, power plants and infrastructure projects.

“When it comes to the Swiss market I think we 
have an advantage compared to other large concrete 
cutters in the neighbouring countries,” said Wingeier. 
“Switzerland is small and it is easy to move people and 
equipment from one part of the country to another. 
Another thing is due to Swiss legislation it is very dif-
ficult for foreign companies to come to Switzerland and 
carry out work. But for Swiss companies it is quite easy 
to take on jobs for instance Germany.”

Impressive equipment fleet
Diamantbohr has an impressive range of equipment and 
have about 220 equipped service vans with an operator. 

Diamantbohr is Europe’s biggest concrete sawing and drilling con-
tractor and will celebrate its 45th anniversary next year. It has a 

very strong foothold in Switzerland and is now setting its sights on 
increasing its presence in Germany. Jan Hermansson reports.

DIAMANTBOHR ON 
course for Germany 
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�ey have about 200 sets of wall saws. �ere are still 
some hydraulic wall saws but will be replaced by high 
frequency equipment. �e majority of wall saws are 
Tyrolit Hydrostress, Hilti and Pentruder. �ey have 
about 50 electric floor saws and a hand full of diesel 
driven units. Each service van also has at least two core 
drill systems. �e drill motors are mainly from Hilti 
and Weka. 

Diamantbohr also has a number of wire saws 
from Hilti and Tyrolit Hydrostress. Diamond blades 
are mainly from Hilti and Tyrolit, while the core bits 
come from Imex, Hydro Tec and Husqvarna. Wires are 
bought from Hilti, Hydrostress and Diamond Pauber. 

Demolition work with remotely controlled robots is a 
common service for Diamantbohr and has been for years. 
�e have a number of well trained operators and so far 
they are only using Brokk robots, but some Husqvarna 
attachments, like the new Husqvarna crushers. �e Brokk 
fleet contains about 42 robots in all the different sizes. 

Founded in the early 1970s
The Dutchman Henrique de Jong and Willi Au-
thenried founded Diamantbohr in 1971.  Later  
Authenried took over the company and expanded the 
operation to its current size. Authenried is one of the 
founders of the Swiss concrete cutting association. 
Authenried sold Diamantbohr Group to Frutiger 
Group, which is a Swiss construction conglomerate, 
in Thun and is now retired. The Frutiger Group is 
one of the five biggest construction companies in 
Switzerland and has a turnover of  €815M with over 
2800 employees.

Wingeier has been with the Frutiger Group for 10 
years, including the five years with Diamantbohr. “It was 
really a great honour for me to be offered the position 
of chief executive at Diamantbohr. I enjoy my work as 
is very challenging. Together with my staff also am able 
to work very independently. For me it feels almost like 
running my own company,” said Wingeier.

Wingeier also enjoys his role as one of the two vice 
presidents of IACDS. “I very much enjoy attending the 
IACDS meetings. �e biggest purpose for this organisa-
tion, as I see it, is to stimulate young people to start to 
work in the concrete cutting industry,” said Wingeier. 
“We need young and ambitions people to bring this 
industry forward. �ey also must be informed that there 
are various educations today that the national member 
associations offer. Another purpose for IACDS is to be a 
networking hub where ideas are exchanged between the 
different members and national associations. However, 
what I don’t believe in is for IACDS to set up a concrete 
cutting standard for different working methods. I believe 
each country or region is too different from each other. 
But there can be recommendations and examples on 
how the standards and working patterns are in each 
country. And the information about this should be 
spread by IACDS.”

www.diamantbohr.ch 

Philippe Wingeier, CEO for the Diamantbohr Group.
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Husqvarna equipment has played a 
crucial role in a major salvage project fol-
lowing the sinking of a floating dock that 
broke up during demolition in Denmark. 

A 50 year old floating dock in a ship-
yard in Munkebo by the Odense �ord in 
Denmark was set to be demolished and 
sold for scrap. Unfortunately, the dock 
measuring 100m x 32m and weighing 
about 3,500t broke during the process, 
and sunk to the seabed. A shipping 
company J.A. Rederiet was brought in 

to salvage the dock. �ey contacted a 
leading diamond wire-cutting expert in 
Denmark Søren Lindstrøm Andersen 
and a long time freelance consultant for 
Husqvarna Construction Products.  

“�ey had heard about a project I 
worked on where we equipped a small 
submarine with a wire saw to cut down 
wind turbine towers at sea. I drew up a 
sketch of how I thought the dock could 
best be cut into manageable sections, and 
they said let’s go with it,” said Andersen.

�e project employed two Husqvar-
na CS 2512 wire saws, two hydraulic 
power packs PP 455 E and a total of 
520m of Cobra C 1000 diamond wire. 
“�e ideal solution would have been to 
make the cuts starting from the bottom 
going upwards, but there was no way to 
get the wire under the dock, so we had 
to start by cutting from the top going 
down,” said Andersen.

To accomplish this, a rig was made 
using a 40m long over water causeway as 
a base. �ey attached a number of wheels 
on the rig and, with the help of divers, 
on the seabed 14m below surface that the 
wire would run on. �e floating dock was 
cut into 18 sections, with each cut taking 
between two to five days to complete. 
“We had to go slowly, there was a lot of 
scrap in the construction and loose objects 
we couldn’t always see that threatened to 
damage or break the wire,” said Andersen.

After a cut was complete, JAR lifted 
the sections, weighing up to 180t, using a 
floating crane. It was the largest construc-
tion his firm has salvaged from the sea 
bottom. “It was a very special and in some 
ways challenging project, due to the mas-
sive size of the dock. Of course there are 
always a few road bumps, but in the grand 
scheme of things, everything went accord-
ing to plan,” said JAR representative Kim 
Alfastsen. “�e Husqvarna equipment 
has worked great, and been very reliable.”

�e project started in April and the 
last section was lifted from the sea during 
the first days of June. Andersen said that 
although he has been in this business for 
almost 30 years, he has never heard of a 
project as big as this. “Not when it comes 
to how large the cuts were, no. �is was 
an extreme project,” said Andersen. “Here 
we used the two CS 2512 wire saws one at 
a time, but next time a project of this size 
comes along, I think I’ll alter the set up so 
that the saws work simultaneously. �at 
way we should be able to cut even faster.”

HUSQVARNA WIRE TO THE RESCUE   
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�e second half of the last century saw many changes. 
�ree that are similar in structure are the developments of 
the demolition, concrete cutting and the music industry. 
�is comparison might seem rather odd, but it is not. 
During the 1950s the music style rock‘n roll saw daylight 
for the first time. We have many musicians to thank for 
that, but one is of course Elvis Presley. Elvis and his col-
leagues started a wave of new music and new musicians 
appeared like the Beatles, the Doors, Bob Dylan, Stevie 
Wonder, Chicago, Aretha Franklin, Nina Simone to name 
a few. And since then it has just been going on and on.

The Danish company Tscherning is one of Scandinavia’s biggest 
demolition contractors and this year celebrates its 40th anniver-
sary. Jan Hermansson reports.

Like rock’n roll
�e same has happened in the demolition and concrete 
cutting industries. �ey also started to evolve in the 1950s 
and early 1960s. �e hydraulic breaker was invented, 
diamond core drills and later on blades started to be used 
for cutting holes in concrete instead of using pneumatic 
jack hammers. In time diamond segments became more 
and more popular and has since continued. �e demoli-
tion and concrete cutting industries are around 50 to 60 
years old. A lot of new companies were started up in these 
sectors during the 60s, 70s and 80s and many of them are 

still around celebrating multiple decennium anniversaries. 
One of these is Danish demolition contractor Tscherning 
in Hedehusene west of Copenhagen.

An amazing pioneer
Founder is Georg Tscherning who started his company 
in 1975 and is celebrating its 40th anniversary this year. 
Georg Tscherning is interested in all kinds of construction 
machinery and tools, and is also an artist and painter and 
makes sculptures in metal. He is still active in his company 
working every day even though he is 83 years old. During 
the early years Georg Tscherning rented out his fleet with 
operators to different projects in the Copenhagen area. He 
was also one of the very first users of hydraulic breakers in 
Denmark and purchased breakers from Krupp and Mon-
tabert in the very beginning of the hydraulic breaker era. 

TSCHERNING
celebrates 40th anniversary
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With the then new attachment for the time, Tscherning 
received many jobs where the breaker was the optimum 
tool when a lot of power was needed. Georg Tscherning 
even got a nickname from the branch and colleagues for 
his services with the new device, the hydraulic breaker, 
which was Dr. Hug, pronounced Dr. Hook.

From the 1970s to the early 1990s business was good 
and the company grew. However, the big expansion of the 
company came during the 1990s and onwards, now placing 
the company as one of the three biggest demolition contrac-
tors in Denmark. Georg Tscherning wanted his son Søren 
to join the company, but Søren Tscherning’s colleague Klaus 
Bodilsen from Danish construction company Rasmussen 
& Schiøtz, which was later acquired by the Swedish Nordic 
Construction Company (NCC), was suggested to join 
first. In 1993 Bodilsen was hired as project manager and 

became Georg Tscherning right hand man. In 1997 Søren 
Tscherning joined too. �e smooth and slow transition to 
divided responsibility between generations was a success.

Fast and steady growth
�e business continued to grow and in 1999 the com-
pany was awarded the Danish stock market newspaper 
“Børsen”s Gazell prize for fast growing enterprises. In 
2002 they grew out of their premises in the Copenhagen 
southern harbour area and moved to Hedehusene. �e 
year after the company was the first Danish demolition 
contractor to implement ISO and OHSAS standards and 
the first in its sector that has three certifications within 
quality, environment and working environment.

In 2004 the company began to broaden their spectra 
of service by starting up a separate division for construc-

tion. During this period the company also started to 
take on various projects in the Danish nuclear industry, 
including the decommissioning of two of the three 
nuclear reactors in the country. Over the years Tschern-
ing had carried out several projects in cooperation with 
other Danish demolition contractors, including Villy C. 
Petersen. In 2006 the two companies carried out a huge 
demolition project in Copenhagen, and the biggest ever 
demolition project in Denmark. Eight years later in 
2014 Tscherning acquired Villy C. Petersen and around 
the same time another demolition company Brandis. 
Tscherning also acquired the concrete sawing and drill-
ing contractor Total Diamanten. �e acquisitions placed 
Tscherning as one of the largest demolition companies in 
Denmark. Expected turn over for Tscherning in 2015 is 
about €40M with its current 300 employees. 

 Tscherning management in front of the premises 
in Hedehusene outside Copenhagen.

A pond with carps in the entrance welcomes guest.

Dining room for the employees.
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Tscherning prefers to carry out the majority of proj-
ects with their own people and very little is subcontracted. 
“If we can keep as much as possible within our own com-
pany we limit the competition. Too many subcontractors 
involved increases the risk for more competition on future 
projects,” said Bodilsen.

Maintaining a modern machine fleet and having well 
trained and qualified employees is also important to keep 
the competition at a distance. In 2012 Tscherning set up 
Tscherning Akademi where they train their own staff.

“The construction industry drives Denmark”
�e current economic situation in the Danish construc-
tion industry is good. “�e Danish economy is right 
now powered by a very strong construction sector,” said 
Tscherning chief executive Søren Refsgaard. “�ere are a 
lot of construction projects in Denmark, particularly in 
the Copenhagen region. I believe the market situation is 
very good, but the pricing is very competitive. We believe 
that the situation will continue to be good and maybe 
improve as we consider that project competence will be 
valued to a greater extent than today on special projects.”

Denmark is divided in two large islands and one 
peninsula. Most of the construction projects are located 
on the island Zealand where Copenhagen is located and 
not so much activity on the Jutland peninsula. Signifi-
cantly there have been a lot of railway projects, particu-
larly around Øresund where the combined tunnel and 

bridge crossing joins Sweden and Denmark. Currently 
Tscherning is working on a high-speed rail link between 
Copenhagen and Ringsted. �e company is also involved 
in a number of larger renovation and new build projects 
surrounding Copenhagen. 

“We are in particular looking for projects where the 
demands are high as we can provide the right methods, 
equipment and people that are trained to do the job. In 
this sector we are very competitive and we can deliver what 
clients ask for. On more standard jobs we can not compete 
with very low prices,” said Søren Tscherning. “We have 
about 10% to 15% of the market in Denmark and the 
capacity to take on the really big and qualified projects. 
About 70% of the jobs are carried out in Copenhagen 
and the rest on island Zealand and some jobs on Jutland. 
Besides the demolition work we also offer sanitation work, 
clearance of hazardous waste, asbestos, PCB, oil and 
chemical substance elimination and treatment of polluted 
soil. We also offer other preparations for new build like 
all kinds of drainage, etc. In situ concrete is also made by 
our own well trained and qualified employees. Tscherning 
has an increasing amount of big projects in this field.”

A growing sector within the company is also all sorts 
of ground works related to the demolition projects or in 
new building projects. It can be in situ preparations, plan-
ning and digging and also involve pouring of concrete for 
foundations, pipe works etc. Tscherning has established 
a strong position also in these fields mentioned and in 

combination with demolition, concrete cutting and the 
environmental services the company has become a strong 
allround player on the Danish market. 

Comprehensive fleet of equipment
Tscherning has about 120 machines from small mini 
excavators to large high-rise demolition machines with a 
reach of 27m. �ey have eight Brokk demolition robots 
from 400kg up to 1t. Sometimes they use their 52m crane 
with a wrecking ball. �ey have four trucks and about 70 
containers in circulation. �ey also have a large number 
of different hydraulic demolition attachments, equipment 
for the sanitation work and wheeled loaders and dumpers.

�ere is still potential for Tscherning to grow in 
Denmark, but the company is also setting its sights on 
becoming a bigger player in neighbouring Sweden where 
they already have a subsidiary. For the past six years Tschern-
ing has been doing demolition work in Sweden including 
the very polluted sulphuric acid factory in Helsingborg 
harbour, Kemira. Tscherning is a long time member of the 
Danish Construction Federation where Søren Tscherning 
is the chairman of the board for the Copenhagen region. 
�e company is also a member of the Danish Asbestos 
Association and the European Demolition Association.

In this 40th anniversary year Tscherning is finalizing 
the construction of a new workshop and more administra-
tive offices close to the head office in Hedehusene and 
scheduled to be finished in November.

From the left to right; Klaus Bodilsen, General Manager, Georg 
Tscherning, founder and former managing director, Søren 
Tscherning, owner and chairman and Søren Refsgaard, CEO.

A sound and healthy relationship with the environment has always been the priorities in 
the work of the company. This is symbolized with the carps in the entrance pond and all 
the green plants climbing on the walls in the entrance room creating a nice atmosphere.
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  TRANSFORMING APARTMENT              
  houses from the sixties

Tscherning is working on more then 50 sites in the 
Copenhagen during the PDi visit. PDi visited two of 
them. �e first one was in Sorgenfri where the company 
is preparing to renovate three 15 storey apartment build-
ings from the 1960s. Main contractor for the project 
is NCC. It is a complete renovation from inside and 
out. All materials are changed, 380 kitchens and 432 
bathrooms are being replaced, as well as 378 balconies 
and cladding. �ere are quite a number of asbestos plates 
being removed as well as all window joints with PCB. 
Tscherning also replaces the attics and roofs. All elevators 
will be replaced and the shafts widened. �e renovation 
demolition will take about 30 months and the budget 
for Tscherning’s part is estimated to be between €2.7M 
to €4M. �e complete construction project is estimated 
to cost about €105M.

Tscherning project manager Dennis Eiberg Becker 
said that it is quite a tricky job demanding detailed plan-
ning. “When we are ready with one floor NCC moves in 
and start to set up the new apartments and we move on 
to the next floor. �e time frame is tight so everything 
must move on smoothly,” said Becker.

�e elevator shafts are used as chutes for demolition 
waste. As they want wider elevators in the renovated 
building, Tscherning is carrying out a lot of concrete 
cutting to widen the shafts. “�e work with the shafts 
is maybe the most tricky part on this project, as concrete 
walls and slabs are needed to be replaced. When we cut 
out the old parts it is temporarily weakening the structure 
so preliminary supports are needed before new concrete 
walls for the shaft are poured,” said Becker. Tscherning 
has also won another contract on this project which 
includes laying of pipes and insulation of cellars.

From the left Tscherning CEO Søren Refsgaard, 
Project Manager Dennis Eiberg Becker and 
Heidi von Bülow, Communications Manager.
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HIGH SPEED 
rail link

Another project involving Tscherning is the high-
speed rail link between Copenhagen and Ringsted. 
Tscherning, in cooperation with its concrete cutting 
subsidiary Total Diamanten, is working in the suburb 
of Folehaven. A 1.1km long tunnel is being built and 
the supporting walls are being constructed by 12m deep 
and 700mm diameter concrete piles next to each other. 
�e 2,200 pile tops need to be broken down to their 
required height using a hydraulically powered cracking 
device with a pressure of 3,000bar provided by a host 

excavator. �e method is patented by Jørn Arrild, who 
is project manager in Tscherning and also chairman of 
Total Diamanten. To crack the piles a hole is drilled in 
each one along with a vertical cut below the hole. �e 
device is placed in the hole to crack the concrete and the 
broken piece then removed with a sorting grapple. �e 
tunnel’s concrete roof is placed on top of the piled walls. 
�e tunnel project will take about two years to complete.

“It was due to our method to cut the piles that 
we got the job. It is fast, easy, safe and an economic 

solution,” said Arrild. Besides piling and cracking Total 
Diamanten and Tscherning are carrying out a number 
of other tasks on the tunnel project. On the 3.8km long 
section in Folehaven they have demolished a number 
of bridges, heating tubes and culverts. �e budget for 
the whole railway project is estimated to about €1.63bn 
and scheduled for completion in 2018.

www.totaldiamanten.dk
www.tscherning.dk

Jørn Arrild, Project Manager.
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How to CUT AN AIRPLANE
When the Dutch company AELS needed to split a retired 
Boeing 737-300 aircraft in five parts without any debris, 
they turned to Husqvarna’s special applications team for 
a custom-made diamond wire sawing solution.

Dismantling airplanes can be a messy job. �e most 
common method is using power cutters or hydraulic 
scissors. �ese are two cost effective solutions with the 
major setback of the risk of flying debris. 

“A lot of grounded airplanes are parked close to 
the runways. In those cases there is a real danger that 
some piece of debris is swallowed by an engine during 
take-off or landing,” said Husqvarna global applica-
tions manager Patrick Meeremans.

�e Dutch company Aircraft End of Life Solu-
tions, specialising in dismantling aircraft, contacted 
Husqvarna’s special applications team requesting if 
they could split an aircraft in five parts using a wire 
saw to get the cleanest cuts possible and avoid debris.

�e tail was going to be put on another airplane 
and the middle section, of the fuselage, was to be 
reused for training purposes. It was crucial that the 
cuts were very clean.

Using a diamond wire solution not only allowed 
for a smoother cut, it also made it much easier to cut 
straight. “Imagine you have a big tube of paper with a 

diameter of one metre, and you take a pair of scissors 
and try to make a perfect cut; it is extremely hard to 
end up at the same place you started,” said Meeremans.

�e Boeing 737-300 was at the Aviolanda Woens-
drecht air base in the southern part of the Netherlands. 
For the task Meeremans and his colleague Antoine 
Henneaux brought a Husqvarna CS 2512 wire saw 
equipped with a Cobra C 1000 diamond wire and the 
hydraulic power pack PP 455 E.

“With this setup only two people are needed to 
get the job done,” said Meeremans.

Besides setting up and pausing a few times for 
adjustments, each cut of the airplane’s main body 

took less than 20mins. “We had seen some demonstra-
tions by others who claimed they could do this, but 
they never succeeded. �e easy way of cutting with 
Husqvarna’s wire and the clean cut through all types 
of material and structure surprised us. We were very 
satisfied,” said AELS project manager Patrik Huiberts.

Following the successful pilot project, Huiberts 
said that AELS plans to use wire cutting in the future 
for some of their assignments. “Wire cutting is great 
when removing ghost planes parked next to runways 
and it could also be a perfect solution to remove air-
planes from crash sites,” said Huberts. “In cases when 
scattered debris is not a problem, the fastest solution 
for dismantling airplanes is using an excavator with a 
cutting head and a Husqvarna K 760 power cutter for 
the more precise cuts.”

“While working we shot some video and put 
together a clip that AELS posted online. �ey quickly 
received seven requests for having airplanes cut up that 
way. So it was a very fruitful project for both of us,” 
said Meeremans.
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president Clif Rawlings.
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Removing a sizeable structure, such as a highway over-
pass, requires planning and preparation before the first 
piece of equipment rolls on to site. �is is particularly 
true when the demolition project occurs on one of the 
most heavily congested freeways in southern California. 
Safety and environmental issues including dust and 
sound suppression, re-routing of traffic, the recycling 
of scrap and other re-usable materials must also be 
considered.

�ese variables all came in to play when Environ-
mental Remediation Services, a customer of Tracey Road 
Equipment, which is an Allied Construction Products 
distributor and Sandvik Construction’s dealer for Ram-
mer in North America, was contracted to help widen the 
Route 91 Corridor in Corona, California. A key part 
of the project was bridge demolition at the Interstate 
15 and 91 Corona interchange. To help alleviate traf-
fic congestion flowing through Corona, a majority of 
the work had to be done at night. Working over active 
railroad tracks and storm runoff channels added another 
dimension to the project.

“�e close proximity of the railroad tracks had to 
be accounted for,” said ERSI site superintendent Glenn 

Beam. “�e trains were running close by the overpass 
so that gave us a limited work window. �is project was 
bid as a design and build and was funded by the State of 
California along with some Federal assistance.” 

Working non-stop for early reopening 
One of the plan’s primary considerations was much of 
the demolition work was being performed in elevated 
conditions over long periods of time. For that reason, 
ERSI chose the Rammer 4099 hydraulic hammer to 
demolish the overpass. “We were working the Ram-
mer 4099 in high elevation scenarios for a solid 22h. 
It got no break and performed extremely well. It’s the 
best power-to- weight hammer. For the Komatsu 360 
Excavators we use, the 4099 has optimum balance and 
torque,” said Beam. 

So that the highway never had to be shut complete-
ly, the work was done in phases. “Our timetable had us 
doing the work in sections. �is allowed us to build back 
what we took out, add the new lanes; all while keeping 
the lanes opened that weren’t demolished,” said Beam. 

As work began, excavator crews started in the 
middle of the overpass and moved outward. “To bal-

ance the load, we sectioned the bridge in half. �e 
excavators then worked in opposite directions. We had 
a slotted deck that allowed us to drop the concrete and 
rebar below,” said Beam. “�e demolition team then 
focused on lightening the girders. First, the Rammer 
4099 knocked the concrete off and it fell to the deck. 
�en, we pepper-screwed the rebar and it fell on top of 
the concrete. We did the same thing with abutments.” 

Rammer 4099 helps beat the clock 
Helping to accomplish this is the fact that the frequency 
range of the Rammer 4099 is 400-560blows/min. �is 
enabled 344m3 of concrete to be removed in a very 
limited period of time. In addition the 4099 hammer has 
other features including the VIDAT system, which in-
cludes vibration dampened tie rods that reduce operating 
costs, extend operating life and minimizing downtime. 

Not only was the Route 91 Corridor project execut-
ed with precision and accuracy, it beat the anticipated 
completion date. “Because of the performance of the 
4099 Rammer hammer, we were able to open up the 
Interstate 15 and 91 Corona interchange 11h ahead of 
schedule,” said Beam. 

In the US safety, environmental and timeliness issues had to 
be carefully accounted for when it came to the demolition of a 
highway overpass in southern California. Helping to ensure that 
the project was completed on time with a minimum of delays 
was a Rammer 4099 breaker, which worked for 22h non-stop.

RAMMER 4099 
assists in highway demolition 
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�e first Hitachi ZX350LC-5 high-reach demolition 
excavator in the UK has been at work on a high-profile 
project in Wolverhampton. �e special application 
machine was used to demolish a four-storey office 
block owned by Marston’s. With an industry-leading 
reach of 23m for an OEM machine, the excavator has 
a maximum tool weight of 3,000kg – another advantage 
over other models in this class.

“�e option of a 23m high-reach or two-piece 
demolition boom gives the ZX350LC-5 greater versatil-
ity for our customers,” said Hitachi Construction Ma-
chinery (UK) operations director Andy Baker. “It also 
provides a comfortable and safe working environment 
for operators. �e sound- suppressed, air-conditioned 
cab is FOPS-compliant, with OPG front and top guards. 
It is also equipped with a boom angle indicator, swing 
angle alarm and HRD overload warning system for 
safe operation. And the smooth and efficient tilting 
mechanism on the cab enables greater visibility through 
the pillar-less window.”

�e ZX350LC-5 is the first high-reach model in 
RM Penny’s fleet. �e family-run plant hire and demoli-

tion company is a longstanding customer of HCMUK.  
Owner Roger Penny has been buying Hitachi machines 
for 40 years. His current fleet includes: 23 Zaxis-3 and 
Zaxis-5 models, including ZX130-5, ZX210-5 and 
ZX350-5 medium excavators, and a ZW220 wheel 
loader. He took delivery of the Zaxis-5 demolition 
machine in March 2014 and by April 2015 it had ac-
crued 1,500h.

�e demolition phase of the project in Wolver-
hampton took approximately 10 weeks to complete. 
�e work had to be carried out gradually and precisely 
due to the scaffolding attached to the exterior walls of 
the building, which is adjacent to a busy main road. 
�e ZX350LC-5 was fitted with crusher and grapple 
attachments, and often operated in economy mode to 
ensure a high level of precision.

Operator Kevin Penny has worked with RM 
Penny for 35 years and an experienced user of Hitachi 
construction equipment. He found the high-reach 
demolition model straightforward to operate. “�e 
settings for the attachments are pre-set for flows and 
pressures, so they can rotate steadily and at the right 

speed. It’s also easy to change attachments because of 
this,” said Penny.

He was also impressed by the Zaxis-5 excavator’s 
comfort and visibility. “Once the door closes, the cab 
feels like your space, like it has been designed specifi-
cally for you. I don’t always need to tilt the cab when 
working at heights because the visibility through the 
extended glass panel in the roof is excellent,” said 
Penny. A roof window wiper and parallel wipers on 
the front window ensure excellent visibility and easy 
cleaning, as does sufficient space between the guard 
and front window.

�e Hitachi ZX350LC-5 is a versatile solution for 
working on different sites. Changing the front equip-
ment is straightforward thanks to the hydraulic pins, and 
removing the additional counterweight when required 
is easily done. “We can change to the standard front at-
tachment and bucket to load trucks, dig out and finish 
the job,” said Penny. “Previously I operated the larger 
ZX650, which would be used to demolish two storeys, 
then moved to another site. �e ZX350LC-5 can stay 
on site for longer and be used for other tasks.” 

Hitachi high-reach demolition excavator makes UK debut  

Dust suppressor 
with its own power source  
Dust Control Technology has de-

veloped the DustBoss DB-60 Fusion 
transportable atomized mist unit, 
combining an electric dust suppres-
sion design with a 45kW generator 
set mounted on a trailer that can be 
taken to sites that lack a convenient 
power source.  �e innovation brings 
greater versatility to one of the most 
popular dust suppression designs 
on the market, able to deliver up to 
5,834m2 of coverage.

“Controlling air quality is es-
sential for communities surrounding 
a construction or demolition project, 
but even in places with little infra-
structure, dust can choke worksites 
and foul equipment,” said DCT 
president Laura Stiverson.  “We 
engineered the Fusion to be highly 
mobile, with its own power source, 
able to be easily towed anywhere on 
a job site.”

 www.dustboss.com
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GIANT DEMOLITION WITH THE EIFFEL TOWER AS BACKDROP  
A large demolition project in central Paris, France, is 
being executed close to the Eiffel Tower. Due to the 
strict regulations in the area the project is rated at a 
high level of security and zero pollution. “�is is one 
of the main reasons why we chose Brokk demolition 
machines for the task”, said AYM PTB managing di-
rector Laurent Panetta from the contractor appointed 
for the demolition. 

AYM BTP, formed in 2011, provides specialized 
services within the demolition industry in France. 
�ese include demounting of structures, demolition, 
handling of hazardous waste, site clean-up, recycling 
and masonry. AYM BTP has been successful and today 
the company has 25 employees performing projects 
to both private customers and public institutions. 
“Our goal is to use the latest technology in order to 
ensure a modern demolition process and a high level 
of service and availability. �is is very much applied 
in the current Paris project”, said Panetta.

A total of 6,000m3 of office and apartment build-
ing is being renovated using soft or green demolition. 
�is means that everything is to be carefully removed, 
sorted and recycled. For the first part of the job 600 
containers were used. �e two Brokk 100 and one 
Brokk 160 machines were perfect for this purpose. 

Another important factor was the low weight 
of the Brokk machines, as the floors could not carry 
heavy machinery and the elevator capacity was only 
2t. “Another reason why we chose the Brokk machines 
is the remote control that is very beneficial during this 
complex demolition project”, said Panetta. 

�e scale of the project can also be explained by 
the total investment that amounts to 1.8bn. �e prime 
minister of France, Manuel Valls, will occupy one of 
the floors in the new building when it is completed. 
“In all we are very satisfied with the Brokk machines 
and their performance during this very challenging 
demolition job in central Paris”, said Panetta.

Italian contractor Misconel has been using some of its 
fleet of Volvo excavators to assist in creating the new 
Vulcano ski run in the Italian Alps. Four of its EC220D 
and three EC250D excavators have been adapted for 
the steep gradient to clear the area ready for the main 
groundworks. �e new piste starts at a height of 1,900m 
and drops 600m over the 2,150m length of the steep 
downhill run. Misconel’s Volvo machines worked at an 
average gradient of 40% increasing to 49% for the last 
section of the slope.

Peak performance  

INDECO BREAKERS PLAY KEY ROLE 
EXCAVATING ITALIAN TUNNEL   
Two Indeco HP 7000 breakers have 
played a key role in the excavation of 
the 3.7km long twin bore Serra Rotonda 
Tunnel on the 443km long A3 Salerno-
Reggio Calabria highway, which links the 
A1 Milan to Napoli autostrada with the 
southern part of Italy.

Due to the very tough geological 
conditions along the Serra Rotonda tun-
nel route, contractors used a combination 
of drilling and blasting and hydraulic 
breakers. �e project main contractor 
GLF subcontracted the excavation to 
Castellano. �e specialist firm used the 
two Indeco 7000 breakers on the north 
and south tunnel bores. 

The excavation started from the 
south entrance and was carried out with 
the Indeco breakers in the north tube 
for a length of 2,424m, while in the 
south tube for a length of 2,357m. �e 
rock mass did not always demonstrate 
levels of fracturing and hardness to al-
low excavation with the breakers. When 
the advancement reached the area with 
limestone and graded calcarenite, with 
compressive strength of 70MPa, then 

excavation switched from the breakers to 
drilling and blasting.

 Castellano used the Indeco HP 
7000 hydraulic breakers from the open-
ing in the north tube for 1,156m and for 
1064m in the south tub, leaving 806m 
in the north and 753m in the south for 
drilling and blasting. In a further area 
where gas was detected excavators were 
fitted with explosion proof systems from 
Technoscavi and rigged with the Indeco 
HP 7000 breakers for use in 401m of the 
south bore and 344m in the north tunnel.
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�e construction industry is famed for working around 
the clock to deliver projects on time and with minimum 
disruption. During these hours of darkness, a reliable 
light tower can be a contractor’s best friend. Light towers 
have an extremely important role in ensuring overnight 
work is conducted safely and effectively. However, the 
selection of a light tower is not always as simple as it may 
seem, with a number of factors to be taken into account. 

Reliability
�e most important facet of any light tower is reliability. 
A reliable and easily maintained light tower is vital for 
reducing the risk of downtime. 

A number of reliability factors should be taken into 
account when selecting a lighting tower.

Firstly, buyers should look for a lighting tower with 
a controller that only allows the lights to start one at a 
time, thus avoiding alternator overload. 

Hydraulic vertical masts are the most common 
form of light towers. �ey are compact and easy to use 
but can be vulnerable to wear between the telescopic 
sections. By contrast, a well-designed light tower will 
have replaceable anti-wear guides and minimise the 
risk of problems.

One of the major contributors to reliability is the 
presence of galvanised parts and should be prioritised 
by buyers. Ballast is commonly used to control the 
flow of current through the lamps during start-up. 
Once the lights are powered up, the ballast is no longer 
required but in some lighting towers it remains active, 
which leads to a flickering or stroboscopic effect. We 

recommend that electronic ballasts be used to prevent 
flickering and extend lamp life. 

Consider the costs
From a financial perspective, it’s important to consider 
the purchase price and operational costs. In the case of 
hydraulic masts, buyers should look for a large fuel tank 
to maximises operating time. Another consideration is 
the resale value of the machine. A reliable and durable 
light tower will command a better price if it is being 
traded in for a newer model.

Ease of maintenance
A well designed lighting tower will have adequate access to 
all the service and repair components without the need to re-
move the canopy. A popular trend has been to develop highly 
compact products, enabling more units to be transported 
in a single load. �e aim was to reduce transport costs but 
a side effect is that access to components can be inhibited.

To ensure good working order, it is best to avoid 
fitting light towers with auxiliary power outlet sockets 
to serve other loads on site. Although this may seem a 
cost-effective idea, these additional power demands can 
lead to alternator overload. 

A useful tip is to ensure that the relevant part 
numbers for maintenance parts, lubricants and cool-
ants are well labelled on the light tower for easy access. 

Safety
Operator safety and the environmental credentials of 
light towers are also important factors to be considered. 

�e wind rating of the light tower, for example, should 
always be taken into account. For example, Chicago 
Pneumatic’s CPLT H5 features a hydraulic vertical mast, 
which has been designed to a safety factor of five, with 
four stabilisers providing additional support.

Problems can also arise if a light tower is towed away 
without the mast having been lowered. Buyers should 
look for a handbrake safety mechanism, whereby the 
mast is automatically lowered when the handbrake is 
deactivated for towing. 

LED vs Metal Halide Lights
�ere are advantages and disadvantages to both LED 
and metal halide lights. LED lights are more robust and 
consume less power than metal halide lights. On the 
other hand, metal halide lights are less expensive and 
are well proven in this application. 

Look for durable lamps that are designed for both 
portability and performance, and heavy-duty floodlights 
with high IP and IK factors. �e CPLT H5, for example, 
features four 1kW metal halide lamps to give a total 
luminosity of 360,000 lumens.

Service and support
Considering the importance of the light tower on site, 
owners need to have faith in the support that’s available 
from the supplier. A product from a globally recognised 
brand provides strong reassurance of quality and this 
should always be backed up with local support for mainte-
nance and repairs from an officially authorised distributor. 

www.cp.com

THERE’S MORE TO LIGHT TOWERS than meets the eye  
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Long-lasting companies are founded and steered by 
overachievers – audacious, creative, determined and 
resilient. People of this calibre are not afraid of taking 
calculated risks and tend to view life’s challenges as 
opportunities rather than stumbling blocks. Eimatsu 
Kotone - who a century ago established a company 
now known as NPK - personified these qualities. 

True samurai
�roughout his life-long career (Eimatsu Kotone 
passed away at the age of 106) he was more concerned 
with creating value for the customers than just raking 
in the profit. Hailing from a small village in the Fukui 
prefecture, Eimatsu Kotone was a self-made man in 
true sense of the word. He moved to the city of Kobe 
at the age of 17 to study at a technical college. In 1916, 

Osaka-based NPK occupies a very special niche in the 
demolition attachment industry. It keeps a low media 
profile yet its products are renowned as the epitome of 
the “made in Japan” quality. Often more expensive than 
rivalling brands, NPK attachments are what contractors 
ask for when they face a really tough job. This summer 
PDi’s Andrei Bushmarin visited the venerable Japanese 
manufacturer.   

NPK: A CENTURY OF CRUSHING SUCCESS
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only three yeas after his graduation, he established Ko-
tone Seisakusho that manufactured tanks for storage 
and transportation of various chemicals and medicines. 
Chemical engineering equipment has been one of the 
pillars of NPK’s business structure ever since. In the 
early 40s, Eimatsu Kotone was approached to man-
age a company called Nippon Pneumatic Kogyosho, 
which specialized in manufacturing pneumatic tools. 
A few years later both enterprises merged and that was 
a watershed moment in NPK’s history, shaping, to a 
large degree, the modern company. 

World’s largest hammers 
A war-ravaged Japan needed to be rebuilt, and that 
helped jump-start development of NPK’s third business 
area - equipment for demolition and recycling applica-
tions. In the 50s, NPK engineers designed the “IPH 
series” hydraulic hammers that became a smashing hit 
in Japan. Due to their enormous size and power (they 
were said to be the world’s biggest at the time), the IPH 
hammers proved particularly effective on large-scale 
building projects like Expo ‘70 in Osaka. �eir success 

catapulted NPK into the domestic industry’s elite and, 
when the 1970s came around, the manufacturer was 
well prepared to take on the world. It launched another 
series of large hydraulic hammers “HPH” (which was 
awarded the Special Invention Prize by the Japan 
Institute of Invention and Innovation) and expanded 
into the European market, choosing Rotterdam as its 
operations base. 

“Red little booster”
As good and productive as the 70s were, the best was yet 
to come for NPK. It was in the 1980s that the Japanese 
manufacturer came up with an invention that broke new 
ground in demolition technology and put it ahead of 
competition. Called “booster”, the new device could 
sharply increase the crushing force of a demolition tool 
by stepping up pressure in its hydraulic circuit when 
the rated capacity was no longer enough to crack the 
material. �is innovation, which was often copied by 
countless competitors over the years, became a NPK 
hallmark and consolidated its position as one of the in-
dustry’s trendsetters. Nowadays booster is a feature that 
most attachment manufacturers offer as standard, but 
back in the 80s it was as cutting edge as it got. In 1985, 
another two landmark events in NPK’s history took 
place: opening a US subsidiary in Cleveland, Ohio and 
commissioning of a new plant in Nabari, Mie prefecture 
that would later become NPK’s flagship manufacturing 
facility for demolition equipment in Japan. 

Turning into a global player 
The new millennium started on a sad note for the 

Japanese manufacturer. In 2001, the founder Eimatsu 
Kotone, who was involved in the company’s activi-
ties until his last days, passed away. But he left it 
in good shape and good hands. In the first decade 
of the 2000s, NPK was going stronger than ever. It 
reinforced its position in Europe by establishing two 
daughter companies: one in Czech Republic to serve 
as a production base for NPK’s European operations 
and another sales subsidiary in Limoges, France. In 
2005, NPK decided to expand into Middle East, 
which was experiencing an unprecedented construc-
tion boom fuelled by oil exports. Having set up an 
office in UAE, it actively started to develop sales 
channels in Arabic countries. 

The principle of “monozukuri”
A hundred years on, NPK is a globally recognized 
manufacturer of demolition attachments, pneumatic 
tools and chemical equipment with a sky-high reputa-
tion and prices to match. �is reputation rests primarily 
on the principle of “monozukuri”, which can be loosely 
translated as “craftsmanship”. And this is very Japanese 
kind of craftsmanship characterised by minute atten-
tion to detail. �e Nabari plant, which PDi visited, is 
the avatar of “monozukuri”. Having undergone three 
renovations within the last 30 years, it is spotlessly clean 
and automated to the max. Nabari’s R&D department 
is one of the biggest that PDi has ever seen, which ex-
plains the engineering uniqueness and quality of NPK 
products. �e disciples of Eimatsu Kotone have done 
a fine job of keeping his legacy alive.  

www.npk.co.jp 
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First for ROTAR SCRAP SHEAR   
During demolition of the old clay pro-
cessing facility of MTG Mittelhessische 
Tonbergbau in the German town of 
Gießen, demolition company Weimer 
from Lahnau used a Rotar scrap shear 
for the first time. 

The building used to house the 
Gail steam, stone and clay factory and 
for demolition of the 31m high steel 
structure, Weimer used two Liebherr 
964 excavators equipped with a Rotar 
RSS 50 scrap shear.

�e 6.2t Rotar R RSS 50 was con-

nected to the Liebherr machines using a 
hydraulic quick-change system, which 
also enabled the operators to quickly 
switch between different types of equip-
ment. With its large jaws of almost 
800mm and a cutting power of 955t, 
the scrap shear effortlessly cut through 
the steel beams.

The demolition works required 
moving and cutting over 600t of steel, 
which was processed on site. This was 
a job for Rotar’s biggest demolition/
sorting grab, the RG 60N weighing 

3.87t.  “Using this shear enabled us to 
dismantle the steel construction and 
cut it into pieces. As a result, the activi-
ties on the site were completed ahead 
of schedule,” said Weimer machine 
operator Thomas Koch.

The excavator’s operator praised 
the smooth controls and the shear’s 
cutting power. “It has a good centre 
of gravity and is balanced properly, 
meaning it can also be used in steel 
constructions that are harder to access,” 
said Koch. “Moreover, the shear can be 

turned hydraulically and is fitted with 
a specially designed hydraulic speed 
valve that is mounted directly on the 
hydraulic cylinder. �is results in very 
short working cycles.”

Weimer said that the services pro-
vided by Zeigner ZHD from Hünstetten, 
the Rotar dealer were perfect. “Our col-
laboration with Zeigner ZHD goes back 
over 15 years and we are very happy with 
the reliable Zeigner team,” said Rotar 
sales manager Georg Ribitzki

www.rotar.com  
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Faster cutting with less effort: the new 
BDN 125 compact diamond channel cutter. 
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to cut channels up to 30 mm wide and 30 
mm deep with patented dust free suction 
system.   

BAIER tools designed in Germany and 
made in Germany since 1938! 
BAIER, the inventor of the first percussion 
drill continues with the innovative diamond 
channel cutter BDN 125. BAIER tools will 
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A couple of years ago PDi magazine, with its sister 
publication Professional Demolition Americas started 
promoting the new event Latin American Concrete 
Cutting and Demolition Forum. Date was set for 
October this year in Rio de Janeiro. But due to several 
other exhibitions and conferences taking place in Brazil 
and Latin America this year it was decided to postpone 
the Forum.

Partnership with Concrete Show
During the last six months negotiations have taken place 
with the global events, marketing and communications 
services business UBM. �e company’s subsidiary in 
Brazil is organising the country’s largest Building and 
Construction Machinery Exhibition Concrete Show, 
held annually at the São Paulo Exhibition and  Con-
vention Centre. �e negotiations have resulted in the 
first Latin American Concrete Cutting & Demolition 
Forum held in parallel with Concrete Show 2016. Latin 
American Concrete Cutting and Demolition Forum 
2016 will be held 25-26 August.

“For the Forum I think the cooperation with the 
Concrete Show is a great settlement where we can 
attract a much larger audience then if we would have 
organised the Forum on our own. Having the venue in 
São Paulo provides also a bigger area of uptake,” said Jan 
Hermansson, president of Riverbends Publishing and 

editor-in-chief of PDa Magazine, which will organise 
the Forum in cooperation with S.C.O.P.

Perfect new location in São Paulo
It is believed that the Forum, in conjunction with 
Concrete Show next August, will have a much bigger 
impact. It will be much easier for contractors to attend 
the Forum, as the biggest population of contractors 
are concentrated around the city and state of São 
Paulo. The São Paulo new Exhibition and Convention 
centre is also a hub in the Latin American market 
and it is going through an extensive re-modelling 
since it was taken over by GL events Brazil in 2013. 
Over R$300M will be invested over a period of 54 
months, starting in 2013. Besides expanding the 
exhibition area the conference facilities has been 
expanded and improved, providing a perfect platform 
for conferences.

“I think that São Paulo Expo and the Concrete 
Show itself can provide the right means to really place 
the Latin American Concrete Cutting and Demolition 
Forum on the map as a qualifying conference for con-
crete sawing and drilling, demolition, hydrodemolition, 
recycling and concrete floor grinding and polishing,” 
said Hermansson.

�e exhibitors at the Forum will have a greater 
possibility and more space to show their products in 

direct connection to the Forum’s audience indoors and 
demonstrations outside. At the same time they will also 
enjoy the benefit of displaying new products to general 
visitors of the exhibition. Concrete Show 2015 attracted 
25,000 visitors and 550 exhibitors.

“We think that the partnership between the Con-
crete Show and Latin American Concrete Cutting and 
Demolition Forum will be a mutual benefit and we look 
forward very much to this arrangement,” said UBM 
Brazil show director Cassiano Facchinetti.

The focus of the Forum will proceed exactly the 
same as originally planned. Some of the lecture topics 
will include new product and techniques for efficient 
and safe concrete sawing and drilling, demolition, hy-
drodemolition, recycling, concrete floor grinding and 
polishing. There will also be several presentations of 
projects in Latin America and from other parts of the 
world. The full programme with rates is now available 
on the Forum’s website www.latindemoforum.org. 

�e Forum offers a special hotel package at a hotel 
near the exhibition centre. Links for reservation with a 
special Forum deal can be found at the Forum’s website. 

Same supporting industry associations
�e Latin American Concrete Cutting and Demoli-
tion Forum is supported by a number of industry 
associations: 

Latin American Concrete Cutting & Demolition Forum joining forces 
with Concrete Show Brazil   

Due to a many construction events in Latin America and Brazil in 
2015 the Latin American Concrete Cutting and Demolition Forum, 
scheduled for October, was postponed. New dates and venue 
have now been finalized for the 25-26 August 2016 in São Paulo in 
conjunction with the annual Brazilian Building and Construction 
Machinery Exhibition Concrete Show.
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•  ALEC, Associação dos Locadoras, Brazil (Brazilian      
    Rental Association)
•  SOBRATEMA, Associação Braslieira de Tecnologia  
     para Construção e Mineração
•  ABRECON, Associação para Brasileira Reciclagem  
    the Residuos da Construção Civil e Demolição,      
    Brazilian Association for Recycling of Construction  
    and Demolition Waste ABEMI, Associação  
    Brasileira de Engenharia Industrial
•  IACDS, International Association of Concrete  
    Drillers and Sawers
•  EDA, the European Demolition Association
•  ICPCS, International Concrete Polishing &  
    Staining Conference Institute of Demolition  
    Engineers

More information on the supporting associations 
is available on the Forum website.

Opportunities are available to suppliers and associa-
tions to become sponsors of the event and details are on 
the Forum’s website.

 
About UBM and São Paulo Expo

UBM help businesses do business by connecting them 
with a targeted, qualified audience, through live events, 
press releases and other digital and print media. UBM 
help professional people in more than 20 countries by 
enabling them to connect with each other and with the 

markets they serve. UBM has a staff of 5,000f embedded 
in the many specialist communities UBM serve. UBM 
organise hundreds of live events each year and provide 
a range of related market-leading digital and print 
marketing and media products, and support profes-
sional marketers and communicators through targeting, 
distribution and monitoring services.

UBM Brazil has organised the Concrete Show Brazil 
for many years at the São Paulo Expo, which is owned 
by GL Events. Since its acquisition in 2013 GL Events 
has initiated a R 300M investment plan for the first 54 
months addressed to modernizing the venue, refurbish-
ment of the existing 40,000m2 pavilion, construction of 
a 50,000m2 exhibition venue and a 10,000m2 conven-
tion center. Several stages of the modernization process 
have been completed.

GL Events Brazil is part of one of the world’s larg-
est groups in the event industry. It is based in Lyon 
and had revenue of €809M in 2013. It has offices in 
the states of Rio de Janeiro, São Paulo, Minas Gerais 
and Paraná. GL Events Brazil is the only Latin Ameri-
can group working throughout the event production 
chain of conception, venue administration, design, 
construction, structure supply, catering services, ac-
commodation, exhibition organization and production 
of brand events.

www.latindemoforum.org

Latin American Concrete Cutting & Demolition Forum joining forces 
with Concrete Show Brazil   

Concrete Show Director Cassiano Facchinetti.

Over 25 000 people visited the show in 2015.

Concrete Show Demo area.
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Over 1,200 companies will be exhibiting in 16 halls cover-
ing the treatment and exploitation of waste, with a focus on 
bio-based industry and green chemistry to the Global Water 
Expo dedicated to the integrated water cycle, sewage systems 
and technologies. 

Confirmed again is the Sustainable City complete with 
new Ibe Green on local public transport and an area on urban 
upgrading. Among the new features include the Park of Nation 
with technologies from the national technological and scientific 
hubs. �ere will be solutions, technologies and projects that 
permit greater quality of life and favour the sustainable and 
efficient development of land. 

�is year the main themes will be eco-friendly mobility, 
with space for the new Ibe Green area, for sustainable public 
transport and the theme of sustainable school building. �e 
aim is to promote the exchange of experiences throughout the 
country and provide key public authority figures with the tools 

The 19th edition of Ecomondo, the International Trade Fair on Material 
and Energy Recovery and Sustainable Development will be held in Italy at 
the Rimini Fiera on 3 to 6 November 2015.

ECOMONDO 
2015 in november 

and skills necessary to navigate the current regulations and find 
the appropriate financing opportunities for redeveloping and 
managing existing buildings.

Complementing Ecomondo will be Key Energy on en-
ergy and sustainable mobility in Italy, Key Wind, the event 
for companies in the wind energy sector, will host the industry 
members and manufacturers for on-shore and off-shore wind 
plants; Key Energy White Evolution on energy efficiency, with 
an entire hall dedicated to technologies, systems and solutions 
for the intelligent use of energy resources in an industrial 
context; SA.LVE the biennial municipal waste vehicle expo, 
which proposes products in the coach building/bodywork sec-
tor for solid and liquid waste collection and transport; H2R 
Mobility for Sustainability, with large automobile brands and 
their avant-garde models: methane and GPL fuelled vehicles, 
as well as electric or hybrid models.

www.ecomondo.com
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Sandvik Construction attended Demolition Expo 2015 
in the UK, held in conjunction with the National 
Federation of Demolition Contractors at J. Mould’s 
site near Reading. Sandvik displayed a selection of its 
mobile crushers and screens and highlighted its solutions 
for companies involved in demolition and recycling. 

�e new QA451 is the latest incarnation of the 
original S7 triple-decked Doublescreen launched six 
years ago. �e QA451 improves on the productiv-
ity of its predecessors, as well as incorporating many 
refinements.

With new features, such as the hydraulic raise  and  
lower facility and slew on the fourth conveyor, the 
QA451 is designed to work in tandem with primary, 
secondary or tertiary crushers.

�e triple-deck Doublescreen system allows for 
individual changes to the drive, angling, vibration and 
meshes of each screen box. �e standard radio remote 
control and upgraded electrical system further enhances 
operator safety and control.

Sandvik’s new QE341 heavy-duty scalper combines 
10 years of experience and customer feedback in the 
mobile scalper market. A decade on from its first launch, 
the QE340 has been redesigned to offer a more refined 
unit, that is more robust and offers increased through-
put. �e QE341 has been developed with easier setup, 
operation and maintenance in mind.

�e QE341 complements the larger QE440 within 
the Premium Scalper range. �e QE341 also features 
a crusher-style chassis, and has been designed to be 
compatible for 2-way or 3-way split configurations 
along with reversible side conveyors.  �e screen box 
jack up facility, also common with the QE440, allows 
easier access to the bottom deck for maintenance and 
screen media changes. 

One of the major upgrades is the new electri-
cal control system, which incorporates a number of 
features to improve the operational effectiveness and 
safety of the machine. �e system has colour-coded 
numerical push buttons and a visual display unit allow-

ing operators to monitor the process.  Prestart warnings 
on all plant functions and an auto start / stop facility, 
together with a three mode selector function; set-up, 
operation and tracking facility, all ensure that safety, 
as well as ease of operation, is paramount at all times. 
�e unit is fully radio controlled as standard and has 
a hydraulically folding tail and side conveyors and a 
rigid one-piece hopper.  

Sandvik also launched the QJ241 compact tracked 
jaw crusher. It is available with a raise and lower facility 
to the main conveyor that makes it ideal for recycling 
applications.

�e upgraded model incorporates the characteristics 
of its predecessor, the QJ240, but now includes many 
additional features as standard. One of these is the addi-
tion of a raise and lower facility on the main conveyor, 
which can be remotely operated whilst the machine is 
in operation. �e main conveyor also possesses a tunnel 
arrangement to reduce catchment points in recycled 
materials, and has been extended to give an increased 
discharge height for stockpiling capabilities.  

Another new product from Sandvik is the QJ341 
tracked jaw crusher. �e development of the QJ341 fol-
lows the enforcement of the combustion engine exhaust 
gas legislation in Europe and the US. �is has led to the 
introduction of Stage 3B/Tier 4i engines, and the need 
for changes to the power pack. 

�e QJ341 comes with new features that include 
a load control system for the feeder drive, level sensor 
fitted to the jaw and speed wheel fitted to the main 
conveyor. One of the key design changes has seen the 
main conveyor fitted with a raise and lower facility 
for increased magnet clearance together with ease of 
transportation. 

Sandvik was also presented with the Best Innova-
tion Award at the show. �is was for the dual drive 
with reverse crush on the QJ341 tracked jaw crusher.  
�is feature is not found on any other manufacturers’ 
crusher and recognises the input of our customers into 
design features.

Sandvik at Demolition Expo

In South Africa Rockster dealer Mfangano Solu-
tion is working with municipalities and contrac-
tors to deliver the right recycling machinery, at 
the right price, with the best environmental 
performance. “We don’t push our equipment 
onto the market but are, instead, driven by our 
customers’ needs. I enjoy sitting down with 
clients to understand their challenges and then 
assist them to find solutions, that’s why we’re 
called Mfangano Solutions,” said managing 
director James Kamau.

At the beginning of this year Mfangano 
Solutions sold six impactors R700S to Pikitup, 
Johannesburg’s official waste management service 
provider. �ey use the Rockster crushers for 
recycling materials for use in road construction. 
“Mfangano has trained Pikitup operators and 
keeps spare parts available at its premises. �ese 
measures prevent avoidable downtime and allow 
Pikitup to manage our building rubble and green 
waste more effectively,” said Pikitup representa-
tive Christa Venter.

�e Rockster R700S mobile impact crusher 
was developed for sites with limited space. “�e 
well definable final grain was another argument 
for purchasing a Rockster crusher,” said Kamau. 
“The hydrostatic drive allows a continuous 
adjustment of the crusher speed and therefore 
guarantees an optimal modification of the final 
product. Furthermore the hydrostatic drive has 
no wear compared to usual clutch systems.”

Sustainability 
in South Africa  
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Closely following Australian contrac-
tor, McConnell Dowell’s delivery 
of its first Aquajet hydrodemolition 
AquaCutter 710V Classic for Singa-
pore’s MRT Downtown Line Stage 
2 contract C917A, a second unit has 
been delivered to the China State Con-
struction Engineering Corporation to 
help speed work on a diagram wall 
forming part of its two contracts on 
the Downtown Line Stage 3 project.

Contract 929 includes construc-
tion of Kaki Bukit station, while 
contact 932A includes the construc-
tion of Kallang Bahru station. Work 
began in July 2011 and completion 
is expected by 2017. �e 21km long 
DTL3 is the final stretch of the 42km 
Downtown Line.

“In addition to high productivity 
and reduced manpower costs, they 
were looking for very precise work, 
which is not possible to achieve with 
jackhammers,” said Asia Waterjet 
Equipment regional sales manager 
Patrick Lee. AWE is the distributor in 
Asia for hydrodemolition equipment 
from Aquajet Systems.

“�e contractor wanted only a 
shallow cut to expose the rebar, so 
that surface panels could be installed 
quickly and accurately. �e degree 
of control possibly with the hy-
drodemolition robot meant that the 
delicate process of removing concrete 
without damage to the rebar could be 
controlled to a very fine limit.” 

Both orders have provided hy-
drodemolition technology with a huge 
boost in Singapore, enhancing the im-
age of hydrodemolition efficiency.  �e 
use of hydrodemolition technology is 
expected to increase in Singapore in 
future, following government policy 
to improve productivity and therefore 
reduce reliance upon foreign labour.

“In Singapore there is now a 
genuine case for advanced water cut-
ting technology,” said Lee. “Increas-
ingly contractors are keen to invest, 
and with government support there 
is a tremendous amount of interest 
in what can be achieved in labour 
savings, health and safety, noise 
control, and increased quality and 
productivity.”

Second Aquajet Robot for Singapore’s MRT CHUKAR WATERJET 
Hosts Azerbaijan Day at OTC 

The US Subsea water jet equipment 
manufacturer Chukar Waterjet hosted 
a special Azerbaijan Day in May at 
the OTC 2015 Offshore Technology 
Conference in Houston. Visitors from 
Azerbaijan and the Caspian Region had 
the opportunity to meet executives from 
KaspianLab, Chukar Waterjet’s represen-
tative for Azerbaijan.

Chukar Waterjet offers underwater 
waterjet cutting and blasting equipment 
capable of operating at depths in excess 
of 3,000m. Effective at cutting steel up 
to 250mm thick or waterjet blasting 
at pressures up to 3,800bar, Chukar’s 
subsea waterjet equipment has numerous 
applications for deepwater emergency 
response operations, salvage operations, 
and rapid de-mobilization operations. It 
can be used to blast away coatings and 
marine growth to inspect welds, or as 
a cutting tool in emergency response 
and salvage operations. Waterjetting 
equipment also may be used to provide 
turbulence in a stream of methanol for 

MOBILE CRUSHING & SCREENING PLANT

▶ HIGHT CAPACITIES

▶ LOW AIR POLLUTION

▶ LOW NOISE POLLUTION

▶ NO VIBRATIONS

▶ POSSIBILITY TO WORK WITH
 DAMP OR WET MATERIAL

▶ WHITHOUT 
 THE OPERATOR

▶ LOW WEAR 
 AND MAINTENANCE

centauro 100.32

hydrate remediation, an application Chu-
kar developed in emergency response to 
the Gulf oil spill, when the company was 
asked to rapidly manufacture a system 
to clear a clogged containment system 
1,500m underwater.

Waterjet technology has numerous 
advantages over conventional subsea 
cutting and cleaning tools. Unlike 
conventional tools, the tools used in a 
waterjet system cannot bind in the cut, 
jeopardizing asset integrity. Waterjet cut-
ting also reduces the hazard of igniting 
trapped pockets of gas during cutting.

www.chukarwaterjet.com
www.kaspianlab.az 
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Following the March 2015 deadline for applications to 
exhibit at the next bauma, it is clear that demand for 
exhibition space is again very high. �e upcoming edi-
tion (April 11 to 17, 2016) of the World’s Leading Trade 
Fair for Construction Machinery, Building Material 
Machines, Mining Machines, Construction Vehicles and 
Construction Equipment will take up all the available 
space - a total of 605,000 m2 of space - at the Messe 
München exhibition center in Munich.

Again the event is set to be very diverse and inter-
national: Already, at this point in time, almost 3,000 
exhibitors from over 50 countries have applied to take 
part. Just how important bauma is to the international 
building and construction machinery sector is also re-
flected in the number of international country pavilions 
that are being organized. Nine countries in all are put-
ting on dedicated presentations: Brazil, China, Czech 

Republic, France, Great Britain, Italy, Korea, Northern 
Ireland, and the US. �e top ten countries of origin 
among the exhibitors are as follows (after Germany, 
as per current applications status): Italy, Turkey, the 
Netherlands, Spain, UK, US, Austria, France, Sweden 
and  Switzerland.

Hard to meet request all demands for space
Klaus Dittrich, Chairman and CEO of Messe 
München, is very satisfied: “�e response from the 
exhibitors and the high level of demand for space are 
truly amazing.” But Dittrich is also very aware of just 
what problems this brings: “Of course we want to give 
as many companies as possible the chance to present 
at bauma. Yet because of this high level of demand, 
we will unfortunately not be able to meet all requests 
for space and participation.”

for space at bauma again very high 
DEMAND
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Australia’s CSDAA Convention
Australia’s concrete sawing and drilling asso-
ciation CSDAA will hold its 2015 Convention 
and Tech Fair from 15-17 October at the Hilton 
Hotel, South Wharf, Melbourne.

It will be an action packed programme 
including keynote speakers and product 
technical sessions. More than 20 suppliers will 

When an idea takes hold: 
DEMOLITION’S CONTRIBUTION 
TO URBAN RENEWAL
It’s interesting to see an idea take hold of the 
nation’s consciousness.  Once it does, it seems 
to spread like wildfire.  We in the demolition 
industry have noticed a growing number of 
stories appearing lately in the news media 
that praise the positive effects that demoli-
tion can have on urban renewal and a more 
sustainable environment.  

One of the most notable items that have 
appeared is an op-ed article published in the 
New York Times suggesting that a portion of 
a $16 billion-plus Bank of America mortgage 
settlement that is expected to go through 
soon be dedicated to urban renewal.   By 
that, the writer suggests that “meaningful 
cash goes to the demolition and repurposing 
of abandoned homes.”  

The writer says it’s an “enormous opportu-
nity to help the forgotten victims of the mortgage 
crisis.  These are people who still pay their 
mortgages and property taxes but are caught 
in the devastating cycle that zombie houses can 
create in a neighborhood.”  The article points to 
studies that are showing that the demolition of 
distressed properties “reduces foreclosure rates 
in the surrounding neighborhoods and can 
improve the values of nearby homes.” 

Another news item in the Gaston Ga-
zette serving the community in the Charlotte, 
NC, area explains how a firm working to 
redevelop a formerly contaminated industrial 
site says it now has 10 companies success-
fully doing business at the location.  It quotes 
Tom KcKittrick, president of the commercial 
real estate firm redeveloping the site as 

saying “We’re basically recycling this entire 
site.”  This echoes what we at the National 
Demolition Association have been saying for 
years: we recycle the nation’s most valuable 
resource, its land. 

Turning to the financial industry, we saw a 
blog entitled “Demolition as Stimulus” in the 
highly respected economics blog known as 
Calculated Risk, authored by economics expert 
Bill McBride.  He endorsed the message in the 
recent New York Times column mentioned 
above, and pointed to an earlier blog he had 
written proposing a demolition program be 
part of President Obama’s stimulus package.  
“First, if any state or local governments have 
old idle buildings waiting for future plans, 
why not demolish them today? This would 
provide jobs for local workers and prepare 
the land for future development and remove 
an eyesore,” he says. 

Mr. McBride concludes by saying that a de-
molition program would not only help in build-
ing communities, but it would also “prepare the 
land for renewed growth in the future.”   This 
is exactly what demolition contractors have 
always been doing: removing dilapidated struc-
tures, creating greenspace, restoring historical 
buildings, and making our towns and cities 
beautiful and useful once again.

The author of the text is Cheryl Caulfield, 
IOM, CAE, Executive Director of the National 
Demolition Association, which is a trade or-
ganization representing more than 800 
companies in the North American demolition 
industry.

present the latest in diamond tools, machinery, 
vehicles and communications.

CSDAA President, Jason Franken will 
update all delegates on the release of the 
new CSDAA Operator Training Programme.

PDi will publish a full report in the next issue.
www.csdaa.com.au
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IACDS new 
website goes live

CSDA Announces Training Schedule

The launch of the new website of the Inter-
national Association of Concrete Drillers & 
Sawers (IACDS) , www.iacds.org, offers quickly 
and easy access to essential information on 
concrete drilling & sawing techniques, health 
and safety legislation, working methods and 
training, etc.

The website has a stylish and colorful 
design and also includes the latest news, press 
releases and the upcoming events.

The news and events sections and the 
media will be regularly updated according to 
the forthcoming development of the project.

In the US the Concrete Sawing and Drilling 
Association has announced a packed training 
and certification schedule for the autumn, with 
seven hands-on courses planned in three states.

The programme begins with a certification 
class focused on Standard CSDA-ST-115 Mea-
suring Concrete Micro Surface Texture. The 
Standard, released in 2013, is achieving great 
traction across the concrete polishing industry 
and CSDA has granted close to 100 ST-115 
Certifications since classes began in December 
2014. This latest class will take place during 
the Concrete Décor Show in Indianapolis, for 
which CSDA is an association partner.

For companies in the sawing and drill-
ing industry, CSDA has scheduled a series 
of introductory, yet comprehensive classes 

geared toward anyone wishing to expand 
their knowledge of cutting disciplines. They 
are followed by a series of advanced Operator 
Certification courses designed for experienced 
operators looking to gain proficiency in sawing 
and drilling techniques.

All classes have been scheduled to provide 
cutting and polishing contractors with choice 
and flexibility, allowing operators and employ-
ees to attend when and where companies 
can afford to send them. In addition, as part 
of its Train More Save More programme, the 
association offers large discounts to compa-
nies that send multiple operators to sawing 
and drilling courses. CSDA also has an online 
training website consisting of 27 courses 
that are available via www.csdatraining.com.

“Since its launch in 1995, the CSDA 
Training Program has had over 4,000 gradu-
ates and over the past couple of years we 
have seen course participation grow across 
the board,” said CSDA lead instructor Rick 
Norland “An increasing number of companies 
are once again feeling financially confident 
enough to invest in industry training, which 
not only improves efficiency, safety and pro-
ductivity, but raises the professionalism of the 
whole industry.”

The association has hands-on, classroom 
and online courses for every discipline and 
skill level, allowing contractors to provide 
operators with superior training. Registration 
details and other important information is 
available at www.csda.org/training.

Date    Course     Location
Sept. 30, 2015  ST-115 Certification    Indianapolis, Indiana 
Oct. 12, 13, 2015  Slab Sawing & Core Drilling 101 Introduction  Olathe, Kansas 
Oct. 14-15, 2015   Wall Sawing 101 Introduction   Olathe, Kansas
Oct. 16-17, 2015  Wire Sawing 101 Introduction   Olathe, Kansas
Nov. 2-3, 2015  Slab Sawing & Core Drilling 201 Certification  Clearwater, Florida
Nov. 4-5, 2015  Wall Sawing 201 Certification   Clearwater, Florida
Nov. 6-7, 2015  Wire Sawing 201 Certification   Clearwater, Florida

The 2015 WaterJet Technology Association-
Industrial & Municipal Cleaning Association 
Conference and Expo will be held 2-4 Novem-
ber in New Orleans at the Morial Convention 
Center. The Conference/Expo is the largest 
combination academic conference programme 
for high pressure waterjet technology and 
industrial/municipal cleaning. 

The conference will focus on technology, 
equipment, and safety practices with educa-
tional programmes, live demonstrations, prod-
uct and equipment displays, and networking 
opportunities. Representatives from related 
industry sectors, are invited to attend.

Contractors and industrial facility own-
ers are increasingly looking to automated 
equipment for their cleaning jobs, and the 
conference will give industry professionals 
opportunities to see and learn about new 
robotic waterblasting equipment, safer and 
more ergonomic manual/semi-automated wa-
terjetting equipment, and advanced vacuum 
trucks/hydroexcavators through educational 
programmes, innovative live demonstrations, 
equipment displays and networking events.

Engineers, researchers and business lead-
ers will share new developments, applications, 
and theory during paper presentations and 
case studies. Participants will see cutting edge 
equipment operate, the mechanics behind the 
operation and observe safety practices during 
innovative live demonstrations.

Networking events, including the North-
ern Safety & Industrial-sponsored Industry 
Appreciation Reception on November 3, 3:30-
5:30 p.m., will give participants opportunities 
to connect with industry leaders and make 
valuable new contacts.

www.wjtaimca2015.com 

WJTA-IMCA 
Conference/Expo

The US Concrete Sawing and Drilling Associa-
tion has announced its partnership with the 
2015 Concrete Décor Show, scheduled for 
28 September  to 2 October at the Indiana 
Convention Centre in Indianapolis. Both 
organizations are stewards of the decorative 
and architectural concrete industry, and share 
a common goal of educating and training 
concrete professionals to exemplify the 
industry’s best.

Now in its sixth year, the Concrete Décor 
Show focuses on the fast- growing residen-
tial and commercial decorative concrete 
market. It offers construction professionals 
the opportunity to connect with the best in 
decorative concrete.

As part of its partnership, CSDA has 
scheduled a certification class focused on 
industry Standard CSDA- ST-115 Measuring 
Concrete Micro Surface Texture during the 
show. Demand for ST-115 Certification has 

been high since the first class was held in 
December 2014 and the association expects 
a sell out class in Indianapolis. The class is 
scheduled for Wednesday,  30 September and 
participants can register directly through the 
Concrete Décor Show website.

“The introduction of the ST-115 Standard 
has been a game-changer with a growing 
number of architects, engineers and key deci-
sion makers realizing the value of adopting 
its methods for their project specifications,” 
said CSDA executive director Patrick O’Brien. 
“The association is pleased to partner with the 
Concrete Décor Show and is looking forward 
to a successful event.”

Concrete Décor Show visitors will in-
clude manufacturers, design professionals, 
distributors/suppliers, resellers and retailers 
in addition to contractors. The show features 
an informative environment that covers the 
full range of decorative concrete construction, 

including design, specification, preparation, 
placement, finishing, repair, resurfacing and 
maintenance of concrete. The Concrete Décor 
Show also highlights decorative concrete 
product applications, like precast, cast-in-
place, coatings, finishes, flooring, countertops, 
landscape, pool and vertical applications.

“Decorative and architectural concrete’s 
high visibility use and full acceptance within 
the design-and-build community reinforces 
our commitment to best-in- class education 
and training,” said event producer Bent Mik-
kelsen. “Partners like CSDA help strengthen 
the industry’s ability to cultivate talent and 
expertise. We’re excited to have CSDA’s 
support at the 2015 Concrete Décor Show.”

To register for the ST-115 Certification 
class, visit www.concretedecorshow.com. For 
more information about this class, and other 
courses available from the CSDA Training 
Programme visit above site.

CSDA Partners with Concrete Décor Show
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